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Phoenician Bottle of the 2d Century B. C. 
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Babylonian Cut Glass Sprinkler, 4th Century B. C. 
(See Text on Page 127.) 
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YON DER LUHE & HANNE,N.Y. 








BRISTOL 
Watch Cases 


HEN a customer asks for “something 
better’ in a watch case there is one 
thing to offer him with confidence— 
a Fahys 25-year Bristol Case. Jewelers have 
known Fahys cases for 60 years as being 
uniformly Al quality. 
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Where We Got Our Lamps 





By Clifton Harby Levy 
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W* think that the oil-lamp is out of 
date to-day, and yet millions of 
them are used, and on automobiles, in 
train lanterns, and in many other places, 
lamps are still absolutely necessary. No 
one knows when the first lamp was in- 
vented, or where it was used. After the 
discovery of fire came the use of torches 
to give light, and for many ages no ad- 
vance was made. The invention of the oil- 





LAMPS FROM TROY. 


lamp had to follow the discovery of the 
remarkable physical law by which a wick 
draws up the oil, and the oil burns without 
consuming the wick. This must have re- 
quired many centuries of human develop- 
ment, and then probably was discovered 
only accidentally, some one noticing that 
an oil-soaked wick did not burn up, while 
the flame had oil on which to feed. It 
was almost as great a miracle as that which 
Moses saw, when he looked at the “Burning 
Bush which was not consumed.” 

We have evidence in the temples of 
Babylonia and Egypt that lamps were used 
there, and we know, too, that in Greece 
the shrines of the gods were illuminated 


by oil-lamps. We have the tale that Cal- 
limachus made the famous lamp of that 
beautiful temple, the Erectheum of purest 
gold, and that it burned an entire year be- 
fore refilling. This was prior to 400 B. C. 
There is the story of Dionysius the Tyrant 
that he had in his palace as many lamps 
as there were days in the year, and many 
of these were very gorgeous. 

The ruins of Greece and Rome have 
proved very rich in lamps, and the study of 
these has become a specialty with some 
archaeologists, they are so varied and 
artistic. The authorities divide lamps into 
three classes: those used in temples; those 
burned before tombs, especially upon the 
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THREE STYLES OF CLASSIC LAMPS. 


birthdays of the deceased; and those used 
commonly in houses to give light. 

The best known of all the lamps burned 
in a place of worship was the seven- 
branched lamp, which is miscalled a 
“candlestick” in the ordinary translations 
of the Bible. It was actually a combina- 
tion of seven lamps, according to the 
description given in the Bible, and the oil 





burned in it was especially made, being 
pressed from olives. In the Temple of 
Solomon there was a lamp which was 
always kept burning before the “Holy of 
Holies,” and in every synagogue and 


. temple of modern times a similar Perpetual 


Light is kept burning. 

A wealth of ancient lamps has been 
found in the ruins of ancient cities and 
in the tombs, but the richest of these 
come from Greece and Rome, where the 
greatest artists often devoted their talents 





ROMAN LAMPS OF JULIUS CAESARS TIME. 


to designing lamps, either for temples and 
shrines, or for the great palaces of the 
emperors. Some of these lamps bear the 
signatures of their designers, being rightly 
considered real works of art. 

The expert has no easy time in decid- 
ing which lamps are for domestic use, and 
which for temples or tombs, but usually 
those with stands or feet, which were 
movable, are put among the class of do- 
mestic lamps. In some cases the lamps 
were hung from the ceiling, and then no 
one can definitely determine, except per- 
haps from the elaborateness, whether it 
was made for a temple or for a home. 

Many lamps are very grotesque, an ani- 
mal with protruding tongue, for instance, 
the light being at the end of the tongue. 
Sometimes a lamp is in the shape of a 
horse’s head, or of a swan. There is one 
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The mere fact that every piece of Larter made jewelry bears our 
United States Registered Trade-Mark guarantees to you the same 
high quality, strong construction and siandard of excellence so 


well established and recognized in all Larter made jewelry. 


There is no reason on earth why you should hesitate another 


moment in placing our line in your stock. 


All we ask is that you give us an opportunity to show you our 
line and when called upon for moderate price, high grade jewelry, 


remember 


Ai. al @ Sea LARTER & SONS ARTE, 


Jewelers Bldg., 


San Francisco, ca. 21-23 Maiden Lane, New York “=is™ 
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of a bull’s head, the chin around his neck 
serving to hang it from the ceiling. 

To the Greeks the lighting of lamps 
was a real part of certain festivals. 
Minerva had many lamps devoted to her, 
as the inventor of arts; and Vulcan, always 
associated with fire and light, had many 
lamps dedicated to him. Prometheus, too, 
who was supposed to have stolen fire from 
heaven, had many lamps lighted on his 
feast days. 

In the early days lamps were made of 
haked clay, but later copper, silver and 
gold were freely employed. The Temple of 
Vesta at Rome was well supplied with 
lamps, and one of the chief duties of the 
Vestal Virgins was to keep the lamps 
burning brightly and well filled. Some 
of the lamps had nine branches, but as a 
rule not more than seven. The signature 
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BEAUTIFUL PEDESTALS OF 


DESIGNER OF GOLD 


of the designer is usually in a circle or 
square, the initials following without 
punctuation, so that it is not always easy 
to read what is written. For instance, here 
is the signature on a beautiful seven- 
branched lamp: CIVLIVICFF. Scholars 
say that it should be read Caius Julius Catt 
filius fecit, meaning Caius Julius, son of 
Caius, made it. 

Many lamps are in the shape of-sphinxes, 
done with more or less leaning towards the 
grotesque. 

A lamp which is the figure of a bearded 
man, eyes of silver, long ears, hanging 
almost to the shoulders, but on the body 
of an animal, with wings, and a tail like 
a Triton, the feet of a lion, is one of the 
strangest of fantastic lamps. 

In the tomb-lamps we often find dogs, 
symbols of faithful watching, and birds, 
either vultures or crows, both funereal 
birds. 

The story is told that when the tomb of 
Cicero’s daughter was opened, during the 
tule of Pope Paul III, the funeral lamp 
was still burning, but was blown out by 
the sweep of air. This was in 1534, and 





ANTIQUE LAMPS WHICH 
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as Cicero lived in the first century B. C., 
the lamp must have been burning sixteen 
centuries. Any one who wishes to be- 
lieve this may do so, but the experts who 
have examined the story find nothing to 
warrant any such prolonged activity, not 
even the tomb, much less the miraculous 
lamp. 

Lamps in the houses or palaces were also 
used, not merely for giving light, but also 
as charms, sometimes against the evil eye, 
at others against disease or thieves, the 
ancient gods being depicted as guardians. 
For instance, there is one of Jupiter Custos, 
the Guardian, denoted by the dog lying at 
his feet and the upraised hand of the god 
with the thunderbolt. 

There are many Serapis lamps, sometimes 
with five branches, indicating the five 
characteristics of the divinity, and at other 


OFFER SUGGESTIONS TO THE MODERN 


AND SILVERWARE. 
times between Castor and Pollux; where 
Serapis stands for Pluto. At other times 
Serapis appears with rays like the sun, 
while in another lamp Serapis holds the 
sceptre having Cerberus, the three-headed 
dog, at her side. Prometheus, as the 
creator of man, appears on another lamp; 
Minerva assists, for according to the 
legend, it is she who gives life to the 
body shaped by Prometheus. 

It is natural that Apollo, the light-giver, 
should appear on many lamps. On one he 
stands there playing a lyre, with a griggin 
near him, between two columns. These col- 
umns indicate the two solstices or the two 
tropics, possibly the two equinoxes. An- 
other lamp shows the sun, moon and a 
star between them. Below the sun is a 
globe and a flaming torch, whose light is 
directed towards the globe, indicating that 
the sun lights up the earth. Another lamp 
shows the sun, moon and seven planets, an 
astronomical lamp illustrating the ideas of 
the ancients as to the heavenly bodies. 

Diana is another favorite with the 
sculptors of lamps, and there is a famous 
one dedicated to Diana of the Ephesians in 
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these words: “To Diana of the Ephesians, 
made by Eutyches Alexander Praetor of 
the Miletopolitans.” 

All the lamps in the 
are dedicated to Venus, for this was the 
favorite bird of the goddess, for she 
transformed herself into a dove or pigeon 
every year, according to one of the fables. 
Cupid bearing the light of love is another 
favorite subject, and sometimes several 
cupids appear, when there are three they 
indicate the Past, Present and Future. 

As lamps were used largely for lighting 
up the banquet-hall, figures of Bacchus, and 
Satyrs, play a large role in the design of 
some. They are used in all kinds of 
forms and variations. 

A lamp showing three women making 
a sacrifice is notable for the inscription 
C. I. C. I. O. M. S., which is translated 
Caius Julius Caesar has devoted this lamp 
to Imperial Jove.” The letters L. C. I. 
are interpreted “In honor of delivery from 
Captivity,” or “For Deliverance from the 
Cilicians.” 

Lamps depicting incidents from the his- 
tory of Troy, or of the Amazons, and an 
infinite variety of subjects fill the museums 
of the Old and the New World, but each 
one is interesting as reflecting the art- 
ideas and the religious ideals of ancient 
days. They help the modern scholar to 
comprehend ancient life better than any 
other ancient remains brought to light. 


shape of a dove 








A New Tantalum Alloy 


SIDE from their beauty, which gives 
them value in the arts, gold and plati- 
num owe their usefulness industrially large- 
ly to their resistance to oxidation and the 
ease with which they can be worked be- 
cause of their malleability. Tantalum, a 
metal which has been known for a cen- 
tury, is likewise resistant to oxygen and 
to acids, at least at practical temperatures, 
but it was long unused because of the dif- 
heulty of melting it or causing it to amal- 
gamate with other metals. A special tech- 
nique is employed in making the filaments 
used in tantalum lamps. For this purpose 
it is reduced to a fine powder and mixed 
with other powdered metals. The mixture 
is then subjected to strong pressure to 
form it into a compact mass, and: afterward 
fused in an electric furnace. 

By using the same method to combine 
it with small proportions of gold and cop- 
per a homogeneous alloy has now been 
obtained, very similar to gold in color, and 
with properties which, it is expected, will 
enable it to take the place of other precious 
alloys in all the industrial uses for which 
they have hitherto been considered indis- 
pensable. The new allow is very ductile, 
very resistant, very flexible, is as non- 
oxidizable as pure tantalum under the same 
conditions, and can be produced at a very 
reasonable price.—Scicntific American. 








John Calvin Whitford, 54 years of age, 
said to be a jeweler of St. Petersburg, 
Fla.. was found dead in his bed at the 
home of his son, who resides in 
Schenectady, N. Y., a short time ago. Mr. 
Whitford was making a short visit to his 
son before going to Saratoga. 
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Operating America’s 
Largest Diamond Cut- 
ting Establishment 





Offer Exceptionally 
Attractive Values to 
Important Dealers. 





Offices: 68 Nassau St., New York 
31 N. State St., Chicago 
10 Tulp Straat, Amsterdam 


Factory: Most Modern and Complete 
136-146 West 52nd Street, N. Y. 
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“Jewelry,” by Beulah Elfreth Kennard, M. 
A., being the Jewelry Department volume of the 
“Department Store Merchandise Manuals.”’ 
Cloth, illustrated, 164 pages, published by the 
Ronald Press Co., New York, price $1.25. 


MONG the interesting publications in 

the business world that have been re- 
cently issued in the interest of the grow- 
ing movement for training in salesmanship 
is the series of volumes under the title 
‘Department Store Merchandise Manuals” 
which when completed will consist of 25 
volumes, each one describing in an interest- 
ing and thorough way, the goods handled 
in the various departments of the large 
merchandising establishments. The idea of 
the series is to put in simple form informa- 
tion that can be turned over to salesmen 
and saleswomen in the hope that they can 
be systematically trained to know their 
goods thoroughly and to take advantage of 
this knowledge in increasing sales and giv- 
ing better service to customers. The volume 
mentioned above is the one of the series 
most interesting to jewelers generally, who 
might well follow the example of the 
department store managers in the move- 
ment to educate their clerks in every pos- 
sible way in connection with jewelry and 
use this volume for the same purpose that 
their department store competitors are 
using it. 

The author of the volume, Beulah E. 
Kennard, is the editor of the series of 
works that are being put out, and is the 
director of the Department Store Courses 
in the New York University, chairman of 
the Committee on Merchandise Courses for 
New York City Public Schools, and former 
educational director of the Department 
Store Education Association. In this work 
she has been assisted by E. Lillian Hutchin- 
son, B. A., and consulting work was done 
by Prof. Lee Galloway, assistant professor 
of Commerce and Industry of the New 
York University, and secretary of the 
National Association of Corporation 
Schools. 

While there is little in this work that 
has not been touched upon much more fully 
in the special treatises on gems, jewelry, 
silverware and kindred lines that have been 
published for the benefit of the jewelry 
trade from time to time, the value of the 
book is found in the fact that so many 
lines are covered in a single work, in simple 
form, and in a way that even the youngest 
member can read with interest. 

The work begins with an introductory 
chapter upon the jewelry department and 
the various kinds of jewelry for women 
and men, and the way the stock may be 
divided: then follows chapters on gold, 
platinum, silver and copper, and alloys. 
Part 2 is devoted to precious stones, giving 
chapters on “Grouping Stones by Color,” 
“The Valuation of Precious Stones,” “De- 
scriptions of Stones,” “Artificial and Imita- 
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Part 3 is on the manufacture 
of jewelry with chapters on “Metal Work- 
ing,’ “Cutting of Precious Stones,” “The 
Setting of Stones,” “Enamel in Jewelry” 


tion Stones.” 


and “Design in Jewelry.” Part 4 touches 
on the specific articles of jewelry with 
chapters on “Standard Articles,” “Fans,” 
“Combs and Hair Ornaments” and on a 
“History of Jewelry” and “Birthstones.” 
Part 5 is devoted to suggestions to sales- 
people and the classification of stock of a 
typical jewelry department. 

Of course in a small volume such as this 
the various topics can only be touched lightly 
upon and perhaps even more is given to 
the subject of precious stones than could be 
expected in a primer of this kind covering 
so large a field. However, as far as the 
jewelry trade is concerned, the gem in- 
formation might well be supplemented by a 
large number of other facts which it is 
necessary for a real salesman of gems to 
know, such as are found in the work on 
“Gem Stones” of G. F. Herbert Smith; the 
“Handbook of Precious Stones” by M. D. 
Rothschild, or the work on “Precious 
Stones” by W. R. Cattell, and the “Course 
in Gemology” by Prof. Frank B. Wade re- 
cently run as a serial in THE JEWELERS’ 
CrrcuLar which will be published in book 
form within a month or two. 


The chapter on design, giving the basic 
principles of good and poor designs in 
jewelry will assist salesmen to cultivate a 
feeling for artistic jewelry and aid them in 
making appropriate selections to the 
customer. This might well be supplemented 
by the lecture on “The Place of Jewelry 
in Decorative Art” recently delivered by 
Frank Alvah Parsons, before the Retail 
Jewelers’ Convention in New York. 

However, even with its shortcomings (and 
perhaps because of them) the work is one 
that may stir the salesmen’s or sales- 
women’s interest in a knowledge of jewelry 
generally and put them in the way of get- 
ting real education that will be of benefit to 
themselves and their employers. The great 
fundamental of all salesmanship is uni- 
versally admitted today to lie in the 
knowledge of the goods which are sold. 
This knowledge, of the goods is a great 
builder of enthusiasm among the sales 
people which, if properly directed, can in- 
still enthusiasm in the buyer. It is the 
one element that makes the purchaser in- 
stinctively have confidence in the dealer or 
salesman and also in an element of great 
value to both, inasmuch as it enables the 
salesman to help the customer make a 
choice and get exactly what is wanted, thus 
eliminating to a large extent the factor in 
business that causes great loss, the goods 
that come back for exchange. 

From the educational side, the work 
stands out from most text books of its 
kind in that it is not a mere talk about 
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how salesmanship can be improved. It gives 
in a definite way and by easy steps facts 
and suggestions which will make for the 
improvement. 

While the department stores may be 
responsible for the getting up of the series 
of which this volume is a part, no prejudice 
against this branch of competitors should 
keep the jeweler from taking advantage of 
the opportunity it gives him in educating 
his own clerks. On the contrary, the mere 
fact that the department stores are educat- 
ing their clerks to sell jewelry intelligently 
should act as a spur to the jeweler to 
educate his clerks to a much higher degree. 
He can use this volume for the purpose as 
a primer or introduction to the subject, 
supplementing it with the special knowledge 
which he himself possesses and defaults 
from under in the more elaborate text 
books which have been written by experts 
in his trade. E. T. W. 








Annual Meeting of the Shareholders of the 
New Jagersfontein Mining Co. 
Lonpon, Aug. 7. (delayed in the mails). 
—A Reuter dispatch from Kimberley, July 
25, Union of South Africa, tells of the an- 
nual meeting of the New Jagersfontein 

Mining Co. as follows: 

“The annual meeting of the New Jagers- 
fontein Mining & Exploration Co. was 
held at the company’s office this morning 
(July 25). Sir David Harris presided. In 
the course of his speech he said that, after 
an interval of two and a half years, dur- 
ing which time the shareholders had re- 
ceived no return on their investments, the 
company had paid during the year under 
review £297,500 in dividends, and had car- 
ried forward £1,925. The liquid assets, in- 
cluding cash, diamonds on hand and blue 
ground, amounted to £414,000. The dia- 
mond sales during the year had realized 
£885,597. 

“Notwithstanding the present_ restricted 
demand for diamonds, the directors had 
every hope of maintaining the present divi- 
dend return. He attributed the present 
price of diamonds and the company’s im- 
proved position to the wise policy adopted 
by the three large producers, namely, the 
De Beers, the Premier and the Jagersfon- 
tein—in disposing of diamonds through 
one channel, in controlling the output and 
sales and in not forcing diamonds on an 
unwilling market. 

“Sir David referred to the taxation meas- 
ures of the Government, and complained of 
the too frequent changes in policy as re- 
garded mining taxation, which had led to a 
feeling of insecurity on the part of share- 
holders in mining companies. He also re- 
ferred to the fact that shareholders in min- 
ing companies did not enjoy the income- 
tax exemptions extended to ordinary citi- 
zens whose incomes were £300 or less. Sir 
David concluded by declaring that the re- 
sults of the year’s working were satis- 
factory, and that he looked with confidence 
to a continuation of the improved po- 
sition. 

“The balance sheet was adopted.” 








The concern formerly doing business un- 
der the style of Holzer & Co., Oshkosh, 
Wis., will hereafter conduct business under 
the style of Frederickson & Holzer. 
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other line of artificial pearls. 


THE COMPLETE LINE 


“Indestructible”’ 
Orchid (Oriental), Lotos (Brilliant), 
Dahlia (Lustrous). 


Iris, Orient, Orient Extra, Superior, and. Blue 


Ribbon Qualities. 


In Rose, Cream or White, Special Mountings and Genuine 
Leather Cases 


Ibert Lorsch & Co., ... 


NEW YORK 
Lorsch Building, 37-39 Maiden Lane 


PROVIDENCE, R. I. 
131 Washington St. 
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Regent Pearls 


They are not mere imitations. .REGENT PEARLS are a distinctive, 
scientific creation; embodying ALL the Beauty, Lustre, and Irides- 
cence of the natural pearls. A given “Quality” of Regent Pearls 
gives its purchaser more real intrinsic value for the price than any 
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For Gentlemen—Indestruc- 
tible Regent Pearls in Stick 
Pins, Round and Pear 


shapes. 
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LETTER TO THE EDITOR 





Chicago Jeweler Advises Brother Members 


to Take Out Hold-Up Policies 


Editor, THE JEWELERS’ CIRCULAR: 

About a month ago you published an 
account of a hold-up at my store in which 
1 was shot while resisting one of the 
thieves and their subsequent escape with 
my property. 

Fortunately for me, I had been carrying, 
for almost a couple of years $1,000 hold- 
up policy in a Maryland casualty company. 
Just as a measure of precaution, never 
expecting that I would get caught in a 
real hold-up. The unexpected, as_ usual 
happened but the company’s Chicago ad- 
juster, was “on the job” that morning be- 
fore the doctor got my wound dressed, 
furnished claim blanks and instructions and 
on verification of schedule paid the full 
amount of policy immediately. 

| have now increased my policy in this 
company to $2,000 and would suggest to 
all brother jewelers and others that they 
might do worse than follow my example, 
as the cost is small and should anything 
of this nature happen their loss is made 
good with promptness and dispatch. 

Yours truly, 
R. A. C. JENKINS. 








A NEW RULING 


Treasury Department's Instructions to Col- 
lectors to Assess Duty Against Watch 
and Clock Glasses at 30 
Per Cent. 

Wasuincton, D. C., Aug. 27.—Duty at 
the rate of 30 per cent ad valorem will, on 
and after Sept. 19, be assessed against 
clock, watch glasses and similar articles 
when imported from abroad. Instructions 
to make such assessment has been sent to 
collectors of customs by Assistant Secretary 
of the Treasury, L. S. Rowe, in charge 
of Customs, as shown in the following 
letter : 

Sir: 

The Department is in receipt of your letter of 
the 13th instant, inclosing a communication from 
the appraiser at your port further in regard to 
the proposed change in practice in the classifica- 
tion of articles composed of cylinder, crown or 
window glass of various sizes, concaved, beveled, 


or plain, and ready for separate uses such as 
microscopic slides, ‘watch cover glasses, cover 
glasses, clock glasses, etc. 


It appears that it has been the practice to class- 
ify such merchandise as cylinder, crown or win- 
dow glass, beveled, bent, etc., dutiable at the 
rate of 7g cent per pound and 4 per cent. ad 
valorem under paragraphs 85 and 90 of the 
Tariff Act of October 3, 1913, and it is proposed 
to change the classification to that of manufac- 
tured glass dutiabie at 30 per cent ad valorem un- 
der paragraph 95 of the said act. 


In T. D. 37011, relative to glass signs, the 
United States Court of Customs Appeals laid 
down the principle to the effect that window 


glass as a material, whether or not subject to 
any of the various treatments mentioned in 
paragraph 90, should be distinguished from ar- 
ticles made from such material and ready for 


use as imported for special purposes, the window 
glass as a material not being suitable for such 
purposes and the articles being excluded com- 
mercially from other uses. Note also the decision 
of the Court of Custom Appeals in T. D. 35465, 
relative to goggle glasses. 

In the present cases the articles in question have 
by manipuation have advanced from the condi- 
tion as a material into objects having special 
names and uses and the Department, in view of 
the above decisions, concurs in the proposed 
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change in classification. You will, therefore, 
assess duty on merchandise of the character in 
question imported or withdrawn from warehouse 
thirty days after the date hereof at 30 per cent. 
ad valorem as manufactures of glass not specially 
provided for under paragraph 95 of the Tariff 
Act of 1913. 


Respectfully, 
L. S. Rowe, 
Assistant Secretary. 

As far as watch crystals are concerned, 
the above ruling of the Treasury Depart- 
ment will make no difference to importers 
here as they now pay 30 per cent on such 
articles. The watch glasses referred to as 
being increased in duty are probably articles 
known by that name in the chemical trade 
and used for evaporating liquids which have 
heretofore been paying the low specific and 
ad valorem duties above mentioned. As far 
as clock glasses are concerned, this may 
make some difference in such articles that 
have come in classified under the general 
glass schedule. 








OLD CLOCK HOUSE PASSES 


Business of Daniel Pratt’s Son, Boston, 
Closed Out After Career of a Cen- 
tury and Stock Is Sold to 
Department Store 

s0STON, Mass, Aug. 23.—One of Boston’s 
historic clock houses ended its career this 
week, when Daniel Pratt’s Son, 55 Franklin 
St., closed its doors and sold its stock to 
William Filene Sons Co., one of Boston’s 
large department stores. 

The firm was founded by Daniel Pratt 
about 100 years ago; later it became Daniel 
F. Pratt; and. finally, Daniel Pratt’s Son, 
when it came into the hands of the late F. 
W. B. Pratt. During recent years the firm 
has been run by the latter’s son, Winthrop 
Pratt, and a brother of the late F. W. B. 
Pratt, Chester Pratt, has been associated 
with him. 








Martin Lipner, Syracuse, N. Y., Goes Into 
Voluntary Bankruptcy 

Utica, N. Y., Aug. 22—Martin Lipner, 
jeweler at 264 N. Salina St., Syracuse, filed 
a petition in bankruptcy in Federal Court 
today with liabilities of $1,593, of which 
$260 are secured and $1,333 are unsecured, 
and assets of $961; divided into stock, $250; 
fixtures, $100; accounts, $86 and personal 
property, $525. 

Part of this personal property consists of 
jewelry held by Marks & Liberman of 
Syracuse to secure a note for $260. Marks 
& Liberman are also unsecured for $250. 

There are 14 creditors, the principal ones 
including: A. H. Bond & Co., $140; Isaac 
Kellet,, $58; Meyer Winkelstein, $255; 
Syracuse Journal, $20; Syracuse Lighting 
Co., $20; M. J. Harney, $35 and S. Paletto, 
$20, all of Syracuse; I. A. Samuels, Sayre, 
Pa., $200, and Sime Bierson Co., of Roches- 
ter, $300. The petition was filed through 
Attorney Gerson Rubenstein of Syracuse. 
The case has been referred to Referee in 
Bankruptcy, Charles Stone of Syracuse. 








W. F. Behse, for many years in the 
jewelry business at Ogdensburg, N. Y., ex- 
pects to close his store on Sept. 1, after 
which he will take a long rest. He intends 
visiting California during the Winter, and 
may return to Ogdensburg early in Spring. 
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LOOT BOSTON STORE 


“Yeggmen” Assault, Bind and Gag Clerk in 
Jewelry Establishment, and Get 
Away with Loot Worth Sev- 
eral Thousand Dollars 
Boston, Mass., Aug. 25.—Four yeggmen 
blackjacked Edward Brest, clerk in the 
jewelry store of Sol Robinson, 295 Tre- 
mont St., and got away with several thou- 
sand dollars’ worth of loot, Tuesday, when 
nearly all of Boston’s police were on duty 
at the Grand Army parade, the big feature 
of the annual encampment. The police say 
the robbery was accomplished by clever 
crooks, who made a careful study of the 
premises and conditions that prevailed at 

the hour selected. 

After felling Brest, the thieves bound 
and gagged him, rifled the safe and show- 
cases with gloved hands, in order to avoid 
leaving telltale finger prints, and then saun- 
tered away in pairs. The police believe 
they met at a rendezvous and made their 
escape in an automobile. 

One of the men first entered the store 
and asked Brest to state the sum he would 
give as a loan, with a watch as security. 
Brest examined the watch and said he 
would advance $5. This seemed to be ac- 
ceptable, and a ticket was made out. 

Two others entered the store just as the 
clerk had finished. One took out a watch 
and asked for $1 loan on it. The third 
man then edged in and offered to buy the 
watch. 

“Ill do all the buying in this store,” re- 
plied Brest. 

Three revolvers appeared in a flash. 
One man leaped over the counter and 
forced Brest up against the wall. The two 
others were at his side in a moment, trying 
to lead him behind a partition. When he 
struggled he was hit on the head with the 
butt of a revolver. He fell, dazed, but still 
conscious. 

The three men bound and gagged him, 
and were then joined by the fourth. In a 
few moments they cleaned the store of all 
valuables in sight. 

Brest succeeded soon in freeing the gag, 
and shouted for help. A passerby notified 
the police at the LaGrange St. Station. 

A pair of white cotton gloves, left in the 
store, convinced the police that the robbers 
were the same who robbed a safe at 388 
Washington St. early Sunday morning. 
White cotton gloves were also left there by 
the robbers. 

The police also have a plaid check cap 
and a blackjack. Whether or not finger 
prints can be obtained from the gloves is 
doubtful. There were blood stains on one 
of the gloves. 

Brest described the men who committed 
the robbery as follows: 

No. 1.—5 feet 10 inches tall, 26 years old, 
well dressed and snappy in manner. 

No. 2—About 33 years old, 5 feet 8 
inches tall, medium complexion, prominent 
nose, wore dark suit and straw hat. 

No. 3.—Young, swarthy South European, 
about 20 years old, 5 feet 7 inches tall, 
weighs about 170, wore dark suit and straw 
hat. 

No. 4.—Remained at the door as guard; 
young man; more definite description 
lacking. 
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CANADIAN DEALERS MEET 


Twelfth Annual Convention of the Retail 
Merchants’ Association Held at Windsor 
Hotel, Toronto, Ont.—Important Topics 
Discussed and Officers Elected. 


Toronto, Canada, Aug. 22, 1917—The 
12th annual convention of the Retail Mer- 
chants’ Association of Canada, with which 
many jewelers are affliated, was held at 
the Windsor Hotel, Aug. 14-17, with a 
large attendance of delegates from all parts 
of Canada. 

At the opening session, Zepherin Hebert, 
president of the Montreal Board of Trade, 
spoke of the necessity of co-operation be- 
tween the retailers and the wholesale trade, 
and strongly urged that the Inland Trade 
Commission, which is shortly to be ap- 
pointed by the Government, should consist 
of competent men, capable of investigating 
controversial questions and complaints. A 
resolution endorsing the proposed Inland 
Trade Commission was adopted. 

Questions arising from the war occupied 
a prominent place in the proceedings. A 
strong resolution was adopted urging the 
Government to take steps to immediately 
bring into national service all the available 
resources of men, material and wealth in 
the Dominion. 

Another resolution dealt with the case 
of clerks and others previously engaged in 
retail business and returning disabled. All 
retailers were urged to secure for such 
men suitable remunerative positions and 
give them the preference over non-soldiers. 

A conference was held with manufac- 
turers and wholesalers upon points affect- 
ing trade, as a result of which a resolution 
was passed that no bill dealing with trade 
matters should have its second reading in 
Parliament before going before a commit- 
tee which should hear representatives of 
the trades interested. 

After a protracted discussion on the dis- 
tribution of merchandise a resolution was 
adopted declaring that the present system 
of distribution was the most efficient pos- 
sible, giving the best service at the lowest 
cost. Goods of standard quality and price, 
trade-marked, were declared to be in the 
best interest of the consumer. 

Amendments to make more stringent the 
provisions in the criminal code in relation 
to false or misleading advertising were 
recommended and recent proposals by the 
railroad companies to increase freight and 
passenger rates were strongly condemned 
by the gathering. 

The following officers were elected: 
President, H. Chevrier, Winnipeg; vice- 
president, J. O. Gareau, Montreal; M. 
Hutchinson, Saskatoon; B. W. Clark, To- 
ronto; treasurer, J. A. Beaudry, Montreal; 
secretary, E. M. Trowern, Ottawa. 

The date and place of the next meeting 
were left to the executive committee. 











WHO MADE OR SOLD THIS? 


Baltimore Police Seek to Locate Owner of 
Diamond Pin 


The Baltimore police are seeking the 
owner of a rather unusual pin in the form 
of a crop with two diamond studded horses 
which was taken from a negro who was 
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arrested in that city a short time ago. It 
is believed that the piece was stolen. 

The piece is of platinum, the crop being 
platinum wrapped at the handle and has a 
leather loop, the stones in the horses being 
also set in platinum. The whole article 
was contained in a blue velvet box with 
a white silk interior. 

Jewelers who have sold such pieces or 
manufacturers who have made them are 
requested to communicate to THE 





DO YOU RECOGNIZE THIS PIN? 


JEWELERS’ CIRCULAR or directly to Robert 
D. Carter, Marshal, Police Department, 
Baltimore, Md., such information as will 
lead to the identity of the party from 
whom it was stolen. 





STATE INCOME TAX LAW 





An Explanation of Measure Which Became 
Effective June 4 


Many inquiries have been directed to 
THE JEWELERS’ CIRCULAR as a result of the 
passage at the last session of the legisla- 
ture of a State Income Tax Law. The bill 
was signed by Governor Whitman, June 4, 
1917, taking effect immediately. 

Since the passage of the Federal Income 
Tax Law of 1913, many States in the 
Union have adopted similar measures for 
raising revenue, and New York State has 
now added its name to that list. Hereto- 
fore there has been in existence an annual 
State franchise tax on corporations, which 
exempted, however, manufacturing  cor- 
porations. The new State law does not 
exempt manufacturing corporations and 
applies generally to mercantile and manu- 
facturing corporations, but in no way to 
partnerships and individuals. The personal 
property tax in New York State, which for 
many years has been unworkable because 
of the difficulty of fixing assessments, is 
corrected to a great extent by the new 
State Income Tax Law. This is true be- 
cause the tax on net incomes of corpora- 
tions effected by the new law supplants the 
personal property tax heretofore levied. 
An additional beneficial feature to the 
State arises from the fact that one-third of 
the tax collected is presented to the county 
in which the corporation’s properties exist. 
This feature is particularly advantageous 
to the city of New York. 

Corporations liable for the tax must file 
reports annually, beginning on or before 
July 1, 1917. (This date has been extended 
this year until Sept. 1.) The reports 
must show the net income which was re- 
ported to the Federal Government on the 
last income tax report; and the tax of 3 
per cent. on said net income is payable on 
or before the following Jan. 1, and is for 
the privilege of doing business during the 
year beginning Nov. 1, next preceding the 
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payment. Notice of the amount of the tax 
due is to be sent out on or about Nov. 1. 

The usual provisions in regard to penal- 
ties for failure to return reports, and ex- 
tension of time, and filing returns are in- 
cluded in the bill. The tax applies only to 
manufacturing and mercantile corporations. 
That is, those manufacturing, buying and 
selling taxable personal property as defined 
in the act. Both domestic and foreign cor- 
porations are subject to the tax, on such 
proportion of their entire net income as the 
value of their property within the State 
bears to the aggregate value of their 
property within and without the State. 

It is on this last point that many corpora- 
tions by failure to examine the law care- 
fully will be apt to pay a larger tax than 
the law actually requires. Because of the 
State law it is doubly imperative that the 
Federal return be properly made. Because 
an over statement in the Federal return 
will penalize the corporation to the extent 
of at least 7 per cent. 

The main point for business men to con- 
sider promptly is the location of the assets 
which exist in this State, and many a con- 
cern that merely has a sales office in this 
State, may conduct its business in such a 
way that it either is or is not taxable under 
the law, depending to some extent upon the 
methods of billing, storing and shipping. 








AN IMPORTANT MEETING 


New York Jewelers to Hear S. W. Rosenthal 
Discuss Government's Plans to Secure 
South American Trade 


Manufacturers, jobbers and others in 
New York interested in the project of the 
Department of Commerce in sending a 
representative to South America to in- 
vestigate the jewelry, silverware and 
kindred markets, will hold a meeting in the 
rooms of the National Jewelers’ Board of 
Trade, 15 Maiden Lane, at 2:15 o’clock on 
Wednesday, Sept. 5. S. W. Rosenthal, 
special agent of the Government, will be 
present to tell of his visits to various 
jewelry centers throughout the country. The 
Government’s plans to assist American 
jewelers will-also be outlined by Mr. Rosen- 
thal. 

Mr. Rosenthal since leaving New York 
several weéks ago has visited Newark, 
Providence, the Attleboros, Boston, Cin- 
cinnati, St. Louis, Chicago and other cities 
where he addressed gatherings of jewelers 
in an effort to become more thoroughly 
acquainted with the desires of the industry. 

Although the National Jewelers’ Board 
of Trade has been actively co-operating 
with the Government, the project is one of 
interest to the entire trade, whether the 
concerns individually are members of the 
Board of Trade or not. Non-members will 
therefore be welcome and are invited to be 
present. Those intending to be at the meet- 
ing are requested to notify Laurence 
Gardner, secretary, 15 Maiden Lane, of 
their intention, so that the necessary ar- 
rangements may be made. The meeting has 
not been called for the purpose of raising 
funds. 











Clayton G. Graef, Palmyra, Wis. has 
moved to Sawyer. 
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Not to hurry you— 


not to overstock you— 
but 





just to help you be sure of having the merchandise when you 
need it, we earnestly advise placing at once your 





Order for LaTAUsce, Pearl Necklaces 











A general condition of unusual demand for merchandise of all kinds advises doing this; 
the labor question is an important one and our lines require experienced hands; it is simply 
common sense business caution to plan ahead on the goods you Rnow you will sell. 


Figure generously and order immediately of your wholesaler, who is as anxious as we are 
that you shall have no disappointment, no lost profits. 


We have planned in advance just as we ask you to do; consequently there are plenty of 
La Tausca pearls. 


But, consider the great and still growing popularity of La Tausca pearls (the favored 
adornment of women) consider that more money will be spent in America this year than 


ever before in history. 


You can order for future delivery, but 


Place Your Order for the Year 
—VOW— 


Your Wholesaler is fully prepared to serve you. 


THE LOW-TAUSSIG-KARPELES CoO. 


PROVIDENCE PARIS NEW YORK 


Address All Communications to Providence. 
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PASSING OF AN OLD HOUSE 


Mérmod, Jaccard & King Jewelry Co. Ab- 
sorbed by Scruggs, Vandervort & Barney 
Dry Goods Co., St. Louis—Name 
Will Be Retained 


Sr. Louis, Mo., Aug. 24.—The Mermod, 
Jaccard & King Jewelry Co., the oldest and 
for many years the most prominent retail 
jewelry establishment in St. Louis, more 
widely known probably than any other St. 
Louis jewelry house, has been absorbed 
by the Scruggs, Vandervort & Barney 
Dry Goods Co. and will hereafter 
be conducted as a department of that es- 
tablishment, occupying the ground floor at 
the northeast corner of 9th and Locust Sts. 


Negotiations for the deal have been on 
for several weeks. Rumors were circulated 
with increasing persistence. Local news- 
papers made allusions to a pending deal of 
that character without naming the firms 
concerned. It was not until Thursday that 
definite admissions were made by Good- 
man King, president of the jewelry com- 
pany, and M. L. Wilkinson, general man- 
ager of the Scruggs firm, that the deal was 
about to go through. 

The Vandervort firm has acquired $450,- 
000 of the $800,000 stock of the Jaccard 
firm. The name will be retained and there 
will be a distinct officiary, with M. L. 
Wilkinson as president and Clarence H. 
King as vice-president. Goodman King, 
who has been with the jewelry firm since 
1865, first as bookkeeper and cashier, then 
as secretary, then as president and finally, 
since April, as chairman of the board, will 
retire but will be a director. Clarence 
King, who has been president of Jaccard’s 
since April, will also be an official of. the 
Vandervort company. The directors of the 
Vandervort firm will become directors. of 
Jaccard’s. It is president Wilkinson’s wish 
that the Jaccard organization remain intact 
and go with the store to the new location. 


It will require about 60 days to make the 
necessary alterations and removals at the 
Vandervort store, where the Jaccard store 
will occupy a space of 127 feet on Locust 
St. and about 80 feet on 9th St. ‘The 
present jewelry department at Vandervort’s, 
which is under the management of T. C. 
Bunch, will remain. The change of owner- 
ship will not affect the Hot Springs branch 
of the Jaccard company. 


The Jaccard store came near being sold 
a few months ago to the Walter Jaccard 
Jewelry Co. of Kansas City. The deal had 
progressed so far that Walter Jaccard had 
made arrangements with B. F. Coffin, an 
eastern jewelry efficiency man, to take 
charge of the St. Louis house. Goodman 
King, however, obtained backing which en- 
abled him to get a controlling interest and 
the deal fell through.” He then engaged 
Coffin to place the business on. a more ef- 
ficient basis. The negotiations which re- 
sulted in the sale to the Vandervort firm 
have been under way for several weeks. 


The jewelry firm was started either 85 





or 86 years ago (that’s close to ‘a century, 


mark) by Louis Jaccard. Louis Jaccard 
was a Swiss. watchmaker of renown in 
those days. He brought his tools and his 


ideas from his fatherland to St. Louis and 
began business with a limited stock in a 
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little shop on Main St., between Pine and 
Chestnut. 

But there was business in those “before- 
the-war” days in St. Louis. The emigrants 
bound toward the setting sun, and the 
steamboat traffic along the Mississippi made 
business for the Swiss. 


He thrived so fast that he sent for his 
nephew, Eugene Jaccard. Eugene helped 
the founder of the firm, worked so diligently 
and watched the business so carefully that 
in 1837 he took charge of the concern. 
Eugene Jaccard soon enlarged the store 
and then, a little later, when the business 
grew, he removed to bigger premises. 


Eugene Jaccard was energetic. He had 
sent for his cousin, and in 1845 A. S. 
Mermod became a partner of Eugene Jac- 
card. In 1847 the firm grew so rapidly that 
D. C. Jaccard, a relative, came to St. Louis 
and became a partner. He had ideas that 
grew with the observation of his new en- 
vironments. 

Although the Jaccard firm grew in volume 
of business and kept pace with the growth 
of the thriving west it met with disaster 
in 1849 by being destroyed by fire. Had it 
not been for the force of character of the 
men behind the Jaccard firm at that time 
its history would have been ended in that 
blaze of 1849. 

After the fire the Jaccard firm pulled it- 
self together and opened a shop (call it a 


jewelry store if you will) between Pine - 


and Chestnut Sts., on 4th St., opposite the 
Planters House. It occupied a fine build- 
ing—as fine as there was in those St. 
Louis days, where business rushed along 
until 1859. That was just before the war 
and slaves were still sold from the Court- 


house steps, and Abraham Lincoln. was in. 


the limelight. : , 

The next change came -in.the Fall of 
1850, when the firm removed to a marble 
building at the northeast corner of 4th and 
Olive Sts. That building was a marvel of 
its time. For five years the Jaccard firm 
sold fine jewelry, watches and diamonds in 
what was known as “the marble palace.” 
It was in 1864 the firm had a reorganiza- 
tion, in which C. F. Mathey and D. C. Jac- 
card formed the corporation under the title 
of D. C. Jaccard & Co. Then in 1865, a 
year later, Goodman King, now president 
and active head of the concern, began his 
career with the jewelry house. D. C. Jac- 
card had withdrawn from the old firm and 
the new concern opened in Odd Fellows’ 
Hall, at 4th and Locust Sts. Odd Fellows’ 
Hall in those days was the finest building 
in St. Louis and the new Jaccard firm had 
the finest trade in the city. 

It was in 1883 that the firm was incor- 
porated as the Mermod & Jaccard Jewelry 
Co., with A. S. Jaccard as president, D. _ ed 
Jaccard, . vice-president; . C.. F. -Mathey, 
treasurer, and Goodman ‘King, secretary. 
All of these officers are now dead excepting 
Goodman King, the present head of the 
firm. Goodman King was elected president 
of the firm several years before the death 
of A. S. Mermod. 

It: was not until 1887 that the Mermod, 
Jaccard & King Co. took occupancy in its 
present quarters, formerly occupied by four 
wholesale houses. The present site was 
destroyed by fire on Dec. 19, 1897. That 
fire was one long to be remembered. It 


clared . the 
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was just before Christmas and the Mermod, 
Jaccard & King vaults contained thousands 
and thousands of dollars in diamonds, 
watches, jewelry and a large assortment of 
other precious stones. The vaults were so 
hot that it was impossible to cool them jor 
a week. All downtown St. Louis business 
was almost paralyzed. 

The very next day after the fire, Good- 
man King and other members of the firm 
used the telegraph wires to New York and 
with jewelry that had already been ordered 
a week before and which arrived the day 
after the fire, opened a store opposite the 
burned building. The enterprise of the 
firm in taking care of the Christmas busi- 
ness under such trying circumstances was 
freely commented upon at the time. The 
temporary quarters were occupied until a 
new building was erected, the one that the 
firm now occupies. ’ 

It was in 1901 that the company bought 
out Eugene Jaccard as well as_ the 
Merrick, Walsh & Phelps Co. The con- 
cerns were then consolidated. In 1905 the 
concern’s name was changed to Mermod, 
Jaccard & King. . 

The officers now are: Goodman King; 
president; C. F. Mathey, son of the orig- 
inal C. F. Mathey, vice-president and treas- 
urer; R. O. Bolt, secretary; E. H. Mead, 
director, and Jesse McDonald, director. 








AN INTERESTING VISITOR 





Iceland Jeweler Visits Cincinnati and Dis- 


cusses Trade Conditions in His Native 
Country 


CincinnaTl, O., Aug. 24.—An interesting 
visitor from a far-away land was in Cincin- 
nati dyring the past week in the person of 
Einar Hjaltested, of Reykjavik, Iceland, 
who left a large sum of money among’ 
members of Cincinnati’s jewelry and watch 
trade. Mr. Hjaltested is connected with 
P. Hjaltested, wholesale and retail jewelers, 
in Iceland. 

He declared the jewelry opportunities in 
Iceland are excellent. “The people are 
prosperous and are great buyers of 
jewelry,” he declared... “The -recent. dis- 
covery of gold mines on the island have 
aided in stimulating prosperitiy and this 
of course has resulted in increased business 
for our branch of trade.” 

The trip to Cincinnati of the northern 
jeweler is but another result of the world 
war, that has resulted in the advancement 
of American goods. Formerly, Mr. Hjal- 
tested stated, they had purchased their 
watches and jewelry in France or Germany, 
but since the war they had turned to 
America to have their orders filled. 

Contrary to general belief he stated the 
weather in Iceland was mild, winter not 
setting in until Jate in December. He de- 
, Summers were never hot, 
the highest the thermometer ever went, 
being to 60. He stated he had placed 
orders in Cincinnati for jewelry totalling 
about $2,000 and about half that amount in 
watches. | 

He left ‘for New. York to finish his pur- 
chases before sailing on the 15 day journey 
back to his home land. During his stay 
here, he was extensively entertained by Mr. 


Oskamp of the Oskamp-Nolting Co. 


















Importers and Cutt 


DIAMONDS 


170 Broadway, cor. Maiden Lane, New York 
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TRADE AFTER.THE WAR 





Department of Commerce Report Calls At- 
tention to Steps Already Taken 
by Germany 


WasHINGTON, D. Ries Aug. 28.—German 
competition after the war is a trade fact of 
which the present Administration is keenly 
alive. This is so much so that the Depart- 
ment of Commerce has Just prepared a re- 
port on the subject of “German Foreign- 
Trade Organizations,” for general distribu- 
tion to American business men. This 
should be of especial importance to the 
jewelry manufacturer in view of the trend 
of the Teuton artisan. The Department 
calls attention to the cosmopolitan point of 
view that has been acquired by the German 
trader. The facts in Teutonic commercial 
history show how thorough are the 
methods that have been employed for more 
than half a century, and how earnestly that 
nation is preparing to reach out into the 
world markets as soon as the war is ended. 

‘In looking to the future,” said the De- 
partment, “the United States has many of 
the same problems as Germany and the 
other warring nations. Like the German 
exporters, the American exporters have to 
face a period of sharp business competition 
in foreign countries such as, probably, has 
never before been met. In Germany the 
individual business man, all the local and 
great national associations of business men, 
and the Government departments are even 
now strenuously occupied with the problems 
that must be worked out. The American 
business men’s associations and the Govern- 
ment departments are alive to the im- 
portance of these matters, and upon their 
individual and co-operative efforts through 
the coming critical years will depend in a 
large measure the nation’s future in in- 
ternational commerce.” 

The analysis of central European methods 
that is given in the report embraces im- 
portant details of the systematic organiza- 
tion of commercial education, the promotion 
of trade by the German settlements in 
foreign countries, the banking and shipping 
facilities, trade-promotion agencies and 
trade associations, and painstaking cultiva- 
tion of foreign markets. It was added, 
however, that the “report is intended not to 
show the American business man that he 
should necessarily follow German methods, 
but to present the facts of German foreign- 
trade organization, so that he may decide 
which of the methods successful in Ger- 
many could be utilized to advantage under 
American conditions.” 

The efforts that are being made to per- 
fect commercial education even in war 
times were described. “In the German com- 
mercial high schools at the present time,” 
said the report, “emphasis is more than 
ever being laid on the higher courses in 
preparation for foreign trade. At the com- 
mercial high school in Berlin, for the Win- 
ter semester 1916-17, 115 separate courses 
of instruction were offered. These in- 
cluded general introductory courses in busi- 
ness practice, courses in administration, 
factory organization, banking, transporta- 
tion, insurance, foreign policies, law, mar- 
keting, chemistry and chemical technology, 
Physics and mechanical technology, geo- 
graphy, foreign languages, commercial edu- 
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cation and stenography. Of special interest 
are the courses on the general science of 
world trade; specialized international busi- 
ness science (trade of middle and western 
Europe with a review of the trade in trans- 
Atlantic products); the science of inter- 
national trade; bank organization in Eng- 
land, France and Germany; money markets 
and banks issuing notes in the belligerent 
countries; German. banking technique in 
war; railroad traffic and rate-making; in- 
surance practice, with special reference to 
international relatives; the economic im- 
portance of the Germans abroad; com- 
mercial policies, the problems of interna- 
tional economic policies; German policies in 
the Orient; the political and economic or- 
ganizations of the world war and their 
effect upon its operation; practical exercises 
in commerce and industry; commercial law 
and international commerce; German co- 
operative organization as a result of the 
war ; coal and iron; the economic chemistry 
of vegetable and animal products; valuation, 
treatment, and utilization of grain and the 
establishment of grain elevators; the study 
of machinery; visits to industrial and other 
technical establishments; general geo- 
graphy; the commercial geography of 
France and Italy; elementary and advanced 
courses of practical exercises in commercial 
geography; economic conditions in Russia, 
Russian language; courses in French, 
Italian, and Spanish; elementary and ad- 
vanced Turkish, and artistic advertising 
(with lantern slides). 


“At the same time, that is, in 1916, in the 
midst of the war, the University of Berlin 
was offering no less than 94 courses of 
study especially referred to as ‘preparing 
for commerce and industry.’ These courses 
cover commercial and maritime law, eco- 
nomics, sociology, international law, gov- 
ernment, history, geography, and foreign 
languages. There were in the curriculum 
specialized courses in world trade, com- 
mercial geography (a large number of 
courses covering Europe in detail), and 
language courses in Danish, Swedish, Eng- 
lish, French, Italian, Spanish, Polish, 
Arabic, Russian, and Turkish.” 


In its forecast of the future the report 
declared that whatever may be the outcome 
of the war in Europe, Germany is going to 
make as active a canvass for the export 
trade as its resources and financial condi- 
tion at the end of the war will allow. 
“Writers in the German press,” the report 
said, “at this time acknowledge that there 
is bound to be a prejudice against German 
products in the markets of the countries 
and possessions now hostile to Germany. 
With an assured commercial hostility in 
such vast markets, it is obvious that Ger- 
man export trade must make the most of 
the few remaining neutral markets. In the 
great neutral markets of South and Central 
America—in which American exporters 
are more than ever directly interested—in 
Spain, and in other countries not actively 
involved in hostilities, German competition 
after the war will be particularly severe. 
At the present time German over-sea com- 
merce is reduced to practically nothing. 
The German exporters, however, are en- 
deavoring to keep in touch with their 
foreign markets and are doing everything 
they can to preserve their good will in those 
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neutral countries of 


markets. In the 
Scandinavia, the Netherlands and Switzer- 
land Germany has continued to do a con- 


siderable amount of export business. 
Manufacturers in some lines, since the out- 
break of the war, have paid special atten- 
tion to these countries and have actually 
won a larger share of the trade than they 
had before, because of the difficulties these 
countries have had in obtaining ample, 
prompt, and regular shipments by water. 

“Among the preparations for the period 
following the war the international move- 
ments between Germany and _ Austria- 
Hungary are most interesting. In the com- 
mon cause of war the two Empires have 
been brought very close together, and it is 
felt generally that following the war they 
will remain in the closest economic—pos- 
sibly, also, political—relations. Bulgaria 
and Turkey, likewise, have been brought 
closer to the two great central powers by 
the war, and less clearly formulated efforts 
are being made to align them with Ger- 
many and Austria-Hungry when the war 
stops.” 


POLICE ARREST SUSPECTS 


Youths Taken Into Custody at Mauch Chunk, 
Pa., Are Charged With Stealing Jewel- 
ers Supplies from an Au- 
tomobile 


Maucn Cuunk, Pa., Aug. 23.—By the 
arrest of a youth, 16 years old and his pal, 
the police believe that they have cleared 
up the mystery surrounding the theft of 
three satchels of jewelers’ tools and sup- 
plies valued at $2,000 which was taken 
last Tuesday night from Serfas’ Garage, 
where the automobile of Saul L. Solomon 
& Bro., wholesale dealers in jewelers’ tools 
and supplies 49 Maiden Lane, New York, 
was left. 

Some time during last Tuesday night the 
garage was entered and the three satchels 
of jewelers’ supplies taken. The satchels 
were locked in a box in the tonneau of 
the car but the lock was torn open. The 
discovery was made Wednesday morning 
when Mr. Solomon went to the garage. He 
notified Chief of Police Browers. Later 
Frank Moore and Arthur Parker, State 
troopers, arrived to investigate the robbery. 
They suspected that a man or men familiar 
with the garage was implicated and effected 
the arrest of the youths. The home of 
one of the suspects was searched and 
buried under the stair case the troopers 
claim they discovered the three satchels. 
The alleged thieves denied the charge when 
they were arrested. 

Mr. Solomon expressed his appreciation 
of the quick work done by the State 
troopers. It is believed that several other 
arrests will follow, for the satchels weighed 
90 pounds each. It is the opinion of the 
police that the youngsters believed that 
jewelry was in the satchels and not 
jewelers’ supplies. The trial of the two 
young <nen has been set for October 5. 

















The jewelry store of O. S. Bates, Pawnee, 
Okla., recently underwent a number of 
alterations. The interior of the store has 
beed redecorated and other improvements 
made. 
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. Mississippi Jewelers Hold Interesting Meeting 





Annual Convention of the State Association Held at Vicksburg Aug. 21 
and 22 Proves Successful—New Officers Elected and Resolutions Adopted. 











VicksBURG, Miss., August 22.—The re- 
tail jewelers of Mississippi met yesterday 
and to-day, the annual meeting of the State 
association taking place in this city, with a 
good attendance. Important work was ac- 
complished, and the Mississippi boys, while 
not as numerous in association membership 
as some of the other northern and western 
State associations, showed what they 


lacked in quantity could be made up in 
enthusiasm, with the result that the gath- 
ering waS'a success In every way. 

The principal work accomplished was 
the election of officers, A. A. Taylor, 
being 


chosen president; R. R. 


Tupelo, 














A. A. TAYLOR, PRESIDENT-ELECT. 
Sankey, Clarksdale, vice-president, and 
Harry Yoste, of this city, secretary-treas- 
urer, and in addition important resolutions 
on trade topics were passed. 

Fortunately for the jewelers, they had 
with them a visitor who was a host in 
himself, Colonel John L. Shepherd, of New 
York, who has been to more jewelry con- 
ventions than any other man in the country, 
and has done more to make convention 
work a success. Colonel Shepherd was the 
mainspring and, in fact, the whole works. 
He worked like a trojan, made speeches 
all the time, told the jewelers what they 
Should and should not do, and explained 
to them what had been accomplished by 
the associations in other sections of the 
country and exactly how it had been done. 
As one member remarked, Colonel Shep- 
herd is practically a convention in himself. 
All he needs is to have two other jewelers 
to put and vote,on questions, and he can 
create a rousing jewelry convention. 
While this is an exaggeration, the guest of 
honor did great work here in helping to 
make this the best meeting the jewelers of 
this State have ever Shad. The newly 
elected officers are fully determined to 


keep the enthusiasm manifested at the 
convention at high pitch throughout the 
year, and make the Mississippi State body 
something of which the members of the 
trade will have reason to be proud. 

In addition to the president, vice-president 
and secretary-treasurer, the jewelers elected 
an executive committee consisting of C. W. 
Schamber, Jr., Meridian; A. J. Bromback, 
Columbus, and Alfred Guider, of this city. 

It was decided that the next meeting 
will be held at Meridian, Miss., during the 
last week in April, final arrangements to 
be made by the officers and executive com- 
mittee. 

President Taylor made an_ interesting 
address to the jewelers, in which he said: 

“It affords me great pleasure to meet with you 
today and I truly hope that you will get as much 


pleasure out of this meeting as I expect to. This 
is our third annual gathering and I hope that each 


of you will take hold and make this an interesting . 


as well as profitable meeting. 

“T have been told that Vicksburg was an ideal 
city for.convention and I am proud to say I find 
it in the front ranks when it comes to doing ‘its 
bit.’ 

*‘Personally I would much prefer a trip to the 
‘Isle of Isles.’ But we must first get busy with 
our association work which needs our earnest and 
careful attention. 

‘‘Friends, we are today in the midst of the great- 
est wave of prosperity that the country has ever 
known, with billions of dollars appropriated by 
the government that will be spent throughout the 
country. With the highest prices ever known be- 
ing paid for labor and with the banner crop in 


_the history of the country practically assured, 


we should make this a most profitable year. 


However, it is going ty require more system and » 


more co-operation on our part. First comes the 
subject of our overhead expense from a commer- 
cial standpoint. This subject is the most vital in 
importance which we jewelers have to deal with 
today. Especially now, with the price of prac- 
tically every article with which we come in con- 
tact, both in our business and private lives, going 
up, by leaps and bounds, it is necessary that we 
investigate most thoroughly just what it is costing 
us to do business in each of our lines that we 
may be able to weed out those that are holding 
down our net profits to where it sometimes seems 
as though we are working entirely for glory—by 
applying more system to our business we will be 
able to get out more profits. Another thing we 
need is more co-operation, and yet, my friends, it 
will be impossible to effect these changes so very 
necessary to our future welfare unless each of 
you are willing to do your part to bring them 
about. 


“Very often the unfair acts of our competitors 
have been the result of our own failure to act 
on the level with them. But now the time has 


come for all of us to realize that we must. be big» 
enough to recognize that ‘live and let live” come, 


petition is our only road to prosperity and we 
must be Square enough with each other to live 
up to that realization. We must have more con- 
fidence in the uprightness of our competitors. You 
have no idea how often a customer will unin- 
tentionally or otherwise make a misstatement re- 
garding his ability to buy goods. for less money 
from your competitor; possibly sometimes it’s 
true, but more often it is done merely to try to 
break your price. 

“Weare all too prone to believe our competitors 
‘Guilty.’ So let us’ believe more in one another 
and see how,.it will work. The day is past when 
the jewelry trade can flourish by underhand meth 
ods. It behoovés:as all, figuratively speaking, to 
pull in our belts a few notches and show a little 
more backbone or moral courage in standing up 
for a price. Especially when it is a fair and just 
one. So let us all work together, open and above 
board in truly American manner,” 
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The resolutions passed by the convention, 
in the formation of which the guest of 
honor gave great assistance to the com- 
mittee, were adopted unanimously and are 
as follows: 


The Resolutions 


We, the Mississippi Retail Jewelers’ Association, 
in conventian assembled at Vicksburg, PMiss., re- 
solve as follows: 

That we renew our allegiance and pledge our 
support to the American National Retail Jewelers’ 
Association, and hereby thank its officers for 
their untiring efforts in our behalf. 

+ ° * 


That we respectfully call the attention of the 
jewelers of our State to the recent action of the 
National Jewelers’ Association in adjusting the 
proposed tax on your stocks that would have 
brought great injury to the trade—and for this 
one great act alone. you should at once affiliate 
with our State association not only to show your 
appreciation of its work and at the same time 
share the great benefits that come to its members. 

Don’t be a slacker. 

* * - 


That we express our thanks to the officers of 





HARRY YOSTE, SECRETARY-TREASURER. 


this association for their faithful work during their | 
terms of office. 
* * * 

That we favor the passage of the Owen-Goeke 
bill, preventing the time guarantee on the mer- 
chandise we handle and the Stevens Standard 
Price bill. 


* > * 


That we indorse the work of the National Trade 
Interests Committee. 


* > o 


That we favor a properly authenticated nation- 
wide publicity for fashionable and necessary jewel 
adornment, and that we urge the national asso- 
ciation to co-operate to that end; that we recom- 
mend that all nationally set styles of jewelry 
should be authenticated only by properly author- 
ized jewelry organizations, and that we endorse 
and ask the jewelers of Mississippi to contribute to 
this worthy cause such amounts as they can afford. 

- + + 

That we endorse the recent action of the But- 

terick Co. in refusing advertising from mail-order 


houses, 
aa * * 


That we endorse the work of the» American 


Tad Trade League in the efforts for staf@ard and 
ifixed prices. legislation, ' | 


* * * : 

That, owing to the increased cost of all things, 
our members study and systematize their repair 
department and establish such metheds as will 
make it possible td *¢onduct this department at a 
gain rather than a loss, and endeavor to give’ 
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le remuneration to their employes, so as to 


itab 
su ‘¢ interesting and attractive. 
_ ab * 


make 


That this association again endorse the Jewelers’ 
Mutual Limited Fire Insurance Co., of Wiscon- 
nd it to our members. 
sin, and recommend it to ov 

That we heartily endorse the plans of the Amer- 
ican National Retail Jewelers’ Association for a 
scientific survey of the urgent needs of the jewelry 
business and appreciate the benefits that our trade 

: i this source. 
will receive from b source 


That we heartily thank our advertisers for the 
support given and ask our members to show their 


iati of the same. 
appreciation ee 


That it is the consensus of opinion that manu- 
facturers and wholesalers be urged to make such 
changes in prices as may be necessary by increas- 
ing the selling price rather than by reducing the 
jewelers’ discount. We recognize the necessity for 
change in price, but protest against this being 
done by reducing or removing the trade discount. 


That a vote of thanks be extended to A. A. 
Taylor, president, for his splendid address of 


welcome. 
* ss 7” 


That a vote of thanks be extended to Col. John 
L. Shepherd for a most excellent, instructive and 
entertaining address given our convention. 

* oe 7 


That we request that when the manufacturers 
of sterling ware discontinue a pattern that they 
take up and give the retailer credit for the stock 
on hand, for the reason that it makes it impossible 
for the dealers to dispose of stock on hand or 
supply any demand from their customers for pieces 


to match the patterns. 
. 2 


That we return our thanks to the management 
of the National Park Hotel for the many favors 
extended to the convention. 








MORE ABOUT LEVITT CASE 





Receiver Appointed for Detroit Jewelry Con- 
cern, But Business May be Placed 
in Hands of a Trustee. 


Detroit, Mich., Aug. 27.—As briefly re- 
ported in THE JEWELERS’ CIRCULAR last 
week the Levitt Jewelry Co. 29 Grand 
River Ave. W., has been petitioned into 
bankruptcy in the United States District 
Court, with liabilities said to total $50,000. 
It is claimed the assets are of the same 
amount if the installment accounts of 
$20,000 are held at 100 per cent. A. B. 
Sher, manager of the company, was ap- 
pointed receiver. | 

An attempt will be made this week to 
have the company taken out of the bank- 
ruptcy court and the affairs of the concern 
placed in the hands of a trustee, agreeable 
to all the creditors. To this end Jacob 
Segal, of the Jacob Segal Co., in the Lig- 
gett building, one of the creditors, and A. 
B. Sher, left for New York Sunday eve- 
ning. Upon their return to Detroit 
Wednesday, action will be taken before 
the court. 

It is the intention of the company to wind 
up the business after all creditors are paid. 
To this end, the business may be continued 
through the holidays if the plan is found 
feasible, in order to realize more on the 
assets, especially the book accounts. It is 
thought more will be realized from these 
accounts with the company in the hands of 
a trustee, and with less publicity of the 
failure, 

The Levitt Jewelry Co. was opened last 
May with a big flourish of advertising, by 
Leon Levitt, a Toledo installment jeweler. 
A. B. Sher, formerly with Friedberg’s and 
other local stores and well known in in- 


stallment jewelry circles, was placed in 
charge. Another Detroit man, Ed. E. 
Schultz, formerly with the Miller-Hoeffer 
Co., was also associated with the manage- 
ment of the business. 

Among the creditors aside from the Segal 
company, of Detroit, are the following out- 
side creditors: the Sproehnle Co., Chicago, 
the Bonner Mfg. Co., New York; the 
Broer-Merrill Co., Toledo, and Eliasoff 
Bros., Albany, N. Y. 

The Levitt Jewelry Co.’s advertising 
Campaign was in charge of Mr. Sher and 
the following mottoes were used: “Leave 
it to Levitt,” and “Sher says.” One of the 
serio-comic features of the failure was the 
reading on two signs placed in the window 
just before the crash. This line reads: 
Sher says: “One of these days I will spill 
the beans.” Meaning that he would offer 
some surprising bargains, undoubtedly. 
The advertising was of a unique and 
original style. 

This is the first large failure in Detroit 
in over two years. And the first installment 
house to fail. War conditions are blamed 
in some quarters for the failure, although 
other retail installment houses report a good 
trade. The store was expensively outfitted 
in mauve gray cases and fixtures through- 
out, and the location was in the heart of the 
retail jewelry district, being on what is 
known as Detroit’s Maiden Lane. 








AUCTION SALES 


Morris L. Ernst Discusses Effect of Present 
New York State Auction Laws on 
the Jewelry Business 

An interesting interview appeared in the 
New York Times on Sunday regarding the 
licensing of auction sales. Morris L. 
Ernst, of Greenbaum, Wolff & Ernst, New 
York attorneys, discussed the matter as 
follows: , 

“Your question as to the effect of the 
present auction laws on the jewelry indus- 
try is by no means a simple one to answer,” 
he said. ‘‘Nor can the solution be readily 
found. There is no doubting the fact, how- 
ever, that the State of New York is far 
behind many other States in the proper 
control of auctioneers. From time im- 
memorial auctioneers have been licensed, 
and in the history of the State there are 
records showing that the six auctioneers 
operating in New York city around the 
year 1800 filled positions which were con- 
sidered as most honorable, the appoint- 
ments to which were prized among all 
people with political aspirations. Today, 
although quite a number of auctioneers are 
conducting legitimate sales, the average 
auctioneer is looked upon with warranted 
distrust. This is due to only one cause, 
and that is the failure of the State prop- 
erly to control and regulate the sale of 
goods at auction. It must be conceded, 
even by those merchants who are most 
bitter against the present methods of auc- 
tions, that these sales, if properly con- 
ducted, are legitimate means of liquidating 
assets. 

“The situation in New York city in re- 
gard to the licensing of auctioneers pre- 
sents an anomaly. All other licenses, such 
as those of pawnbrokers, second-hand deal- 
ers, peddlers, etc., relating to the disposal 
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of merchandise, are under the supervision 
of the Department of Licenses. By that 
department, with Commissioner George H. 
Bell at the head, the administration of all 
these business licenses is conducted with 
great efficiency and undisputed honesty. 

“Auctioneers do not come under the 
supervision of the Department of Licenses, 
and the responsibility for the protection of 
the public and competing business men at 
auction sales is divided between the Board 
of Aldermen, the Mayor, and the Police 
Department. With this divided responsi- 
bility there has consequently failed to come 
into existence a continuous supervision, 

“Furthermore, there is no control today 
over advertisements of auctioneers other 
than the advertising ordinance of the city 
and the advertising statute of the State. 
Under the State statute a conviction for 
false advertisement is most difficult to ob- 
tain because knowledge of the falsity of 
the statement must be proved by the’ prose- 
cution. In consequence there is seldom an 
auction sale which in all probability does 
not fraudulently advertise that the offer- 
ings consist of fabulous amounts of mer- 
chandise procured at supposed bankruptcy 
or fire sales. 

‘A third important defect in the present 
system arises from the fact that additional 
goods are being constantly injected into 
the auction. | 

“In these times of extended govern- 
mental control of all branches of industry, 
business and trade associations that are 
affected by the auction evil will find a log- 
ical time to present their fair business plea 
to the State Legislature. Ample precedent 
will be found in many cities and States 
throughout the country for proper control 
of auctioneers, and the Court of Appeals 
of this State has on several occasions com- 
mented on the legality of the proposed 
supervision.” 


CHARGES JEWELRY THEFT 


Detective for Adams Express Co. Arrests 
Man Who Is Held for Examination 


PHILADELPHIA, Aug. 24.—Arrested early 
today on a charge of attempting to steal a 
package of jewelry valued at $1,500 con- 
signed to the Bailey, Banks & Biddle Co., 
from the Adams Express Co. platform at 
18th and Market Sts, William Carden, 40 
years old was held in $800 bail for a further 
hearing next week. 

According to McKenna, a detective for 
the Adams Express Co., Carden was seen 
to take the package from the platform. Mc- 
Kenna followed the man and as he was 
about to get on a street car, he had him 
arrested. Jn the prisoner’s possession the 
police say, they found the package contain- 
ing two dozen watches valued at $25 each; 
five diamond rings, valued at $100 each, and 
a mesh bag, valued at $400. The prisoner 
also had several pawn tickets which will be 
investigated before the man’s hearing next 
week. 

















Foster-Stokes Jewelry Co., Miles City, 
Mont., was incorporated recently with a 
capital of $20,000. The incorporators are 
George K. Foster, Margaret Foster, Her- 
man Stokes and Marion E. Stokes, all of 
Miles City. 


TT 
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Important Merchandise 


Never have bar pins been more important to 
your stock than now. Conditions are such that 
most any bar pin sells. But the merchant 
with an eye to the future never takes advan- 
tage of a condition that allows him to give his 
customers merchandise not quite up to the 
standard. Some time or other it will react as 
a boomerang. 


The jeweler who sells Wheeler bar pins is 
building a bigger and better business right now 
and for the future as well. Wheeler bar pins 
please. They attract. They satisfy. They 
bring the customer back for other merchandise. 
They advertise you. Yet they cost no more 
than for the other kind. Take no chances. Get 
acquainted ! 


Correspondence invited. 


HAYDEN W. WHEELER & CO., Inc. 


Manwiacturers—Importers 


2 Maiden Lane 


New York 


Factory: Brooklyn 
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37 Muiden Lane, New York 
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PHILIP PRESENT & SON 


Importers of 


DIAMONDS 


A well selected stock of all grades constantly at your command for memorandum calls. 








Represented by 


LE ROY PRESENT, West & Southwest 
M. L. LOWENTHAL, Middle West 
MORTIMER S. ABELSON, New York and Penna. 
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EXPERT DIAMOND Repairing 


Specialists in Re-Cutting and Fancy Shapes. 
Our work is highest grade, charges reasonable and service prompt. 
Our years of experience enables us to save you weight. We are 
exclusive Diamond Cutters. Our own cut Diamonds sent on memo to 
responsible dealers. 


1. H. STARR COQ.,. 5 North Wabash Ave., Chicago, Ill. 














ENGR 


VERS STEEL AND 
RAVE WORK Sore 


The large Corps of Skilled Engravers Has Made This House Famous All Over Ameria 
The remarkably speedy service bridges great distances. 
The small dealer has the same price advantage as the large. 
Send for latest styles and prices Weddings and Cards. 


The Prentice Engraving Co., 212 N. 13th St., Philadelphia, Pa. 
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WATCH AND CLOCK IMPORTS 





Figures as to Imports of Watches and Clocks 
to the United States During Fiscal 
Year Ended June 30, 1917 


WasuincTon, D. C., August 24.—The war 
has had no effect upon the American im- 
portations of watches and parts of watches, 
according to figures soon to be made public 
by the Bureau of Foreign and Domestic 
Commerce, of the Department of Com- 
merce, while, on the other hand, the clock 
imports have fallen off very materially. 


During the fiscal year ending June 30, 


1914, the last before the commencement of 
the war, and held to be a normal year, the 
imports of watches and parts of watches 
amounted to $3,386,738, while the figures 
for the fiscal year ending with June 30, 
1917, the importations totaled $5,691,852, 
and the imports of 1915 and 1916 (fiscal 
years ending June 30) were $3,039,651 and 
$3,362,728, respectively. 

What has happened to the imports of 
clocks and parts of clocks is to be seen from 
the following figures. During the fiscal 
year ending June 30, 1914, there was brought 
into the United States merchandise of the 
class referred to, to the value of $905,421; 
during the fiscal year just ended the im- 
ports totaled only $70,920, while the figures 
for the fiscal years ending June 30, 1915 
and 1916, were $705,555 and $234,796, respec- 
tively. 

During June, 1917, the imports of watches 
and watch parts amounted to $933,649, and 
during June, 1916, they totalled $328,374. 
The imports of clocks and clock parts for 
the same months were $5,695 and $4,487 
respectively. 








PRICE OF SILVER 


Predicted That Metal Will Reach $1 an 
Ounce Before End of the War— 
Abandoned Claims to be 
Worked 


WasHINcTON, D. C., Aug. 28.—Raymond 
T. Baker, director of the mint, has been 
quoted as ‘predicting that the price of silver 
will go to a dollar the fine ounce before 
the end of the war. In view of the already 
enormous increase in the price of the metal, 
movements are on foot to encourage the 
working of abandoned claims and the re- 
claiming of the metal from ore which has 
been thrown aside as unprofitable when 
silver was bringing about half what it is 
today. 

There are many men in the east who 
worked the silver mines in the old days, 
and these men say that the abandoned mine 
dumps of Nevada, Montana, Idaho and 
Utah contain vast fortunes for the men who 
will work them over. With silver worth 
nearly twice what it was in the early days, 
the value of this ore has turned it from 
dross into treasure. 

Already, it was reported here, a new rush 
to the old diggings has begun. Ray Baker 
was a miner who staked out 300 claims for 
himself’ until he finally made his last big 
Stage,.e¢ame east, was appointed by Presi- 
dent Wilson director of the mint, and then 
vowed he would never chase another burro. 
Mr. Baker sweated, thirsted, starved, froze 
and fought for his life imthe old days-and 
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he knows the game as thoroughly as any- 
body in the United States. He has mined 
silver, gold and copper and has a system 
for locating the treasure. He says when a 
man is prospecting he knows the gold is 
there—when he finds it. That, says Mr. 
Baker, is the rule of old line prospectors. 
Now, he point out, a man can merely go 
to the dumps on the abandoned claims and 
find silver waiting for him. 

He can go to Bodie, to Virginia City, 
which paid $700,000,000; to Eureka, Austin, 
Gold Hill, Silver City, Hamilton, Tusca- 
rora, Picche and a hundred other places 
in Nevada and in other western states. At 
Rawhide they took out one which paid 
$110,000 to the ton and the waste of that 
mine and others like it is there to be 
worked. 

With the price at 87 cents and going to 
$1, the government is in need of more silver. 
The mints are working at capacity and can- 
not supply the demand for minor. coin. Re- 
cently Mr. Baker put into effect regulations 
for the purchase of bullion containing gold, 
under which metal with less gold and more 
base metal will be purchased. This will 
permit of the selling to the government of 
large quantities of this mine dump ore. 





CHARGE SILVER THEFT 


Philadelphia Police Arrest Man Believed to 
Have Robbed Phillips & Jacobs 


PHILADELPHIA, Aug. 24.—With the arrest of 





Warren Hartford, 26 years old, 5456 Spring. 


St., the police allege they have put an end 
to a series of robberies which have ex- 
tended over a period of two years and of 
which Phillips & Jacobs, silver platers 
and refiners, 622 Race St., were the victims. 
During that time, raw silver valued at 
about $2,000 has been taken from the place. 
All plans by the firm and the police to 
apprehend the robber were foiled and 
until recently no definite clue was secured 
to fasten the guilt upon any one employe. 
Long ago, it was determined that none but 
a trusted employe could have secured so 
much plunder in such a systematic manner 
as that in which the thefts were conducted. 
A few weeks ago, suspicion was attached 
to Hartford and since that time, his actions 
in and entering and leaving his place of 
employment were constantly watched. Sus- 
picion became conviction yesterday as he 
was leaving the building for lunch, he was 
arrested by Special Patrolman Redding of 
the 4th and Race Sts. station. When 
searched, raw silver valued at about $30 
was found concealed about his person, the 
police say. A search of his room disclosed 
raw silver valued at about $200 it. is 
claimed’: All this was stolen from Phil- 
lips & Jacobs, according to the police. 
Information given by the arrested man 
led to the arrest of Howell and Carrie 
Schnellick, of 62nd St. and Hazel Ave., 
who are alleged to have received and dis- 
posed of the stolen silver. All three accused 
persons were arraigned before Magistrate 
Eisenbrown and held in $800 bail each for 
a further hearing on Friday August 31. °' 
The plan*developed to remove the stolen 
silver from the building was so perfected 
that even in the face of ‘a throrough in- 
vestigation, it defied detection “and™the+ar+ 
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rests were made only after the detectives 
studied each employe and the possibilities 
of him being the culprit, and arrived at 
the conclusion that Hartford was the guilty 
man. From that time on, it was a mat- 
ter of keeping a strict watch on all his ac- 
tions until he either betrayed himself or 
proved himself innocent. 

Hartford came to the firm well recom- 
mended shortly before the silver robberies 
began. 








SHIFFMAN TAKEN TO DETROIT 





Man Charged with Theft of Suitcase Contain- 
ing $25,000 Worth of Jewelry Now 
in Custody 


Detroit, Mich., Aug. 27.—Moe Shiff- 
man, alias “Harry Corbin,” charged with 
the theft of a suit case containing $25,000 
worth of jewelry from George Birnbaum 
on July 21, was returned to Detroit last 
week in charge of Detectives Martin and 
Smith. He was arrested in New York. 

He is charged with grand larceny. 
Police in Detroit and New York claim 
they have recovered about $200 worth of 
the jewelry. Shiffman refuses to give 
an account of his whereabouts on July 
21, the police say. Two other men are 
suspected of being accomplices in the 
case, and the police authorities are on their 
trail. 


BANKRUPTCY PETITION FILED 








Creditors of David Probstein Start Action in 
United States District Court 


An involuntary petition in bankruptcy 
was filed in the U. S. District Court last 
Wednesday against David Probstein, dia- 
mond dealer, 99 Nassau St., New York. The 
petitioning creditors are Max Kannengies- 
ser with a claim for $1,050; Dan Smit, 
$1,930, and Jos. Biegeleisen for $750. Ac- 
cording to the petition the alleged bank- 
rupt has assets amounting to about $5,000 
while the liabilities are approximated at 
$25,000. 

Mr. Probstein .was originally in the 
tobacco business, but in 1902 entered the 
jewelry industry. He continued as a mem- 
ber of the firm of Kleinberg & Probstein 
until 1908 when the business met with 
financial difficulties. In 1909 he became a 
partner with Smit Bros., and continued 
under the style of Smit Bros. & Probstein 
until 1912 when he again met with financial 
reverses. Soon after this firm went out of 
business the firm of Smit & Probstein was 
formed and incorporated. After this house 
went out of business in 1913 Probstein 
started on his own account at 99 Nassau 
St. 





An error was made in these columns in 
the issue of Aug. 15 on page 113 in the 
article “The Reason Behind. Success.” In 
this article it was stated that Ralph Dewey, 
who is the proprietor of a unique establish- 
ment in Detroit, was also the owner of two 


“other establishments, one at 581 Fifth Ave., 


New York. It has been called td our atten- 
tion that Mr. Dewey has not been the owner 


_ of this store since May 1 and that the New 
“York firm is row ‘known’as Forth & Powell, 


58 Fifth Ave. 
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Jet! Jet! Jet! 


FASHION DEMANDS JET 


Your stock is not complete 
without a line of 


REAL WHITBY JET 


Rich in Quality 
Inexpensive in Price 


Necklaces, Bracelets, Long Chains, Crosses, 
Earrings, Pendants, Hat Pins 


Write at once for a memo selection 


BORRELLI & VITELLI 


Coral Manufacturing Co. 


401 Broadway New York 























GATTLE & HUNTER 


9-11-13 Maiden Lane, NEW YORK 





Importers of 


Diamonds 


Fancy Shapes Regular Cut 


Pearls 


Necklaces, Earrings, Studs, Scarf Pins, 
Drop Shapes and Round 


Sapphires 
Emeralds 
Rubies 
FACETED, CABOCHON AND STARS 


Memorandum Orders Promptly Filled 


sy 
) 


= 
e => 


=r 
{32 eee 
<2 
sat SS 


—_— *—— 


—— 
———— =. 


3 
ava 


s 
3 is | | 
=~ = 

















Pee 
“pee 
~ | ~ 

t 





' 
(Soo 


= 
e 


y acs Be 





Carl P. Kionka 


1519 Masonic Temple 
CHICAGO, ILL. 












Importer of 
Diamonds 


: :: Precious and 3: 3: 
Reconstructed Stones 














Complete stock always on hand and 
all orders filled promptly. 






Write for latest Price List 
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Gem Imports During Fiscal Year 





Figures Show That Period Ending June 30, 1917, Was Prosperous One— 
Imports of Platinum and Gold and Silver Jewelry. 
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WasHINGTON, D. C., Aug. 24.—The fiscal 
year ending June 30, 1917, was a remark- 
ably prosperous one in the precious and 
semi-precious stone import trade, according 
to figures soon to be issued by the Bureau 
of Foreign and Domestic Commerce, of the 
Department of Commerce. The statistics 
available at this Bureau show that the con- 
dict abroad has had a stimulating effect, 
rather than otherwise, on this branch of tlie 
jewelry business. . . 

Belgium has been quite badly hit for her 
diamond export business to the United 
States, so far as her direct business is con- 
cerned, has ceased almost entirely. During 
the 12 months ending with June 30, 1914, 
the last normal fiscal year before the war, 
that country exported $8,554,518 in cut 
diamonds and $967,757 in uncut diamonds 
to the United States. During the fiscal 
year 1917 the records fail to show that 
there were any Belgian diamond exports to 
this country. 

The improvement in the diamond import- 
ing trade in the United States is shown in 
the following figures covering the fiscal 
years ending with June 30, of the years 
named: For 1914 the figures are for uncut 
diamonds $4,368,055 free of duty having 
come in prior to October 3, 1913, and 
$3,151,633 in dutiable stones, and $17,795,- 
099 in stones cut but not set. For 1915 the 
figures are for uncut diamonds $3,358,180 
and for cut but not set, $8,452,117. For 
1916, uncut diamonds, $11,443,129, and cut 
but not set, $20,567,222. During the fiscal 
year just ended the importations of uncut 
diamonds totalled $11,717,175, and of dia- 
monds cut but not set, $21,855,735. 

The following tables show the countries 
from which American importers secured 
these diamonds and the value of the im- 





‘making it worth $978,763. 


increased considerably. In 1914 (fiscal 
year) there was brought to the United 
States platinum to the value of $1,489,208 
weighing 40,634 ounces. The next fiscal 
year, the first after the commencement of 
the war, the shipments from abroad dropped 
to 26,334 ounces with an increase in value 
The imports 
during the 12 months ending June 30, 1916, 
found the quantity increased to 76,011 ounces 
and the price, totalling $3,536,708, almost 
$10 per ounce higher. The increased cost per 
ounce during the 12 months ending with 
June 30, last, was about $26, and there was 
imported the United States 23,689 
ounces to the value of $1,711,785. 

The importations of gold and silver 
jewelry for the 12 months ending with June 
of the several years, were as follows: 
1914, $1,067,150; 1915, $520,604; 1916, 
$329,818, and, 1917, $305,836. 

The importations of manufactures of gold 
and silver for the same periods were: 1914, 
$1,541,980; 1915, $1,098,737 ; 1916, $1,746,585, 
and, 1917, $3,025,684. 
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GOES INTO BANKRUPTCY 


Bay City, Mich., Jeweler Has Merchandise 
Assets of $1,000, and Liabilities 
of $2,457 

Bay City, Mich., Aug. 25.—A voluntary 
petition in bankruptcy has been filed by 
William A. Gregory, retail jeweler, 811 E. 
Midland St., this city. According to the 
schedules the jeweler has merchandise 
valued at about $1,000 and his indebtedness 
is placed at $2,457. 

William A. Gregory is a watch repairer 
by trade and he has been in business on his 
own account since 1901.. At that time he 
































portations : succeeded F. W. A. Kliman. 
IMPORTATIONS OF PRECIOUS AND SEMIPRECIOUS STONES, AND IMITATIONS OF. 
UNCUT DIAMONDS r Twelve months ending June _ 
Imported from— 1914 1915 1916 1917 

I ee iin 5 ts ites ied has hs ew oes UO $967,757 $5,332 type sae aoe ien 

ass ieee a ceebadneeeeeednetaescesauee 120,260 5,175 $1,131 $11,395 

IN to ons od tind ahh ak we ee arn ang cree ieee 315,096 257,451 113,329 43,511 

FORE EOE LET OT OC 6,072,983 2,770,814 10,675,870 10,782,705 

I oe ee ee ee ee lee 43,592 319,408 652,799 879,564 

DEY cb cbbbetd bakes eeubteunikhae eee en ieee $7,519,688 $3,358,180 $11,443,129 $11,717,175 
DIAMONDS, CUT BUT NOT SET. 

ES ee. ve arueteeGued edaweneeheay aswel mees $8,554,518 $971,576 $67,734 ape aa 
tid nedend siete eee esau wearin cous 1,506,193 517,655 1,679,003 $1,406,008 
; i a i cl a al 6,998,265 5,552,369 16,421,593 17,855,620 
ID 66 ce cata tihbeaeedeenennebe 539,895 1,168,550 1,817,369 2,152,912 
: i a se 2k 6 wired dn cure clea othe 196,318 241,967 581,523 441,195 
RNS ones Secmodyaiddcbobdebadiuradaieen $17,795,099 $8,452,117 $20,567,222 $21,855,735 
Pearls and parts of pearls not strung or set...... $1,263,933 $1,644,751 $10,474,051 $8,931,938 
Other precious uncut stones.........eceeeecceces 34,745 60,578 157,943 145,558 
Other precious and semipiecious stones cut but 
DT t-tcibpheetenesd beeeedeaewaneeseseateen 2,565,819 773,862 1,592,070 2,373,938 

Imitation precious stoneS.........scsccceccccecce 1,192,897 845,008 812,336 1,140,770 








American importations of platinum were 
badly decreased during the fiscal year 1917 
as Compared with the preceding 12 months, 
and, on the other hand, the import value 





C. L. Dotson, who has been associated for 


several years with Dotson & Co., jewelers, 


Lafayette, Ind., will open a new jewelry 
store in the Gros block on E. Main St. 
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INDUSTRIAL DIAMONDS 





Further Rise in Prices Is Reported from 
London Market 

The extended use of industrial diamonds 
and the revival of interest in the better 
quality of merchandise of this sort is re- 
ported from London. In speaking of in- 
dustrial diamonds the Aug. 10 issue of the 
Financial News, London, says: 

“Industrial diamonds continue to be the 
absorbing feature of the trade, and im- 
portant transactions have again taken 
place this week in these qualities at still 
advancing prices. We are informed by 
competent authorities that the zenith has 
in no way yet been reached, and that there 
is ample room for a considerable further 
enhancement. The great point to be re- 
membered is that it is not a question of 
speculation in these goods; they are being 
readily absorbed for manifold industrial 
purposes. 

“It will’ be remembered that before the 
war we constantly referred to the low rates 
ruling in this particular section, and pointed 
out that the intrinsic values were then be- 
ing nothing like attained by the selling 
channels. The action of the Diamond 
Syndicate in placing these goods on some- 
thing approaching their true basis is.to be 
commended, and bears testimony to their 
judgment and knowledge of the business. 

“The new state of affairs must be highly 
gratifying to shareholders in the Premier 
and more particularly to the 
Union Government of South Africa, who 
hold a 60 per cent interest in the pvofits of 
this concern. When the yearly report is 
forthcoming it is expected to make a 
capital showing. 

“In other sections there is evidence of 
the awakening of the usual autumn demand, 
and the prospects all around of the trade 
appear highly satisfactory.” ae 





Market Prices for Silver Bars 
The following are the quotations of sil- 
ver bars in London and New York as 
reported last week: 








New York 

Selling Price, 

Date London. _.999 Basis. 
Bi ii ick ccteveathn 44344 91% 
he (ORR os 444, 91% 
EE ie RE SS 4434 911% 
0 a ee 447% 9214 

= aD: “ue aires %.edetaaeies 44% 93 

0 Re ee 45 9334 

Jewelers’ Gold Bars Withdrawn and 


Exchanged at New York 
Week ended Aug. 25, 1917. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coin....$1,033,781.50 
Gold bars paid depositors.............. 625,452.48 
BO . cccsavddsianhtheviekieee $1,659,233.98 


Of this the gold bars exchanged for gold coin 
are reported as follows: 








BG. EDs vicevistic Suttbetnialbeeesiaen $174,248.83 
"> “Ql 66069n5 téc0getap ine 113,777.56 

 * ED eee vesewceseeedeansecins cee 379,008.24 
QD Rnwi@eunaeddencOconsecenseuieaeee 143,523.65 
SQ “od p.0b-sines'neenneel eee 150,661.80 
Qe  eedsvennevsnssenneiensoeeeee 72,561.42 
BOOM ccbwvcevchsertarcedalecueee $1,033,781.50 








Real estate on Main St., Brookfield, N 
Y., was recently purchased by Will Clarke, 
who will in future use the building for a 
watch and clock repair shop. 
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LONDON 
16 Holborn Viaduct 


Aquamarines 


Correctly Cut 
Extremely Brilliant 
Reasonable in Price 








BUY FROM THE CUTTER 





American Gem and Pearl Co. 
14-16 Church St., New York 


PARIS 


39, Rue de Chateaudun 


FROM MINES TO MARKET 
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| Sine Leather Goods 
| : Our complete 1917 collection is now on exhibition. 

You are cordially invited to inspect the display. 

i} 3g. €.F. RUMPP & SONS “ar 
t Philadelphia a 
: New York Salesroom: 411-413 Fifth Avenue 








| Trade- Mark 


g of the Jewelry and Kindred Trades 


The Jewelers’ Circular Pub. Co., 11 John St.. New York 














AMBRECHT & CO. 


EXPERT 
Die Cutters for Fine Jewelry and Medals and 
Platinum Dies at Low Prices. Quick Service 
Tel. 1517 John 60 NASSAU STREET, N, Y, 








CAMEOS—CORAL BEADS 


Black Onyx, Coral and Mourning Jewelry 
Repairing Done on Coral, Jet and 
Onyx. Memo Orders 
DOUBRAVA &CO. 
61 Maiden Lane, N. Y. 
AMBER BEADS 
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Swagger 
Sticks 


SIMONS BROS. 
COMPANY 


PHILADELPHIA 
NEW YORK CHICAGO 
SAN FRANCISCO 
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Lapidaries Importers 


Espositer, Varni Co. 
45 John Street 
New York 


A beautiful Instructive Booklet 
“A Guide to Gem Buvers”’ 


Free on Request 


Special Cuttings on Distinctive Stones 
Precious and for 
Semi-Precious Stones Individual Requirements 
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Alleged Swindlers Indicted on Larceny Charge 





Men Accused of Working “Gold Disc” Swindle Must Answer in, Court 








Since the arrest at Coney Island, N. Y., 
several days ago of Isadore Joffe and Sam 
Berkowitz, a criminal grand jury has found 
indictments against these men, charging 
them with grand larceny in the first degree. 
Both men are alleged to have worked the 
“spurious gold disc game” on Joseph Gold- 
berg, jeweler, 37. Manhattan St., New 
York, and it is claimed that through their 
fraudulent operations succeeded in “fleec- 
ing” the jeweler out of $1,000. 

The arrest of these men by Detectives 
Miller and Buckley of the Fourth Branch 


Pearlin paid $2,500 in cash for 15 pounds 


of brass when he thought he was purchas- 
ing gold. Since the swindle Mr. Pearlin 
has been following up clues, but it was not 
until last Saturday that he finally was able 
to identify the pair now under arrest as 
the men who swindled him. 

In visiting Joseph Goldberg, a New York 
jeweler, it is alleged the men displayed two 
nuggets which Mr. Goldberg found to be 
gold. After turning over $1,000 cash to the 
men the jeweler examined the contents of 
the box and found, it is charged, that they 





ISADORE JOFFE, ALIAS “IZZY JUFFE,’ ALLEGED “GOLD DISC” ARTIST. 


Detective Bureau, was reported in these 
columns last week. At the time Joffe and 
Berkowitz were arrested, another man 
describing himself as “Bleck” was also 
taken into custody. The trio were ar- 
raigned shortly after their arrest and were 
released under $5,000 bail each.. “Bleck” 
was scheduled to come up for a hearing 
last Friday but failed to put in his appear- 
ance and as a result forfeited his bond. 
He is described as being about 5 feet 7 
inches tall, weighing 160 pounds, and of 
fair complexion. He has a light mustache 
and is a Russian Pole. His teeth are filled 
with platinum. 


Since the arrest of Joffe it was learned 
that he is the same man who last June was 
taken into custody by the Bayonne, N. J., 
police on a similar charge of working the 
gold disc game. At the time of his arrest 
at Coney Island he was out under $2,000 
bail to await the action of the Bayonne 
jury. In Bayonne he described himself as 
“Izzy Juffe,’ alias “Zuffus Jeffel,” alias 
“Izzy Juffus.” 

Since the men were taken into custody 
in New York, the police report that about 


4) complaints have arrived from all over 


the country. On Saturday it was learned 
that Louis ‘Pearlin,’ a jeweler on Chapel 
St, New Haven, Conn., who was swindled. 
by the “spurious gold disc game,” identified 
Joffe and Berkowitz as the pair who did 
the trick, 

The latter 


Aug., 1916, Mr. 


part of 





had been switched and instead he had 
several pounds of brass. 

The indictments were found against Joffe 
and Berkowitz Tuesday, Aug. 21. Inas- 
much as the men are now in New York, 
the Manhattan authorities will have the 
preference and will probably prosecute them 
before turning them back to Bayonne. 

Joffe has a police record which dates 
back to 1911. Since that time he has been 
in the toils of the police on a number of 
occasions. It has not been learned whether 
Berkowitz has a criminal record of not, but 


the police are still investigating. 








JEWELRY WORKERS STRIKE 





Employes of Carter, Gough & Co., Newark, 
N. J., Walk Out When Concern Re- 
fuses to Discharge Sus- 
pended Union 
Member 

Newark, N. J., Aug. 25.—Jewelry. work- 
ers employed by Carter, Gough & Co., 46 


Mulberry St., who walked out a week ago. 


today, are still on strike. According to 
Charles B. Minard; business agent of the, 
International Jewelry Workers* Union, 
Local No: 2, of: Newark, of which organi- 
zation the strikefs are members,’ there are 
90 men and wommer on strike. The origi- 
nal number was 88 and two additional 
workers joined them -sévéral days afte 

the walkout, The factory of Garter, 
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Gough & Co. is still running with a d& 
pleted force. Outside the factory are sta- 
tioned union pickets. 

There have been rumors all through the 
week of impending walkouts in other 
jewelry factories, but none have occurred, 
and as far as can be learned none will be 
called at this time. A mass meeting of 
1,000 union jewelry workers was held in 
the Newark Labor Lyceum on Thursday 
night to consider the Newark situation. 
The question of a general strike in the 
Newark jewelry factories was brought up 
at that time, and, although no formal vote 
was taken, ityeemed to be the general feel- 
ing that seal action would not be wise. 
Some of the speakers stated that about 80 
per cent. of the Newark factories are 
closed shops. 

At the mass meeting of union jewelry 
workers, Mr. Minard stated that temporary 
jobs had been found for a large number 
of the jewelry workers on strike. Thus 
far neither side has made overtures to the 
other. 

The strike is in support of the closed 
shop principle. A member of the Newark 
local who had been suspended from the 
union because of the non-payment of dues, 
continued to work at the Carter-Gough fac- 
tory. This man wrote to Mr. Minard that 
the Newark local was “lifeless,” and that 
it did not enforce the close shop rule. For 
that reason he refused to pay his dues. 

It is said that the firm refused to deal 
with anyone but its employes when Mr. 
Minard called upon the firm to take action 
against the suspended union member. A 
committee of employes then reported the 
matter to the firm. It is said that the firm’s 
suggestion that there be a conference be- 
tween the man, a member of the committee 
and the firm was declined by the union men. 
A week ago today the committee saw the 
firm again and said that unless the firm 
agreed to the closed shop principle the 
union employes would strike. The concern 
would not discharge the non-union man. 

It is said to be the firm’s contention that 
in the 76° years the concern has been in 
existence it has always treated its employes 
fairly; ‘its first consideration in employing 
men being their competency and ability. 
No objection has been made to the em- 
ployes joining the union. But the firm does 
object to dictation as to whom it’shall or 
shall not employ. 

Two members of the union, charged in 
the First Precinct Court with assault and 
battery, were paroled. while their cases 
were referred to the grand jury. It was 
charged that the men committed the assault 
while trying to induce an employe of the 
Cartér-Gough -concern to quit working at 
the plant.. This man, Roland .Johnson, 
1408’ Munn avenue, says that when he 
refused they assaulted him. The. defend- 


‘ants, Sautialla and~Patrick Deluia, 40 Sev- 


enth Ave., alleged that Johnson assumed 
the offensive after they had asked him to 
join the strike: ; 
The - Newark local was organized less 
than two years ago, and now hasiirmfore 
than 2,000 members, being the largést ‘local 
of any union in New Jersey. 
ai & —_ 





Dawsey Bros.,?°*@éhway,'* SS’ €, have 
moved ,to Winnsboroughs 
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poesides its rare attcacti veness, the COLONY patte cn ts 
in strict accord with Oueen Anne and Lacly Georgian 
peciod fucnituce. and is sure to prove most desirable lo those 


whose dinin g room Ls fun ished in this pa rticular peciod. 
“The Silver that Sells” 


ROGERS, LUNT & BOWLEN CoO. 
GREENFIELD, MASS. 
NEW YORK - CHICAGO - SAN FRANCISCO 
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Business—With or Without Profits—Which? 





smiths’ 


By Woodard Booth 


Being an important leaflet issued by the New England Manufacturing Jewelers’ and Silver- 
Association, 
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HE day of high prices is with us. 
T Necessaries and luxuries alike cost the 
consuming public more than formerly. The 
advance in prices is general if not universal. 
Nearly all lines of merchandise have been 
carried along on the crest of the wave. Nor 
‘. there evidence that the limit has been 
reached. Industry as a whole has adjusted 
selling price to increased cost of produc- 
tion. 

The jewelry trade constitutes a conspicu- 
ous exception to the rule. Profit margins 
have shrunk alarmingly. In many cases 
they are rapidly approaching the vanishing 
point. Advances in price are conspicuous 
by their rarity and, to those who know the 
great increase in cost of production, are 
pathetic by virtue of their inadequacy. To 
a large extent the jewelry manufacturer, 
wholesaler and retailer have failed to re- 
member that the public will pay for what 
it really wants, and that there is no profit 
in giving away what the recipient does not 
desire. In brief, the condition is potential 
of insolvency. 

Here is an anomaly: that jewelry, the 
commodity which is generally purchased at 
the behest of sentiment and so infrequently 
by any one in particular that one rarely if 
ever has any idea of market prices, should 
show little if any advance in these days 
of high prices and high wages. The wed- 
ding, the birthday, the graduation, Christ- 
mas, Easter, friendship, love, vanity, the 
events and conditions wherein sentiment 
holds sway, are what create demand for 
the article of jewelry. Sentiment does not 
haggle over a price, it frequently ignores 
discretion. Nor does the purchaser know 
or care what was the price twelve months 
prior of the article which sentiment or 
vanity wants now. 

We insist that the jeweler can get more 
for his merchandise. What, however, 1s 
more to the point is that he must advance 
his prices or sooner or later learn anew 
that brutal truth that to remain in busi- 
ness you must sell at a profit. There’s the 
eternal fact of cost and its relation to price. 
Consider the following advances in the 
prices of the jewelry manufacturer’s raw 
material from Aug. 1, 1914, to Aug. 1, 1917, 
and whether you be manufacturer, whole- 
saler or retailer relate those advances to 
your selling prices then and now. 


i Ce... J cccccneeeeee 170% 
Ba DENSE WITTE. cc ccccccccevces 235% 
OLS 189% 
EE ito hai eden neeibe 51% 
CE ecg de ceben nedonnee os 334% 
PE ME do ceeaseensebes 50% 
are eee Saar: 50% 
Pe Oe... scseosceat 33% % 
Cyanide (Domestic)..... Unobtainable 
Cyanide (German) ......-.++.. 83% 
es sae ali aia it I 333% 
I tei ticls mada ii ne cine alee 25% 
ites aed oe eka 66% 

DE cvesesoucesseeenneenc 233% 
DD i¢cndu teh eceuese cuneee 93% 
i ae i a i i aclell 66% 
i ME « <¢eh0e¥0eeeees Ghe 40% 
I i ee ee a 122% 
a no a Sah cad a ne 25% 
I cate oe le 25% 


Not less significant to the manufacturer 


and distributor, especially of the cheaper 
lines of jewelry where labor is relatively a 
larger item in costs, is the fact that wages 
have increased 30 per cent. during the indi- 
cated period of time. 

These facts should challenge the atten- 
tion of every branch of the jewelry trade. 
Not alone is ‘the manufacturer concerned. 
The business structure will endure only so 
long as a reasonable profit exists for all. 
Adequate prices and resultant profits must 
be the reward of manufacturer, wholesaler 
and retailer for insuring to the consumer 
a fair return for his investment. Any 
other policy leads to ultimate failure. 








DEATH OF WESTCOTT BAILEY 





Former Member of Philadelphia Concern 
Dies at Adirondack Mountain Hotel 


PHILADELPHIA, Pa., Aug. 24—Westcott 
Bailey, formerly a member of the Bailey, 








THE LATE WESTCOTT BAILEY. 


Banks & Biddle Co., died yesterday at Paul 
Smith’s in the Adirondacks. No particulars 
of his death could be obtained here. 

Mr. Bailey was 65 years old, and was a 
nephew of J. T. Bailey, founder of the 
jewelry firm. His father, E. W. Bailey, 
also was a member of the firm. Mr. 
Bailey was a bachelor and lived with a 
sister in Chestnut Hill. He was educated 
abroad and retired from active member- 
ship in the firm 18 years ago. Since then 
he has traveled extensively. 








The beautiful gold-studded badge pre- 
sented to Frank T. Mooney, new Chief of 
Police, New Orleans, La., was made by 
Fletterich & Newhauser, manufacturing 
jewelers and diamond setters. 
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CHICAGO JEWELRY STRIKE 





Members of International Jewelry Workers’ 
Union Walk Out 

Cuicaco, Aug. 25.—Members of the Inter- 
national Jewelry Workers’ Union in prac- 
tically all of the manufacturing jewelry es- 
tablishments of Chicago walked out late 
Thursday. The men demand higher wages, 
shorter hours and recognition of their 
union. 

The employers are meeting the situation 
with admirable calmness. Many of them 
have foreseen the walk-out for some time, 
and have large quantities of jewelry man- 
ufactured ahead, so that they are not worry- 
ing about the demands of the immediate 
future. However, letters have been sent to 
customers all over the country, informing 
them of the labor trouble, and asking their 
leniency in cases of delayed shipments. 

One manufacturing jeweler even went so 
far as to say that the strike was a good 
thing, in that the enforced stoppage of 
manufacture will make it necessary to draw 
on the reserve to fill orders for customers, 
and thus effect a “house-cleaning” which 
will prove very beneficial to the trade. 

Further developments in the situation 
are expected during the coming week. 








Consular Notes. 





In forwarding a list of firms in Portu- 
guese East Africa handling horn and cellu- 
loid combs, hairpins, and similar articles, 
Consul John F. Jewell states in a recent 
issue of the Daily Consular and Trade Re- 
port that, while there is no decided prefer- 
ence for any special style, gaudy hairpins. 
and combs having a quantity of beads or 
other ornamentation are, on the whole, the 
most popular among the natives of his dis- 
trict. The list may be procured from the 
Bureau of Foreign and Domestic Com- 
merce or its district and cooperative offices: 
upon referring to file No. 91570. 

x *k * 

An announcement made by the Bureau 
of Foreign and Domestic Commerce indi- 
cates that the Government is desirous of 
obtaining a collection of trade catalogues. 
in the United States and in foreign coun- 
tries. Among the catalogues sought are 
ones enumerating gold and _ silverware, 
jewelry, precious stones and glass, glass- 
ware and pottery. So far as possible bound 
catalogues are desired or at least the more 
substantial unbound catalogue. The Gov- 
ernment makes it clear that casual cata- 
logues, folders, circulars and the like are 
not wanted. It is especially requested that 
catalogues issued in foreign languages by 
American concerns be supplied. When new 
editions are issued the latest copy should 
be sent to the bureau in order that the col- 
lection may be kept up to date from year 
to year. It is requested that all catalogues 
be sent to the Bureau of Foreign and Do- 
mestic Commerce, Research Section, Wash- 
ington, D. C. 








The stock of jewelry owned by M. Gold- 
ing, 413 Austin St., Waco, Tex., has been 
purchased by Phil. Goldsmith who will in 
the future operate it under his own name. 
The business will also be continued at the 
same address by Mr. Goldsmith. 
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THE W. W. W. SERVICE 


Offers Something In Addition to Good Rings 








Success nowadays is not easy. The jeweler 
who wants to win must have something be- 
sides merely good merchandise. He must 
practice the most modern business methods. 
He must be aggressive and progressive. 


The W. W. W. service consists of every known 
__modern business help. It is the kind of service 
adopted by the most successful jewelers. This , 
marvelous service is offered absolutely free of 


charge to all W. W. W. jewelers. 


Even though you are successful, the adoption 
of the W. W. W. methods cannot help but in- 
crease sales, as well as add prestige to your 
business. 











WHITE, WILE & WARNER ) 


Makers of nationally advertised rings in which the stones do stay 


BUFFALO, N. Y. 
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TRADE CONDITIONS. 


Business during the past month has been in a 
somewhat quiescent state and while nearly all of 
the factories have found something to keep them 
busy it is only the gold shops that can lay claim 
to any especial degree of activity. Some of the 
latter have been pushed to capacity and the im- 
mediate future looks very roseate. Manufacturers 
of silver goods and novelties are also busy, not- 
withstanding the soaring quotations on bar metal. 
One of the real satisfactory features of the busi- 
ness conditions is the small number of failures 
that have occurred in the trade and the compar- 
atively small amount of liabilities. While the 
majority of the manufacturers still maintain a 
very cheerful optimistic spirit it cannot be gain- 
said that as many as can are taking on all the 
commissions for the turning out of parts of all 
descriptions to be used in various ways for war 
munitions, materials and supplies. The aggregate 
production of the local plants that up to the 
present time have never made anything but 
jewelry, ornaments and novelties, would be simply 
appalling if obtainable. Some idea may be ob- 
tained from the statement that one manufacturing 
jewelry concern that has taken a contract to make 
just a small part of a mechanism used for muni- 
tion purposes, within a short time has given orders 
for nearly 20 tons of brass stock. . 





Frank H. Schoffer has withdrawn from 
the firm of M. Morgan & Co., 109 Friend- 
ship St. 

Conley & Straight, refiners, are erecting 
a one-story building at 236 Eddy St., for 
storage purposes. , 

Kestenman Bros. Mfg. Co., manufacturer 
of plated lingerie clasps, is now located at 
109 Friendship St. 

Alice M. Beaton is conducting the Henry 
Co., 117 Point St., according to her state- 
ment filed at the city hall. 

Eisenstadt Mfg. Co., of St. Louis, Mo., 
is making calls in the local papers for 
diamond setters and jobbers. 

Mr. and Mrs. William H. Draper are at 
their cottage at Point Judith Beach, for 
the remainder of the season. 

Mr. and Mrs. Max Granitz left Tuesday 
by automobile for a three weeks’ trip 
through the White Mountains. 

Harry Blacher has filed a statement at 
the city clerk’s office that he is the owner 
of the Sabin Mfg. Co., 31 Mathewson St. 

Mr. and Mrs. Alonzo T. Cross and party 
have arrived at Wickford for the remainder 
of the Summer on their house boat Stylo II. 

Lieut. Horace H. Jalbert, U. S. N., 1s 
spending a brief furlough with his parents, 
Mr. and Mrs. Joseph J. Jalbert of Woon- 
socket. 

Jerome M. Fritzgerald has been ap- 
pointed a scrutineer for the Second Ward 
draft selection board of this city to fill a 
vacancy. 

William T. Wilson, secretary of the State 
Board of Optometry, is in Atlanta, Ga., 
where he was called by the serious illness 
of his father. 

The Bickford Engraving Co., successors 
to the late Willard H. Leland, is reorganiz- 
ing the business and enlarging on the 
scope of the work. 

Maurice J. Karpeles, president of Low, 
Taussig, Karpeles. Co., left recently for 
Paris to see about new goods for the Fall 


and holiday trade. 


Mr. and Mrs. Danforth K. Barrett have 
announced the marriage on Wednesday last 
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of their daughter, Miss Lenora G. Barrett 
to James F. Lyon. 


Harry Sahagian has purchased the 
electro-plating business, 25 Calendar St., 
from Giragos Kalfaian, which he will con- 
tinue at that address. 


Mr. and Mrs. William T. Chase have 
announced the engagement of their daugh- 
ter, Miss Avis R. Chase, to Ensign Arnold 
H. Bateman, U. S. N. 


E. G. Spooner has established himself at 
362 Carpenter St., this city, as a jewelers’ 
die cutter and toolmaker. He was formerly 
located in North Attleboro. 

The Hope Optical Co., 334 Westminister 
St., is being conducted by Charles O. 
Dechau and George R. Lucas, according to 
their statements filed with the city clerk. 

Castiglioni Co. has just completed the 
erection of a factory building at Oakland 
Beach, in the town of Warwick, and has 
removed its stock, machinery, etc. thereto 
from 70 Ship St., this city. 

The first monthly meeting of the Man- 
ufacturing Jewelers’ Board of Trade fol- 
lowing the usual Summer recess, will be 
held at the rooms of the association in the 
Turks Head building, on Friday, Sept. 21. 

Henry G. Thresher, secretary and 
treasurer of the Waite, Thresher Co., re- 
turned the past week from an extended 
automobile trip with a party through the 
Berkshires, Adirondacks and White 
Mountains. 

Albert I. Russell, secretary of the Irons 
& Russell Co., is one of the volunteer in- 
structors who are drilling men drafted for 
the new national army, under the auspices 
of the Rhode Island Military Training 
Camp Association. 

Fred B. Thurber, superintendent of the 
Tilden-Thurber Corporation, who is at 
present on special duty in the United 
States naval reserve service, has been 
made Commander of the Mining Forces of 
the Second Naval District. 

An order of notice has been issued by 
the Superior Court for Providence County 
in the case of Rinaldo C. Castiglioni and 
Paul Castiglioni against the Castiglioni Co., 
calling a hearing before that court on Sept. 
4, at 10 o’clock, with notice thereafter to 
all creditors. 

Tomorrow, Thursday, August 30, is the 
45th anniversary of the wreck of the 
steamer Metis, off Watch Hill en route 
from New York to this city. Several 
manufacturing jewelers and jewelry sales- 
men of this city and the Attleboros were 
among the lost. 

Col. Harry Cutler, of the Cutler Jewelry 
Co., chairman of the Fifth Ward Draft 
Selection Board of this city, was the guest 
of Maj.-Gen. Clarence R. Edwards, com- 
mander of the Northeastern Division, on 
an inspection of the military camp at 
Ayer, Mass., where the Rhode Island na- 
tional army is to be trained. 

The quarterly meeting of the Rhode 
Island Society of Optometry will be held 
at the Narrangasett hotel, on Friday 
evening, Sept. 14, when a special pro- 
gramme will be presented by the executive 
committee. The nomination of officers for 
the ensuing year will be opened and the 
election will occur at the meeting in 
November. 
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A meeting of stockholders of the D. M. 
Watkins Co., manufacturers of jewelers’ 
findings was held last week, when Earl B. 
Williams, for several years the firm’s 
travelling representative, was elected presi- 
dent and secretary, and Gorden Hazard 
was assigned to Mr. Williams’ position as 
salesman, Frederick H. Watkins was 
elected treasurer and general manager. 


The following jewelry buyers have been 
registered at the local hotels during the 
past week: Miss Hill and Mr. Herz, of 
Mendell Bros., Chicago; Rudolph Rosen- 
berg, of Eppstein, Rosenberg & Klein, 
Toledo, Ohio; Phil Stern, of New York 
city; Mr. Cummings, of J. L. Brandies & 
Sons, Inc., Omaha, Neb.; Mr. Freundlich, 
of Baltimore Bargain House, Baltimore, 
Md.; Mr. Greene, of F. B. Greene & Son, 
Boothbay Harbor, Me. 


Leo Samuels, of J. Samuels & Bro., Inc., 
(The Outlet Co.) had a narrow escape 
from serious injury last Friday morning 
while coming to this city from his Summer 
residence at Narrangansett Pier. He drove 
his heavy automobile into a ditch and 
wrecked it, being considerably cut and 
bruised himself. This action was taken to 
prevent hitting a light motor car, contain- 
ing two sailors which he met coming in 
an opposite direction, at a narrow place in 
the road. 


Employes of The Inlaid Co., 1058 Broad 
St., presented Robert P. Murphy a gold 
watch, one last week, and Mr. and Mrs. 
E. P. Platt and D. H. Butler of the firm 
gave him a gold chain. Mr. Murphy has 
severed his connection with the concern re- 
signing as general foreman, after a service 
of five years, to accept a position as sales- 
man with a firm which manufactures 
specialties. The presentation was made on 
behalf of the firm and the employes by 
George O. Miller, to which Mr. Murphy 
responded. 

The bursting of a sprinkler head in the 
Sherwood block, corner Pine and Rich- 
mond Sts., at 12:40 o’clock Thursday 
morning, when the metal connections be- 
came overheated from a gas heater, caused 
considerable damage to the building and 
contents before being shut off. The 
sprinkler opened in the plant of the Nichols 
Mfg. Co., manufacturers of celluloid goods 
on the fifth floor and water flooded this 
place and leaked down through several other 
manufacturing plants on floors below. The 
Rhode Island Electric Protective Co., dis- 
covered the leak and notified Hose 7, mem- 
bers of which shut off the water. 

At a dinner given by Col. Charles 
Alexander at his Summer home, “Mace- 
donia,” at Rumstick Point, Bristol, to the 
directors of the Union Trust Co., last 
Tuesday afternoon, Col. Clarence L. Wat- 
son, of the Watson Co., Attleboro, who 
recently retired from the board, was given 
a testimonial. The gift was a fine example 
of the bookbinder’s art in which was in- 
scribed a copy of the resolutions adopted 
by the board of directors at the time of 
Mr. Watson’s retirement. Among those 
present were: Harry Cutler, Lieut. Gov- 
ernor Emery J. San Souci, Joseph Samuels, 
Albert A. Remington, Charles A. Russell 
and Charles E. Hancock. 

In a personal letter to the Providence 
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The Swagger-Stick and Military Riding Crops 


HE CANE and SWAGGER-STICK are today very popular with 
army Officers, and are being continually used by them both on and 
off duty. They are already a FAD with the army, and in these strenuous 


days the army sets the fashion. 

The CANE FAD is rapidly spreading to the civilian population, and 
as men in uniform become more and more in evidence on the streets and 
mingle with civilian throngs and civilian gatherings, this FAD is sure 
to gain in popularity. 

Price $2.00 per doz. to $300 per doz., with Sterling Silver and 
Solid Gold Mountings 


Write for Samples 


ARTHUR W. WARE & CO. tx. 1894 


Makers of Umbrellas, Walking Sticks, Riding Crops and Whips, Umbrella-Canes 


and Holiday Novelties 
12 East 18th St., New York 


Cut this ad out for future reference. 























Military Watch Protector 


The New Watch Protective and 
Shield Effective 
Made for 0-size watches and also made for Inger- 
soll Midget size. 
IMPORTANT 

Can be put on any watch and converted into a 
wrist watch. 
Put up 12 on a display card. 
Per dozen, either size or assorted, $1.92 net cash. 

Send for our Booklet 32 just off the press 


AISENSTEIN & WORONOCK 


22 Eldridge Street New York City 

















The Buyers’ Directory 


Price $1.00 


The Jewelers’ Circular Publishing Company 
$3 John St., corner Broadway New York 








ARREAUD & GRISER 


45 John St., New York 


LAPIDARIES £F5c10vs 
EMS in Unique Cuttings 
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correspondent of the JEWELERS’ CIRCULAR, 
Lieut. Charles Sidney Coulter, who is now 
‘, France with the Eighteenth Infantry 
American forces, but previous to being 
called into service was head of the credit 
department of the Tilden-Thurber Corpora- 
tion of this city, writes: “Things move so 
fast over here that it is hard to find time 
to even write a line or two. We are work- 
ing hard, getting ready for all that they’ve 
got, and it’s some big job. I’ve been recom- 
mended for a captaincy and hope to get 
my commission in about a week. A com- 
pany now is as large as four were in 98 
so you can see its some size. The land is 
wonderful where the boches_ haven’t 
touched it, and horrible where they have! 
We're hoping to collect rent from them 
later on, and the longer we wait the larger 
will be the bill.” 








John F. Foley has removed his engine 
turning room to the Gifford block. 


R. A. Tuttle of the R. & G. Co. made a 
trip through New York State last week. 

Harry A. Rogers is making a trip through 
the west in the interests of the Finberg. 
Mfg. Co. . 

The Regimental Fob Co. has been pur- 
chased by John Friedman and others and 
is now engaged in the manufacture of war 
novelties. 

An automatic sprinkler at the factory of 
the James FE. Blake Co. accidentally 
sounded the fire alarm last Wednesday, 
which called out the fire department. 

The assessors announced last Thursday 
that the tax rate of the city would be $19 
per thousand, which is the lowest since 
the year of 1913. Last year it was $19.80. 

While returning from the National En- 
campment of the G. A. R., on Tuesday 
evening, Aug. 21, where Mayor Harold 
Sweet had entertained a delegation of G. 
A. R. from Attleboro, a lightning bolt 
struck in front of his machine and stunned 
several members of the party. 

S. M. Einstein and Clarence Watson are 
engaged in the making of plated wire and 
flat stock for their various concerns in the 
old Horton-Angell plant. It is said that 
a company will be organized under the 
charter of the Horton-Angell Co., which 
was purchased at the time of the sale of 
that business. 

The Elliott & Douglass Mfg. Co., jewel- 
ers, has reported to the police that on last 
Tuesday a slick appearing stranger entered 
the office while there was no one in it and 
stole a quantity of jewelry valued at $14. 
A stranger was also reported at the Union 
Plate & Wire Co., but nothing was taken, 
as there was an attendant in the office at 
the time. 

The executive officers of the Jewelry 
Workers Union has notified President 
Crowell of the Attleboro local that politics 
must be kept out of the union. President 
Crowell is a candidate for the republican 
nomination for representative and his re- 
fusal to resign his position with the union 
or to, keep out of politics is splitting the 
local in two. : 
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E. G. Spooner has removed his die cutting 
establishment to Providence. 


R. Blackinton & Co. are now occupying 
the new addition to their factory. 

Alpin Chisholm, a local manufacturer, 
motored up from his summer home at Fal- 
mouth last week for a few days’ stay in 
town. 

The Webster Co., is one of the jewelry 
plants which has been hard hit by the draft. 
Eight men, including three from the ship- 
ping room were drafted and passed the phy- 
sical examinations. 

The local firms still remain unable to se- 
cure all the help needed. The local papers 
are refusing to accept want advertising 
from Connecticut firms, owing to the short- 
age of help in the Attleboros. 

_A committee of 10 was appointed by the 
North Attleboro local of the Jewelry 
Workers’ Union last Wednesday evening 
to draft up demands that they will present 
to.the manufacturers this Fall. 

Randolph Bell, who was formerly con- 
nected with W. H. Bell & Co., has been 
selected to go to France within the next 
several months. 


been reorganized into heavy artillery. 

The Webster Memorial library, Went- 
worth, N. H., was dedicated last Thursday.. 
The library is the gift of Geo. K. Webster 
of this town and his brother, Henry Web- 
ster of New York. Wentworth is the birth- 
place of the two sons and the library is 
given as a memorial to their parents. 

Albert Totten, a retired “manufacturer, 
has been elected president of the Attleboro 
Savings Bank for the ensuing year. Other 
jewelers on the board of officers are: George 
Cheever, vice-president; Arthur Codding, 
clerk; Albert Totten, E. L. Hixon, George 
Cheever and Fred E. Sturdy on the board 
of directors. 

A manufacturing jeweler received a letter 
last week from Senator John W. Weeks, 
to whom he wrote for information regard- 
ing the draft law. The Senator in the con- 
clusion of his reply stated: “I have but 
little patience with the man who has lived 
and prospered under our government and 
who will not give his aid in time of need. 
I have given my only son to the service 
and when I know that I can give better 
service in the army than in my present po- 
sition, I stand ready to offer myself to ny 
country.” 








A very novel and serviceable military 
wrist watch was recently put on the mar- 
ket by Goldsmith, Stern & Co., 33-43 
Gold St., New York. This wrist watch, 
which is known as “The Sammie” mili- 
tary watch, is made in gun-metal, nickel 
and sterling silver. This concern is also 
making a new “Sammie” identification 
ring. On the back of this ring is the 
man’s name and his regiment. It is made 
in the form of a regular signet ring and 
some have a locket top for the picture 
of a loved one. These rings are made in 
10K and 14K gold and also-in sterling 
silver. i a 


Mr. Bell enlisted in the : 
Rhode Island Coast Artillery, but this has 


Eugene Tanke has returned from a 


motor trip to the Adirondacks. He has 


recovered from his recent illness. 


Arthur Germony, superintendent of the 
optical department of King & Eisele Co., 
is attending a session of the grand lodge 
Odd Fellows in New York city. He is 
a district deputy of that fraternity. 

Among the jewelers who recently vis- 
ited Buffalo were F. M. Fitch, Ellicott- 
ville; J. R. Tuck, Port Colborne, Ont.; 
A. T. Shadd, St. Catharines. Ont.; W. 
I. Horton, Farrell, Pa., and R. S. Mills, 
Akron, N. Y. 

Marcus Goldsmid, 170 Broadway, New 
York, who called on the local jewelry trade 
here last week, is said to have reported the 
loss of about $55. in cash and various cards 
showing his membership in fraternal orders. 
They were allegfd to have been taken from 
his pocket, while he was sleeping in a 
local hotel. At this writing his property 
has not been recovered. 

No more midways will be permitted at 
Lafayette Square, in the heart of the 
business district, where: many of the 
jewelers have their. stores. The Retail 
Merchants’ Association, of which some 
of the jewelers are members, has worked 


~'to put through an ordinance, prohibiting 


such midways, which are said to.interfere 
with the regular business of the stores. 

The police of the Pearl St. station, re- 
sponding to a burglar alarm from 472- 
474 Main St. recently, surrounded the 
store of the T. & E. Dickinson Jewelry 
Co. at that address. When they finally 
entered they found Alfred A. Heérdt, 
secretary of the company, at work in! the 
store. Heerdt explained that when he 
decided to return to the office to do some 
extra work he forgot to notify the bur- 
glar alarm company. 

A resolution against “tag days,” con- 
ducted in the streets for charitable pur- 
poses, has been adopted by the Buffalo 
Chamber of Commerce, of which several 
of the jewelers are members. “Tag days” 
have been opposed for a long time by 
the jewelers. These were quite the vogue 
not very long ago and were so over- 
worked that they became a nuisance. 
Solicitors were accustomed to run ram- 
pant in the streets, hold up shoppers for 
funds, follow them into the jewelry and 
other stores and even concentrate their 
attacks on the proprietors and salesmen. 
The jewelers realize that “tag days” have 
been used by unscrupulous persons as a 
means of collecting and pocketing funds. 
The method is condemned as no longer 
permitted by progressive cities. 








The jewelry business of Samuel Wood, 
182 S. Main St., Fall River, Mass., was 
incorporated at the State capitol several 
days ago. Beginning Sept. 4, the: business 
will be conducted under the style of Same 
uel Wood, Inc. This business was estab- 
lished 23 years ago. The officers of! the 
new concern are Samuel Wood, president 
and treasurer, and T..-Wonson; -vice-presi- 
dent. : peg 
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Tubular Bell Chiming 


HALL CLOCKS 


Immediate Delivery 
*““Jacques”” Copyrighted Chiming Combinations 


In His Trinity—Notre Dame—St. Paul—Auld Lang 
Syne—Carillon, Whittington and Westminster and 
Popular “BUNGALOW” Clocks originated in 1910. 


Movements, Chimes and Cases assembled by clock 
experts. Mechanical perfection, merit and satis- 
faction. Grand Prize, St. Louis Exposition, 1904. 
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Write for Catalog and Price List HF-5 


xsi" = GEO. BORGFELDT & CO. 


Design Registered Sole Distributors NEW YORK 
U. S. Patent Office. 
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CLASS RINGS AND PINS 
For Schools, Colleges, etc. 
in 10 K and 14 K Gold 
We have been manufacturing a Quality Line 


since 1890. Compare our line for Attractiveness 
of Design —Quality—Workmanship—Price. 


Our Stone Rings are particularly attractive. 





ORALS & 


AMEOS 
of Quality 


Send for Samples 


SAMUEL SULTAN 
51 Maiden Lane NEW YORK 


; 











F. VITELLI & SON 











277 Broadway, New York 


Manipulation of Steel in Watch Work 
By JOHN J. BOWMAN 
Reduced Price, 50 Cents, Postpaid 
Jewelers’ Circular Publishing Co., 11 John Street, New York 
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F. P. Fiske, Epping, N. H., was a Boston 
visitor last week. 

Charles H. Ramsdell, spent the last fort- 
night at Squantum. 

C. A. Woodsome, treasurer of the E. B. 
Horn Co., is at Crow Point, Hingham, for 
a few weeks. 

The New England Watchmakers’ Club 
will resume its meetings on Tuesday 
evening, Sept. 18. ; 

John C. Nelson, started last week on his 
first Fall trip for Charles May & Son, Inc., 
going into western Massachusetts. 

C. Tinkham, salesman for the E. 
Howard Clock Co., is back at Boston 
headquarters, after two weeks at Hiram, 
Me. 

Indications now are that the outing of 
the Boston Jewelers’ Club, Sept. 5, at 
Pemberton Inn, will be the largest affair 
of the kind that this flourishing organiza- 
tion has yet held. 

The International Clock Co., 483 Wash- 
ington St., have recently increased its 
quarters owing to the growth of the busi- 
ness. H. W. Karger of this company was 
in New York last week. 

Messrs. M. L. Asher and F. E. Ziner, 
who formerly conducted business under the 
firm name of A. & Z. Jewelry Co., at 289 
Washington St. and 2 School St., will here- 
after conduct business under the firm name 
of Asher & Ziner. 

Among the jewelry representatives here 
just called to the second training camp for 
officers, at Plattsburg, are: P. J. Godreau, 
traveling representative for David Nemser, 
Jéwelers’ building; and Ben Wolf, of the 
Boston Diamond Co., 567 Washington St. 

Among the buyers visiting the Boston 
trade last week were: W. A. Kent, East 
Pepperill; J. J. Barry, Ayer; Joseph T. 
Geffrion, Manchester, N. H.; W. A. Mc- 
Kinney, Athol; H. J. Crosskill, Madison, 
Me.; Harry Coburn, of J. B. Varick Co., 
Manchester, N. H. 

The home of Miss Grace Farrington, in 
charge of the repair department of the 
Smith, Patterson Co., was struck by light- 
ning and burned, last Tuesday, in one of 
the severest electrical storms that Massa- 
chusetts had seen in several years. Several 
jewelers in various parts of the State re- 
ported losses due to the storm. 

Bernard W. Magee, store advertising 
manager with Daniel Low & Co., Salem, 
Mass., announced last week that he has re- 
signed from that position, to take effect 
Sept. 1, and had been appointed assistant 
advertising manager with R. Wallace & 
Sons Mfg. Co., Wallingford, Conn., which 
position he will assume Sept. 4. 

J. Nelson Clinch, traveling salesman for 
D. C. Percival & Co., has been called to 
the second training camp at Plattsburg, and 
Ralph C. Baker has been appointed to his 
territory in western massachusetts and 
New York. Everett C. Hardy, of the 
diamond department, has entered the gov- 
érnment service at Washington for the 
duration of the war. 

The Waltham Watch Co., has made 28 
chronometers for the free government 


navigation schools on the Atlantic, Gulf, 
Great Lakes and Pacific coasts, the last 
ones going to the Pacific coast schools last 
week. At the request of Henry Howard, 
director of recruiting for the United States 
Shipping Board, the company specially 
packed each one for shipment. 

In an effort to reduce the large number 
of returns on merchandise sold C.O.D., the 
Boston Chamber of Commerce Retail Trade 
Board, of which M. N. Smith is one of the 
best known members, has voted to adopt a 
rule requiring a deposit of $1 on all pur- 
chases under $10, and a 10 per cent deposit 
on all purchases.over that amount. Many 
stores will adopt the new schedule Sept. 1. 

More than 5,000 employes of the Waltham 
watch factory and their friends had tickets 
for a picnic and field day Saturday after- 
noon and evening at Norumbega Park, 
Auburndale. This was the first time that 
all the employes met for such an affair. 
Heretofore various departments had held 
separate outings. Arthur E. Travis was 
chairman of the outing committee; Louis 
B. Talbot, secretary and Alderman James 
E. Brackett, treasurer. 


The funeral of Charles H. Crump, last 
survivor of the original firm of Shreve, 
Crump & Low, whose obituary appeared 
in the last issue of THE JEWELERS’ Crrcu- 
LAR, was held Aug. 20, afternoon, at his 
home, 177 Newbury St., where he died early 
Saturday morning, after an illness of more 
than three years. The service was con- 
ducted by Rev. Dr. Arthur W. H. Eaton, of 
New York. Burial was at Forest Hills 
Cemetery. 

The Boston Sunday Globe reproduced a 
portrait of Jason Weiler, painted by George 
W. Lawlor, the Boston artist. “A Man’s 
History in a Portrait,” the Globe calls it; 
and Anthony J. Philpott, the-art critic, 
writes: “It is the kind of portrait that 
rather startles you when you first look at 
it, because it is so life-like.... This por- 
trait has nothing about it pretentious. That 
is one of the things that makes it so re- 
markable.... That very simplicity in the 
whole attitude and bearing .of the man is 
in itself a fine, artistic achivement. It is 
human—realistically human.” 

Among the passengers on a big British 
steamship that ran on the North Shore 
rocks, last Wednesday, in a dense fog, after 
successfully making a voyage of 9000 miles, 
was L. J. Howes, manager of the Premier 
Diamond mine, the second largest mine in 
the world. With Mrs. Howes, he was on 
his way to Rochester, Minn., to undergo an 
operation. Mr. Howes, who has seen war 
service in East Africa, became a victim of 
fever, and it was in the expectation that an 
operation would prolong his life that he 
undertook the trip to America. The pas- 
sengers were at breakfast when the ship 
struck. 

A long, slender package from A. Stowell 
& Co., addressed to “E. S. Benedict, 219 
State St.,” which had not been opened in 
10 years, was found last Tuesday in a 
closet that was seldom used, when painters 
began work in the office of E. S. Benedict, 
at 44 Broad St. Ten years ago Mr. Bene- 
dict moved from 219 State St. to 44 Broad 
St. Opening the package he was surprised 
to find a massive ebony walking stick with 
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a gold head on which was this inscription: 
“Presented to S. W. Keene, Dem. Candi- 
date for Sheriff. By the Ladies’ Catholic 
1897.” Mr. Benedict does not know 
who S. W. Keene is or was. He asked A. 
Stowell & Co., to solve the riddle, but no 
one there remembered the stick. 

A master clock and two special clocks, 
one interior and one exterior, for the street 
railway system of Bolivia, were shipped by 
the E. Howard Clock Co. These clocks 
are to be placed on a subway kiosk, and 
they show the coat of arms of Bolivia on 
two sides and the time on the two other 
sides. Among other notable clocks just made 
by the company are: Master and secondary 
clock systems for the plants of the 
Duplan Silk Co., Wilkesbarre and Hazel- 
ton, Pa., ordered through Sylvester Engle, 
jeweler; master and. special interior clock, 
A. Colitz, jeweler, Providence; special 
program regulator, East Techincal high 
school, Cleveland, ordered through Webb 
C. Ball; watchman clock system, Clyde 
Coal Co., Frederickton, Pa,; watchman 
clock system, Montclair (N. J.) Savings 
Bank; special interior clock, Powhattan 
Brass & Iron Works, Ranson, W. Va.; 
special interior clock, Somerville ( Mass.) 
Trust Co.; special double dial illuminated 
clock, Quincy Market, Boston; special in- 
terior clock with perpetual calendar, Cosmo- 
politan Trust Co., Boston; special double 
dial corridor clock, Little Building, Boston; 
watchman clock system, American Printing 
Co., Fall River; special interior clock, 
Blowstrom & Peterson, jewelers, Escanaba, 
Mich.; master and secondary system, 
University of Notre Dame, Notre Dame, 
Ind. 











Henry Bodenheimer, New York, was in 
the city last week. 

John Enright has opened a jewelry store 
on Kensington Ave. 

Morris Kratz has accepted a position as 
watchmaker with R. M. Cooper & Son. 

Samuel N. Halpert will move in about 
two weeks from his present location at 
702 Sansom St. to 725 Sansom St. 

By a ruse a sneak thief recently obtained 
a gold watch valued at $50 from the jewelry 
store of Harry Gold, 2113 N. Front St. He 
entered the jewelry store while the pro- 
prietor was absent. 

Louis Sickles, of M. Sickles & Son, is 
spending two weeks in Maine. Harry 
Barry and William Brandt are also on their 
vacations. J. B. Robertson is spending 
week ends at Asbury Park. 

Joseph B. Bechtel, of Jos. B. Bechtel & 
Co., Inc., was called to his home in Bally, 
Pa., on account of the death of a brother 
last week. This is the second brother who 
has died since the first of the year. One 
brother, one brother’s wife and Mr. 
Bechtel’s wife have also died in the last 10 
months. 


The Harris Jewelry Co., Norfolk, Va., 
was incorporated a short time ago with a 
capital of $25,000. The officers of the con- 
cern are Samuel A. Harris, president and 
Jackson Harris, secretary, both of Norfolk. 
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Great Trade Convention Opens at St. Louis, Mo. 





Retailers, Wholesalers and Manufacturers’ Representatives from All Over the United 
States in Attendance at the 12th Annual Meeting and Exhibition of the A. N. R. J. A. 
Now Being Held at the Planters Hotel — Missouri State Convention Held 
Monday—Opening Session of the National Body Begins with a Large 
_ Attendance and Great Enthusiasm—Instructive Program and Royal 

Entertainment for the Visiting Jewelers and Their Families. 


Be 

















Convention Hall, Planters Hotel, St. 
Louis, Mo., Aug. 28—The twelfth an- 
nual convention of the American WNa- 
tional Retail Jewelers’ Association opened 
this morning at the Planters Hotel with 
a record breaking attendance from the 
middle west, the south and the southwest, 
and good delegations from the other parts 
of the. country, -practically all of the 
States being represented. 

Some .of the delegates arrived as early 
as-Sunday, and considerable numbers came 
in ‘on. Monday, but the big drive did not 
set in until Monday night, and it did not 
attain its full proportion until this 
morning. That is, from all.parts of the 
country except Missouri. The Missouri- 
ans came at least 24 hours ahead of the 
others, because they had the annual con- 
vention of the Missouri Society of Retail 
Jewelers on Monday. So that when the 
delegates from the other States arrived 
they found not only the St. Louis jewelers 
but the Missouri jewelers mobilized to meet 
them and greet them and take charge of 
them for the week. 

There has been a delay in tardy arrival 
of some of the exhibits, but all will be in 
place tonight. ; 

A meeting of the national executive 
committee was held Monday night in Pres- 
ident Evans’ room, at which time matters 
in connection with the convention were 
discussed. 

The program printed this year contains 
04 pages exclusive of the covers, and 
there is a generous amount of advertising 
from jewelers in all sections of the 
country. President Evans’ greeting to the 
members of the A. N. R. J. A. is 
printed on pages 9 and 11, and contains 
much of interest. He said in his mes- 
sage : 

“The foundation was well laid, and to- 
day we are rejoicing in the accomplish- 
ments made possible by the tireless, earnest 
workers of the early association days. 
We should honor and respect those men, 
who seeing the need of a national asso- 
ciation of jewelers, met in the city of 
Rochester, in 1906, and launched this as- 
sociation. 

“Our pathway has not always been 
smooth and easy; in fact, like every other 
worth-while accomplishment, it has usually 
been the lot of the association enthusiast to 
work hard. 

“The satisfaction of having earned our 
reward makes the recompense all the 
more appreciated. We should feel encour- 


aged to work all the harder during the 
years which are to come, and: under the 
leaders chosen to guide the destiny of this 
association. Do not let us feel that con- 
ditions are so much improved in our trade 
that we do not need to do anything further 
to improve conditions. We have only just 
commenced, While we can view with sat- 
isfaction the changed conditions in the 
marketing of silverware, and the fact that 
we have not a special war tax to pay, still 





CHARLES T. EVANS, PRESIDENT OF THE 
i te Boek. 


we should not lose sight of the many 
fields of endeavor which are open before 
us. 
“One of these is the study of the jewelry 
field, as conducted by Harvard University 
and other institutions; the developing of a 
proper cost accounting system and stock 
registry; the increasing of distribution by 
intensive selling and advertising methods; 
and the local co-operation of our mem- 
bers on such matters as are of imme- 
diate concern to them in a local manner. 
“As retail jewelers, we are now being 
brought into closer relationship with busi- 
ness men generally, through the various 
suggested economies of distribution as ad- 
vanced by the Commercial Economy Board 
of the Council of National Defense. This 
is very greatly to our advantage, if we re- 
spond to such calls, as we will find 


through an intermingling with our fellow 
merchants that they have many little 
troubles of their own, just as we have, and 
their solution may help us in our prob- 
lems. Then again, if we co-operate with 
them, we will find them with us in mat- 
ters which are of more peculiar import- 
ance to us than to them. 

“Taken all in all, I would say that the 
condition of the retail jeweler is better than 
it has ever been before, from every stand- 
point, and while we cannot claim all credit 
for the association, still the attitude of 
many leading stores towards our proposi- 
tion is an indication that we have demon- 
strated our worth and earned the right to 
commendation. 

“The St. Louis convention, which opens 
Tuesday, Aug. 28, and continues to Friday, 
Aug. 31, promises much in an educational 
way to all those who make it their busi- 
ness to be present. Men skilled in their re- 
spective arts and sciences will give liberally 
from their store. You can profit much from 
listening to their words of wisdom. Read 
the program carefully and then resolve to 
be with us, at the most successful conven- 
tion we have ever held. 

“T am not unmindful of the fact that our 
country is at war, and yet, our duty, as I 
see it now, is to be just the best business 
men we can, to the end that such support 
as the government needs from us may be 
forthcoming generously and cheerfully.” 

In addition to the greetings of President 
Evans the program contains the verses of 
“America” and “The Star-Spangled Ban- 
ner, information about the _ Roberts 
Memorial Fund, the Jewelers Mutual 
Limited Fire Insurance Co., and _ the 
Bulletin service department and much else 
of interest to those who are fortunate 
enough to be here. 

The Planters Hotel is thronged today 
with jewelers from all parts of the country 
and although the exhibits are not all in 
shape for inspection there are many 
booths that are attracting attention from 
the visitors. 

With favorable weather conditions the 
convention will doubtless be one of the 
best in the record for the trade. 

The spirit of.co-operation and good fel- 
lowship which prevails is a harbinger of a 
very successful convention. 

There are many things of interest to the 
jewelers to be seen in St. Louis and the 
committees in charge of the entertainment 
features are seeing to it that the visitors 
enjoy their stay here. 
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Report of the Opening of the A.N.R. J. A. Convention. 


A delegation of St. Louis “glad handers” 
was on hand to meet the Monday even- 
ing arrivals at Union Station, bid them 
welcome and escort them to their hotels. 
These “glad handers” were appointed by 
Herman Mauch, chairman of the joint 
committee of retailers and jobbers to let 
the delegates know as soon as they stepped 
from their trains that they had fallen 
among friends. There were nearly 100 of 
them, retailers and representatives of the 
wholesale houses. They wore the St. Louis 
badge in addition to the national badge, 
and the process of getting acquainted was 
facilitated by the fact that each “glad 
hander’s” name was displayed on his St. 


Louis badge. 





GEORGE A. BROCK, FIRST VICE-PRESIDENT. 


This morning they again swarmed in 
the Union Station midway, surrounded 
every delegate, and told him how glad they 
were to see him and hustled him off to 
waiting machines to be taken to his hotel. 
It was in large measure due to the zeal 
and efficiency of the welcoming committee 
that the delegates were thronging the par- 
lor floor of the Planters Hotel soon after 
9 o'clock, and were being registered and 
badged by an efficient clerical force. 


THE “GLAD-HAND” COMMITTEE. 


Delegates who received courtesies at the 
hands of the “glad handers” will want to re- 
member their names, so here they are: 
Morris Eisenstadt, chairman, and the fol- 
lowing jobbers, manufacturers and _sales- 
men: 

M. M. Armstrong, S. J. Arnold, Harry 
Bante, Leo Bauman, S. H. Bauman, W. E. 
Barker, Milton Birnbaum, A. L. Blanken- 
meister, Reinhold Blatt, Charles Bode, 
William Brehm, A. R. Brooks, James J. 
Burke, L. H. Christensen, J. Herbert 
Crompton, H. F. Doty, A. F. Eisenbeiss, 
J. Reed Elliott, O. E. Engelland, Charles 
S. Erber, H. Z. Fleischmann, Norman L. 
Florsheim, Albert Frech, Edward Freimuth, 


J. M. Friede, A. C. Fritz, George G. Gam- 








brill, L. L. Gerber, Joseph L. Gutfreund, 
Martin Hacker, L. K. Harris, Irvin Hilb, 
Marvin Hoffman, Harry Hodtman, Albert 
H. Hoppman, F. W. Hoyt, Keith Hubbell, 
R. E, Huetgen, William Huth, J. A. Jacobs, 
H. W. Kellersman, W. F. Kemper, R. 
Kemper, S. Kober, R. F. Kroeger, William 
Kroeger, Edward Lang, H. Levinson, S. L. 





SECRETARY. 


A. W. ANDERSON, 


Lowenstein, E. F. Maritz, James A. Maritz, 
Lloyd P. Maritz, A. H. Mark, H. W. 
Mark, Augustus Maschmeyer, Edwin 
Massa, Ed. F. McKee, J. J. McKenna, H. 
A: McCleary, Ed. H. Meier, George F. 
Merry, ©. Moehlmann, Oscar Molz, J. J. 
Murphy, Paul Nacke, George Oberting, 
Lawrence Oberting, Paul E. Pautler, O. J. 
Pfeffer, D. P. Richards, W. C. Reichmann, 
Brainard Ryan, L. G. Sartor, John P. 
Schaffer, Herman H: Schaumberg, Joseph 
Schermann, J. G. W. Schoenthaler, E. A. 
Schoenle, H. J. Schuerman, A. Schwarts- 
man, W. M. Scott, S. G. Smiley, Fred H. 
Smith, Jul. Steideman, F. L. Steiner, C. C. 
Stone, Carl E. Teschner, J. K. Venable, W. 
Weidlich, C. Welzmiller, Clement Young. 
The work of the committee was supple- 
mented by that of the reception committee 
of retailers, of which O. H. Kortkamp was 
chairman. It was composed of the fol- 
lowing: George A. Abel, John S. Bunt- 
ing, Oscar A. Boeliner, A. Courvoisier, Paul 
E. Ducommon, L. C. Ebeling, Rudolph 
Engelskind, Charles Eber, Oliver J. 
Fritsch, Theodore F. Gerlach, H. H. .Ger- 
hardt, Edward H. Gotsch, Fred-~ Halter, 
Charles Helwich, Max Hendler, F. Hoff- 
man, Henry T. Kirchoff, A. W. Koch, Her- 
man H. Kaesser, William C. Loeffel, A. C. 
Link, Herman Mauch, William Mauch, F. 
H. Niehaus, Ernst Nickl, John Pollak, S. 
Ruby, Walter E. Voss, Louis Wirth, Will- 
iam JT. Zeitler, Walter A. Zeitler, W. J. 
Ziegler, Cornelius O’Brien, J. J. Hagen, C. 
W. Neuhoff, Perry Hutchinson, C. W. Kay, 
J. C. Estes, L. W. Brown, Gus Loeffel, W. 


A. Hecker, Fred W. Mueller, Richard 
Richard, W. G. Drosten, Henry A. Koke, 
Leo Boedeker, Casper H. Stumpf, Edward 
J. Poursine, and representatives of the F. 
W. Drosten Jewelry Co., the Gorm Jew- 
elry Co., the Hess & Culbertson Jewelry 
Co., the Heffern-Neuhoff Jewelry Co., the 
E. H. Kortkamp Jewelry Co., the Merrick- 
Achle-Hutchinson Jewelry Co., the J. A- 
Nelsch Jewelry Co. and the Steiner Jewelry 
Co. 


A. N. R. J. A. Convention Opened by 
President Evans Me 

With a big convention ahead and the 
certainty that every minute of the time 


would be filled, National President Charles 





JEAN R. TACK, SECOND VICE PRESIDENT. 


T. Evans was on hand in good season and 
called the first session to order at 10:30 
A. M. A large attendance at the con- 
vention this morning indicates that the 
convention will be one of the best in the 
history of the organization. 

In the absence of A. L. Thoma, Piqua, 
O., the official choirmaster of the national 
association, President Evans led the jewel- 
ers in singing “America,” prior to the in- 
vocation by the Rev. John M. Ivor, pastor 
of the Second Presbyterian Church. The 
pastor prayed that men interested in the 
jewels of this earth would also be interested 
in the jewels of character. The singing of 
“America” at the opening of the first ses- 
sion of the convention sounded a patriotic 
and serious note. 


ADDRESS OF WELCOME BY CITY COUNSELLOR 


DAUES. 

Mayor Henry W. Kiel was unable to be 
present and deliver the welcoming address, 
because of poor health, but he had dele- 
gated City Counsellor Charles H. Daues 
to represent him, and he welcomed the 
jewelers to St. Louis. He conveyed. to 
the convention the Mayor’s regrets that 
he could not appear before them in per- 
son, and assured them that the city ad- 
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ministration was at their service, and 
expressed the hope that their stay in 
the city would be pleasant and profitable, 
so pleasant and profitable that they would 
come again and often. 


ADDRESS OF WELCOME BY PAUL V. BUNN. 


A second welcoming address was de- 
livered by Paul V. Bunn, secretary and 
general manager of the St. Louis Chamber 
of Commerce, who spoke in behalf of the 
general business interests of the city, plac- 
ing at the service of the delegates the 
headquarters of the Chamber of Com- 





C. R.. DAMUTH, TREASURER. 


merce and its staff, including himself, and 
bespeaking a continuance and increase of 
the cordial relations which have long sub- 
sisted between commercial St. Louis and 
the commercial interests of other parts of 
the country. 

Mr. Bunn told how to beat the mail or- 
der game in which he was engaged four 
years. His advice was to be more alert 
and have nerve enough to charge a profit, 
and sense enough not to charge too much. 
He told the jewelers they should try and 
turn over their stock quickly and be good 
collectors. He was roundly applauded. 

The third welcoming address was on be- 
half of the Bureau of Conventions and 
Publicity and the jewelry fraternity. Quite 
fittingly Goodman King, chairman of the 
board of the Mermod, Jaccard & King Jew- 
elry Co., is also chairman of the Bureau 
of Conventions and Publicity, and so he 
could speak with peculiar authority in each 
capacity. He spoke glowingly of St. Louis 
and of the jewelry interests of St. Louis. 
His address was as follows: 

ADDRESS OF WELCOME BY GOODMAN KiNG 


Mr. Chairman, and Gentlemen of the National As- 
sociation of Retail Jewelers: 

An official welcome, on behalf of the municipal- 
ity of St. Louis, has been extended to you by 
City Counsellor Daues. If you were at all familiar 
with the character of hospitality with which it is 
the inherent custom of the people of St. Louis to 
receive those who visit within its gates, it would 
be unnecessary for me to say that his cordial and 





generous greeting is endorsed with sincerity by 
all official St. Louisans and by the men and 
women of St. Louis. 

It is my privilege to add, personally, a word 
of welcome. It is indeed a pleasure to be able 
to say to you, that the people of St. Louis are 
glad you are here. It is my privilege, also, 
to welcome you on behalf of the St. Louis Con- 
vention and Publicity Bureau, of which I have 
the honor to be the president. The St. Louis 
Convention and Publicity Bureau embraces within 
its membership a large representation of the lead- 
ing commercial interests of the city, banded to- 
gether in that pleasing work of keeping open the 
gates of the city, at all times, and extending the 
hand of fellowship to those who come as the city’s 
guests. 

Meeting with your fellow jewelers, in annual 
convention, is not new to most of you. You have 
gathered at other conventions. ~You remember 
some of those other conventions, undoubtedly, with 
a feeling of gratefulness that you were present. 
You remember, possibly, some of the enjoyment you 
had in visiting and being in some of the other 
important cities of our country. But to some of 
you, possibly, a visit to St. Louis is new. I am 
confident that there will be for all of you a gain 
from the sessions of the convention now opening. 
The discussions will be of value to you. New 
friendships and new associations, undoubtedly, will 
be born. You will remember this convention be- 
cause of its direct and important bearing upon 
your everyday business. And I say, with co: 
fidence, that you will remember it because it 
brought you to St. Louis. You will remember St. 
Louis. We, of St. Louis, pride ourselves in being 
able to impress favorably those who come among 
us, who remain for a time with us, who give our 
city an opportunity to show itself. 

We are a city proud to have visitors, because 
we are proud of our city. We believe in having 
visitors share in that pride. I am _ welcoming 
you on behalf of the organization, whose constant 
privilege it is to extend to visitors the hand of 
fellowship, therefore let me take the opportunity 
to indicate, briefly, some of the things which con- 
stitute the greatness of this metropolis of the 
Mississippi Valley—some of the things which I 
sincerely hope your visit will afford you occasion 
for seeing. ; 

We are a city of immense business interests, 
of mammoth industrial establishments. In manu- 
facturing output, we rank fourth among the Amer- 
ican cities. We hold the same rank in popula- 
tion, also in commerce. We are a people who 
believe, as a factor of first importance, in making 
our city a good place in which to live. We have 
accomplished excellent achievements in that direc- 
tion. We are at work to achieve even more com- 
prehensive results. We are a city of show places, 
not because we created them as such, but because 
we have provided them for ourselves, in the belief 
that nothing is too good for the surroundings of 
our homes, 


We are accused, constantly, of modesty. Per- 
haps we are modest. Perhaps because of that 
fact our city is not known for all that it has, for 
all that it is. But we strive, always, to make it 
possible for those who visit us to see what a 
century of building has developed on the west 
bank of the great Father of Waters, to see all that 
a great program of civic spirit has put into the 
municipality of St. Louis, to undersiand some- 
thing of the greater plans with which we are 
working. 

Let me introduce St. Louis to you as a city of 
immense industry and commerce. We have a total 
of more than 3,300 manufacturing establishments; 
our city manufactured, last year, products valued 
at more than $641,000,000. We are the largest 
shoe market in the world. We are the largest 
primary fur market in the world. We lead the 
cities of the United States as manufacturers of 
stoves, as a hardwood lumber market, as manufac- 
turers of open hearth steel castings. St. Louis 
has the largest tobacco manufacturing plant in 
the world. 

St. Louts leads the cities of the world in its 
brewing industry, having among its manufacturing 
interests the largest brewery in the world. In the 
production and sale of chemicals, drugs and patent 
medicines, St. Louis is one of the world’s chief 
centers. We have, in our city, the world’s largest 
woodenware house, the largest wholesale paper 
houses. St. Louis leads the world as a horse and 
mule market. We are a leading manufacturer of 


cars, of all types. The factories of our d 
consume, annually, more than 350,000 tons 
iron. We are a city of diversified industries, of 
diversified commercial interests. No one line : 
industry or business is our supporting fount $ 
We lead in many lines of the world’s product 29 
we stand in the front ranks in many others 6 

We, of St. Louis, are proud of our arra f 
financial institutions, and proud of their standin 
among the cities of the nation. The banks of Se 
Louis do a gross annual business approximati 7 
fifteen billions of dollars. The gross recsuunan all 
our financial institutions approximate $400,000,000 

We are an enviable railroad center. Twenty-six 
trunk line railroads, spreading over the te 
like a huge, enveloping spider’s web, enter St 
Louis. They make St. Louis a great center of 
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trade—a creat center of traffic. In our Union 
Station, although a structure built some years ago, 
we continue to give to the world an unequalled 
example of efficiency in passenger terminals, a 
striking sample of despatch in accommodating an 
annual army of travelers in excess of 13,000,000 
persons. Similarly, we have terminal efficiency jn 
taking care of the huge consignment of freight 
cars brought into our city over the twenty-six 
trunk line railroads. The Terminal Railroad Asso- 
ciation last year interchanged 2,189,309 loaded 
freight cars. ‘This total excludes the many loaded 
freight cars handled by individual carriers. The 
freight traffic in St. Louis, last year, aggregated 
63,000,000 tons. <A sight well worth seeing is that 
to be gained from one of the viaducts leading 
over our Mill Creek Valley—a valley which is a 
teeming, onrushing, never-ending current of rail- 
road traffic—a valley which has been converted 
into one of the world’s great networks of railroad 
yards and terminals. You will pardon the men- 
tioning of these facts and figures thus concretely 
presented, but I believe you should know some- 
thing of the city you are visiting—something that 
will indicate to you our commercial and industrial 
importance which we are desirous you should 
realize. 

As we are proud of what we are commercially 
and industrially, so, too, are we proud of what 
we are as a civic institution. In developing our 
city we have followed practicable plans—plans 
which always involve civic beauty, which always 
produce civic attractiveiness. We are striving for 
a practical city, tending, as we go along, perforce 
towerd a beautiful city. 

Let me mention some of the recreational feat- 
ures of our city. Let me urge that you visit our 
Forest Park—an expanse of combined natural and 
landscape beauty spread over 1,390 acres. This 
magnificent park is the estate of the people of 
St. Louis, with its beautiful driveways, its natural 
woodlands and picnic grounds, its golf courses, 
its tennis courts and baseball diamonds, its Zoo 
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its terraces and hillocks and su- 

rb landscapes, its winding lagoons and its beauti- 
fy] structures of magnificent architecture. Were 
this our only park, we might well be proud of it. 
But we have for the enjoyment and recreation of 


logical Gat dens, 


ur people 66 parks, playgrounds and squares, 
nisl 208 in the aggregate almost 3,000 acres. 
i of our larger parks abourd in natural 


beauty. We have tarried on an untiring program 
of effort to make them mean constantly more in 
the lives of our people. As added recreational 
facilities we have indoor bathing pools, and we 
have outdoor open air bathing pools. We have a 
total of 60 tennis courts, 39 baseball diamonds, 15 
football fields, 40 picnic grounds, 17 acres of drill 
grounds, besides handball courts, cricket fields and 
two golf courses. We have, also, a great Civic 
treasure in our Missouri Botanical Gardens, with 
an unparalleled horticultural collection of plants, 
fowers, trees and shrubbery; this marvelous 
world’s beauty spot is often called Shaw’s Garden 
in honor of the public minded citizen who created 
it and donated it for the happiness of mankind. 
Let me invite you to inspect the beauties of our 
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boulevards. Spreading to the north and to the 
south from our Forest Park is the Kingshighway 
System, connecting in its sweep the principal parks 
of the city and terminating, at each end, at a 
riverview park. At the north is the Chain of 
Rocks Park—a beauty spot overlooking the ma- 
jestic Mississippi and affording a view that em- 
braces the waters of the Missouri River. In the 
immediate vicinity of the Chain of Rocks Park is 
our magnificent municipal water plant—a model 
in eficiency and attractiveness without a parallel 
in the world. 

In St. Louis, our modesty does not prevent us 
from speaking with pride of our beautiful 1 
dence sections—our areas of beautiful homes. To 
see St. Louis in its true sense, you must pass 
through some of its residence places. We are proud 
of the show places afforded by Westmoreland, 
Portland, Vandeventer and others of our boule- 
vards of homes. 

We are proud of our public institutions. We 
point with pride to the group which includes the 
city hall and the municipal courts building, to our 
magnificent public library building, to our beauti- 
ful Art Museum in Forest Park, to the Jefferson 
Memorial which marks, in Forest Park, the en- 
trance to the World’s Fair Grounds, where the 
Louisiana Purchase Exposition was held commem- 
orating the transfer by France to the United 
States of the great territory of Louisiana of 
which the site of this city was a part; to our 
Municipal Bridge spanning the Mississippi River, 
just recently completed. We have erected proud 
buildings in the downtown section of our city. 
We have other imposing groups and structures, 
notably the Barnes Hospital group on Kingshigh- 
way, the new Catholic Cathedral on Lindell Boule- 
vard—one of the finest church edifices in the 
world—the Washington University Buildings just 
west of Forest Park. We exhibit our public school 
buildings with the highest degree of pride. We 
have school structures representing the last word 
in attractive architecture, and the people of the 
city just recently voted a bond issue of $3,000,000 
with which to erect additional school buildings; 





our school edifices are acknowledged to be the 
world’s models. 

As an indication of the manner in which we 
intend to go on, in the building of a great civic 
center, let me mention that we are now entering 
into a campaign, to be determined at the polls in 
November, which aims to carry out a public im- 
provement program to cost $18,840,000. Amongst 
the items in this program are to be municipal 
auditoriums and convention halls to cost $2,000,- 
000, in which I hope to again have the pleasure of 
greeting you; embraced also in these contemplated 
improvements is a boulevard development of the 
River des Peres to cost in excess of $9,000,000, 
and other improvements leading this city ever 
onward and upward in its progress. 

I hope you will pardon me for dwelling thus at 
length upon our city. But I am insistent that 
you know at least something of this city. It is 
to all that I have mentioned, and to all that I 
have omitted to mention, for fear that I might 
take up too much of your time, that the people 
of St. Louis welcome you enthusiastically and 
sincerely. 

Now, with reference to the profession we rep- 
resent—the profession which binds us together 
and brings us to a common meeting place each 
year. It always has been a source of gratification 
to me that ours is an activity which extends 
beyond the mere exchange of merchandise for 
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money. It is entirely proper, of course, to be 
engaged in exchanging merchandise for money, 
but as retail jewelers we are enabled to combine 
with our commercial activity much of the arts, 
of the sciences and of literature. We find all 
these invo!ved, in no small measure, in the cre- 
ating and fashioning of jewels, silverwares, 
watches, the various art wares in metal, in bronze, 
in silver, in marble and in glass. We are en- 
gaged in ‘a commercial activity, and yet it is our 
privilege to lend to the beauty of the home, to 
the adding of sunshine and happiness to lives. 
Ours is a profession intimately related to all 
phases and periods of human life. Even before 
the little babe arrives we are sought for the little 
trinkets that a love which is deeper than under- 
standing dictates. Then come the baby gifts, the 
tiny rings, the fine little necklaces, Each year, as 
the child grows, there is the birthday. Then 
comes the graduation from the grade school, fol- 
lowed by graduation from the high school, or 
the college, or university. For each occasion it is 
our opportunity to provide the emblem or article 
which is to convey our joy, and the wealth of 
out good wishes. The engagement troth comes 
in time, then the little band of gold that marks a 
new era in-life. There are anniversaries, there 
are weddings of relatives, and the birthdays con- 
tinue. We must ever be ready to’ meet these 


occasions with the silver services, the diamonds, 
the pearls, other rare jewels, and “objets de 
vertu.” Later years arrive, but the spirit of 
giving does not die. It lives on. Then, in the 
final chapter, after all the tokens of joy and 
jollity have been sent on their merry errands, 
comes the final call upon us for those trinkets 
which symbolize sorrow and grief and mourning. 
Are we not, indeed, in intimate contact with all 
phases of human life? Do we not live in the joys 
and the sorrows of those who live in our com- 
munity ? 

In our engraved stationery departments, we par- 
ticipate, also, in the various steps of social life. 
We must prepare the announcement of the baby’s 
birth, the wedding announcement, the death an- 
nouncement. Thus, we are in a noble profession. 
It is our opportunity to be a force in the com- 
munities in which we live. We share in the jov 
of our neighbors, and share in their sorrows. This 
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fact of our close association with the life of the 
community ought to inspire us, ought to impress 
us with a high appreciation of the profession to 
which we have chosen to devote ourselves, -It 
ought to make it easier for us to overlook momén- 
tary trials and petty annoyances. We ought ‘to 
be_ able to see life in its fuller sense. We are 
fortunate indeed, most fortunately placed. It may 
be possible that some of us have allowed ofr- 
selves to be, in a sense, overwhelmed by the 
shadows of the awful conflict in which almost all 
the world is engaged. Some of us may have been 
led into having a grave concern as to the pros- 
pects of the business of jewelers. But we may 
find, if we look for it, most reassuring indi¢a- 
tions that there is no reason for such concérn 
because of the great world war. From all of the 
great European cities, from London, Paris, Ber- 
lin, Vienna, Rome—come reports of uninterrupted 
activity and prosperity in the jewelry industry. The 
sale of precious stones and fine jewels is eclipsing 
former records. The United States, despite ‘its 
entry into the war, continues in great prosperity. 
Everywhere is evidence of that prosperity. The 
business of jewelers, in fact, is growing in vol- 
ume. Let us not-be misled into needless worry 
and gloom—things which of themselves may court 
disaster—and let us look most hopefully to the 
future, realizing that the world will continue ‘to 
develop and that it will turn to our profession 
for the tokens that will give expression of their 
feelings of joy, friendship, and even of sorrow. 

I have made a careful study into the general 
condition of the jewelry business and I find that 
it is enjoying remarkable prosperity, which is 
accounted for by the great prosperity now being 
enjoyed by the agricultural and special manufac- 
turing interests. The jewelry business is upor a 
very stable foundation; as a matter of fact I can 
assert with positiveness that there has béen ho 
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failure of any important jewelry concern within 
the past 15 years; the jewelry business in this 
respect has a record paralleled virtually by no other 
class of business. And when any of us hears 
remarks challenging the stability of the jewelry 
business, no time should be lost in refuting them, 
because they are utterly unwarranted. 

I have taken considerable of your time. I wish 
to thank you for your very kind courtesy in listen- 
ing to me so patiently. I have touched on such 
things as are near to my heart, and things which 
are of significance to you. 

I wish to extend to you, on behalf of my per- 
sonal establishment, a hearty welcome. I ask you 





GOODMAN KING, CHAIRMAN OF THE ST. LOUIS 
BUREAU OF CONVENTIONS AND PUBLICITY, 
WHO DELIVERED AN ADDRESS OF WEL- 
COME. 


to feel that a visit there should be a part of your 
visit to St.. Louis. 

I hope for the opportunity of greeting you 
personally and extending to you eyery courtesy. 

Let me assure you, again, that the city of St. 
Louis is delighted to have you here—that the 
people of St. Louis are anxious to have you feel 
at home. 

They want you to test their hospitality thor- 
oughly. They want you to see and know some- 
thing of their city. It is my personal hope that 
your visit in St. Louis will be one profit and 
one unlimited enjoyment. And in conclusion may 
I hope that your stay here will be so full of hap- 
piness and that you will look longingly for the 
time to roll around again, that will enable you to 
renew the fellowships and friendships that you 
have created here and that we may all participate 
in the friendly greetings—I thank you one and all. 


Carl R. Damuth, of Redfield, S. D., was 
charged with the task of replying to all 
three addresses of welcome, and acquitted 
himself with great credit. He said: 


RESPONSE OF C. R. DAMUTH. 


Throvgh the generous impulse of the president 
of our association, I enjoy the privilege on behalf 
of the American National Retail Jewelers’ Asso- 
ciation of responding to the very cordial words 
just spoken. It is a pleasure to thank you sin- 
cerely for the hearty reception you have given 
us. We appreciate very much the warmth of your 
welcome and the cordial and graceful sentiments 
expressed. The occasion which has brought us 
together is an extremely interesting one. 

Mr. President, were it not for this very atmos- 
phere of hospitality which is so manifestly permeat- 
ing and diffusing about us in this most important 
meeting, our convention could not be a success. 

It is to acknowledge this and to give expression 
to the gratitude felt by its membership that we 





desire may rebound to the full merit and esteem 
of those earnest workers as they realize the cul- 
mination of their efforts in our behalf and at this 
time extending to us this cordial welcome. 

A year ago, we could not but gather greatly the 
enthusiasm from the representations given, and I 
am sure we are all very happy to say today that 
we are in convention in one of the grandest cities 
of these grand United States. When we contem- 
plate the conditions as they exist today throughout 
the greater part of the world, we should feel 
extremely thankful that we are permitted to meet 
and endeavor to shape our line of conduct to the 
best interests of the greatest number. 

We have every confidence and anticipation that 
our stay in your city will effect a very pleasant 
and profitable week for all. At the conclusion 
and when we depart, I am sure the very pleasant 
memories of a week so well spent, participating in 
the generous hospitality of the people of St. Louis, 
will linger long and all will look forward to the 
time when they may again visit your beautiful 
city. 


The report of August Loch, chairman of 
the Roberts National Memorial Fund Asso- 
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ciation, next was made in a letter to Presi- 
dent Evans. As Mr. Loch is a member of 
the Exemption Board of Pittsburgh, he 
could not be present. He is the head of 
the Roberts fund. The letter reads: 


REPORT OF AUGUST LOCH. 


PittspurGH, Pa., Aug. 22, 1917. 
Chas. T. Evans, President, 
American National Retail Jewelers’ Ass’n. 

In Convention at Planters’ Hotel, August 28 
to 31. And to my dear Brothers, Smooth and 
Rough Diamonds, Pure Gold and Alloy. 

It makes my heart bleed in true tenderness at 
the thought that I am denied (with no choice of 
my own), the pleasure of your splendid com- 
panionship at this time. 

First, by reason of the fact that I am nearing 
a nervous breakdown through sickness and sor- 
row in my own immediate family, and next, by 
the fact that I am perhaps the only jeweler in 
your organization that has been drafted into 
the service of my adopted country (that I have 
learned to love on account of the many avenues 
it threw open to me when I felt like a stranger 
in a strange land). 

I was introduced to the kind hand of good 
fellowship recognized a brotherhood of man under 
the Fatherhood of God, no odds from what part 
of the globe one had been born and reared and 
in youth taught to love. 

As home, and now in the land of liberty and 
freedom and equality, I have met and learned 


to love you all, my brother members of the 
ganization, and being now on the roll of ho me 
of this land of many nationalities my ti nae 
taken up entirely. i ae 

But I am with you in spirit and want to be 
remembered for the good I have tried to do at 
former meetings of a like character, | feel that 
I have been highly honored in more ways tha 
one. You signally honored mé by electing ne 
president of a work that lies close to my heart 
namely, The Steele F. Roberts Memoria] Fund 
Association, and to which honorable position, ] 
must now offer to you my resignation, for if I 
can not be active, I will get to be obstructive 

Please elect in my stead one of our number 
who will take up the work I am laying down and 
push it to the prominence it so richly deserves, 
All great things are, after all, but the lengthened 
shadow of one mind, and as Steele F. Roberts 
was the inspiration of my young life, I want it to 
become the same to the young man of today, for 
it pays to imitate that which is good. 

With sincerely kind regards to all of you, I 
beg to be remembered as your true friend, 

Avucust Locu. 


President Charles T. Evans, of Utica, 
N. Y., then delivered his annual address, 
as follows: 

ADDRESS OF PRESIDENT CHARLES T. EVANS, 

In addressing you on this occasion, I am deeply 
impressed with the significance of the fact that 


this is the 12th annual convention of this Asso- 
ciation, and that the years which have gone be 
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fore are the hardest which we will ever face in 
our Association career. The first years of an as- 
sociation’s life are always difficult for several rea-: 
sons, principal among which is the fact that those 
most easily attracted to a new organization are 
those who expect most in the way of accom 
plishment from that association, and easily lose 
interest when results such as they have hoped 
for are not immediately obtainable. Many such 
drop their membership with the feeling that the 
Association is unable to accomplish its objects, 
and there is no use in continuing the struggle. 
Their places are filled with others, some of whom 
resign for similar reasons, and others of whom 
stand by the original band of enthusiasts in the 
belief that our cause is a just one, and must in 
time win proper recognition and results. 

The Association, therefore, owes a great debt 
of gratitude and appreciation to those men who 
in 1906 met at the city of Rochester, N. Y., and 
launched this present organization. It is always 
dificult to launch an organization, national im 
character, and obtain a membership which will 
justify that title, and thus it was a long, hard 
fight to introduce the association movement into 
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ynorganized States and obtain their support 
But this is an age of fraternal- 


the 


and co-operation. 


‘igm, when men seek to accomplish through co- 
operation what they have found to be impossible 
individual effort. Per- 


of achievement through 
haps the greatest example of continuous, con- 
sistent, co-ordinated effort, is that of the labor 
ynions for the attainment of the eight-hour law. 
For over 30 years the demand and the efforts have 
been for shorter hours, and, as you know, the 
movement has been almost universally successful, 
It is not my purpose to comment upon their ef- 
forts in any way, except to point out this lesson, 
that had they become disheartened over the failure 
of the first trials, that they would never have 
attained the successful outcome of their desires. 
Thus it is that our earlier efforts to obtain 
desired betterments in distribution and merchan- 
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dising were seemingly failures, but of recent times 
success has attended our efforts. This is because 
of the cumulative effects of the efforts of those 
who were early on the job, and have unceasingly 
and untiringly worked in our Association for the 
abolishment of trade abuses, and the development 
of a high standard of trade ethics, Thus, today 
it may be truthfully said that it is more honor- 
able and profitable than ever before to be a re- 
tail jeweler, and it might also be said that con- 
ducting a store is much easier and freer from the 
little annoyances of business life. 

For these changed conditions we give full honor 
to our Association, and while we will find those 
who withhold credit, and claim that such results 
as have been attained would have come anyway, 
still there is an ever increasing number of men 
in our trade, manufacturers, distributors and re- 
tailers, who accord a full measure of praise for 
the Association, which is zealous in behalf of the 
retail jeweler in season and out of season, in 
Summer and Winter, at day and by night. It 
is very difficult to accurately value the importance 
of having a national association of retail jewel- 
ers, with officers constantly safeguarding your in- 
terests, and, as stated in my address of last year, 
the time is rapidly approaching when this asso- 
Ciation must provide other than spare time to 
conduct its affairs. The amount of good which 
has been done is wonderful, considering other 
interests of those who have served as officers, and 
it appears to me that the time is not far dis- 
tant when we will find it very desirable and profit- 
able to have executive offices in some central 
city from which all the work of the organization 
will be supervised, and under whose direction 
field workers will develop the work to its fullest 
extent. 

The longer I have been identified with the 
association movement, the more convinced have I 

n that the one great asset which the success- 





ful worker must have is Enthusiasm, and we have 
been fortunate in the fact that our national and 
State officers have been enthusiasts of the highest 
type; men who threw into all their work the 
courage which comes from a belief in the justice 
of their cause, and who were big enough and 
broad enough to see that the way they could 
help themselves most was by elevating the stand- 
ards of the business in which they were engaged, 
and that by making the other fellow’s condition 
better they were also helping themselves more 
than could be done in any other way. That this 
statement is true could be verified by citing ex- 
amples of association workers, whose own indi- 
vidual businesses have doubled in productiveness 
during their association activity. The ideas which 
one acquires while mingling with his fellows at 
conventions, or in local meetings at the hotel or 
club, are all valuable, and if put into active 
operation in one’s own store cannot fail to develop 
the business along the best possible lines. 

Then again, having been absent from one’s 
store for a week or so in attendance at a State 
or national gathering, one returns with renewed 
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vigor to enter upon his own particular work, and 
from the inspiration of meeting and hearing suc- 
cessful men tell their experiences, and offer ad- 
vice founded upon special training, he puts into 
his business a certain, indescribable something 
which affects the whole store force, and results in 
increased sales and, naturally, increased profits. 
Thus it is proven that, while engaged in efforts 
to benefit your trade generally, you are receiving 
returns personally far beyond your greatest ex- 
pectations, and far in excess of returns from 
the expenditure of a similar amount of energy. 

To illustrate the importance of the work of 
your officers, one has but to consider for a mo- 
ment just how much of the year the work is in 
charge of the seven men who constitute your 
executive committee, and of how necessary it is 
that the men composing that committee shall be 
men of high standards, thoroughly trained in a 
business way, and with many years’ experience in 
the craft; men whose judgment is sound, and 
whose decisions are rendered without bias, and 
with an understanding of the fundamental laws 
of business; whose actions are never directed by 
self-interest, but are always actuated by a desire 
to do that which is for the permanent good of 
the Association, bearing in mind always that 
temporary advantage gained at the loss of prestige 
or standing, is not a gain but a loss. It is very 
gratifying to me to be able to report that the 
spirit of co-operation and harmony has per- 
vaded our executive committee at all times, and 
has done much te advance the interests of our 
Association. The executive committee has been 
kept in touch with the work at all times as 
handled by either the secretary or president, and 
thus it has been possible at such times as were 
necessary to get an intelligent opinion as to the 
advisability of certain lines of action. 

The officers must always feel that they have 
the confidence of the membership in their official 
actions, otherwise they would be hampered at 
times, and would have to delay important work. 

The Association Bulletin has continued to make 
its monthly visit to our members, and through 


the efforts of our secretary it has largely in- 
creased its field of usefulness. Many of our 
members have used the exchange column as pro- 
vided by the secretary, and we believe to mutual 
advantage. Through the Bulletin it is possible 
for us to directly address the membership in re- 
gard to matters which affect them, or on which 
we wish concerted action, or a concentrated senti- 
ment. The message reaches the membership in 
an easily readable size, and a few minutes’ time 
will enable one to glance over the special news 
matter which is sent out that month by the Asso- 
ciation. It has not been our intention or desire 
to have the paper become a large one, as the 
trade press fulfill every desire we might have 
regarding the publication of Association news, and 
the only excuse for the Bulletin is to carry the 
special news of the month in a brief and concise 
form to our members, 


THE TRADE PRESS, 


I am not familiar with the trade publications 
of other lines, but it is my opinion that the jewelry 
trade papers are superior in every way to those 
of any other line. The space which -is accorded 
our work in the various publications is liberal, 
and along with this generous endorsement of the 
Association has gone a splendid editorial support, 
which has pointed out the strong points as well 
as the weak ones of our organizations, and en- 
couraged the readers to join the organization and 
become active in its work. Too much ¢annot be 
said in appreciation of the work which the: trade 
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papers have done, and it is encouraging to note 
the number of readers of these papers is con- 
stantly increasing, and this is doubtless due to 
the desire of the membership to keep in touch 
with the work of the Association in various sec- 
tions of the country. 

The trade publications have been active at all 
times in our behalf, and, in addition to reporting 
Association happenings, have assisted at all times 
to spread the doctrine of the duty and privilege 
of Association membership. It is a pleasure to 
speak these words of commendation and thanks 
in behalf of this Association, and to wish for 
each and every trade ‘publication a long existence 
with continually increasing powers for good. 


THE STATE WORK. 


The reports of the conventions held this year 
have been most gratifying, carrying, as they have, 
the glad tidings that in point of attendance, en- 
thusiasm and results, each convention held has 
been superior to any previously held in the state. 
From all over the country have come inquiries 
relative to the Roberts and Combs banners, given 
for increase in membership, and with cach such 
inquiry has come the statement that the particu- 
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lar association making the inquiry expected to se- 
cure one or both banners. Never has there been 
such determined efforts to increase the member- 
ship, and it is interesting to note how successful 
these efforts have been. While not the determin- 
ing influence, still there is no doubt that the 
action of the last National Convention, concern- 
ing new members and their dues, has had much 
to do with the results achieved. You will recall 
that the Minneapolis convention voted to allow the 
State associations to retain all of the first year’s 
dues of a new member for field work, with the 
distinct understanding that the State association so 
profiting guarantees the National the dues of that 
new member for the second year, whether he re- 
tains his membership or not. The condition of 
the various State associations has demonstrated the 





EX-PRESIDENT T. L. COMBS. 


value of concentrated, consistent, co-operative 
effort. 


NATIONAL LEGISLATION. 


While we have not been as active as some 
would wish im relation to the special legislative 
work of the Association, still it has been consid- 
ered wise, under existing conditions, to postpone 
any special activity at this time, in view of the 
other more important measures which at present 
are engrossing the attention of the Congress of 
these United States. However, we have evidenced 
our belief in the justice of the Doremus Bill, the 
Stephens Bill and Steenerson Bill, as in other 
years, and indicated our desire to co-operate in 
any measures which tended to make business bet- 
ter for the honest, industrious business man. 


THE SILVER QUESTION. 


From the first day we met together as members 
of this Association the silver proposition has oc- 
cupied the center of the stage, and has consumed 
more time than any other half dozen problems: 
We have contended these many years that silver 
could not be handled profitably at the retail sell- 
ing prices in vogue throughout the United States, 
but it has taken a campaign of education among 
the retailers regarding this subject, as well as a 
campaign with the manufacturers, to suggest a 
more liberal advance on silver prices. Many 
manufacturers and retailers contended that it 
would be impossible to sell silver at a higher rate 
than obtained prior to April 1, 1916. The change 
in the price of bar silver, incidental with the ef- 
forts of the Association, in which leaders all 
through the country co-operated, resulted in sev- 
eral changes in pricing, and on July 1 a schedule 
became effective throughout this country which 
provides for a profit on silver which will make 
that department self-supporting instead of a drug 
on the rest of the business. This schedule be- 
came operative through the co-operation of The 
Gorham Co., and inasmuch as this meant that 
all silver flat ware would be sold on the desired 
schedule we released for general sale the two 





patterns which had been previously made for the 
Association members exclusively. In this action 
we trust we have the endorsement of the Asso- 
ciation membership. The results which have been 
achieved in this matter are largely due to the 
co-operation of some of the leading stores of this 
country who have worked in harmony with your 
officers for the common good of all. So much 
for the present, and as to the future, there is no 
question but that many other improvements in 
merchandising and distribution will result. 


THE ASSAY QUESTION. 


For several years the Association through its 
assay department has conducted tests of mer- 
chandise of various manufacturers who sell their 
wares to the jewelry trade. That there have been 
benefits aside from the knowledge obtained none 
will doubt. There is no question but that manu- 
facturers will watch their goods more closely than 
heretofore, to the end that any future assays 
will find their goods showing that merit and 
worth which has been claimed for them. We 
understand and appreciate, of course, that it is 
not only the amount of gold or silver on the arti- 
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cle which counts, but the process by which that 
metal becomes a part of the base metal, and it is 
also an important factor to the underlying metal. 


PUBLICITY. 


The national publicity question, which has been 
under consideration in a general way for the 
past few years, has again come to the front in 
the organization of temporary committee called 
the Associated Jewelers, which committee has been 
promulgating the theory that the jewelry business 
can be largely increased by a proper campaign of 
national advertising in which manufacturers, 
wholesalers and retailers should co-operate. This 
proposed campaign has had the endorsement of 
the trade generally, including the trade papers, 
and has made such advances along the desired 
lines that it is now deemed expedient to organize 
a permanent committee to handle this matter, 
from which committee a smaller one shall be 
chosen which will actively direct the affairs of 
this organization. On this proposed committee of 
12 the retailers will have three representatives, 
the wholesalers three, the Board of Trade three, 
and the New England Manufacturing Jewelers’ and 
Silversmiths’ Association three. During the con- 
vention an address on this subject will be deliv- 
ered by Herman Mauch, of St. Louis, secretary 
of the temporary committee. 

LOCAL ASSOCIATION. 

The local association, which is the underlying 

force of both State and national associations, has 


been more active than usual during the past 
year. The accomplishments of certain associa- 





tions along corrective lines, the visible effects of 
co-operative local advertising, and the benefits of 
repair price lists, have done much to spread 
abroad the idea that if a local association is a 
benefit to another city or district, it will be a 
great benefit to us. As a consequence, business 
men of the right sort have carefully laid aside 
all prejudice and joined in the formation and de- 
velopment of a city association, and, as has been go 
often said before, the work of the local club is 
more easily discernible, as well as more directly 
valuable, than any other branch of association 
work. 

SUSTAINING MEMBERSHIP AND RESEARCH WORK. 

Vice-president Brock has a specially prepared 
address on this subject, so it is not my purpose 
to discuss it, except to say that such success has 
attended our efforts toward the development of the 
Sustaining Membership Fund that we can safely 
guarantee that the research work as _ contem- 
plated, together with the systematic campaign of 
field secretaries, will be shortly undertaken. The 
value of this work from an association standpoint 
cannot be estimated. It might be stated that in 
making a small canvass of our trade that we 
learned much concerning the work being carried 
on in other lines of endeavor, all looking toward 
the development of the retailer along the lines 
of better distribution of merchandise, meaning in 
this case the selling of the best article of the 
kind that the customer is willing to pay for in- 
stead of, as at present, selling the customer the 
lowest priced article that will answer his purpose. 

The dues of the organization are absolutely in- 
adequate to finance the organization, and were it 
not for the fact that we sell exhibit and program 
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space, our Association could not have carried along 
its work for the years that it has. 

It is not my purpose to recommend that the 
dues be advanced, but it is my belief that through 
the work which will be carried on with the 
funds available from the sustaining membership 
during a period of three years, that the member- 
ship will have seen the benefits to such an extent 
that a spontaneous volunteering to pay more 
dues will result. 

It is unfortunate that the founders of the As 
sociation did not take a larger view of the propo- 
sition, and instead of feeling that the dues must 
be kept low, with the idea that every one would 
join, had figured otherwise, for results have dem- 
onstrated that there are some people you cannot 
get, no matter how low the dues are, while, on 
the other hand, there are people who appreciate 
that in order to accomplish anything, you must 
have money to carry on the work properly. The 
State of California started their association right, 
and has been most successful and profitable from 
every standpoint. The Indiana association took 
steps along the same line at the convention this 
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year when they changed their dues from a flat 
rate to a sliding scale of dues, based upon stock 
carried. This, of course, benefits the State, with- 
out any gain to the National, where the dues must 
be uniform, under present conditions. 

The response which has greeted us from the 
retailers regarding the Sustaining Membership 
Fund, has satisfied us that a readjustment of dues 
is possible, based on present membership, which 
will finance State and National associations, with- 
out the selling of program or exhibit space, al- 
though many of our friends in the wholesale trade 
consider both of these methods of value to them. 
However, they take a great deal of valuable time 
of the secretary during the period from April 1 
to convention time, which same time might be 
more productive of good if devoted to constructive 
association work. Work incidental to such change 
in dues can be carried on by the field secretaries, 
who will work under the direction of the trustees 
of the Sustaining Membership Fund. 

The exhibitors and program advertisers should 
be given your encouragement wherever possible, 
and when dealing with them let it be known that 
you are aware of their support of the Associa- 
tion, and that you are appreciative of it. In this 
connection let me state that those who have ap- 
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plied for sustaining membership are just as de- 
Serving of your support, having in all cases con- 
tributed as much or more than any exhibitor or 
advertiser, and with the sole idea of benefiting 
the craft generally through the work of the Ameri- 
can National Retail Jewelers’ Association. 

Free engraving has come to mean a very serious 
proposition to the retail jeweler, particularly under 
present conditions, when it is so difficult, if not 
impossible to obtain men to take the places of 
those who have heroically left their accustomed 
avocations to take up arms in behalf of our 
country and our homes. 

Your president has called the attention of the 
Commercial Economy Board of the Council of 
National Defense, of which A. W. Shaw is 
chairman, to the vast amount of unnecessary labor 
which has gradually crept into our business 
through this one item of free engraving. It has 
been pointed out that instead of having engraved 
just what one would really choose in the way of 
a neat simple design, the public, through compe- 
tition, has been educated to expect the most ex- 
pensive engraving on all their purchases. It has 
been claimed by your president that if this mat- 
ter was regulated in some manner that many men 
would, as a result, be released for other avoca- 
tions. Mr. Shaw has advanced the theory that 
this matter could be taken care of very easily by 
the retail jewelers themselves, and with this idea 
in mind I am bringing the matter to your atten- 
tion to the end that some sentiment may be de- 
veloped which will go forth from this convention, 








and will spread the gospel of selling merchandise 
for exactly what it is worth, without figuring in 
the engraving which you think you may have to 
do, and then charging according to the style and 
quantity of engraving ordered by the customer. 
Mr. Shaw has assured me that his board is in 
sympathy with our desires, but is not in a posi- 
tion at this time to give the matter the attention 
necessary to make.a ruling concerning it. Very 
few people understand the process of engraving, 
and little realize the time which is required to get 
out their order. In many cases I have found that 
the impression was that the engraver wrote it on 
the article with his steel instrument as a person 
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would write with a pencil. It is so with copper 
plate work surely, for who is there that has never 
had an opportunity to get out a wedding order 
and deliver on the same day as taken. Education 
will do much for our trade in such matters if we 
will all use our best endeavors to direct our cus- 
tomers along right. lines. 

Business in--war times is a subject for serious 
contemplation, and it is a source of great. gratifi- 
cation to me to read in the columns of THE 
JEWELERS’ Circular the reports concerning busi- 
ness conditions in Canada during the war, and 
which indicate that, while business for the first 
year was somewhat curtailed, since that time it 
has been normal in most instances, while in others 
it has been better than usual. We must also bear 
in mind that we had the same shock in August, 
1914, that Canada had, and you will remember that 
the fall of 1914 and the first eight or nine months 
of 1915 were very much off from normal business. 
It would seem, in view of the information which 
has been gathered, that we can well look forward 
to a splendid Fall season, and it is my belief that 
we should enter the season in a spirit of enthusi- 
asm and cheerfulness, to the end that we may be 
able to respond to the many calls in a manner 
befitting the importance of our business. 


DISCOUNTS. 


There is one particular item for merchandising 
in which we are all vitally interested, and on 
which the convention should take decisive action. 
That is, pertaining to discounts.. The past few 
years we have seen many manufacturers advance 
their prices by reducing or removing the cash or 
trade discount. This is an injustice to the re- 
tailer who marks his goods from the face of the 
bill, and to whom the cash discount is an addi- 
tional profit, and, in fact, the only profit which 
he is sure of. For instance, a manufacturer of 
gold jewelery reduces his cash discount from 10 
per cent. to 5 per cent. Who loses the 5 per cent.? 
I am sure that you do, for you. do not change 
your system of figuring, which will include that 
discount which you have lost. Other manufactur- 
ers have reduced their trade discount, while still 


‘eral 


others have removed the cash discount entirely. 
This is an injustice to us. We concede the 
necessity for increasing prices, but we ask that it 
be done in a straightforward, legitimate way, not 
by any such subterfuge as reducing the discount. 
Let me ask that every time you note such a 
change that you record your disapproval, not only 
with the manufacturer’s representative, but by 
mail to the manufacturer himself. Think it over. 
Get the percentage which you make net profit 
every year, and then see just what part of that 
net earning is in your cash discount. 


RETAILING WHOLESALERS, 


The “Retailing Wholesaler’’ is not nearly so 
prevalent as in other days, due to a mutual under- 
standing and confidence between the National 
Wholesale Jewelers’ Association and this Associa- 
tion. In former years it resolved itself into a 
question as to whether we, as retailers, could re- 
place the trade which they, the wholesalers, would 
lose by declining to retail. Today it is recognized 
as a matter of principle rather than otherwise, and 
many leading wholesalers are steadfastly following 
the plan of.selling at wholesale exclusively. Your 
business ought to go to concerns of this type, as 
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they are working with us, not working against us. 

We realize that the jobber is a necessity, as he 
brings to our door goods selected from the lines 
of many manufacturers, enabling us to buy a gen- 
line of goods such as we need. On the 
other hand, we claim rightly that we are of far 
greater importance than the jobber, for we de- 
liver to the consumer, thus consummating the sale, 
and, as is generally conceded, there has been no 
real sale until the retailer has placed the article 
in the hand of the ultimate consumer, thus cre- 
ating a vacancy in his stock which must be filled 
by purchase from the wholesaler. 


ACTIVITIES AS TO PLATINUM, WAR TAX, ETC. 


The activities of this Association relative to the 
platinum situation, the war tax and the retroactive 
taxes are all well understood by our membership, 
so it is not necessary to dwell upon them at this 
time. Suffice to say, however, that nothing has 
ever happened which gave our Association such a 
standing with the trade generally as our recent 
activities in directions which meant large saving 
to every jeweler in this country. The value of a 
National Association was never better understood 
or appreciated than at the present time. Letters 
from leading jewelers have evidenced that, while 
the memberships of many of our most exclusive 
houses have been obtained of late, largely through 
the efforts which have been put forward by this 
Association in behalf of the trade generally, but 
which; naturally, benefited these large stores most. 

The result of our activities of the past year has 
been to advance the Association cause far along its 
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path of progress, and to win the attention and 
support of many who have hitherto either with- 
held their membership entirely or who were mem- 
bers only to the extent of paying dues. The future 
we can approach with absolute confidence. 

What we need of the membership is more 
activity along association lines. We have many 
good, bright, intelligent, hard-working members, 
who attend every convention, State or national, 
which is within their power to do, but who abso- 
lutely do nothing else to advance the cause. What 
we need is workers. Take time to write to the 
president and secretary and tell them just what 
you think ought to be done about certain propo- 
Sitions, and also how you think it can be done, 
and just what you will do towards putting the de- 
sired matter into definite action. 

We want our members to have initiative. We 
want you to appreciate the fact that this is your 
Association, and that the officers, chosen from 
year to year, are members just the same as you 
are. That they are jewelers with the same prob- 
lems which you have, and at the same time they 





duty, no matter what it was or the amount of 
work involved. It will remain as one of my 
choicest memories that I have been associated with 
him so intimately in the work of the Association. 

Finally, may I ask it of you as a special favor 
that you endeavor te attend all convention sessions, 
giving the speakers close attention. Every man 
on the program has a message for you, and you 
cannot get it unless you attend the meeting. The 
trade press will give you the printed word, but it 
cannot give the force, enthusiasm or personality 
of the speaker. It is very discouraging to have 
a small attendance when invited speakers are with 
us. Will you please consider this matter and give 
us the benefit of your presence at the time indi- 
cated in the program. 

Expressing the hope that you will find much 
of interest and profit to you in the program as 
outlined, it is with pleasure that I declare the 
twelfth annual convention open. 


At the conclusion of the president’s ad- 


dress, announcements were made and the 
convention adjourned for luncheon. 


Afternoon Session 

The afternoon session began at 2:15 
o’clock with the singing of “America.” 

The first address scheduled for the after- 
noon was one by Carl J. Ricker, Emporia, 
Kans., who spoke on “A Ramble Through 
the Jewelry Business.” His address fol- 
lows: 

ADDRESS OF CARL J. RICKER 

I cannot help but think that a paper from me to 
the National convention is more out of place than 
most things presented to you. All my business ex- 
perience has been in a conservative country town 
of about 10,000 people, while the major portion of 


those coming here are from the much larger places. 
Of course, there are fundamental business propo- 


could co-operate with mutual benefit. That rk- 
ing together, advertising together—sometimes $a : 
ing together—and all the time admitting to the 
public that competitors were gentlemen and honest 
men would benefit the craft. That when unable 
to sell a customer, you should advise him to 

to another jewelry store, because the goods were 
better in jewelry stores. I have seen this subject 
grow from the “ravings of a crank” to the prin- 
cipal topic of some of our best convention talkers 
I have Seen it grow from an idea to an active 
principle of modern business. Able minds have 
gone into this and opened it up as the rose opens 
to the morning sun that all may look at its beau- 
ties and possibilities. It has come to a point 
where smart business men consider it one of the 
keys necessary to unlock the doors of success. 

I try to take a broad view of modern business 
and its problems. The one greatest bugaboo of 
the merchant today is the mail order business 
which has grown by leaps and bounds, from an 
insignificant beginning until it is forcing a revolu- 
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sitions that are as correct in one place as another, 
but there is absolutely no question but that the 
man in the small town has many problems that are 
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MEMBER OF THE 
EXECUTIVE COM MITTEE. 


ARTHUR A. EVERTS, 


are giving much time to the work of the associa- 
tion. Help them along with a line of encourage- 
ment from time to time. Give such suggestions as 
you can relative to the work. It will be received 
with thankfulness, I'll guarantee. 

Before closing, it is my desire to express to 
the membership generally my heartfelt appreciation 
of the kind and generous support accorded me dur- 
ing my term of office, and to express the hope 
that the same will be accorded in generous man- 
ner to my successor to be chosen at this conven- 
tion. The two years have passed quickly, and 
your many acts of courtesy and good will ex- 
tended me, evidencing your confidence and esteem, 
have made the work pleasant and helpful to me. 
To those who have been associated with me on 
the executive committee, the chairmen of the com- 
mittees, I extend special thanks. It will always 
be a source of pleasure to me that my lot as 
president was made so pleasant by the splendid 
group of men who have surrounded me. 

Of two, especially, I desire to make particular 
mention—Vice-president Brock and Secretary An- 
derson. The work which has been accomplished 
during the past year has been due to the splendid 
support given me by these two men. The develop- 
ment of the Sustaining Membership Fund, which 
originated in the fertile mind of Vice-president 
Brock, has been due to the energy with which he 
has worked for its success. The debt which this 
Association owes him cannot be estimated, and 
the only way that it can in any way be paid is 
by the support which this Association gives him 
in the future work of the Association. 

Of Secretary Anderson, it is only necessary to 
state that he has performed every duty with his 
usual conscientious, painstaking care; that he has 
been ready at all times to respond to the call to 


foreign to those of the larger place, and of course, 
conversely the reverse is true. I view things 
mostly from the standpoint of the comparatively 
small dealer in the country town, and if there is 
value to what I have to say, it will be mostly for 
them. 

In talking to you today, I do not expect to teil 
you anything new or that you do not already 
know. I do not expect you to think as I do or 
as I say and I hope the opportunity will be given 
you to criticize and suggest something better. I 
plan to wander around over considerable territory, 
and like many people, talk longest about that of 
which I really know the least. If I can make you 
anxious to show how wrong I am, I am sure that 
this talk is worth while. In a ramble through 
the jewelry business, there are many things which 
you cannot help but wish to correct and likewise 
many others that you would wish to commend and 
adopt. The job of fault finder is very unpleasant 
and unwelcome and if I were not allowed to see 
the other side, I would not mention this. 

For years, it has been my privilege (if it may 
be so called) to talk at conventions and merchant’s 
schools mostly on two particular subjects. I have 
talked upon “‘System in Business” and have rid- 
den it as a hobby so much that I have almost 
alienated my friends. To believe in a thing—to 
think that it is needed—and perhaps it represents 
the difference between failure and success—means 
that a man will talk about it considerably. In 
spite of the fact that I have always preached that 
too much was even worse than none at all, some 
of my friends claim that I have talked people into 
the grave, trying to jam my methods into their 
system. ‘“‘The longest way round, is the shortest 
way home” is all right as a pretty little song, but 
as applied to business is disastrous. System means 
doing the obvious thing, in the simplest way. To 
know what you have, where you have it, and be 
able to get it when you want it, whether it is mer- 
chandise or pther things pertaining to your busi- 
ness. 

The other subject upon which I feel at home is 
““Co-operation.”” I began to talk about it at such 
a time that I felt lonesome and sometimes even 
foolish, at the wild ideas I advocated. I claimed 
that co-operation was an equal partner with com- 
petition in business life. That retailers living in 
the same town and competing with each other 





H. E. CHAIRMAN OF WIRELESS 


DUNCAN, 
TIME COMMITTEE. 


tion in the country business. Wasteful, slack, slip- 
shod methods and the easy going days of the past 
are gradually being superseded by accurate, snappy, 
up-to-date ideas. The only reason that the modern 
business man has for being in business, is, that 
he is some service to the community. Business 
consists of getting a product from the producer 
to the ultimate consumer. That method which 
gets it from the one to the other, with the least 
expense between the two points, is bound to be 
most successful, and the only thing that can be 
inserted safely in the matter of expense is service. 

When you are analyzing your business and your- 
self, the most important question to ask is, what 
good am I to the community? If people can send 
for something elsewhere and get it cheaper and 
quicker and easier than they can from you, you 
are sure to lose out. It’s up to you to see that 
your business is made to conform to this idea. 

Very few men are original: That is, they do 
not develop something entirely new. We think 
very much in circles. Those men who gain the 
name of being original, are merely able to take 
an idea and by twisting it to suit the conditions 
surrounding their business, develop an apparently 
new thing. I mention this merely to lead up to 
the idea that the smart business man is that one 
who can steal and make use of the most ideas. 
I want to suggest that these ideas can be gained 
by observation and study. Probably the greatest 
course of study is the modern trade papers. You 
will find it profitable, besides taking those of your 
lines, to take one or two of other entirely differ- 
ent lines. 

There are a lot of things in our business which 
are so high priced that I do not see how we can 
afford them. One is the dollars we save by not 
taking our trade papers. I venture to say that 
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more for them, than any dollars that you 


cond Another expensive thing is money saved 


uire. 
age taking a vacation. You save a few dollars 
and lose physically and mentally at such a rate 


as to save yourself in condition to support some 
doctor until the undertaker is called. Another 
thing that is unnecessary to speak of here, but 
which is a common loss in the trade, is cash dis- 
count. A man who can borrow from his bank to 
discount his bills and fails to do so, is surely a 
willing spender, inasmuch as he loses in discounts 
from $2 to $10 for every one he Saves in interest. 

Why don’t jewelers progress in their warrants? 
You clean a watch, and it is warranted for a year. 
What does that mean? Do you mean that if it 
gets dirty again you'll clean it without charge? 
You sell plated goods of any description and a 
warrant is either given or by custom, implied. If 














M. H, BELL, CHAIRMAN OF THE COMMITTEE 
ON SKILLED WORKMEN. 


it does not give the customer a fair value, you will 
see that it does. It has been the custom of the 
jewelry trade, so far as I know, to replace with 
another. Why can’t we, as business men, let the 
customer pay something for the use they have had 
of the article? For example, you sell a chain 
which you think will wear several years, say five, 
and the customer returns it in two or three, show- 
ing the base metal. If you replace it with another 
why shouldn’t the customer pay for the years he 
has worn it? Auto tires and shoes are made good 
upon this idea. Possibly other items. In the mat- 
ter of repairs, I have known cases where the cost 


.of material and time put in, in filling out a 


warrant upon a watch, amounted to several times 
the amount received for repairs. It is unmneces- 
Sary to go into details, as all those who have 
worked at the bench know the harrowing experi- 
ences. But why, in these days of high grade 
workmen, can’t we charge, on a profitable basis, 
for the time used. 


I recently read a very good talk given at some 
convention in which the author criticized the 
Proprietor who tried to gain popularity by doing 
town work. So far as it is used for the one pur- 
pose of gaining popularity, it is high priced ad- 
vertising. But to express my opinion, I want to 
Say, that the man who will not get out and do his 
share or a little more of the town work, is not a 
good citizen and does not deserve the business of 
its citizens. It is necessary to have this work 
done. And it usually falls upon the merchants to 
do it. They must solicit and donate, as well as 
plan. My earnest advice upon this subject is to 
do your share of all. While it is a duty to look 
out for yourself, it is both small and shortsighted 
not to be a help in the community. Monuments 
are not erected over the graves of departed citi- 
zens because of what the individual has done for 
himself. Be a helper. Be a “booster.” And 
@ven if the community does not recognize the 
value of what you have done, you will have the 





consciousness of good citizenship that is worth a 
good deal to you. d more, the community 
usually recognizes the real public spirit and appre- 
ciates it. 

Along this line of thought, I want to suggest: 

Don’t be colorless. Be one thing or another. 
This thing of being all things to all men, be- 
longs to the ideas of the past. People respect a 
man who stands for something. You don’t need 
to hunt for trouble, but a statement of what you 
stand for, giving the other fellows the right of 
choosing their attitude, even if you refuse to dis- 
cuss the topic in question, will give you a better 
standing, than to agree with everyone you meet. 

Still more along this line of thought, I wish to 
suggest something that I think you ought to do, 
both as a good citizen and as a jeweler. You 
should agitate and expose, so far as you can, the 
undue profits that are being made upon necessi- 
ties. As just men, we want merchants in any 
line of business to make a good profit, commen- 
surate with their investment, their business judg- 
ment, risks to be taken, etc. But when men band 
together in associations and control articles, as 
some body or bodies have done between the im- 
porter of sugar and the retail grocer, so that they 
make a profit of 50 per cent. to 80 per cent., I 
can’t help but think it robbery. The same thing 
is more or less true of cold storage products, flour, 
coal, etc. It has crept into other lines, especially 
the shoe business, where some retail dealers have 
been making a profit on shoes that makes a jewel- 
er’s profit look sick. As a jeweler you should 
oppose it, because if people have to pay the ex- 
orbitant prices for necessities, they will have 
nothing left for the pleasanter things of life. To 
legitimately find out what you can, and expose it 
to the community and your legislators, is to say 
the least, your duty. If you make enemies, you 
will also make friends. 

Practically the entire proposition of making 
money in business depends upon the investment 
and turnover. Less profit and more rapid turn 
over is to be preferred to more profit and slower 
turnover, as a general rule. An old business man 
told me that he starved out of business as a 
photographer in an early day, when the business 
was practically all profit. Of course, it is very 
pleasant to have large profits and rapid turnover, 
if you are able to find this line. Usually it is 
thought that groceries are about the most rapid 
turning stock, and jewelry or musical instruments 
the slowest. For the sake of the profit, it is um 
fortunate most things in our line can be identified 
so absolutely that silly competition forces the 
profits entirely out of the article. Therefore it is 
more essential than ever before that stock be 
kept at the minimum which an assortment will 
allow and the capital be turned as rapidly as pos- 
sible. I have felt rather proud of the fact that 
last year, with the smallest stock we have had in 
several years, we had the greatest business in our 
history. | 

I want to digress right here just long enough to 
say that, so far as your capital will allow, this 
year is the time that having the goods to sell 
counts for more than anything else. Get the 
goods while the goods can be bought. You have 
all heard or read illustrations of the smaller stock 
and rapid turnover, until nothing I could say 
would be new. I have had a personal experience 
of which I have both spoken and written, but it 
is so pertinent that I am going to repeat it. 
While visiting in another State, I had a very 
pleasant call upon one of the jewelers of the city 
I visited. He bewailed the fact that the jewelry 
business had gone to the dogs and nothing could 
be made. In a general discussion of his business, 
I found that he invoiced in early January when 
his stock was lowest, and at that time had $27,000 
in stock. His annual sales amounted to $22,000, 
which suggests that he probably made an aanual 
one-half turn of his stock. He was proud of his 
diamond stock and didn’t think much of his optical 
business. What with excess stock, borrowed 
money, loss of discount, lack of turnover, this man 
lost thousands of dollars. 

This brings to mind another thought. If you 
can possibly use for solid, legitimate investment 
any money which is not in active use in your busi- 
ness during most of the year, do so. If you will 
keep it invested down pretty close and keep your- 
self feeling rather “hard up” it will have a tend- 
ency to make you curtail, your buying and keep 
your stock more nearly down to “bed rock” than 
to have the money so handy. You can get 5 per 
cent. to 8 per cent. annual interest on this extra 


money, and if you have to borrow during the 
heavy buying period, you can borrow at not more 
than 8 per cent. or 2 per cent. for the period 
necessary. 

Several years ago we had a competitor, a fine 
man, who found that he could make more on a 
salary in other work than he could as a jeweler. 
He knew more about watches than I ever expect 
to know. What he didn’t know about the scien- 
tific end of the business wasn’t worth knowing. 
His work was such, three years ago, that he kindly 
agreed to help us during the month of December. 
As with any man working in our store, I asked 
him to see if there was anything in which he 
could suggest something that would help the store 
and business. At the end of the month he told 
us that the only thing that he could suggest was 
that there ought to be more dignity in the store. 





CHARLES E. SUNDERLIN, CHAIRMAN 
OF THE COMMITTEE ON WATCH INSPECTION. 


I am not telling this to imply that I have perfect 
conditions in our store, for such is a long way 
from the facts. But to bring up for debate the 
notion that a lot of dignity is a big asset to a 
country jewelry store. A man must respect him- 
self and his business, but when dignity interferes 
with respectable, honest money making in a store 
it is a liability and not an asset. Along that line 
I have heard jewelers remark that they would not 
add this or that or the other to their stock be- 
cause it spoiled the dignity of the jewelry store, 
I want to say that in my opinion that the jeweler 
who has the room and capital and does not add 
to his business by putting in what we term “side 
lines” is failing to get anything like the best out 
of himself, his store room or his capital. Any 
jeweler who can add a side line that will bring 
more people into his store will increase his jewelry 
business besides what he adds by selling the “side 
lines.” I wouldn’t quite want to put groceries in 
my jewelry store, but if I could find some other 
things as necessary that would bring the people 
in as often I surely would fall for it. 

As a matter of encouragement I want to inject 
my opinion about the immediate future. Never 
befere has the opportunity been opened to us that 
we now have. Abundant crops which are bring- 
ing the best prices since the Civil War—labor 
for all that wilh work and at the highest wages 
that have been paid since the dawn of history— 
have put money in the hands of people who never 
had it before. People who all their lives have de- 
sired and been denied. People who are anxious 
to possess. This can mean but one thing. The 
best business in our history is before us. The 
bright men in other lines see the sun rising on 
this new era of business expansion, and if you 
fail to. get in the game—to multiply your adver- 
tising expense—to go after the business—to look 
for and grab the opportunity, then it is. proper 
that you step aside. 

Let me close this rather rambling paper with 
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the suggestion of a matter that no doubt we all 
have in mind. We are merchants seeking for a 
profit. But we are more than merchants in these 
days—we are good citizens. With some citizenship 
seems to interfere with merchandising. They for- 
get their citizenship in being merchants. But 
these are not true merchants. The real merchant 
is the bigger man for being a real citizen of his 
country. We are at war. Before war was de- 
clared we were Republicans and Democrats—but 
now we are Americans. We are American mer- 
chants seeking profit out of merchandise. But 
not one of us is selling our citizenship. That is 
not for sale. We will stand shoulder to shoulder 
with our President and the leaders of the nation 
in this crisis. And in the long run we shall find 
that is true patriotism, we shall exercise our 
function as merchants, and will find that we 
profit in our manhood by our devotion to the Na- 
tional cause, and will also find that in thus living 
the larger mercantile life which must include good 
citizenship, we shall reap the larger and truer 
profit. 


Mr. Ricker’s address was discussed by 
Albert S. Samuels, San Francisco, Cal., 
who suggested charging rent for watches 
loaned to customers while their time pieces 
are being repaired. 


The next address was that of C. J. Pot- 
ter, St: Louis, manager of the store equip- 
ment number of The Drygoodsman. His 
speech was on “The Importance of Window 
Displays,” and was as follows: 


ADDRESS BY C. J. POTTER. 


It was rather a 
coincidence that Il 
should receive an in- 
vitation from your 
president asking me 
to give a ‘talk on 
“Window ‘Displays’ 
just as I had finished 
getting talent for the 
Display Men’s pro- 
gram for their an- 
nual convention held 
at this hotel Aug. 6 
to 9. 

The yearly gather- 
ing of display men 
who are _ responsible 
for the window dis- 
plays all over the 
country is especially interesting and exceedingly 
educational. Their demonstrations and talks are 
of such a nature that these men can go home 
with new ideas on the modern methods of dis- 
playing merchandise. Therefore, I come before 
you full of inspiration on the subject of window 
display, and I am going to talk to you today 
of its value, because the appearance of your 
store has a commercial value. 


We must LOOK the part we play, and our 
physical surroundings have a lot to do with the 
impression created. True gold has nothing to 
gain by masquerading as fire gilt. 

All of us admit the influence of environment. 
We know that our surroundings react upon us, 
and we have got to admit that what you might 
term non-essentials have a lot to do with our 
decisions to buy or not to buy. 


Isn’t it an important thing, then, to learn 
how to make appearances work for us and not 
against us? There is surely no gain in permit- 
ting the exterior or the interior of a store to 
misrepresent the tenant. Many a merchant ought 
to begin a libel suit against his store front. “‘Ap- 
parel oft proclaims the man”—but what if it 
doesn’t? Your show windows or your front 
should not create an impression of unworthiness 
that it will take evidence to overcome. Put up a 
good front, literally and figuratively, and then 
live up to it. 

No business can exist for any length of time 
without acquiring a certain character in the minds 
of everyone acquainted with it, whether customers 
or not. You ‘have some sort of a feeling about every 
store that you pass in this town. The formation of 
this opinion, is in most cases, an involuntary process, 
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BASED ON THE THINGS THAT CAN BE 
SEEN. To this extent, your reputation depends 
apon the appearance of your store front, the win- 
dows, the display, the size of the building, its 
interior arrangement, etc. It’s the concrete, ma- 
terial things, that the eye and memory can take 
hold of, that make the mental picture inspired 
by a business name. 

How important, then, not to disguise the true 
personality of your business by unpromising ex- 
ternals within your power to alter. 

What a difference it makes if a store only 
LOOKS prosperous. People like to do business 
with successful merchants. There is the human 
tendency to follow the crowd, and there is some 
sense in it, too, because a prosperous looking 
place suggests right merchandising methods. An- 
other thing, a place of that kind has a constant 
incentive to live up to the level of its appear- 
ance. You remember the story of the man who 
was a failure until he was told that he had a 
nose like Napoleon. He made a success trying 
to live up to his nose. 

In the present day the show window is the 
index of the store. The store is_ invariably 
judged by the appearance of its front, and this 
is especially true with relation to visitors or 
strangers. If the store’s appearance is slovenly 
or “junky,” the firm’s business methods will be 
judged accordingly. If the windows are bright 
and present evidence of up-to-date, progressive 
merchandising, the store is immediately set down 
as a “live wire’? and a credit to the community. 
As a store, which is an important unit of a city, 
is judged, so the entire city as a whole is judged 
by the general methods of merchandise displayed 
in the show windows of the stores. 

By the show windows real comparisons among 
different shops are drawn. The interested public 
will see a display in one store window, and, 
going from one to another, will compare the mer- 
its of the merchandise as presented by each. 

Before some the passerby will linger, while 
others will be passed with only a careless glance. 
It is not so much the merchandise displayed as 
the manner in which it is presented that attracts 
or fails to do so, just as a beautiful picture hung 
in an inconspicuous and dusty corner receives 
little attention. The arrangement of a show win- 
dow must be given the same careful thought as 
the artist gives to the hanging of his pictures. 

To gaze in some windows gives one much the 
Same sensation as an effort to watch a three-ring 
circus. Too much is shown to permit full ap- 
preciation of any of the many good features. An 
overcrowded window confuses the onlooker and 
too often she, or he, turns away to a nearby com- 
petitive shop where there is an attractive sim- 
plicity. 

A window neatly arranged, in artistic and 
graceful manner, in connection with an appro- 
priate setting, well executed and in harmony with 
the merchandise on display, rests the jaded eve 
and awakens new interest. The shopper’s atten- 
tion is won and she, or he, arguing that if the 
window is good, so is the store, decides to enter 
and purchase. 

Jewelry windows are no different from any 
other. Their appearance has the same com- 
mercial value. If you will give proper attention, 
you will get results. The mere placing of a few 
rings or watches here or there in your window 
does not constitute a display. One of the best 
examples of how jewelry should be displayed is 
at Hess & Culbertson’s, of this city. The reason 
their displays are attractive and productive is be- 
cause they have a professional display man who 
designs and arranges the displays for his concern. 
There is an idea behind every one of his displays. 

Some merchants hire a professional display 
man and then tell him how to do his work. These 
merchants do not get results because the average 
merchant does not know any more about display- 
ing merchandise than the average manufacturer. 
Displaying merchandise is a profession, and if 
you hire a professional display manager, let him 
carry out his own ideas. You will then get re- 
sults, because the window display, to be pro- 
ductive, must have an idea behind it. Of course, 
I realize that all of you do not have stores large 
enough to hire a professional display man and, 
in this case, I would suggest that you delegate 
someone of your sales people to do this. See 
to it that he makes a study of it and, if he 
takes an interest in his work, encourage him. 

In order that you may take some definite ideas 
home with you, I have asked B. A. Rainwater. 


display manager for the Hess & Culbertse 
Jewelry Co., to furnish me with a working model 
of one of their displays. This is a device ew 
he figured out himself and can be used by ae 
of you. It is practical and solves the problem 
of reaching to the front of the window 


At the conclusion of his talk the speaker 
gave a practical demonstration of the 
workings of the sectional underslide win- 
dow fixture invented by Mr. Rainwater. In 
giving the demonstration Mr. Potter used 
a small model.. 


Edward H. Hufnagel, Mt. Vernon, N, Y. 
president of the New York State Retail 
Jeweler’s. Association, next addressed the 
convention on the topic,-“The Science of 
Business.” His address follows: 


ADDRESS BY E. H. HUFNAGEL., 


Such meetings as this, where men and women 
from every quarter of the compass are assem- 
bled in convention, are not uncommon in these 
days of progress. I think if we were to analyze 
the motive which attracted many to the convention 
to hear what, the speakers will have to say, we 
would find that the chief thought of a large num. 
ber would resolve itself into the economic prob- 
lem of securing a higher price for our labor and 
merchandise to offset the ever increasing cost of 
doing business. I do not speak of this matter 
disparagingly, but I realize as my audience must, 
the changes which have taken place in the past 
fifteen years. | 

The time was, and that not very long ago, when 
it did not seem necessary to conserve every last 
detail in the management of our business as we 
are doing today. Expenses were light, profits 
good, and competition less keen. Federal, State 





E. H. HUFNAGEL, PRESIDENT CF THE NEW 
YORK STATE RETAIL JEWELERS’ ASSOCIATION, 
WHO DELIVERED AN ADDRESS. 


and local taxes were matters of insignificance. 
Not so today. All is changed and we are com- 
pelled to keep more accurate account of our af- 
fairs. I believe this is to our advantage, al- 
though it entails an endless amount of work. 

The establishment of business schools in some 
of our great universities is a manifestation of the 
modern conception of business. Today, business 
ranks as a profession, and it will not be long 
before the trained business executives will receive 
recognition among their more scholarly brethren, 
the orators, doctors, lawyers and scholastic breth- 
ren. 

Business is bigger than a job. He is most suc 
cessful who seeks to do his work in the most ¢x 
cellent way—who strives to perfect his organiza 
tion—building character into the lives of his 
employes, promoting their happiness, developing 
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their faculties, and advancing the methods and 
rocesses of production, distribution, and efficient 
i upon first essentials, and 


service—laying stress 
ignoring non-essentials which worry and wear out 
the vitality of both employer and employe. 

How are we to meet all the changes which 
have come about? There is a widespread belief, 
and this is confirmed by the research departments 
of the National Government, that greater ef- 
fciency may be obtained in every field of activ- 
ity by a closer study of the facts pertaining to 
medicine, agriculture, business, etc., etc. Specu- 
lation is discredited as gambling, the predominant 
sentiment recognizes that science is built upon 
knowledge, and that the only basis for action is 
knowing fundamentals. 

“ne successful business man today studies his 
chosen profession in all of its ramifications. He 
knows full well that in proper accounting lie 
yaluable data which form the nucleus of that 
most necessary attainment—profit, without which 
his organization would soon go out of business. 
He knows which departments are paying, and 
how much each employe is contributing toward 
the success of the business. 

The executive head of a scientifically managed 

business has absolute knowledge of daily condi- 
tions, the labor market and prevailing prices. He 
leaves nothing to guesswork. He is up on eco- 
nomics, commerce and finance, and, in fact, every- 
thing that touches upon the great problems of 
fe. ' 
, How many of you men and women have your 
business so well systematized that you know every 
morning the cash receipts of the previous day, 
the amount of merchandise sold on charge ac- 
count the amount received on account, and 
whether there is a' right balance between the two? 
Is your audit system so complete that you can 
turn to your ledger and find the exact amount 
of merchandise on hand in each department, the 
sales made for each month and the profit credited 
or debited? Do you have a statement prepared 
showing the net profit earned monthly so that 
you can keep your hand on the lever and stop 
short any. losses or take advantage of any gains 
which these data reveal? 

Many men of large affairs depend upon their 
daily report for information upon which to shape 
their policies and give directions accordingly. 
It is amazing to the uninitiated to find, after years 
of study, that almost every figure item can be 
resolved into a percentage, but it is none the less 
true that statistics compiled over a long period 
proce that the ratios remain almost stationary. 
By classifying and keeping records, statistical re- 
ports can be compiled which will render invalu- 
able aid in buying which is next in importance to 
proper financing. 

It is not given to everyone to be a master 
business builder, but it is within the scope of all 
to improve himself or herself by study. The 
man of the hour is he who has a broad vision, 
who dips deeply into the unknown mysteries un- 
til he has solved them, and by concentration makes 
his talents servants of an indomitable will, which 
was given him to conquer and achieve. 


The next address on the afternoon pro- 
gram was by George A. Brock, Los An- 
geles, Cal., first vice-president of the A. N. 
R. J. A. His subject was “The Sustaining 
Membership and the Research Work.” 


ADDRESS OF FIRST VICE-PRESIDENT GEORGE A. 
BROCK. 


He expressed the opinion that the war 
would bring keen competition and that it 
will be more than ever necessary to know 
the cost of doing business. He pointed out 
that the first step necessary is to have a 
satisfactory bookkeeping system and _ said 
that H. V. Wright, president of the Retail 
Credit Men’s National Association has 


been engaged to prepare such a system. 
Vice-President Brock next quoted from a 
report by Mr. Wright and continued by 
pointing out that the advantage of such 
a system is, that it is based entirely upon 
experience. 





Vice-President Brock expressed _ the 
opinion that an accounting system should 
precede research work, so as to begin 
standardization at the bottom. As soon as 
the work progresses, he explained, it is 
planned to have two field secretaries to 
visit all jewelers at conventions and explain 
an accounting system now being compiled. 

He explained that a proper system when 
adopted would greatly reduce failures by 
showing leaks in time to remedy them, be- 
fore they result disastrously. He asked 
subscriptions from $5 to $100 to help carry 
on this work, based on the amount of 
business done by the jewelers. 


ADDRESS OF H. V. WRIGHT. 

The address of First Vice-President 
Brock was followed by an address by H. 
Victor Wright, San Francisco, Cal., chair- 
man of the board of directors of the Retail 
Credit Men’s National Association. He 
discussed the sustaining membership fund. 
Many, he said, knew what it cost to do 
business, but not what it ought to cost. 
Cut-throat competition, he declared, was 
the result of ignorance of the cost of sell- 
ing. Co-operation, he said, was necessary to 
the maintenance of intelligent competition. 

When Mr. Wright finished Vice Presi- 
dent Brock read the names of subscribers 
to the sustaining membership fund and 
called for more. He got a large number 
of responses from the floor. 


No entertainment was provided for the 


visiting ladies for Tuesday afternoon, but 
they were taken in hand by the wives and 
daughters of St. Louis jewelers and 
escorted through the shopping district, vis- 
iting the. department stores and the big 
down town jewelry establishments. 


Tuesday Evening 


On Tuesday evening an executive session 
for members only was held, at which time 
committee reports were submitted. 

The report of the Special Legislative 
Committee was made in the form of a 
letter from Benjamin T. Ash, Bingham- 
ton, N. Y., the chairman, who was not able 
to be present in person. The letter was 
addressed to Secretary Anderson and 
reads: 


REPORT OF THE COMMITTEE ON SPECIAL LEGIS- 


LATION © 
Dear Mr. Anderson:— 

As chairman of the Special Legislative Com- 
mittee, we can only report progress. 

There is this phase to the situation, as regards 
this particular committee, and that is, there has 
been no opportunity for aggressive work on any 
of the special propositions, such as, Watch Case 
Fraudulent Guarantee, Stephens Fixed Price Bill, 
and Fraudulent Advertising Bill (Steenerson 
Bill. 

There is no doubt had not war been declared 
by the United States, at least one of the bills 
(Stephens Fixed Price Bill), would have become 
a law and been in full force at this time. I am 
in receipt of a letter dated Aug. 16, 1917, from 
Edward A. Whittier, secretary American Fair 
Trade League, and clippings showing the exact 
status of this bill, and attach same as part of this 
report, , 

War emergency plans have naturally occupied 
the attention of all legislators to the exclusion of 
everything else, and it would have been unpatri- 
otic as well as unwise to have urged any special 
legislation at this time. 

The War Tax situation, which developed so 
suddenly (proposed War Tax on Jewelry), that 





it had to be taken care of immediately. It was 
our good fortune at this time to have in New 
York City President Charles T. Evans, and Vice- 
President Brock, who were made members of 
the committee of the Jewelers’ Vigilance Com- 
mittee that went to Washington, and with the 
co-operation of the State Associations and mem- 
bers in general, this unjust tax was taken out 
of the War Tax Bill. This is only another in- 
stance where co-operation and association work 
come to the rescue of the retail jeweler. 

We wish to reiterate our belief in the justice 
of these various bills, every State convention 
having passed resolutions confirming our previous 
action, and we would respectfully ask that a 
strong reaffirmation of approval in support of 
these bills be passed by this convention, copies 
of same to be sent to each proposer of the various 
bills and the secretary of the American Fair 
Trade League. Respectfully submitted, 

BENJAMIN T. AsH. 


Another report was that of the com- 
mittee on skilled workmen by M. H. Bell, 
Kalamazoo, Mich. It follows: 


REPORT OF COMMITTEE ON SKILLED WORKMEN 


Your Committee on Skilled Workmen having 
given this subject careful consideration respect- 
fully submits the following report: 

After a thorough canvass we find that there is a 
great shortage of skilled workmen in the jewelry 
business. In our investigation of this subject we 
have written to many jewelers who have advanced 
the following as the three principal reasons for 
this shortage: 

The first reason is that there is getting to be 
a sort of stigma attached to the watchmaker’s 
bench because there has been so much written 
and said in conventions about the watchmaker 
being a “grouch” and about his being a “business 
failure,”” and so forth, that it is not to be won- 
dered at if a young man does not care to stay. at 
the bench any longer than he is absolutely obliged 
to, or in other words, not long enough to become 
a skilled workman. 

We find that in many stores the men who have 
charge of mechanical departments are ostracised 
to a certain extent. The watchmaker is generally 
caged up in the front window and has to listen to 
the humiliating remarks of the proprietor about 
the repair department not paying, and how he 
would not have it in the store a day if he were 
not obliged to, and so on. 

These remarks may be very nice to say, but not 
to listen to, and are not very conducive to the 
keeping of good help. The jeweler or engraver 
is generally in the back room or on an upper floor, 
and they leave at the earliest possible time to find 
more congenial surroundings, for even “misery 
likes company.” 

The second reason for the shortage of good 
workmen is that some of the horological schools 
are turning out so many men who only have a 
general knowledge of the jewelry business. 

These men are foisted on the jewelers in such 
numbers, and prove to be such inferior workmen, 
that the employer is led to believe that all work- 
men are in the same class and he gets along with 
such help as best he can because no jeweler likes 
to keep changing his men. 

These men are anxious to get experience in the 
jewelry business and offer to work for meager 
salaries (this fact alone should make jewelers sus- 
picious) and they come armed with glowing recom- 
mendations from the principal of the school they 
attended, but in a majority of cases they prove so 
incompetent that the same old job of looking up 
another watchmaker must be gone over again. 

Regardless of their incompetency, these men are 
counted as watchmakers, and they are in such 
great numbers that the help market seems to be 
flooded, which has a natural tendency to lower 
salaries to such a point that real skilled workmen 
are forced to find employment in other lines. 

The ability of the watchmaker will get better 
and the jeweler will avoid all this trouble if he 
will not be in a hurry to hire his help. 

If a jeweler will use the same precaution in 
hiring -his help that he does in buying an auto- 
mobile it will not be long before the time will come 
that if a watchmaker advertises for a position we 
can rest assured that he is a skilled workman. 

In justice to some horological schools that ate 
doing grand work in raising the standard ‘of -skilléd 
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workmen, the above mentioned conditions do not 
exist, and this committee has the greatest praise 
for their efforts. 

The third and most prominent reason is that 
jewelers do not pay the salary that skilled work- 
men can command. 

Ninety-five per cent of the jewelers at this con- 
vention pay their watchmaker $15 to $25 a week. 
This salary is no inducement for a skilled work- 
man to remain in the jewelry business when there 
is such a demand for good mechanics in other lines 
and at very much better wages. Even a roust- 
about in an automobile factory is paid $4 a day, 
and only works eight hours at that. 

There are more skilled workmen today than ever 
before, but they have drifted away from the 
jeweler because they can earn more money in 
other lines. 

The jeweler is up against the unchangeable law 
of “supply and demand.”’ The producer looks 
around to see where he can sell his product for 
the most money, and the skilled workmen sell their 
labor in the same way. 

Salaries paid by jewelers have not materially 
increased in 10 years, and for this reason skilled 
labor has drifted away to more remunerative fields, 
and has gone so gradually that the jeweler did not 
realize it until..he got: bang up against the help 
shortage crisis that exists today. 

In order to get the balance of skilled -labor 
again on the jewelers’ side of the ledger we. must 
pay larger salaries. To this suggestion we know 
some will say that they can not pay. larger salaries 
in the repair department because the earnings of 
that department will not warrant it. 

This is a matter that every jeweler must work 
out to suit himself. Any repair department can 
be made to pay if properly handled. More people 
come into our stores to consult ou: repair depart- 
ment than our sales department. 

The chairman of this committee went into a 
jewelry store in a medium size city in Michigan 
and commented on the great number of watches 
on the repair rack and was told by the owner that 
his repair business paid better than his diamonds. 

It is a safe bet to make that if our repair de- 
partment does not pay well enough to warrant the 
increased salaries that we should pay skilled work- 
men there is something wrong with the way we 
manage it. 

In conclusion this committee wants to impress 
on your minds that you cannot “get something for 
nothing,” and that if you wish to increase the 
supply of skilled workmen you must be willing to 
pay for it. 

Other reports scheduled for this evening 
are the report of the committee on 
transportation by Alfred O. Bald, Buffalo, 
N. Y., five minute reports from the State 
associations, which is one of the most 
interesting as well as important features of 
the convention; report of the committee on 
advertising and fashions by A. L. Thoma, 
Piqua, O.; report of the committee on trade 
marks and advertising, Joseph Mazer, New 
York, and preliminary statement of the 
committee on resolutions by Gustave Kel- 
ler, Appleton, Wis. 


The Exhibitors 


The exhibits, on the third and fourth 
floors of the convention hotel, are unu- 
sually complete and attractive. A feature 
commented on is ‘the variety and predom- 
jnance of “military” jewelry, being jewelry 
more or less related to the requirements 
of military life. In the exhibits are no 
end of military wrist watches and a good 
showing of insignia of the infantry, 
cavalry, artillery and aviation departments 
of the service, cigarette cases, toilet out- 
fits, sewing cases and military novelties for 
keepsakes. The delay in installing some of 
the exhibits is being overcome and by to- 
morrow the hall will be ready for com- 
plete. inspection.” 

Living models are numerous and beauti- 





ful. One of the large diamond importing 
houses of New York has a model wearing 
diamonds priced at $1,000,000, consisting of 
tiara, necklace, bracelets, earrings and slip- 
per buckles. 


A list of the exhibitors follow: 


Parlor Floor. 


Parlor H—The Gorham Co., New York. 
Sterling silver, hollow and flatware, 
special pieces in art silver. 

Parlor J—Juergens & Andersen Co., Chi- 
cago. Platinum and diamond jewelry, 
Gold goods, pearls, etc. 

Booth A—THE JEWELERS’ CriRCULAR, New 
York city. 

Booth B—Jos. H. Meyer Bros., New York 
City. Richelieu pearls. 

Lobby Space—Oneida Community, Ltd., 
Oneida, N. Y. Silver plated flatware. 
Open Parlor—Harper J. Ransburg Co., In- 

dianapolis. Cut glass, etched ware, etc. 


Main Exhibit Hall. 


Booth 1—The Norris, Alister-Ball Co., Chi- 
cago. Talking machines. 

Booth 2—F. P. Scofield & Co., Newark, 
N. J. Gold jewelry. 

Booth 3—Radium Chemical 
burgh, Pa. 

Booth 4—R. Wallace & Sons Mfg. Co., 
Wallingford, Conn. 

Booths 6 and 7—Hammon Optical Machine 
Mfg. Co., Vincennes, Ind., surfacing ma- 
chines. 

Booth 11—M. Kayser Art Co., Milwaukee. 
Hand decorated china. 

Booth 12—Connelly Manufacturing Co., St. 
Louis. Jewelers’ boxes, cases, cards, 
tags, etc. 

Booth 13—The Keystone, Philadelphia. 

Booth 14—Associated Jewelers of America, 
publicity and fashions movement. 

Booth 15—Eisenstadt Manufacturing Co., 
St. Louis. 

Booth 16—Eisenstadt Manufacturing Co., 
St. Louis. 

Booth 17—Benj. Allen & Co., Chicago. 
Jewelry, etc. 

Booth 18—Swartchild & Co.,, 
Jewelers’ materials, etc. 

Booth 19—Hugh E. King Sales Co., Chi- 
cago. Cut glass, Sheffield plate and ma- 
hogany ware. 

Booth 20—Hugh E. King Sales Co. 

Booth 21—Hugh E. King Sales Co. 

Booth 29—Illinois Watch Co., Springfield. 

Booth 30—Goldsmith Bros. Smelting & 
Refining Co., Chicago. 

Booth 31—Rogers, Lunt & Bowlen Co., 
Greenfield, Mass. Sterling wares. 

Booth 32—Sheaffer Pen Co., Fort Madison, 
Ia. Fountain pens. 

Booth 33—Abel Bros. & Co., New York 
city. Platinum and diamond jewelry, 
gold goods, etc. 

Booth 34—Bauman-Massa Jewelry Co., 
St. Louis. General line of jewelry. 
Booth 35—Braude & McDonnell, New 

York city.. Gold jewelry. 

Booth 36—Bouchard-Longden-Geier Co., 
Chicago. Jewelry and talking machines. 

Booth 37—Robt. H. Ingersoll & Bro., New 
York. Watches. 

Booth 38—Kreis & Hubbard, Chicago. Um- 
brellas. 


Co., Pitts- 





Chicago. 


Booth 39—Kreis & Hubbard, Chicago, Um- 
brellas. 
Booth 40—Henry Paulson & Co., Chicago. 


Jewelers’ boxes, materials, findings, etc. 


Third Floor. 


Room $301—J. H. Stouffer & Co., Chicago. 
All hand decorated china. 

Room 302—Bouchard-Longden-Geier Co., 
Chicago. Jewelry and talking machines. 

Room 303—Rockford Silver Plate Co., 
Rockford, Ill. Silver plated hollow and 
flatware. 

Room 304—Oneida Community, Ltd, 
Oneida, N. Y. Silver plated flatware. 
Room 305—Oneida Community, Ltd, 

Oneida, N. Y. 

Room 306—W. A. Pickard, Chicago. Dec- 
corated and etched china and glass. 

Room 308—Symphony Talking Machine 
Mfg. Co., St. Louis. 

Room 31l—Headquarters Illinois Retail 
Jewelers’ Association. 

Room 315—The United Jewelers, Inc., New 
York. 

Room 316—The United Jewelers, Inc., New 
York. 

Room 317—The United Jewelers, Inc., New 
York. 

Room 318—Waltham Watch Co., Waltham, 
Mass. 

Room 344—Weidlich Jewelry Co., St. 
Louis, and Weidlich Mfg. Co., Bridge- 
port, Conn. Jewelry, novelties and’ metal 
goods, 











Connecticut Notes. 


George H. Wilcox, president of the In- 
ternational Silver Co., Meriden, celebrated 
his 61st birthday last Wednesday. Mr. Wil- 
cox is a native of Meriden, and for many 
years has served the city in various hon- 
orary capacities. 


The Plaut-Cadden Co., dealers in dia- 
monds, jewelry, watches and pianos, Nor- 
wich, expects to occupy new quarters at 
135 Main St., Norwich, sometime between 
Sept. 1 and 15. The store is being reno- 
vated and handsomely fitted with new fix- 
tures. ' 

The annual outing of the Seth Thomas 
Foreman’s Association, Thomaston, was 
held last Saturday at Savin Rock. Each 
member provided his own transportation 
and dinner, and arrived at the Rock about 
2 p. M. The association held a_ special 
meeting several nights ago. 


The store to be conducted by the Landers 
Co-operative Society in the building owned 
by the Landers, Frary & Clark Mfg. Co., 
on E. Main St., New Britain, is expected to 
be opened for business shortly. The in- 
terior of the building has been remodeled 
and alterations made for conducting the 
business. 

Patrick J. Hanlon, for many years em- 
ployed by Rogers Bros., Waterbury, died 
last Thursday morning at his home in 
Waterbury. The funeral was held on Sat- 
urday morning, after which the body was 
interred in St. Joseph’s Cemetery. Mr. 
Hanlon was born in Waterbury, and was 
well known throughout the city. 
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Missouri Retail Jewelers Hold Annual Convention 





Members of State Society Elect Officers and Transact Necessary Business 
in One-Day Session at Planters Hotel, St. Louis, Mo. 

















CoNVENTION HALL, PLANTERS HotEL, St. 
Louis, Mo., Aug. 27.—The annual conven- 
tion of the Missouri Society of Retail Jewel- 
ers which was held at the Planters Hotel 
in this city today in connection with the 
annual convention of the American National 
Retail Jewelers’ Association which is in 
session here this week, while only a one 
day session, was successful from every 
standpoint and considerable work was ac- 
complished. Officers for the ensuing year 
were elected and the jewelers had an op- 
portunity to listen to addresses by officers 





ANDERSON BLANTON, PRESIDENT-ELECT. 


of the National and State associations and 
others. 

The Missouri convention usually spreads 
over a period of two or three days, but the 
program of papers and addresses was ar- 
ranged to occupy only one day because of 
the National convention. The aim of the 
Missourians was to attend to the necessary 
business and to get their work out of the 
way and they certainly accomplished this 
end. 

They began gathering at the Planters at 
9 o’clock and spent the first hour and a 
half in renewing acquaintances and mingling 
in a social way. The Missouri jewelers 
are all friends as well as competitors and 
they considered an hour and a half none 
‘too long a time to devote to registration 
and felicitations. 

At 10:30 o’clock the State convention was 
called to order by President M. E. Schmidt, 
of Boonville, who delivered the following 
address of welcome: 


-ADDRESS OF M. E. SCHMIDT, PRESIDENT OF THE 
MISSOURI SOCIETY OF RETAIL JEWELERS 


‘Ladies and Gentlemen and Fellow Workers: 

It gives me great pleasure to welcome you here 
today and I hope you all will get as much benefit 
‘out of this meeting as I expect to get, 

3 It is certainly a splendid opportunity for the 
‘Missouri: jeweler-‘to be able to attend both~ the 


meetings of his State association and the national 
convention at the same time. It is not my pur- 
pose to make a formal address but merely to ex- 
tend to you my greetings, and say a few words 
relative to the purpose of our organization, what 
we have been doing and what we hope to accom- 
plish. 

While there are not as many here today as 
should be, considering the number of jewelers we 
have in the State, yet these few, earnestly work- 
ing for the good of the organization, can accom- 
plish much more than a greater number who 
have not the real interest of the association at 
heart. 

The value of organization is too well recognized 
to need any argument or defense in this day; this 
is a day of co-operation and the good to be got- 
ten out of your association is only realized by 
working for it, instead of expecting it to work 
for you. There is today a greater need of loyalty 
to our association than ever before; while it is 
true that an organization can be misused and 
abused, yet when properly conducted it works 
only for good to all concerned. The jewelers’ 
business or profession is getting better every 
year. We are beginning to realize on the work 
done in the past by the various State organiza- 
tions and particularly the national association. 
I know of no business that has-been so much 
benefitted, and that needed it more, than ours; 
it has been beneficial- for the retail jeweler as 
well as his patrons. 

By organization the jeweler can require of the 
manufacturer to produce a better grade of mer- 
chandise, goods that are of.a specified standard 
and which will meet the wants of the people; 
to have exclusive patterns of silverware made for 
them, and jewelry of special designs and standard 
quality made especially for the jeweler, thereby 
giving it a distinctive value and preference which 
it would not have if it could be gotten from a de- 
partment store, mail order houge, drug, hardware 
or racket store. 

Then too we can foster legislation to prevent 
deceptive advertising, fake auction sales, and false 
stamping of merchandise. An organization that 
brings about such results is a benefit to all con- 
cerned. It also keeps a watchful eye for any ad- 
verse legislation that would work a hardship or 
injustice to those in our work. <A good illustra- 
tion of the benefit from that source is the recent 
attempt to place a war tax of 5 per cent on the 
retail jewelers’ stock of all they have on hand. 
You are familiar with this legislation; had it not 
been for the watchfulness of our,national commit- 
tee it would have become a law. They notified the 
officers of the various State associations who in 
turn sent in protests in the name of the associa- 
tion to the members of congress and their sena- 
tors and succeeded in having it eliminated from 
the bill. It was only through an organization 
that such a situation could be met, for what could 
we as individuals have done in a case of that 
kind? This alone should make every jeweler an 
enthusiastic association man and ready and eager 
to pay the small sum of his yearly dues, for it 
certainly has saved him many times that amount. 

Then, again, the jewelers are benefitted in be- 
ing brought together to discuss their troubles, 
relate their experiences, and what they did to 
overcome them. It is not necessary for me to go 
into minute detail of the many benefits that or- 
ganization brings about, for you know that pretty 
well else you would not be here today. But State 
and national associations are not all that is needed. 
The work should extend further to that of local 
organization, and until that is done we cannot 
have a perfect organization. 

In every town where there are two or more 
jewelers they should occasionally meet together 
and talk over conditions; it will surprise you how 
beneficial it will be; you will find that the other 
fellow is just as honest and truthful as you are, 
even though he is your competitor. People often 
quote you prices made by the other man and are 
not always particular about the way they handle 
the truth. A local organization makes possible 
the comparison of such matters and standardizes 
our business under which all can operate, it is 
not a combination, but brings about a condition 
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that will be fair to the customer as well as to 
the jeweler. You will find that you can get along 
so much better as friends and do as much and 
more business than you will by distrusting each 
other and continually watching for something to 
knock. Get together jewelers, get together in 
your home town, in the State and national associa- 
tion, attend to your business and let the other 
fellow attend to his. Deal fairly and squarely 
with your customers and take it for granted that 
your competitor is doing the same and you will 
find this is a much pleasanter world to live in. 
Colonel Shepherd in one of his speeches very 
aptly put it when he said, “It may seem strange 
to you, but every jeweler in your city is your busi- 
ness partner; make your competitor your best 
friend.”’ 

In our town of 5,000 inhabitants we have four 
jewelry stores and all are members of our asso- 
ciation. We speak when we meet, help each other 
out when needing a watch glass or some piece 
of material and have occasional meetings. When 
a man buys an article from one jeweler and takes 
it to nother to see if he has been cheated we tell 
him “of course not, all jewelers are honest, 








M. E. SCHMIDT, RETIRING PRESIDENT, WHO 
PRESIDED AT THE CONVENTION OF THE 
MISSOURI ASSOCIATION, 


especially those of our town.” Do you know, it 
is the hardest thing in the world to convince peo- 
ple that you are the only honest man in the busi- 
ness and that all the other jewelers are rascals; 
it is bound to react on yourselves. 

As an example of what local organization can 
accomplish, I want to bring to your attention that 
of St. Louis. Many of you are not familiar with 
the splendid organization the St. Louis jewelers 
have and the efficient work they have done for 
both the State as well as their local association. 
Your executive committee thought it best not to 
arrange any set program for this meeting. Be- 
cause of the many papers and talks it would be 
your privilege to hear at the national convention, 
it would be better to devote all our time to mat- 
ters of State interest and in an informal way dis- 
cuss matters of individual interest, but I have 
taken it upon myself to change that arrangement 
by calling on one of the officers of the St. Louis 
association to address you, telling you about the 
work they have done, how they did it, what they 
have accomplished and what they still further 
purpose to do. I am sure it will be interesting 
and of much benefit to all of us. 

As to the work of your State officers during the 
past year I can say that they have endeavored to 
conduct association affairs as economically as 
possible and have done aH they could to bring 
the association up to the requirements the im- 
portance of the State of Missouri demands; how 
well we have succeeded we leave for you to judge. 
It is no easy matter and without the assistance 
of every member to boost the work, it, is almost. 
impossible to accomplish any thing, and I ask of . 
you to give your new officers who will be’ Sélected ’'*! 
today;- your. loyal support_and each of-you extend - 
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“‘America’s Leading Jewelry Auctioneer’’ 


August 29, 1917. 





JAMES L. HAND 


14 Maiden Lane NEW YORK 


Recently concluded the sale of the assets of The Roehm Co., Manufacturing 
Jewelers, by order of The United States District Court of Southern Michigan, 
Mr. Lee E. Joslyn, Referee. This was considered a very difficult stock to sell, 
it being composed largely of finely jeweled fraternity emblems, artistically made 
pieces set with diamonds, rubies, emeralds and pearls. I was selected to conduct 
this important sale by the representative of the Court because a real expert was 
needed, an auctioneer familiar with valuable gems. This is but one of the many 
auctions that Hand has conducted for the United States and Canadian Courts. 
Have™been employed many times by banks, trust companies, receivers, executors 
and trustees because of his ability and straightforward methods. Have con- 
ducted the sales of the largest and finest jewelry stocks ever sold by auction 
and have had the distinction of being invited to London to conduct sales. 
Every unpleasant feature of the old fashioned auction is absent at the Hand sale. 
Is there any wonder that his services are in such demand. A prominent Maiden 





Lane Wholesaler once said, “Have you noticed the better standard that is demanded of hessitien Auctioneers, since 
Hand entered the field?” The Hand methods are different. The reputation of the store is carefully guarded. Only 


your own goods sold. No misrepresentations. Your trade treated with courtesy. 


The after effects of the Hand 


Auction are always beneficial to the store. Specializing high class stocks, but the small store receives the same care- 
ful consideration as the large one. Will call on you without obligation on your part, furnish cash or any honorable 


assistance. 


I would be pleased to send you my illustrated copyrighted book. 
right and wrong kind—and gives a hundred references. 


It tells all about auctions—the 






























Telephone—1624 Cortlandt 


of the United States 








14 Maiden Lane, New York 
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The Leading Jewelry Auctioneers 


COMRIE & BROKAW 


Our Methods Are a Guarantee Against Loss 
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RELIABILITY — EXPERIENCE — SALESMANSHIP 


We have the evidence to prove that we have conducted the largest sales ever held in this country for leading Mer- 


chants, Banks, Receivers and Trustees. 


When you want the best, and a guarantee of assured success, write or wire us. 


14 MAIDEN LANE - . . , 


- NEW YORK 














Price, $ 5.00; Express Patd 





The Jewelers’ Circular Publishing Co., 11 John St, 


Trade-Marks of the J ewelry and Kindred Trades 
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a helping hand. Bea booster ; work together as 
one man and the next year will show the effect 
of your work and result in great benefit to all, 
and you will have an organization of which you 


1] feel proud. 
“ will not take up your time by making a de- 


tailed report, as you will ‘get that in the report 
of your secretary who has worked hard and faith- 
fully and has done much for the interest of the 
association. His has been no easy job. 

My work has been lightened very much in the 
help extended me by the St. Louis jewelers and 
I take this opportunity to express my apprecia- 

. tion of their help and acknowledgment of the 
debt I owe them for the efficient help they have 
given me during the past year, in fact the very 
life of the State association is due to the work 
done by the officers of the St. Louis association. 
Such men as Fred Drosten, Louis Ebeling and 
Herman Mauch have been of more help to the 
jewelers of the State than we can give them credit 
for. In the name of the Missouri State Society of 
Retail Jewelers and myself I thank them and hope 
that they will give the incoming officers the same 
helpful assistance during the next year. 

In conclusion let me urge upon you to give 
your association all the time you can. Show those 
who are not now members the advantages of as- 
sociation work and do all you can to have them 
become members and workers with us. 

Mr. Hurley when chairman of the trades com- 
mission made the remark that any manufacturer, 
jobber or retailer who does not belong to an as- 
sociation allied with his business should either 
join that association or get out of business. 

I thank you for your kind attention: 


Secretary W. C. Pfaeffle reported a bal- 
ance of $171.23 and 56 new members. F, 
W. Drosten announced that M. L. Wilkin- 
son, the new president of the Jaccard com- 
pany has joined the association. He ex- 
pressed the confidence that this would bring 
better understanding between jewelers and 
department stores. 

At the afternoon session Col. John L. 
Shepherd spoke advocating placing the 
diamond wedding anniversary first and the 
wooden anniversary last. 

F. W. Drosten, who was also a speaker, 
told what had been accomplished in St. 
Louis by bringing about a better under- 
standing between competitors. He also told 
of the successful effort to introduce a more 
eficient system of cost accounting among 
St. Louis jewelers. President Evans and 
Vice-President Brock of the national as- 
sociation were introduced and made short 
addresses. 

The resolutions merely expressed the con- 
vention’s appreciations. 

The following officers were elected: 
President, Anderson Blanton, Paris; Vice- 
President, C. J. Keil, Clinton; Secretary- 
Treasurer, Cady Daniels, Kansas City. Ex- 
ecutive Committee: Otto Kortkamp, St. 
Louis; Charles Mauch, Marshall; H. J. 
Heinrichs, Jefferson City, and E. L. Thuber, 
Warrensburg. 

During the afternoon session trade ques- 
tions were considered which had come up 
during the year and other matters of im- 
portance to the association were taken up 
for discussion. 


Entertainment Given Members of Missouri 
Society by St. Louis Entertainment 
Committee 


A surprise not on the program was the 
entertainment given the members of the 
Missouri society by the St. Louis Entertain- 
ment Committee. All the members, their 
Wives ‘and many friends enjoyed a dinner 
party at Melsheimer’s where a feast of 
food and royal entertainment was provided. 
After ‘the dinner the ladies were taken in 
automobiles to.a picture show and the men 
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were given a theatre party at the Gayety 
theatre, after which all enjoyed an auto- 
mobile ride. 

The selection of Louis Ebeling and Her- 
man Mauch to provide entertainment for 
the Missouri delegates always insures a 
good time. 











manufacturing jewelers at 27 Marshall St., 
who spent July in Maine, has returned to 
Maine after making a trip in the interest 
of his concern. 

The Balbach Smelting & Refining Co. is 
planning to put up a two-story frame board- 
ing house in connection with its meadow 
plant at Hamburg Pl. and Curry St. The 
building will cost $8,000. 

Mr. and Mrs. Joseph M. Riker, 83 Lin- 
coln Parkway, have announced the engage- 
ment of their daughter, Miss Margarethe 
Streit Riker, to J. Whitehead Paxton, 
Washington, Pa. The wedding will take 
place in the Fall. 

The annual picnic of the International 
Jewelry Workers’ Union, Local No. 2, of 
Newark, was held on Saturday at Dubois’ 
Coliseum, 457 Springfield Ave.,. afternoon 
and evening. Athletic gathes weré the fea- 
ture of the afternoon’s pfogram. The pro- 


ceeds will be used for the defense fund of 


the organization. 

F. C. D. Bonner has returned from a suc- 
cessful trip through New York State and 
other eastern territory in the interest of F. 
& F, Felger, manufacturing jewelers at 42 
Marshall St. William Pfleuger returned 
last week from a trip through the south for 
the same concern, and leaves again this 
week for a trip which will include visits to 
the trade through the middle west. 

Mayor Raymond and William T. Hagan 
of the convention bureau of the Board of 
Trade, through Michael Duffy and Edward 
Reed, who represented the Newark branches 
of the International Association of Buffers, 
Polishers and Brass and Silver Workers of 
America, have invited the national organi- 
zation to hold its next national convention 
in Newark. 


Fred T. Long of Dalzell, Long & Co., 
manufacturing jewelers at 23 Marshall St., 
is recovering from his recent operation. He 
is convalescing at Culvers Lake, N. J. Mr. 
Davis was kept at his home at 190 Elwood 
Ave. for several weeks before his opera- 
tion. He has been on the road for the past 
25 years. Frank Davis is now on a trip 
through the eastern States, visiting the 
trade for Mr. Long. 

Jean R. Tack, president of the New Jer- 
sey Retail Jewelers’ Association and second 
vice-president of the American National 
Retail Jewelers’ Association; Conrad J. 
Brotherly, Newark, and Charles W. Bow- 
man, Somerville, left Sunday for St. Louis, 
where they will attend the A. N. R. J. A. 
convention. Mr. Tack had to get there a 


day before the convention began as he 1s 
an officer of the national body. 

Cards have been posted in the factories of 
Newark calling attention ‘to the classes of 
the Newark Technical School—a school for 


CIRCULAR-WEEKLY 


‘the 





105 


industrial education, located at 376 High 
St.—announcing the classes for the coming 
season. Day classes began last week, 
courses being offered in toolmaking and 
electricity. Night classes begin on Monday, 
Oct. 1. Instruction, among other courses, 
will be given in free-hand and mechanical 
drawing, electroplating, assaying, foundry 
practice, designing, modeling, chasing, tool- 
making and a machinist course. Examina- 
tion for admission to the night classes will 
be held on Monday, Sept. 24, at 7 P. m. 

S. Welden Rosenthal of the United States 
Bureau of Foreign and Domestic Com- 
merce, has been in Newark during the past 
week consulting with manufacturers on 
plans to increase their trade in Latin 
America. He made his headquarters at the 
Board of Trade rooms. Within a week or 
two he will leave for Havana, and after 
canvassing Cuba will go to Venezuela, Co- 
lombia, Argentina, Uruguay and Brazil. He 
states that before the European war Ameri- 
can manufacturers furnished only three per 
cent. of the jewelry bought by South 
America. With the supply from Europe 
now practically cut off a wide field is 
opened for American manufacturers. The 
Federal Government has undertaken a cam- 
paign of education to show manufacturers 
what a great opportunity they have at pres- 
ent in Latin America. 





Rochester, N. Y. 


Sime Benson was in Syracuse last week 
on business. 

Julius H. White, son of J. R. White, 
jeweler, 94 Main St. E., has enlisted in 
the Depot Unit. 

Charles Sunderlin joined the Buffalo 
party as a delegate for E. J. Sheer to 
attend the A. N. R. J. A. convention at 
St. Louis. a 

The Metal Art Co. held an annual out- 
ing Saturday, Aug. 25., at Maplewood. 
About 40 people were present and en- 
joyed an old fashion picnic. 


Henry Steck, of Heintz Bros., Buffalo, 
was in town on a visit last week. He 
called on Charles Leith in the Chamber 
of Commerce building, who was a work- 
mate with him 25 years ago. 

Philip Present was in New York city 
for a few days last week. He stopped 
off at Utica to call on some of his cus- 
tomers who have been dealing with him 
for years. This was his first visit to 
Utica in many years. 

J. Kopelowich, of the Rochester Jew- 
elry Co., is away on a business trip 
through Pennsylvania. He is expected 
to return about Sept. 8. No trace has 
been found of the sample case stolen 
from the trolley car near Canton, O. 
The contents were valued at $450. 

David Present’s jewelry store, E. Main 
and Water Sts., presents an attractive 
appearance. A new gallery has been 
built in the rear of the store to give 
more room for the office. The walls have 
been redecorated in blue, with white 
ceiling making a pleasant contrast with 
mahogany fixtures. H. Phillip 
has closed his installment business in 
the Chamber of Commerce building and 
he is now in._the store with Mr. Present. 
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TRADE CONDITIONS. 
The head of one of Pittsburgh’s houses that 
cater to the masses rather than the classes, in 


giving an expression of what is going to happen 
‘n a business way this Fall and Winter, said that 
‘n his judgment business would be excellent. His 
contention is that there is every sign of it, be- 
cause of the way business is moving. While this 
opinion is at variance with the opinion of others, 
who believe the taking of 20,000 men away from 
here within the next month will make serious in- 
roads on trade, this optimistic authority was of 
the opinion that things will readjust themselves 
owing to the fact that women are largely taking 
the places of men and receiving men’s wages for 
their hire, particularly in the manufacturing estab 
jishments. It is figured that this class will become 
jewelry buyers, for the average woman is inter- 
ested in jewelry and good clothes. The Summer 
business in the jewelry stores has not beefi a dis- 
appointment in many quarters. Another dealer 
said that he had sold sufficient diamonds set in 
platinum to keep him busy filling them until way 
in the Fall, and this was a splendid indication 
that persons would spend their money. But there 
are others, too, who are of the opinion that the 
disturbance. of earnings of large corporations in 
the way of collecting war profits and taxes on in- 
comes, cannot be considered as a bull argument 
on business. If the cost of living expensés can be 
lowered, there are those who entertain hope of a 
brisk trade, but things are largely unsettled at 
the present time, 





August Loch reports that his daughter, 
who underwent a serious operation in the 
hospital, is getting along nicely, and that 
she is regarded out of danger. 


M. Goldstein, of the Pittsburgh Life 
building, left Saturday night for a busi- 
ness trip in New York and from there 
he goes to Atlantic City to rest. 


O. C. Graf is back from a trip to Fin- 
ley Lake, in the northern part of the 
State, and reports having had quite an in- 
teresting battle with a 38-inch “muskie,” 
but he landed him in good shape. 

A. J. Winsberg, Wilmerding, has been 
examined physically by the draft board 
of his district, but is not certain yet 
whether he will have to answer the call to 
the colors. He has several dependent 
upon him for support. 


Out of town jewelry buyers here last 
included J. M. Berryhill, Mt. Pleasant; 
B. E. Brown, Monessen; H. R. Brown, 
Donora; F. A. Heberline, Ambridge; Mr. 
and Mrs. Katzenmeyer, Burgettstown; 
Frank Forsythe, Clairton; Harry Furt- 
wangler, Greensburg; Frank Bloser, New 
Kensington. 

At the meeting of the Pittsburgh Asso- 
ciation of Optometrists held last week, 
S. W. Carpenter, Uniontown; David 
Elliott, Johnstown, and J. W. Nichols, 
Uniontown, were elected members. Prep- 
arations are being made for the taking 
of examinations in this State, under the 
optometry law. Doris Webster read a 
paper on the subject of “Limitation and 
Sphere of Optometry.” 

According to word received here last 
week from Steubenville, Ohio, George 
Spies and Jesse E. Cohen, of that town, 
who desired exemption from _ military 
‘Service, because of business and other 
reasons, were denied it by the draft board 
of their district, and. both must ‘sérve, in 
the army, aS both passed the medical. €x- 
amination. "Phe boards of this part of ‘the 
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country are hewing pretty close to the 
line in the matter of exemptions. 

A jeweler in the trade here has ven- 
tured an opinion as to why wrist watches 
are in such demand. He said that a 
friend who has a brother in the Canadian 
army informs him that all of the Canadi- 
ans have wrist watches. When they have 
the barrage fire, the men are instructed to 
make a dash for a German trench at a 
stated time, and they must have a wrist 
watch to go by. The artillery fire ceases, 
as a usual thing, on the dot of the time 
set and the men know when the second 
is reached, that it is. safe to make a dash. 
It is figured that the desire of the Ameri- 
can soldier to have wrist watches and the 
action of the Government, in even buying 
them, must be partly because of the Ca- 
nadian explanation, and it is figured that 
the United States Government probably 
will use them in a similar manner. 








Lancaster, Pa. 





Aaron Lindsay has gone to Baltimore 
and Annapolis for a week. 

S. A. Clarkson, Washington, was a visi- 
tor-here last week at the home of his wife’s 
parents. 

George R. Weber, of Louis Weber & 
Son, and family and Mrs. Louis Weber 
are visiting Asbury Park. 

Frank B. Fon Dersmith, head of the sil- 
verware department of Louis Weber & Son, 
and wife are spending a week at Atlantic 
City. 

Frank Haberbush, Baltimore, formerly of 
Lancaster, is spending a twe weeks’ holi- 
day among relatives here. Before return- 
ing home he wll visit New York city for 
a few days. ~ 

Word was received here a few days ago 
of the death in Seattle on Aug. 12 of 
Francis L. Moore, a former Lancaster 
watchmaker. He was 59 years old. A 
brother resides here. 

Several years ago Harry T. Lockard left 
Lancaster for the west, and his friends here 
lost sight of him. Last week one of them 
received a letter from him from London, 
saying he had been with the Canadian 
forces in France for over a year, and was 
then in England convalescing from a 
wound. 

Sergeant A. W. Moyer, son of A. W. 
Moyer, president of the Non-Retailing Co. 
and First Sergeant Russell Dudley, son of 
W. W. Dudley, superintendent of the Ham- 
ilton watch factory, entered the Federal 
service on July 15 when their company, 
K, Fourth Regiment National Guards, was 
called to the colors. 

In the early Summer the Retail Mer- 
chants’ Association adopted a schedule of 
closing hours and holidays for the rest 
of the Summer, and all the business houses 
subscribed to it. Now one of the big con- 
cerns has adopted the whole of Friday for 
a holiday, instead of the Friday half holi- 
day, as originally decided. 

J. Frank Bloser, with E. A. Bloser, 
Kensington, Pa., was a visitor here last 
week. Other visiting jewelers were S. 
Malcolm Weaver, Littletown, Pa.; Mrs. H. 
R. Wertsch, Lititz, Pa.; H. W. Flinch- 
baugh,. Manheim, Pa.;V, Chester Brown, 
Quarryville, Pa.; B. B/Billmeyer, Marietta, 


~ 


and Arthur Kendig, Chicago. 
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There is some reason for believing that 
if the proper officers of the Pennsylvania 
Retail Jewelers’ Association were to get 
busy about this time they might be able 
to get the Lancaster jewelers to organize. 
There are but two at the most who might 
hold off, but even these might be induced 
to see the benefits of a good organization. 

Lancaster county’s tobacco crop, though 
still growing in the field, is already selling, 
and at prices that insure at least a $5,000,- 
000 crop. The acreage this season in Lan- 
caster county is the largest in its history, 
25,000 acres, and with the growers getting 
gilt-edged prices, the highest in almost 40 
years, Lancaster business men look for 
some good trading this Fall with the farm- 
ers. 








Canada Notes. 





Lighter Bros., Montreal, have dissolved 
partnership. 

The business portion of the town of 
Estuary, Sask.; was destroyed by fire on 
Aug. 20. Jeweler Feldman was among 
those burned out. 


Frank Trueman, an employe of H. &) 
manufacturing | 


A. Saunders, Toronto, 
jewelers, has pleaded guilty to stealing 
gold fillings from his employer, and has 
been sentenced.to four months imprison- 
ment. | 

Out-of-town buyers calling on the To- 


ronto trade regently included Charles . 
Wendt, Mildmay; George Lees, Hamil- 


ton; Alfred Cox, Brantford, and Henry 
Wendt, Clifford, all Ontario; and A. Mur- 
ray, Montreal. 

The report of the special trade com- 
mission appointed by the Canadian gov- 
ernment last year to visit Great Britain, 
France and Italy and investigate trade 
conditions contains the following ref- 
erence to the French watch trade: “The 
commission was pleased and surprised to 
find the extent to which France could 
provide cheap watches in competition 
with the German and American types. 
At Haut-Rhin Francais they found re- 
markably well equipped factories turn- 
ing out an enormous number of watches 
to suit the largest of all markets, the 
prices being attractive to all buyers. At 
Besancon particularly the commission 
found the finer grade of art watches, and 
at an exhibition held in the town hall of 
Besancon. they had an opportunity of 
seeing some of the most exquisite ex- 
amples of the watchmaker’s and the 
jeweler’s art combined. At Montbéliard 
also they found extensive industries pay- 
ing special attention to the manufacture 
of recording instruments of all kinds, in- 
cluding watches, taximeters and speed- 
indicators. 








According to a news note which was 
cabled from Berlin last week, one of the 
many trades opened to women in Germany 
by the war is watch making. Among 120 
apprentices examined recently at Leipzic by 
a commission of the Association of German 
Watchmakers were twenty-six young ladies. 
Every one of them passed the examina- 
tion While eighteen of their male competi+ 
tors failed. One of the young women woh 
the first: and another the third prize: ~~ 
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Childrens Silver 











TRADE MARA 


Sh 


STERLING 


HE importance of Chil- 

dren’s Silver has long 
been recognized by The 
Gorham Company. It is a large and interesting part of its business. The imperishable 
character of the metal and the beauty of the patterns give to Gorham Children’s Silver a 
value which the years increase, and a service which passes from one generation to another. 
Gorham Silver comes in a wonderful variety of patterns, any of which may be bought 
either as unit pieces or as a nucleus for future giving. The Gorham trade-mark on Children’s 
Silver is recognized by the public as positive assurance of integrity and worth. 


Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 


Fifth Avenue and 36th Street, New York 


Branches: SAN FRANCISCO: 140 Geary Street 
LONDON: Ely Place 


NEW YORK: 15, 17, 19 Maiden Lane 
CHICAGO: 10 South Wabash Avenue 


Works: Providence, New York, Birmingham 
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HE attention of 
the trade is this 
week focused on the 
great convention of 
the American National Retail Jewelers’ As- 
sociation which is now under way at St. 
Louis, Mo. This, the 12th annual gath- 
ering of the retail jewelers of America, 
is one of the greatest in the history of the 
organization and one from which much is 
expected in the way of development of 
association work in the near future. 

The opening session on Tuesday, Aug. 
28, of which a telegraphic report appears 
on pages 90 to 105 of this issue, augurs 
well for the convention as a whole as not 
only is the attendance already great but 
jewelers are coming in from all sections 
of the country and it looks as if the 
program as published in the issue of Aug. 
15 will be very closely adhered to with its 
important addresses on all subjects of the 
jewelry business delivered by speakers who 
are specialists in their lines. Even the 
addresses of the first day which appear 
herewith contain points and suggestions 
which will prove of great value to all the 
jewelers of the country and should be care- 
fully digested by them whether or not they 
be members of the national body. But the 
value to the man who reads them is not 
as great as the value to the man who hears 
them because he does not get the em- 
phasis of the speaker or the enlightenment 
which comes from the discussion which 
follows. 

The program for today, tomorrow and 
Friday is replete with addresses and re- 
ports covering points on which jewelers all 
over the country need enlightenment and 
it is to be hoped that large as the attend- 
ance was at the beginning this convention 
will, like those that have preceded it in 
Chicago, New York and Minnesota be even 
more generally attended on the later days 
than it was at the opening. In fact, every 
jeweler who can afford the time and money 
to get to St. Louis and participate in the 
discussions and proceedings of this great 
annual conclave of our trade should do so, 
even if he has to go but for one day. 

A full report of the entire convention, 
giving the addresses in detail, a running 
account of the proceedings and the story 
of the entertainment functions and an ac- 
count of the exhibits, will appear in the 


The A. N. R. J. A. 
Convention 
Opens 
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Be Lenient With ATTENTION was 
Who Is called in these 


the Man 


Fighting for You Columns a short time 


ago to the hardships 
baleen suffered by some young retail jewel- 
ers as a result of being drafted for the 
war. Many of these men have built up 
small businesses in which their entire capi- 
tal has been invested and «in which their 
equity represents not only their savings as 
a result of years of work but their only 
chance for a livelihood in the future. 
Many of these men who are being called 
suddenly from their business without time 
to liquidate it in a way in which their 
equity can be saved, are unable to get a 
purchaser to take it over, or to put in 
anyone to run it for them while they serve 
their country. The very character of their 
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business is such as to make it impossible 
to hire an outsider to continue it or to sell 
out their stock and good will without los- 
ing from 50 to 70 per cent. of its value. 
If they make an assignment it is apt to 
be followed by bankruptcy proceedings that 
will result in the estate being practically 
dissipated by ordinary costs and receivers’ 
fees, sacrifice auction sales, etc. 


The only way that many of these men 
can see of preserving any of the equity 
that they have in their business is to set- 
tle with their creditors by returning the 
merchandise that has been bought recent- 
ly and, in fact, liquidating as much of 
their indebtedness with merchandise as 
possible; but according to the reports that 
have reached this office, certain jobbers 
and manufacturers have absolutely refused 
to consider any such proposition and insist 
on “thé. drafted jeweler keeping what he 
has ordered and paying in cash, some 
houses even going so far as to threaten 
to gét judgments and issue executions 
if this is not done, thereby precipitating 
a condition in which the jeweler’s equity 
will be absolutely wiped out. 


Can these manufacturers and jobbers not 
see that no matter what their ordinary 
principles may be in regard to the return 
of merchandise or their rules insisting that 
sales be paid for in cash, that this is the 
one time in the history of their business 
when exceptions should and, in fact, must 
be made? Can they not realize that the 
conditions that are arising are of a kind 
over which the debtor has no control and 
that.in acting as they do that they are pen- 
alizing a man for doing his duty to his 
Government and his fellow citizens? The 
debtor by taking service in the army or 
navy of the United States is risking his 
life and his future for the sake of the 
welfare of his country. He is called on 
for a sacrifice such as few men ever have 
to make and if he is pushed by his credi- 
tors he must not only run the risk of be- 
ing killed or wounded but in addition he 
must be forced to give up all that he has 
earned by the hard work of years. On the 
other hand, the only sacrifice he asks of 
his creditors is the sacrifice of the small 
profits they might make on the sales made 
to him recently, a sacrifice so infinitesimal 
compared with the one the debtor has to 
endure that it seems surprising that any 
decent, patriotic, whole souled business man 
can hesitate about granting such requests. 

We feel that at least some of the firms 
who have refused to grant such requests 
must have done it thoughtlessly and with- 
out realizing that the man they are push- 
ing to the wall is fighting for them and 
their families and doing a work for which 
he can never be properly repaid. We 
do not think that they have considered 
the question “either on patriotic or even on 
equitable lines or they never would have 
put themselves before their trade or their 
country in the contemptible light in which 
they now appear. 

We make this plea again for leniency to 
the drafted or enlisted jeweler whose busi- 
ness will be sacrificed and his savings 
lost by enforced liquidation coming from 
the demand for cash payment of his debts. 
We hope and trust that it will be heeded. 
If it is not we are certain that those: firms 
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Our Service 


IS ACES UP 


We realize the importance of promptness 
when you have a customer red hot to buy; 
a word from you, and a selection of our dis- 
tinctive up-to-date goods will be in your 
hands before they have a chance to cool off. 
You must appreciate what this service is 
worth to you, especially during the rush sea- 
son when you cannot possibly have enough 
stock to meet the many diversified tastes. 








Everything points to a greatly increased 
demand for goods this Fall, and this service 
will mean increased sales and satisfied cus- 
tomers. 
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who insist upon their “pound of flesh” un- 
der conditions of this kind will find that 
the policy they have pursued has been 
not only shortsighted but one that they will 
eventually be sorry for to the end of their 
business career. 





Why the (THOUGH much 
Jeweler Must has been said 
Charge More in the last year or 

so about the increase 
in cost of everything going into the manu- 
facture of the various lines that jewelers 
carry, many members of our trade do 
not yet seem to fully appreciate how much 
this increase has amounted to and un- 
reasonable kicks still come from retail 
jewelers at the high prices which they have 
to pay for their merchandise. It is unfor- 
tunate, but true nevertheless, that many 
members of our trade paid little attention 
to this increase in cost as it developed in 
the last year or so and sold their stocks 
on hand at old prices only to find them- 
selves forced to make big advances when 
new goods of the same kind were pur- 
chased. Not taking the trouble to familiar- 
ize themselves with the conditions, these 
merchants have been unable to satisfac- 
torily explain to their customers why the 
new goods have cost more and have them- 
selves been subjected to unjust criticism 
and insinuation that they were making ex- 
horbitant profits. 

For this reason the jeweler cannot give 
too much attention to the information as 
to increase in cost that is being circulated 
from time to time, and should read care- 
fully not only those circulars that are be- 
ing sent to him by manufacturers and job- 
bers but the information given out to manu- 
facturers and jobbers on this subject. A 
very interesting little leaflet just issued by 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association under the 
title “Business With or Without Profits— 
Which?” is particularly pertinent at the 
present time and should be carefully stud- 
ied by all members of our trade. This 
pamphlet, which was prepared by Wood- 
ward Booth, the manager of the associa- 
tion, is short enough to be read by even 
the busiest man and brings home the facts 
in terse and clear form. It gives informa- 
tion as well as to the specific instances of 
the increase in price of various raw mate- 
rials which manufacturers must use in turn- 
ing out the ordinary jewelry lines, show- 
ing how these materials have jumped be- 
tween Aug. 1, 1914, and Aug. 1, 1917, all 
the way from 25 to 983 per cent., while 
wages have increased at least 30 per cent. 
during the same dates. 

The author points strongly to the un- 
usual condition existing in the jewelry 
trade as compared with other trades; that 
the jeweler has not raised his prices as 
has been done in the lines of necessities 
despite the fact that the public has rarely 
had any idea of market prices in our lines. 
Says he. 

“The wedding, the birthday, the gradua- 
tion, Christmas, Easter, friendship, love, 
vanity, the events and conditions wherein 
sentiment holds sway, are what create de- 
mand for the article of jewelry. Sentt- 
ment does not haggle over a price, it fre- 
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(Continued on page 113.) 
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Frank T. Sloan, Sloan & Co., 15 Maiden 
Lane, has been resting in the wilds of 
Maine. 

During the absence of Louis Felden- 
heimer from the city, the business is being 
conducted as usual by Philip Fein. 

Harry Freudenheim of Freudenheim 
Bros. & Levy, left last week on a four 
weeks’ trip through the middle west. 

The next meeting of the New York 
Watchmakers’ Society will be: held at AlI- 
laire’s Hall on Saturday evening, Sept. 1. 
Important business will be transacted. 

W. H. Alger of the North American 
Watch Co., 15 Maiden Lane, visited the 
jobbing trade in Philadelphia last week and 
is in Boston and Providence this week. 

Irving E. Goldsmith, of Ingomar Gold- 
smith & Co., cutters and importers of dia- 
monds, 180 Broadway, is at the Plattsburg 
Camp, where he is training for an officer’s 
commission. 

Sidney Rosenberger, of A. Wallach & Co., 
37 Maiden Lane, is expected back Sept. 1 
after a six weeks’ trip through the south. 
Mr. Rosenberger is at present visiting the 
trade in Texas. 

Jacob Hilton, a retail jeweler, died at 
his home, No. 28 Pinehurst Ave., on Mon- 
day, Aug. 20. He was born in Russia 60 
years ago, and is survived by his wife, 
daughter and son. 

E. G. Adler, of the Bonner Mfg. Co., 87 
Maiden Lane, left for the coast Aug. 28, 
accompanied by Mrs. Adler. Henry Agate, 
treasurer of the Bonner Mfg. Co., has been 
on a visit to the Chicago office. 

Among the visitors at the office of THE 
JEWELERS’ CIRCULAR last week was H. W. 
Karger of the International Clock Co., 
483 Washington St., Boston, Mass. Mr. 
Karger reports business as very good. 

Among the visitors in this city during the 
past week was C. A. Tompkins, Lake City, 
Fla. Mr. Tompkins will stay in this city 
for about three weeks on a buying trip and 
is making his headquarters at the 23rd St. 
Y. M. C. A. 

Sim Englander, of Englander & Wallach, 
importers of diamonds, 65 Nassau St., is 
on a two weeks’ trip for pleasure and 
recreation on which he will visit the 
Thousand Islands and along the St. 
Lawrence River. 

Beumont Henry Treat Fairbank, 73 years 
old, formerly in the watch case business 
in Manhattan, and descended on his 
mother’s side from the first Colonial 
families of Connecticut, died in St. Mary’s 
Hospital on Friday, Aug. 17. He lived at 
1552 E. 14th St., Flatbush, and left two 
sons. 

A charter of incorporation was filed at 
Albany, N. Y. last week by the Norman 

Jewelry Co., authorizing the carrying on of 
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business in this city. The capital is $20,000 
and the incorporators are: Edward R. 
Luce and Gustave Casper, 2040 Seventh 
Ave., and E. A. Obstfeld, 75 W. 128th St., 
all of this city. 

Mark Wolin, Eugene Rothman and 
Nathan Kahan, recently organized the firm 
of Mark Wolin & Co. to do a watch and 
clock repair business at 65 Nassau St., this 
city. Mr. Wolin was for years connected 
with Leon Hirsch & Co., while Mr. Roth- 
man and Mr. Kahan were formerly af- 
filiated with the Keystone Watch Case Co. 

George J. Shevlin of H. A. Kirby, 15 
Maiden Lane, who enlisted recently in the 
Quartermaster’s Enlisted Reserve Corps, 


_ was called into active service last Monday, 


when he was ordered to report to Camp 
Mills, Mineola, L. I. This is the camp of 
the 165th Infantry, which will see active 
service very soon in France. The good 
wishes of the trade go with Mr. Shevlin. 

At the Suffolk Hounds Horse Show, 
near Southhampton, L. I., last Saturday, 
Vincent S. Mulford of 
CrRCULAR Publishing Co., won two of the 
three saddle classes with his chestnut mare 
“Early Morn.” He was awarded a hand- 
some silver cup in addition to a blue 
ribbon in each class. His other entry 
“Saucy Queen” was placed third and fourth, 
respectively, in the same classes. 

Mrs. Caroline Falk, long active in 
Jewish charities in Brooklyn, and widow 
of George Falk, who was one of the 
founders of the Temple Beth Elohim, died 
on Tuesday, Aug. 21, at her home, 1479 
Dean St., Brooklyn, im her 78th year. Mrs. 
Falk had been a resident of Brooklyn for 
half a century, and her husband was one 
of the first jewelers of lower Atlantic Ave. 
in that borough. 

Arthur A. Everts, Dallas, Tex., president 
of the Texas Retail Jewelers Association, 
accompanied by his wife, spent some time 
in New York recently, making his head- 
quarters at the Waldorf-Astoria. Mr. and 
Mrs. Everts left Sunday night to go to 
St. Louis to attend the convention of the 
American National Retail Jewelers’ Asso- 
ciation, of which body he is one of the 
executive committee. 

I. Efrus, manufacturer of diamond jewel- 
ry and mountings, 16 Maiden Lane, will 
move on Sept. 1 to new and larger quarters 
in the building at 206-208 Broadway, corner 
of Fulton St. In the new quarters Mr. 
Efrus will have additional room and better 
facilities for carrying on his business. 
Arthur B. Katzenburg, traveling represen- 
tative for Mr. Efrus, will leave this city 
shortly on a trip through Philadelphia, Bal- 
timore and Washington. 

Josiah P. Marquand, who died at Mount 
Vernon Thursday last, was the son of the 
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late Joseph P. Marquand, of Frederick, 
Md., who was a member of the old jewelry 
firm of Marquand & Co., on Broadway, 
near Cortlandt St. The concern was known 
later as Ball, Tomkins & Black, and Ball, 
Black & Co., which business eventually be- 
came Black, Starr & Frost. The deceased 
was also a nephew of Henry Marquand, 
one-time president of the Metropolitan 
Museum of Art. 

The assets of M. Sabsevitz & Son, deal- 
ers in. jewelry and precious stones, 149 
Canal St., and against whom an involun- 
tary petition in bankruptcy was filed sev- 
eral days ago, was sold at public auction 
Tuesday morning, Aug. 28. The sale was 
held at 10:30 a. Mm. on the premises of the 
alleged bankrupts under the orders of the 
United States District Court. Among the 
articles placed on sale were gold and plated 
jewelry, silverware, lockets, rings, pins, 
watches, scales, office furniture, safe, etc. 

Mrs. Margaret E. Sutton, widow of Her- 
bert Sutton, died on Saturday evening, 
Aug. 18 in her 96th year. When Mrs. Sut- 
ton was 75 years old she took over the 
jewelry business of her son-in-law, James 
F, Kelly, a diamond dealer, and conducted 
it successfully.. Mrs. Sutton’s death will 
come as a surprise to many of her friends, 
as she was seen shopping in lower Fulton 
St., the day before she died. Her funeral 
services were held on Tuesday, Aug. 21, at 
her late home, 747 Marcy Ave., Brooklyn, 
N. Y. Four grandchildren survive. 


Judge Mulqueen sentenced Roy Wilson, 
who was convicted of a charge of grand 
larceny in the second degree to indeter- 
minate sentence in Sing Sing Penitentiary 
in Part 1, Court of General Sessions, last 
Friday. Wilson was convicted on Friday, 
Aug. 17 on this charge. It will be remem- 
bered by readers of THE JEWELERS’ Crircu- 
LAR that Wilson is the negro who was ar- 
rested and charged with the robbery of the 
jewelry store of Albert Tisdale, 2593 Eighth 
Ave. on Monday night, July 9. This case 
startled the upper Harlem jewelry section 
and the outcome and the sentencing of the 
negro was watched with interest by jewelers 
in that section. The chase of the negro, 
which was one of the most thrilling in the 
annals of the police department, attracted 
hundreds of onlookers. The negro was 
caught, and when brought to headquarters 
gave a novel excuse for his condition. He 
said. that he was chased by a gang of white 
men who threatened to lynch him and in 
escaping from their clutches he fractured 
his ankle. This excuse was discredited by 
the police when Ada Tisdale, the 12-year- 
old daughter of the proprietor, identified 
the prisoner as the thief who had entered 
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100% 


In eight years our deposits have increased over one hundred 
percent. From six millions in 1910 to thirteen millions in 
1917. This is one of the results of “Satisfactory Service.” 
We wish to increase our list of customers in the jewelry 
business and with this in view, we invite correspondence or 
a call from those who are thinking of changing or adding to 
their banking connections. 


FIDELITY TRUST COMPANY 
NEW YORK CITY 
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| 100 Years of Commercial Banking 
BRANCHES: 


Greenwich and Warren Streets 
Bowery and Grand Street 
Broadway and 18th Street 
Ninth Ave. and 14th Street 
Broadway and 144th Street 
2 West 33d Street 
57th Street and Third Ave. 
86th Street at Lexington Ave. 
Broadway and 6l1st Street 
Broadway and 104th Street 
Lenox Ave. and 116th Street 
125th Street and Lexington Ave. 


OFFICERS 

LOUIS G. KAUFMAN, President 
FRANK J. HEANEY, Vice-President RICHARD H. HIGGINS, Vice-President 
WILLIAM S. STRAWN, Vice-President BERT L. HASKINS, Vice-Pres. & Cashier 
NORBORNE P. GATLING, Vice-President C. STANLEY MITCHELL, Vice-President 
H. A. CLINKUNBROOMER, Vice-President MAX MARKEL, Vice-President 
ROLFE E. BOLLING, Vice-President HENRY L. CADMUS, Ass’t Cashier 
WALTER B. BOICE, Ass’t Cashier HENRY C. HOOLEY, Ass’t Cashier 


VINTON M. NORRIS, Ass’t Cashier JOSEPH BROWN, Ass’t Cashier 
GEORGE M. HARD, Chairman 


We Invite the Accounts of Banks, Bankers, Manufacturers, Merchants and Individuals 
City of New York Charter Member New York Clearing House—Member Federal Reserve Bank 
Main Office, 


149 BROADWAY, Singer Bld. | Resources, Eighty Million Dollars 


The Market and Fulton National Bank of New York 


ORGANIZED 1862 81-83 FULTON STREET 


CAPITAL, $1,000,000 __ SURPLUS: $2,000,000 


PROGRESSIVE—CONSERVATIVE—SUCCESSFUL . 
ALEXANDER GILBERT - Chairman of the Board invites the Accounts of Jewelers . 


ROBERT A. PARKER - - - ~- President Will extend every facility that good banking will justify. 
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the Tisdale jewelry store. The prisoner 
was led away protesting his innocence. 

Kastenhuber & Lehrfeld, refiners and 
smelters, 24 John St., announced during the 
past week that their establishment will be 
closed on Sept. 1 and will remain closed 
until over Labor Day. 

Among the visitors in this city during 
the past week was J. K. Thompson of King 
& Eisele, Buffalo, N. Y. Mr. Thompson 
is on a buying trip and bought watches and 
watch cases extensively. 

Henry Alkans, a jeweler of this city, ex- 
pects to leave about Sept. 1 for Manila, 
P. L, where he will visit his branch estab- 
lishment. Mr. Alkans will go by way of 
San Francisco and expects to stop at Hono- 
lulu, Japan and China. 

Notice was given last week that the co- 
partnership heretofore existing between 
Samuel Zeitner and Charles Herwig, under 
the firm name of Zeitner & Herwig, makers 
of diamond mountings, 49 Maiden Lane, 
this city, has been dissolved by mutual 
consent. Mr. Herwig has retired from the 
firm and the business will hereafter be con- 
tinued at the same place by Samuel Zeitner 
under his own name. 

Among the out-of-town jewelry buyers in 
this city during the past week were: M. 
Herz of Mandel Bros., Chicago; E. Noel of 
McCurrdy & Robinson Dry Goods Co.,, 
Rochester; Miss M. Lensinhuber of J. N. 
Adam & Co., Buffalo; Miss L. Rosser of 
the Rike-Kumler Co., Dayton, O.; Miss H. 
Darmstaedter, N. Snellenborg & Co., Phila- 
delphia, Pa.; Mrs. J. C. Nourse of Wood- 
ward & Lothrop, Washington, D. C.; Miss 
R. Hemperly of the A. Lewis & Sons Dry 
Goods Co., Denver, Colo.; Mr. Griffith, S. 
H. George & Sons, Knoxville, Tenn.; O. T. 
Ballhorn, Powers Mercantile Co., Minne- 
apolis, Minn., and Miss M. Wingert of the 
Pelletier Stores Co., Topeka, Kans. 

Assignment schedules were filed in the 
County Clerk’s office in this city several 
days ago by the assignee for Sol. Veit, 
dealer in diamonds and jewelry, 68 Nassau 
St., this city. These schedules show Mr. 
Veit to have nominal assets amounting to 
$7,238, and actual assets totalling $3,115. 
The liabilities are placed at $18,994. Among 
the largest unsecured creditors are: Stella 
V. Apfel, $1,153; Henry Baschkopf, $60; 
L. Barnett & Co., $587; Freudenheim 
Bros. & Levy, $3,530; Ignomar Goldsmith 

& Co., $947; Hirsch & Flashner, $986; Levi- 
son & Co., $3,432; Lowenthal, Loeb & Co., 
$1,434; Oppenheim & Strauss, $4,798 ; Roths- 
child & Loopuit, $200; Schless, Horowitz 
Co., $382; Reubenstone & Son, $145; Jacob 
Strauss & Sons, $776, and W. M. Rau, $208. 

By the arrest of Theodore Raske, 19 
years of age and living at 949 Hoe Ave., 
Bronx, N. Y., the police of this city believe 
they have cleared up the mystery of the 
disappearance of watches and rings amount- 
ing to $700 in the aggregate from the office 
of I. Ollendorff Co., 15 Maiden Lane during 
the past five months. Raske was arraigned 
before Magistrate Brough in the Tombs 
Court last Sunday on a charge of grand 
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larceny and was held in $1,000 bail for the 
Grand Jury. Raske has been employed by 
I. Ollendorff Co. for the past five months 
and during that time watches and other 
articles of jewelry had constantly been missed 
from the office. Herbert Ollendroff, be- 
lieving that it was an inside job, notified 
the First Branch Detective Bureau and 
Detective Fitzpatrick was assigned to the 
case, but it was not until last Saturday that 
Raske was apprehended. According to the 
police, Raske admits the theft of watches 
and diamond rings valued at $700 and is 
said to have told the police where some of 
the jewelry is hidden. About a week ago, 
watches were offered on the market at a 
greatly reduced price and investigation 
proved that they were watches that the 
Ollendorff firm sold. It is through the 
reduced sale of these watches that sus- 
picion first fell on Raske. Raske will come 
up before the Grand Jury this week. 
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quently ignores discretion. Nor does the 
purchaser know or care what was the 
price twelve months prior of the article 
which sentiment or vanity wants NOW. 

He then goes on to give the following 
table of materials, showing the percentage 
of increase in some of the essential raw 
materials, 


Per cent 

Article. increase. 
eS a. ee ee ere eee 170 
Rae TR WB ones 6nd ib 0 eedeineee 235 
CNS (EI. oc ok s ccd cdiccnetoowns 189 
SE ooic dS tinh Unio 6 0 caked e'ene teak 51 
Sg 5 Sine 4ndded enteendeo 3374 
en eg eas 50 
TOUUNER PUNE so ova So odes chanccsateenial 50 
 FUUINs 03.40 004 *c bunks weeeenen 33 
Cyanide (domestic) ......... Unobtainable 
Cememe -(Germait sé 6... c ineieccicke. 983 
EE. cab dawns osbcdoncéabndeare eu 333 
Cn nue aoe ene wd bx oes 25 
NTI 6c no hbo vccccdece®senubeet 66 
INS dn wéw'en's.b cha en ceubad nanan 233 
Pe si 5 6 el Shi bea 93 
PY > ns snd ovine bereasvnswtesnene 66 
ED UII is a b01o one hag time he cen 40 
EN 6. cc ck non amen deateeis el 122 
ED. ho. aden opener anand ie 25 
PE cic cvchuticcedebavetiaame 25 


As this pamphlet well says, “These facts 
should challenge the attention of every 
branch of the jewelry trade. Not alone 
is the manufacturer concerned. The busi- 
ness structure will endure only so long 
as a reasonable profit exists for all. Ade- 
quate prices and resultant profits must be 
the reward of manufacturer, wholesaler 
and retailer for insuring to the consumer 
a fair return for his investment. Any 
other policy leads to ultimate failure.” 





important trade 


A* 

The Time to Limit matter to be 
called to the atten- 
tion of the American 
National Retail Jewelers’ Association by 
National President Evans is the question 
of free engraving and the tendency of re- 
cent years for customers to insist upon 


Free Engraving 
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elaborate engraving in the way of inscrip- 
tions and lettering often out of keeping 
with the purpose of the piece so lettered, 
but done simply because the engraving 
could be obtained free of charge. The 
vast amount of unnecessary labor done by 
jewelers in this way has amounted to a 
waste so great that President Evans re- 
cently called it to the attention of the 
Commercial Economy Board of the Coun- 
cil of National Defense, asking for aid in 
putting a stop to this loss. A. W. Shaw, 
chairman of this board, suggested that the 
matter could be taken care of more easily 
by the retail jewelers themselves than by 
his Board, which, though entirely in sym- 
pathy with the idea of curtailing this free 
engraving, is not in a position at this time 
to give the matter the attention necessary 
to make a ruling concerning it. It is to 
be hoped, therefore, that before the con- 
vention is over action will be taken on this 
subject that will have an effect on the en- 
tire, jewelry trade in the way of putting a 
stop to a practise that not only causes a 
loss to jewelers, is not only unnecessary, but 
often results in absolutely spoiling many 
pieces that come from the jewelry shop. 
As President Evans clearly pointed out, 
this abuse has crept into the jewelry busi- 
ness partly through the foolishness of the 
jeweler himself and partly through the 
greed of the customer who has been edu- 
cated, through keen competition, to expect 
the most expensive and elaborate kind of 
engraving with all purchases of certain ar- 
ticles. It is, therefore, up to the jeweler 
to remedy the condition by education of 
his customers, as well as by determination | 
on his own part to do what he can to stop 
the abuse in curtailing the use of free en- 
graving. In other words, jewelers all over 
the country must awake to the necessity of 
acting together in this as the department 
stores of certain cities are acting on the 
question of free deliveries, C. O. D. orders 
and the exchange of merchandise. If all 
will shut down on the foolish practise 
there will be no difficulty about making 
the customer see the justice of curtailing 
this free engraving privilege, and the rea- 
son why work of this kind should be paid 
for. When it is paid for, many pieces 
now spoiled will no longer be marred by 
too much work of the engraver’s tools. 


Whether or not the national association 
takes positive action on the subject, it is 
to be hoped that those who attend at the 
convention will follow the instruction of 
their retiring president and go to their 
homes with the intention of spreading the 
gospel of selling merchandise for what it 
is worth, without figuring in the engraving 
which they think they may have to do on 
it, and then charging according to the style ° 
and quantity of engraving ordered by the 
customer. Some jewelers may think that 
this is a small matter unworthy of their 
serious attention, but if they fully realized 
what the losses to the individual mer- 
chants amount to in the aggregate in our 
trade, or even what they amount to in one 
vear in their own businesses, they would 
see that the abuse had existed entirely too 
long. This is the time of times to call a 
halt to a practice that eats up the profit’ in 
the sale of many small: articles; when it 
does not cause an actual loss. 
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Anticipate your Fall needs on 


THE AUTOCRAT 


12 size, 17 jewel complete watch 








By increasing our production we are in 
a position to make prompt deliveries over 
the Summer months on this rapid selling 


watch which retails for $25, $40 and $50. 


It will, however, be well for you to an- 
ticipate your needs for Fall delivery —NOW. 


To insure a supply of these popular 
watches we suggest that you place an order 
for them with your wholesale jeweler at 
once. 


ILLINOIS WATCH COMPANY 
SPRINGFIELD 














August 29, 1917, 

















oa ee NN a Ee 












came 
—————————eeeee 


ee OF ee or ee eae ea ee eS La 
ee NR OR OO eee | ee | Oe 


















| 





Chicago 


| 





) 
v 


Chicago Notes. 





A. L. Fuller of the Towle Mfg. Co. has 
just returned from Hamlin Lake, Mich. 

H. E. Oppenheimer, of New York, 1s 
visiting Louis Bruns, the diamond dealer. 

M. H. Porter, of Jewell, Ia. was a 
visiting retail jeweler during the week. 

F. J. Oehring, retail jeweler of Mc- 
Gregor, Ia, has returned home after 
spending a few days in the city. 

Among the visiting retailers last week 
was J. O. Thorsen, Wahoo, Neb. He was 
accompanied by his wife and child. 

‘Will H. Pennell, Trenton, Mo., has been 
in Chicago several days this week, and 
reports business prospects in his section 
fine. 

F. M. Drummond, of the J. H. Stouffer 
Co., has left for St. Louis to be present 
at the A. N. R. J. A. convention this 
week. 

Alvin Bernstein with A. Quint & Co., 5 
S. Wabash Ave., has just returned from 


-a two weeks’ trip through the eastern 


States. 

W. C. Carroll, Lebanon, Ky., spent sev- 
eral days here last week, doing his buying 
and enjoying the Summer amusements of 
Chicago. 

Phil Jacoby, who caters to the cowboy 
trade in the vicinity of Great Falls, 
Mont., was in the city buying jewelry 
last week. 

Robert Peacock.of C. D. Peacock & Co. 
was one of the committee on arrangements 
at the National Clay Pigeon Shoot in Chi- 
cago this week. 

W. G. Leslie, retail jeweler of Eldoro, 
Ia.. who has been spending a few weeks 
in Michigan, passed through Chicago last 
week on his way home. 

The Boston Jewelry Co., this city, has 
been incorporated with a capital of $2,500. 
The incorporators are William P. Hois, E. 
Harvey and John W. Lee. 

C. H. Spencer of the Norris, Allister- 
Ball Co., is at South Groveland, Mass. He 
intends to stop for a short time in New 
York on his way home. 

The stock of the Wholesale Jewelry 
Co. has been purchased by S. T. A. 
Loftis, the diamond merchant. The fig- 
ure paid was not announced. 

Ben Hirsch, representing Milton Ro- 
senberg, and Oscar Lessing, represent- 
ing S. & B. Lederer, will both be home 
from road trips early this week. 

Frank Bangs, Salina, Kans., was buying 
in Chicago last week. Mr. Bangs is in- 
terested in several store in Kansas, and 
makes his headquarters in Salina. 





WESTERN OFFICE: 
302 Heyworth Bldg., 29 E. Madison St., 
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W. G. Wegmore, of the Waltham 
Watch Co., has gone to St. Louis to be 
present in the interests of the company 
at the A. N. R. J. A. convention. 


W. E. Johnson, Rantoul, Ill., was a 
visiting retailer during the week. He 
was here for the purpose of placing a 
few orders with the wholesalers. 


P. N. Nelson, of the Nelson & Tuttle 
Co., who returned last week from a west- 
ern trip, will leave*again in a few days 
to call on the trade in Iowa and Kansas. 


August F. Stockman, who is in_ the 
gold and silver plating business in St. 
Louis, is spending two weeks in and near 
Chicago, combining business with his va- 
cation. 

Emil Noel, wholesale jeweler, 29 E. 
Madison St., is unable to call on the trade 
on account of blood poisoning in his left 
hend and has just undergone a slight 
operation. 

Clifford Shortes, of F. E. Shortes & 
Co., Traer, Ia... was in the city for a 
couple of days last week while on his 
way to attend the A. N. R. J. A. conven- 
tion in St. Louis. 

Frank E. Pirtle, a retail jeweler of 
Council Grove, Ia., passed through the 
city last week on his way to Culver, Ind., 
where his son is student at the Culver 
Military Academy. 

A dividend of 20 per cent. has been 
paid to the creditors of Leon D. Bloom, 


retail jeweler at 3318 W. 12th St. Bloom 
secured the money from friends. He is 
not now in business. 

Fred W. Radcliffe and T. J. Hoefer, 


salesmen for M. A. Mead & Co., 31 N. 
State St., spent the greater part of the 
week in the city. Mr. Radcliffe leaves 
soon on a southern trip. 

H. J. Connelly, representative of F. & 
F. Felger, was forced to undergo a minor 
operation for an infected toe last week. 
He is rapidly recovering, his many 
friends will be pleased to hear. 

Miss Minnie G. Tilley, buyer of toilet 
ware for Brock & Co. of Los Angeles, Cal., 
and George Miller, manager of the silver 
department, stopped in Chicago for a few 
days on their way to New York. 

Claude Range, formerly president of the 
Missouri Society of Retail Jewelers, now 
in the jewelry business at Tampa, Fla., 


stopped in Chicago on his way to attend 
the national convention in St. Louis. 

C. F. Baumrucker, 31 N. State St., is 
leaving for Oconto, Wis., where he will 
join his family, which has been there for 
the past three months. 


He will return 
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the day after Labor Day, bringing his 
family with him. 

T. L. Combs, Omaha, Nebr., who was 
formerly president of the A. N. R. J. A, 
was in the city last week. A. W. Ander- 
son, secretary of the A. N. R. J. A., was 
also in the city for several days last week. 

Chas. C. Patton, Canon City, Colo., 
stopped in Chicago last week to buy goods 
as he was on his way home from Wis- 
consin. He has been with his family at 
their home on the lakes in Wisconsin for 
the past month. 

John A, C. Cox, of Benjamin Allen & Co., 
10 S. Wabash Ave., died Sunday in St. 
Luke’s Hospital, this city. The funeral 
was held on Tuesday, Aug. 28, from St. 
James Church. Mr. Cox was well known 
in the local trade. 

Kreis & Hubbard report an unusual de- 
mand for military swagger sticks. Mr. 
Kreis says that the custom of soldiers in 
England and Canada, giving one of these 
to the wife or sweetheart upon leaving for 
the front is becoming quite general here. 

Burton E. Chapman, a jeweler of 
Rockford, Ill., was in the city during the 
week, looking for goods which soldiers 
will buy. Rockford is to be the seat of 
one of the largest cantonments in the 
middle west, for whipping the draft army 
into shape. 

August Johnson of August Johnson & 
Co., fountain pen manufacturers, has left 
for a two weeks’ trip, both business and 
pleasure, visiting southern Illinois. He will 
spend a few days at Champaign where Mrs. 
August Johnson is recovering from her - 
last illness. 

H. E. Jones of the Wadsworth Watch 
Case Co. was at his office in the Colum- 
bus Memorial building last week, but his 
ankle which was hurt at the Chicago 
Jewelry Association outing last. week is 
still far from well. M. Jones leaves next 
week for a trip to the Pacific Coast, and 
expects to spend a day or two at the con- 
vention in St. Louis. 

The slow moving, but powerful. hand 
of “Uncle Sam” is beginning to close in 
on a mail order concern of this city hand- 
ling jewelry and other merchandise. The 
company has long been under investiga- 
tion, being one of the mail order houses 
known as “profit sharing certificate” 
firms. Present indications are that those 
who are behind the concern will have to 
explain a few things to “Uncle Sam” be- 
fore they make peace. A _ suit against 
the company was brought last week by 





(Continued on page 119.) 
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Jesse Stratton, Boonville, Mo., has opened 
a jewelry store in the K. P. building. 


Felix Fricke, of the Meyer Jewelry Co., 
will visit Craig, Kans., shortly to inspect 
his gas wells. 

E. Malam, Louisville, Neb., is successor 
to B. G. Hoover, who has been the pro- 
prietor of a jewelry store there. 


Miss Catherine Porter, of the Porter & 
Wiser Jewelry Co., is visiting her mother 
at Branson, Mo., in the Ozarks. 

Fred Doebler, Jr., formerly of the en- 
graving department of the Meyer Jewelry 
Co., has joined the United States Navy. 

Samuel Oppenstein, of Oppenstein Bros., 
has returned from his trip to the north. 
M. Oppenstein expects to go to the Rocky 
Mountains. 

Cady Daniels and his family are sojourn- 
ing at Macatawa Park. Mr. and Mrs. L. 
S. Cady are also there and the party will 
return about the first of September, to 
Kansas City. 

Miss Roxie Keppler, of the Harris-Goar 
Co., fell recently as she was getting off a 
street car and dislocated her right arm 
at the elbow. Miss Keppler suffered some 
inconvenience from the injury but is now 
back at her desk. 

C. M. Cramer, of the Mercer Jewelry 
Co., is away on a camping trip in the 
Ozarks along the White river. J. R. 
Mercer has gone to St. Louis, Mo., to at- 
tend the American National Retail Jewelers’ 
Association Convention. 

Jack Leibowitz, St. Joseph, Mo., came to 
Kansas City in order to volunteer for the 
quartermaster’s department. He will be 
sent to St. Louis to train and stated that 
he intended to work hard enough to come 
back with a captaincy or majorship. 

Edward Vail & Co., Wichita, Kans., has 
been designated as the central point where 
those who wish to may leave records for 
the Victrola belonging to the boys of Com- 
pany C. Mr. Vail will take charge of the 
records and see that they reach the proper 
destination. 

J. H. Whitney, traveling representative 
of the Edwards-Ludwig-Fuller Jewelry Co., 
is at headquarters refilling his trunks. Miss 
Anna Huth, assistant buyer for the concern, 
writes that she is enjoying her visits to 
many of the factories in the east and will 
return about Sept. 1. 

Gus. Carlson, Lindsborg, Mo., is stopping 
in Kansas City a few days before proceed- 
ing to Kidder, Mo., for a brief visit, and 
later going to St. Louis, where he will at- 
tend the American National Retail Jewelers’ 
convention Aug. 28. Mrs. Carlson is visit- 
ing in Excelsior Springs while Mr. Carlson 
attends the convention. 

Among the out-of-town jewelers who 
were in Kansas City during the past week 
were: M. L. Meskek, Perry, Okla.; Mr. 
Hendrich, of Heinrichs & Chambers, Jeffer- 
son City, Mo.; E. R. Kennedy, La Crosse, 
Kans.; Herman Tholen, Victoria, Kan.; 
Mr. Makepeace, watchmaker with A. 


Marks & Son, Lawrence, Kans.; C. H. 
Geery, Columbia, Mo.; Hugh Kidd, Corder, 
Mo.; J. T. Brown, Arkansas City, Kans.; 
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H. P. Hall, Carthage, Mo.; R. O. Brown, 
McPherson, Kans.; J. W. Whiteside, 
Liberty, Mo., and Jack Rothschild, New 
York city. 

Leslie White, Kansas and Oklahoma rep- 
resentative of the C. A. Kiger Co., is in 
at headquarters filling up his trunks. H. E. 
Harris, manager of the clock and silver- 
ware department, is resting on a farm in 
Kansas. John W. Shappart, head book- 
keeper of the same house, has left for New 
York, where he will spend two weeks visit- 
ing his son. Herbert H. Kiger has re- 
turned from a trip to Chicago and the east, 
where he endeavored to locate some mili- 
tary wrist watches. 

Louis Oppenstein, of Oppenstein Bros., 
had a vision of iron bars when he called 
at the city treasurer’s office recently to 
draw his warrant as president of the board 
of public works. In addition to his pay he 
was handed a warrant for $17, and in 
answer to his query as to why the raise, it 
was stated that it was in payment for two 
clocks bought by the park board at his 
jewelry store. Mr. Oppenstein hastily 
pushed the slip back across the counter 
saying that the clocks must be returned 
immediately. ‘““Doesn’t the park board 
know that I am a city official and that the 
charter makes it a misdemeanor for an 
official to sell goods to the city,” said he, 
“T don’t want to go to jail.” 

The street railway strike in Kansas City 
which terminated Aug. 16 was brought to 
a close by a committee of 15 representative 
business men, co-operating with Mayor 
Edwards and Frederick L. Feick, of the 
Federal Department of Labor. The con- 
ference which settled the matter lasted from 
1:30 o’clock Wednesday afternoon, Aug. 
15, until 3 o’clock Thursday morning. The 
mayor had been at work night and day on 
the problems involved and handled the 
affair with skill, fairness and patience. 
After the strike was brought to a successful 
close Mayor Edwards accompanied by his 
wife and son, Lieutenant George H. Ed- 
wards, Jr., left on a motor trip to Colorado. 
The party plans to be gone about a month. 





Evansville, Ind. 





TRADE CONDITIONS. 


Trade with the local wholesale and retail jewel- 
ers of Evansville has been good during August, in 
fact, as good as if not better than August of last 

ear. Merchants are looking for a good Fall and 

inter trade. There are a number of_ weddings 
scheduled for Evansville and towns and cities in 
southern Indiana, southern Illinois and western 
Kentucky for this Fall and this is expected to add 
to the local retail trade a great deal. Collections 
are good and general trade conditions throughout 
this section are promising. Wholesale jewelers say 
they look for the volume of trade this Fall to com- 
pare favorably with that of last Fall. 





William Artes, of the Charles F. Artes 
Co., has returned from a trip to New Har- 
mony, Ind. 

F, A. Rhodes, jeweler, Chrisney, Ind., 
was a recent business visitor in Evansville, 
and reported trade conditions in his section 
as good. He says the corn crop in Spencer 
county will be one of the largest in many 
years. 

The various button factories in southern 
Indiana continue to operate on good time 
and this has been an unusually good sea- 
son for the factories. The plants at 
Petersburg, Rockport, Vincennes and 
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Leavenworth are busy and are turning out 
a great many buttons. The mussel diggers 
are having a good season and are getting 
the highest prices in many years for their 
shells. 

In the selective draft many well known 
young jewelers in southern Indiana cities 
were called to the colors. In addition to 
this number quite a few have joined the 
various training camps in the west and are 
seeking a command. 

Local retail jewelers report a good sale 
during the past month on wrist watches 
many of these having been sold to men in 
the two military units that were encamped 
here for several weeks at the soldiers’ and 
sailors’ coliseum. 

Dr. Wallace C. Dyer, optician, Main and 
Third Sts., has joined the medical reserve 
corps of the United States Army and is 
now stationed at Ft. Oglethorpe, Ga. Te 
expects to be sent to France late this Fall 
or early next Winter. 

A few nights ago robbers entered the 
general store of the Gross-Alexander Co., 
Sharpsville, Ind., and stole about $200 
worth of merchandise, including watches 
and jewelry. The police in the neighbor- 
ing cities have been notified but as yet the 
authorities have found no clue. 

Theodore Bitterman, Bitterman Bros., 
204 Main St. reports that a number of 
valuable pearls have been found in the 
rivers in this section during the present 
season. Mr. Bitterman says trade con- 
ditions are encouraging and that he is 
looking for a fine trade all Fall and 
Winter. 

Chris Hewig, for many years traveling 
salesman for A. Bitterman & Son, 204 
Main St., this city, has written to his 
friends here that he is having a successful 
trip through several of the States in the 
south and southwest and that business con- 
ditions are very encouraging. He is look- 
ing for a fine Fall trade as he says cotton 
has made the south unusually prosperous 
this year. 

Frank E. Mount, retail jeweler, Peters- 
burg, Ind., has announced he will retire 
from business between now and Sept. 1. 
He has decided to enter the United States 
Army and hopes to close out his jewelry 
stock by that time. Mr. Mount may de- 
cide to re-enter business at Petersburg 
after the war has come to a close. It is 
the intention of Mr. Mount to get into the 
aerial service of the United States Army. 

Business men and people in general raised 
$1,000 as a mess fund for Cavalry Troop 
A of the Indiana National Guard of this 
city, which left a few days ago for Camp 
Shelby, at Hattiesburg, Miss. and a 
similar sum is being raised for Co. G. of 
the Indiana National Guard, also of this 
city. Among the well-known firms that 
gave liberally to the two funds were the 
following: Bitterman Bros., A. Bitterman 
& Son, I. Gans & Co, J. M. Boner, 
Esslinger & Salm, Charles F. Artes, and 
Kruckemeyer & Cohn. 








Early one morning recently a large piece 
of cement was thrown through the show 
window in the jewelry store of J. J. Well- 
stein & Co., Milwaukee, Wis., and two 
watches stolen. The value of the loot was 
placed at about $72. 
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TRADE CONDITIONS, 


A good feeling exists in the retail jewelry trade 
of Milwaukee and as the Fall and holiday season 
approaches, members of the trade are giving evi- 
dence of their confidence in the future by making 
purchases on as large or even larger scale than 
in past years. Some of the buying, naturally, is 
due to the anticipation of constantly advancing 
prices, but in the main the trade is making con- 
servative purchases on an expectancy of continued 
good business during the remainder of the year. 
August trade is reported as at least as good as 
an average August, while some report considerable 
increased volumes of business. 





Herman Hammersmith, jeweler § and 
watchmaker, 208 Alhambra building, spent 
several days in Chicago on business last 
week. : 

Joseph Havlista, vice-president of the O. 
H. Bingenheimer Co., 308 Enterprise build- 
ing, is spending a fortnight’s vacation at 
Fox Lake, Wis. 

J. P. Beck, retail jeweler, Bayfield, Wis., 
recently made an automobile trip through 
the northwestern Wisconsin region, stop- 
ping at Phillips, Wis., and other cities in 
the lumber belt. 

William J. Boszhardt, secretary and 
treasurer of the Fink-Boszhardt Co., 509 
Enterprise building, left last week for 
Shawano Lake, Wis., to spend his annual 
vacation of two weeks. 

Carl Tenney of K. F. Keller & Sons, 
Appleton, Wis., called on Milwaukee manu- 
facturing and wholesale houses last week 
while on his way to New York and other 
eastern points to spend his vacation. 

Wisconsin retail jewelers who visited the 
Milwaukee wholesale houses during the past 
week included Morris Schneider, of Schnei- 
der Bros., Burlington; J. B. Kimball, Wau- 
kesha; A. Klein, Ripon; U. Amidon, of 
Amidon Bros., Hartford; E. L. Petersen, 
Hartford, and B. Panik, Cudahy. 

Joseph Weishaus, jeweler, 515 Wells St., 
was painfully, but not seriously injured in 
an automobile accident while on his way 
from Milwaukee to New York last week. 
The accident happened while Mr. Weishaus 
and family were entering Chicago, but fur- 
ther details are not available at this time. 

L. J. Roycraft, jeweler and optometrist, 
Osseo, Wis., practically has decided to move 
to Conneaut, O., following a visit to that 
city to investigate a new location. Mr. 
Roycraft has returned to the Ohio city, 
leaving his store in charge of Mrs. Roy- 
craft and an assistant, until such time as 
the stock is disposed of in bulk or in par- 
cels. 

Gustave Keller, head of the K. F. Keller 
& Sons, Appleton, Wis., and a notable 
figure in State and national association cir- 
cles, will again spend his annual vacation 
by working—not for himself, but for the 
welfare of the retail jewelry trade of the 
country. Instead of taking a vacation, Mr. 
Keller is attending the national and num- 
erous State conventions for two weeks’ 
time. Mrs. Keller enjoys the same work 
and will spend a week with Mr. Keller in 
his travels. 

The mutual fire insurance plan, exempli- 
fied so well and so successfully by the 
Jewelers’ Mutual Limited Fire Insurance 

(Co. of Wisconsin, is taking root in other 
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organizations. Two big retail organizations 
of Wisconsin, which held their annual con- 
ventions during the past week, appointed 
committees to investigate the proposition 
with a view of establishing a fire company 
similar to that formed three years ago by 
the Wisconsin Retail Jewelers’ Association. 
The retail clothiers and the grocers and 
general merchants’ associations have been 
attracted by the success of the jewelers’ 
mutual and plan to adopt the idea during 
the coming year. As in the case of the 
jewelers’ company, the other mutuals will 
be of national scope, in so far as they will 
accept business from members of their na- 
tional associations in any other State, al- 
though being Wisconsin mutuals. 
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TRADE CONDITIONS 

Denver jobbers and retailers state they are 
doing a good business and that collections are 
very satisfactory. Jobbers are very optimistic and 
say there is every prospect for an unusually good 
Fall trade. The only drawback is the inability 
of factories to supply the demand. All report 
increases for July of 25 to 50 per cent over the 
corresponding period last year. 





Del Chipman, Provo, Utah, was in Idaho 
on a fishing trip. 

J. Freshman, Victor, Colo., visited Den- 
ver jobber recently. 

L. P. Boyle, Canon City, Colo., is tour- 
ing southern California. 

Homer Shupe, of Charles Wathen & 
Co., left for the northwest. 

B. J. Sutton, Brush, Colo., is enjoying a 
fishing trip in the mountains. 

Henry Busching is now located in his 
new store at Fort Morgan, Colo. 

W. Olsen, formerly with A. J. Stark, is 
now with the Bohm-Allen Jewelry Co, 

H. W. Blackstone, Palisades, Colo., has 
returned from an outing at Glenwood 
Springs. 

Joseph Allen of the Bohm-Allen Jewelry 
Co. and his family are spending a vacation 
in Estes Park. 

W. E. Bauer and wife returned to 
Trinidad recently after a visit of several 
days in Denver. 

Mrs. J. M. Price Arvada, Colo., visited 
Denver last week, buying for her husband’s 
store at that place. 

H. M. Dayton and family have returned 
to Alma, Colo., after an outing of several 
weeks at Grand Lake. 

Adolph Christensen has accepted a posi- 
tion in the material department of the Ed- 
ward Lehman Jewelry Co. 

E. A. Fishback, formerly with Harry 
Kortz, has accepted a position as watch- 
maker for the Mahen Jewelry Co., Pueblo. 

P. T. White of Otto Young & Co., Chi- 
cago, has returned from Estes Park, where 
he and his family have been enjoying an 
outing for several weeks. 

D. S. Maiman departed this week for the 
Pacific northwest and intermediate ter- 
ritory. He will return to Denver through 
the southwest in about two months. 

J. W. Edwards returned to Oxford, 
Nebr., last week after a month’s outing. 
He and his family have been motoring to 
various points of interest in Colorado. 
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J. O’Brien, who has been at the head of 
the watchmaking department in the J. 
Freshman store at Victor for 13 years, has 
left for the east to take an optical course. 

Among the jewelers from outside towns 
visiting Denver jobbers last week were the 
following: J. S. Bentley, Boulder; Lloyd 
E. Gardner, Longmont, and Robert Swan- 
son of Littleton. 

Harvey Mann, who recently disposed of 
his business on 17th St., to William E. 
Beckhardt, and opened a new store at 1723 
Welton St., will move his stock and fix- 
tures to Brighton, Colo., where he will open 
a new store Sept. 1. | 

Herbert Fisher, of the Edward Lehma 
Jewelry Co., and his family returned after 
a two weeks’ outing at Pine Cliff, Colo. 
Miss Meyer, also of the Lehman company, 
was their guest last Sunday. Joe Kopat- 
kin, of the Lehman house, has returned 
from a successful trip to Salt Lake and Big 
Circle territory. It was his. maiden trip 
on the road. 

Carl Strock, a former jeweler of Boulder, 
Colo., now engaged in business at Santa 
Ana, visited Denver friends last week, and 
placed liberal orders with local jobbers. 
Other jewelers from outside towns visiting 
Denver last week were the following: 
Charles Strauff, Pueblo; Lloyd E. Gardner, 
Longmont; J. C. Nelson, Greeley; Robert 
Swanson, Littleton; and J. S. Bentley, 
Boulder. 

Former President D. J. Kramer, of the 
Colorado Retail Jewelers’ Association, 
whose store at Salida was robbed of nearly 
$1,100 worth of watches, rings, brooches, 
la Vallieres and other articles, has recovered 
all of the stolen goods. The loot was re- 
covered at a hotel in Colorado Springs. 
At Colorado Springs the thief. generously 
offered an acquaintance a gold watch and 
chain. He had never been known to be so 
liberal before, and the recipient of his gen- 
erosity immediately reported the matter to 
the police of that city. An investigation 
revealed all of the stolen property, which 
was stored in trunks and valises in the 
room occupied by the thief. He is now 
serving time for the robbery. 








Commercial Law Points. 





Where the owner of a number of self- 
serving grocery stores adopted and filed:a 
label containing the name “groceteria,” 
which he placed upon ali goods sold therein, 
the Supreme Court of Washington held, 
in the case of Groceteria Stores Company 
vs. Tebbetts, that he was entitled to the 
protection of a statute making it unlawful 
for any person to imitate any title, trade- 
mark or term adopted and filed by another 
for the purpose of designating any goods 
as having been packed or put on sale by 
the latter. 

The Supreme Court of the District of 
Columbia held, in the case of Mills vs. Real 
Estate Trust Company, that an agreement 
between the maker of a note and its holder 
that the maker should pay the sum of 
$500 on January 1, 1917, and a like sum on 
the first day of each month thereafter, until 
all of the remaining unpaid portion of the 
sum mentioned in the original agreement 
with interest was. paid, constituted a valid 
agreement. for the extension of the note: 








Gus Peck is preparing to leave the first 
of the week for a five weeks’ trip. 

A. C. Jacobs, of D. Jacobs’ Sons Co., 
left Monday to spend his vacation in 
the east. 

Clarence Loeb, of L. Loeb & Sons, 
returned after a trip of one week on 
Thursday. 

Carl Eipper, a Springfield, O., jeweler, 
accompanied by Mrs. Eipper, paid a visit 
to friends at Charles Swigert’s last week. 

S. Zimmerman, of W. C. Graves & 
Bro., Memphis, Tenn., and Charles Cross, 
of Gadsden, Ala., were in the city during 
the week. 

Henry von Unruh, of Charles Swigert, 
jewelers’ supplies, was drafted last Mon- 
day, but was rejected for being under- 
weight for his height. 

Visiting jewelers at E. & J. Swigert’s 
during the week included H. A. Rohs, 
Cynthiana, Ky.; Edwin Bogaert, Lexing- 
ton, Ky., and C. S. Sheppard, of Jackson 
Bros., Russelville, Ark. 

Mr. and Mrs. C. G. Schlenker, of Hick- 
man, Ky., and Miss Daisy Clyde and her 
niece of Eaton, O., were out-of-town 
jewelers who called upon friends in the 
wholesale trade during the past week. 

J. Selbert, Frankfort, Ky.; Will Schin- 
ke, Greenville, O., and G. F. Gallup, Cat- 
lettsburg, were retail jewelers in the city 
purchasing Fall stock during the week. 
Mrs. Gallup accompanied her husband 
on the trip. 

Liebing & Schreifer have secured a 
new location in the Bell Block, 6th and 
Vine Sts., where they expect to move 
the latter past of next week. They are 
now located in the Perin building at 5th 
and Race Sts. 

A former designer of Whitehouse 
Bros., George Miller, has been accepted 
in the army, having enlisted at Balti- 
more. He writes that he expects to put 
the same effort into the army he did into 
his business at home. 

Casper Ritzi, jeweler of Rushville, Ind., 
and Carl W. Rose, of Ft. Wayne, 
Ind., were among trade callers at Lin- 
denberg, Strauss & Co., last week. Sig 
Strauss and C. J. Grift left for their ter- 
ritories respectively in the south and 
west last week. 

Oscar Chapman, of the Loring An- 
_ drews Co., left for New York last week 
to join Mr. Andrews there. After at- 
tending to business that necessitates his 
presence in the east, Mr. Chapman will 
remain away on his vacation. 

E. F. Schweming and son, Norman, 
engaged in business at Oxford, O., mo- 
tored to Cincinnati last Sunday to spend 
the day with John Helmes of the Mesch- 
George Jewelry Co. Mr. Mesch left for 
a short trip in Ohio and Indiana the first 
of the week. 

William H. Blenke, of A. & J. Plaut, 
was called: before the draft board for 
examination last week, but being now 
in Texas territory on business he wired 
and obtained permission to be examined 
before one of the local examining boards in 
Texas. 
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President Arno H. Dorst of the Whole- 
sale Jewelers’ and Manufacturers’ Associa- 
tion and three or four other members of 
that organization planned to leave this 
city Sunday to attend a meeting of the 
Central Manufacturing Jewelers’ Associ- 
ation at the Sherman House, Chicago. 

Aaron Cohn and Nate Hahn, of Cohn, 
Hahn & Newstedt, left last Sunday on 
a motor trip to Cleveland, O. They ex- 
pect to spend about 10 days on the trip 
making a vacation tour out of it. John 
Gerwin has returned from a business trip 
for the firm through Kentucky and 
Tennessee. 

Mr. and Mrs. Louis Lang, of A. G. 
Schwab & Sons, have left the city on a 
fishing trip. A. G. Schwab is expected 
home the first of the week from Atlantic 
City where he has been spending his 
vacation. Herbert Schwab is under or- 
ders to report at Chillicothe, O., Aug. 
29, where he will take up his duties at 
second lieutenant in the new National 
army. 

Edwin Bogaert, of Lexington, Ky., ad- 
vised local jewelers while in the city dur- 
ing the past week that his father, Victor 
Bogaert, had gone to France, where a 
brother was wounded. The brother had 
been a member of the Belgium army, and 
the extent of his wounds had not been 
ascertained. No word had been received 
from Victor Bogaert since he left for 
foreign soil. 

Several local retail jewelers were along 
the line of parade for the first 3,000 sons 
of Cincinnati enlisted in the army held 
last Thursday and their places were 
very appropriately decorated for the oc- 
casion. Frank Herschede, Loring An- 
drews, George Newstedt and many 
others had their places covered with 
bunting and flags to honor the farewell 
given the local troops. 

One of the most pleasant little picnics 
of the year was that held Saturday, Aug. 
18, when employes of Richter & Phillips 
gave their annual outing. A number of 
jewelers from other firms dropped in 
during the day to enjoy the good times 
that were had by all who attended. The 
affair was held at the Wimmel farm, on 
Mt. Airy. Automobiles were provided to 
carry all to the location and Wurlitzer’s 
orchestra taken along to provide the 
music. The afternoon and evening were 
devoted to numerous contests with prizes 
awarded by the firm to the winners. 
Among those who excelled at one or the 
other of the contests were Miss Alice 
Boler, ball throwing; Miss Mary Lee, 
bareback riding; thin man’s race, William 
Thielen, and prize waltz won by S. R. 
Young and Miss Seeving. A ball game 
between the “Hairsprings” and _ the 
“Mainsprings” was won by the latter, 
6—2. Morris Phillips never thought he 
could run so far, but he managed to 
stretch a long hit into four bases and 
made that the feature of the game. C-. 
E. Richter and Louis Liebman were the 
opposing - pitchers. 


4 ia 








J. A. Cole, jeweler and watchmaker, has 
started in business at Talihina, Okla. Mr. 
Cole was formerly in business there and 
about two years ago closed the business. 
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TRADE CONDITIONS, 


Indianapolis wholesale jewelers report that they 
are well pleased with orders now being received 
from road men. The indications are that the 
trade will enjoy a good early Fall business, 4 
heavy demand for military wrist watches prevails 
in this territory and the wholesale trade reports 
difficulties in obtaining deliveries from manufac. 
turers. 





Miss Alice Johnson has accepted a posi- 
tion as head bookkeeper for the wholesale 
jewelry firm of Charles W. Lauer & Co., 
second floor of the State Life building, 

Lon R. Mauzy, 205 Massachusetts Ave., 
departed last week for San Francisco, Cal, 
to visit his mother. J. P. Milligan has 
charge of Mr. Mauzy,’s shop in his absence. 
Mr. Mauzy expects to be absent for several] 
weeks. 

N. W. Myer, Crawfordsville, Ind., was in 
Indianapolis on business last week. J. W. 
Hudson, Fortville, Ind.; M. T. Campbell, . 
Roachdale, Ind., and J. C. Wilson and Fred 
Cooper, Mooresville, Ind., were also recent 
business visitors. 

L. J. Robb, Covington, Ind., said while in 
Indianapolis on business last week, that 
sales have been above normal at his store 
all Summer and that the unusual economic 
conditions that exist do not seem to be af- 
fecting the jewelry trade adversely. 








Omaha. 





A. H. Edmonston has gone to Chicago 
on a business trip. 

H,. Heitzman, of West Point, Neb., was 
in the city last week and returned home 
with his son, who had to undergo an 
operation at a hospital. 

Fritz Sandwall returned Monday from a 
two weeks’ fishing trip at Gunn Lake, 
Rocky Point, Minn. He brought back his 
allowance of 50 pounds of bass and pike. 

Among the _ out-of-town jewelers in 
Omaha last week were: E. M. Cleaver, 
Griswold, Ia.; O. C. Zinn and wife, Hast- 
ings, Neb.; J. H. Wardeman, Central City, 
Neb.; R. J. Kervin, Griswold, Ia.; Gus 
Linder, Oakland, la.; John Beranek, David 
City, Neb.; Arthur Meyer, Grand Island, 
Neb.; E. A. Elder, Hebron, Neb. 

Three suits for $25,000 each were filed in 
the District Court against Charles B. 
Brown, president of the C. B. Brown Co., 
last week. His automobile collided with a 
motorcycle at 37th and Farnam St. Sunday. 
Freda Kroblen, Anna Korkman and 
Everette Beatty, who were riding the 
motorcycle and in a sidecar attachment, 
are the plaintiffs. Each of them alleges 
permanent injuries. 

The following salesmen representing 
eastern houses, were in Omaha last week: 
Roy King and Fred Haller, of the Ostby 
& Barton Co., Providence, R. I.: H. C. 
Rowbatham, of Hirsh & Flashmer, New 
York; Mr. Sanfelder, of D. F. Briggs Co., 
Attleboro, Mass.; Fred Perry, of Fred 
Perry Co., Providence, R. I.; L. Finch, of 
Shiman-Miller Mfg. Co., New York; Mr. 
Bingham, of Sturtevant & Whiting Co., 
North Attleboro, Mass.; Mr. Curtis, of 
Riley & French, North Attleboro, Mass. 
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E. F. Whittemore, 847 S. Broadway, 
motored to the Yucaipa Valley, about 15 
miles beyond Redlands, to visit a friend 
over Sunday. 

w. F. Hayes, assistant general time 
inspector for western roads, has been 
here for a few days. His headquarters 
are in Chicago. 

William Fulton, representing the Roy 
Watch Case Co. and other lines, with 
headquarters in San Franciscg, is here 

calling on the trade. 

Mr. and Mrs. C. H. Wallace, Beau- 
mont, and Mr. and Mrs. J. H. Woolard, 
Whittier, were among those who visited 
Los Angeles last week. 

Feagans & Co. are displaying in one 
of their windows an exceptionally fine 
collection of Australian black opals, em- 
bracing some of the most valuable gems 
of the kind in this country. 

Ben Holmes, who was in charge of 
the shipping departments of S. Nording- 
er & Sons for seven years, has left that 
concern and gone to Florida to be with 
his father, who is living in that State. 

An influx of officers just here from the 
training camp at the Presidio, San Fran- 
cisco, has created a large demand for 
wrist watches. The call for these goods 
has caused a shortage in the market and 
a consequent difficulty in supplying the 
demand. 

David Zabriskie, traveling representa- 
tive of the Meyer & Talbott Co., has just 
returned from a six weeks’ trip on the 
road during which he visited Arizona, 
New Mexico, Nevada and Central Cali- 
fornia. He reports having found busi- 
ness good all along the line. 

Fred A. Reeve, of the jewelry depart- 
ment of the E. W. Reynolds Co., has 
gone with George Bowers, Upland, by 
motor to Mr. Bowers’ ranch near Porter- 
ville in the San Joaquin Valley, where 
they will make their headquarters while 
they spend a week hunting deer. 

E. J. Jolly, of Walton & Co.’s sales 
force, has returned from a vacation spent 
at Newport Beach, about 50 miles down 
the coast. Ford Hatheway, of this com- 
pany’s Pasadena branch, who was in the 
store here while Mr. Jolly was away, is 
now having his vacation. M. L. Foss 
will go next. 

E. F. Euvrard & Son, Pasadena, will 
move into their new store at 197 E. Colo- 
rado St., in a few days and will have a 
formal opening about Sept. 20. The new 
store is one of the finest in California, 
is fully equipped in shop and optical de- 
partments, well lighted and very cen- 
trally located. 

Charles H. Clark, diamond merchant, 
has furnished a $500 banquet ring to be 
awarded by a local photoplay magazine 
in a motion-picture popularity contest, 
the recipient to be a film star. Mr. Clark 
is displaying the gem in his window. J. 
P. Tait, 329 W. 7th St., has furnished an 
octagon gold wrist watch for the same 
contest. 

FE. Gerson, 415 Title Guarantee build- 
ing, is just back from one of the most 


enjoyable outings he ever had. He mo- 
tored to Camp Bartlett, the headquarters 
of a club of Ventura people, and located 
near the Ventura River, about five miles 
from Ojai, and spent two weeks there 
fishing in the river. While there he met 
Mark Bogart, Ventura jeweler, and his 
son-in-law, who were also there on a 
fishing trip. Mr. Gerson reports that 
all had excellent success. Miss Matheus 
had charge of Mr. Gerson’s business 
while he was away. 








Pacifie Coast Notes. 





F. W. Frisch, Healdsburg, is enlarging 
his store and replenishing his stock. 

John Sinclair a jobber of Portland, Ore., 
motored to Albany, Ore., a few days ago. 

E. R. Sawyer of Santa Rosa, Cal., spent 
his vacation motoring through Menocino 
county. 

Geo. E. Bangle, Vallejo, Cal. has sold 
out his business to his son, Raymond 
Bangle. 

A. E. Hall, of Anderson, has moved his 
store across the street from its former 
location. 

George G. Daunt, Petaluma, Cal., has 
just returned from a two weeks’ vacation 
at Lake Tahoe. 

James D. Martin, who recently sold out 
his business in Arcata, Cal., has retired to 
his ranch near that place. 

C. F. Hempstead of the Bowie Drug 
store of Bowie, Ariz., now carries a full 
line of jewelry in addition to drugs. 

G. Harry Wilson lost his entire stock of 
jewelry in the fire which destroyed the 
town of Sumpter, Ore., a few days ago. 

J. F. Reed, Santa Monica, is selling out 
his stock in that place, will move to Globe, 
Ariz., and will shortly open a store there. 

It is reported that W. O. Scott, trustee 
for J. J. Steffen of Douglas, Wyo., has 
offered the creditors 60 cents on the dollar. 

Samuel Dickson, Fortuna, Cal., has sold 
out his stock and fixtures to Fred Girggs, 
who is at present with Roy Lee in San 
Francisco. 

Mellenger Bros., Arcata, Cal., are selling 
out their stock in that place preparatory 
to buying out the firm of W. C. Anderson 
of East Auburn, Cal. 

George H. Baynton, Alhambra, Cal., has 
sold out his jewelry stock in that place and 
will confine his future activities to the 
optical end of the business. 

E. W. Wright, Willow, Cal., is taking 
the first vacation he has had in four years. 
He is spending the time motoring through 
the central part of the State. 

W. V. Seward, Cloversdale, Cal., who 
recently bought out the business of O. 
Stover, Crescent City, Cal., has taken pos- 
session of the store, and it is now open. 

S. V. McFarren, for 20 years a jeweler 
of Gold Hill, Ore., has located at Rogue 
River, Ore. Mr. McFarren, who is past 
70, is considered one of the best fly casters 
that ever whipped old Rogue River for the 
sportive steelhead and cut-throat. 

Sidney Burnett, brother of Simon and L. 
H. Burnett of the firm of Burnett Bros., 
Seattle, Wash., received notification a few 
days ago of his commission as a captain 
in the reserve engineering corps of the 
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army. Mr. Burnett is a civil engineer and 
a graduate of Yale. 


—— or 


Chicago Notes. 





(Continued from page 115.) 








a man who says he has been pouring 
money into the company for two years 
without return. He also alleges mis- 
representation, and that the company has 
not made good on a single promise. The 
alleged stock juggling methods of the 
company has long been under investiga- 
by the government. 

Fred Thearle, of the C. H. Knights- 
Thearle Co., 31 N. State St., is just back 
from an enjoyable trip to the Georgian 
Bay region. Mr. Thearle made the en- 
tire trip from Chicago by boat, stopping 
at Mackinac Island en route. C. H. 
Knights is leaving this week on an auto- 
mobile trip with a party of friends. 

The Better Advertising Bureau of Chi- 
cago, which is out to sue and punish 
all merchants who damage advertising 
through misrepresenting their goods to 
the public, is becoming very active. Sin- 
gularly, special attention is being given 
to the jewelry trade, which is right in 
line with what the better class of jewel- 
ers here want. Last week the Bureau 
brought a suit against a concern on S. 
State St. In the complaint it is charged 
that this concern has been misrepresent- 
ing merchandise to the public, in viola- 


tion of the State statute bearing on 


fraudulent advertising. It is charged 
that the company has been selling 17- 
cent knives for 40 cents and five-cent 
rings for 25 cents. Other suits are being 
contemplated. 








Business Troubles. 





John B. Evans, dealer in jewelry and 
cigars, Lawton, Okla., has been closed out 
on executions aggregating about $600, and 
has filed a bankruptcy petition. 

* * * 


It was reported last week that Vilmos 
Schonfeld, a retail jeweler at 2769 E. 79th 
St., Cleveland, O., was offering creditors 
a settlement on a basis of 25 per cent. 
According to a statement issued last week 
his assets amounted to $750 and his liabili- 
ties, $1,450. Mr. Schonfeld is a watch re 
pairer by trade and started in business June 
15, 1916. He has had very little capital 
and carried a small stock. 








C. E. Range of the Beckwith-Range 
Jewelry Co., Tampa, Fla., has been on a 
buying trip to New York, Philadelphia, and 
Chicago. From Chicago he will go to St. 
Louis to attend the annual convention of 
the American ‘National Retail Jewelers’ 
Association, Mr. Range being a member of 
the Legislative Committee of the national 
association, having served on the committee 
for the past three years. From St. Louis 
he will go to Trenton, Mo., where he is 
also interested in the jewelry business, and 
will return to Tampa about Sept. 15, bring- 
ing with him Mrs. Range and his daughter 
Elizabeth, who have been» spending ‘the 
summer in Missouri. 
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TRADE CONDITIONS 
Each week is showing a better business than 


the week before. San Francisco trade has im- 
proved to such an extent the last two weeks 
that several of the houses have called in their 
men, who were making short trips on the road, 
to handle the local business. Many of the eastern 
representatives have left for the three months’ trip, 
covering the territory from El Paso to Seattle 
and going as far east as Denver. The report from 
the travelers is that business is splendid and 
this is especially so of southern California. The 
jobbers carrying large lines of silver have been 
kept busy the last few days making changes in 
their prices, owing to the very unusual advance 
on Aug. 15 of three cents an ounce on silver 
bullion. 





Burr W. Freer, of the Burr W. Freer 
Co., has left for a trip through the north- 
west. 

C. M. White, of White & Wesley, 
Phoenix, Ariz., is in the city stopping at 
the Manx. 

S. J. Hammond, of S. J. Hammond 
& Co., is in Los Angeles for a few days 
on a business trip. 

Walter H. Hovey, Pacific Coast repre- 
sentative of the Poole Silver Co., is in 
Portland on a business trip. 

L. S. Myers, of R. & L. Myers Co., is 
in Portland and will cover the north- 
western territory for his house before he 
returns. 

Carl Entremann, of Carl Entremann 
Jewelry Co., Los Angeles, motored up 
from Los Angeles last week for a pleas- 
ure trip. 

Joseph A. Catanich, of Catanich & 
Cresalia, diamond importers, has just re- 
turned from a pleasure trip in southern 
California. 

Mr. Tufford, Tucson, Ariz., who has 
been in San Francisco for the past week 
buying his holiday supplies, has just left 
for his home. 

Wm. A. Rogers, Ltd., has added an- 
other floor to the stock room, the in- 
creased business‘of+this firm making this 
addition necessary. 

John Morse, manager of the Pacific 
Coast branch of the Elgin National 
Watch Co., has left for Portland and 
Seattle on a business trip. 

Julius Wise, manufacturers’ agent with 
offices at 704 Market St., has left for a 
two weeks’ business trip through the 
central part of the State. 

J. E. Lewis, manufacturers’ agent with 
offices in the Jewelers’ building, is in 
Portland at the present time, en route 
on his northwestern trip. 

Harry Langfeld, Pacific Coast manager 
of Wm. A. Rogers, Ltd., has left on his 
annual trip of three weeks, visiting the 
principal points along the coast. 

F. A. Priesmeyer, manager of the Los 
Angeles branch of S. Nordlinger & Sons, 
stopped off in San Francisco for a few 
days while making his annual trip to New 
York. 

Ed. E. Woods, Modesta, is in San 
Francisco this week. He brought Mrs. 
Woods down and the two of them are cele- 
brating their wedding annivefsary in this 


manner. 
E. H. Harber, representative of S. J. 
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mont, Colo., has moved to California. 


Hammond & Co., is covering southern 
California and will take a two weeks’ 
vacation in Los Angeles, before his re- 
turn to this city. 

The stock and fixtures of H. L. 
Maritzen, of this city, have been pur- 
chased by Coleman Attell, Filmore St., 
and will be placed on sale in his store 
in whole or in part. 

F. L. Presbry, Pacific Coast repre- 
sentative of several eastern manufactur- 
ers, has just left for a business trip. Mr. 
Presbry will go by way of Portland, 
Seattle and Denver and return by way of 
El Paso and Los Angeles. 

George Robinson, cashier of the Mor- 
gan & Allen Co., has left for a two 
weeks’ vacation, during which he intends 
touring Central California in his new auto- 
mobile. Mr. Allen, president of Morgan 
& Allen Co., has just returned from a 
very delightful vacation spent at Lake 
Tahoe. 

Among the out-of-town merchants 
from various parts of the State who 
called on the jobbers during the week 
were: H. W. Stackpole, San Jose; Ed. 
E. Wood, Modesto; L. C. Kolberg, 
Healdsburg; E. Oblinger, Napa; C. P. 
Jacobs, Vallejo; J. Neilsen, Palo Alto; 
Bert Warner, Fresno; E. G. Dyer, M. 


Markheim, Stockton, and C. L. Wilson, 
Chico. 
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The Miller-Hoeffer Co., Detroit, have 
opened a branch store in Lansing, Mich. 
The concern has a store in Flint, Mich. 
Although operating a large mail order 
business, the firm has a string of retail 
stores, including the main one, at 33 
State St., Detroit. 

Wright, Kay & Co., one of Detroit's 
largest retail jewelry firms, is advertis- 
ing that the concern is remaining open 
Saturday afternoons during the Summer 
months. The two other largest stores in 
the city are closing at 1 o’clock Saturday 
afternoons during the same period. 

L. B. King & Co., Detroit’s large cut 
glass, china and art store, has joined in 
a campaign with other representative De- 
troit stores to aid in the government’s 
plan to curtail waste by cutting down 
delivery costs and useless return of 
goods. The dozen or so merchants 
adopting the plan are using page adver- 
tisements to enlighten the public. 

Morris Friedberg, retail installment 
jeweler at 212 Griswold St., after making 
sure that the tera cotta materials for the 
front of his new store, just south of his 
present location, had arrived after a long 
delay, hied himself away on a little fish- 
ing and hunting expedition at Conway, 
near Petoskey, in the northern part of 
Michigan. The completion of the new 
Friedberg store has been held up because 
of the delay in getting the terra cotta 
facings for the front. It is expected now 
the store will be finished in the Fall in 
time for the holiday trade. 








The L. D. Troutfetter Jewelry Co., Long- 
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Minneapolis and St. Paul. 





Hulberg & Hindal are opening a ie 
jewelry store at Two Harbors, Minn. 


P. W. Bernes, jeweler of Dutton, Mont. 
was a St. Paul visitor this week coming 
in to purchase goods. 

W. W. Thompson, jeweler, Park River 
N. Dak., accompanied by Mrs. Thompson, 
was in Minneapolis, buying goods last week. 

L. T. Dillon, of L. T. Dillon & Co, 
jewelers, Northwood, Minn., was another 
St. Paul visitor calling on the trade last 
week. 

J. L. Kritzek, formerly engaged in the 
jewelry business at Brownton, Minn., has 
purchased a building at Hoard Lake, Minn., 
and removed his store to that city. 

Henry J. Widenhoefer, son of Chris 
Widenhoefer, Fisher, Minn., was married 
to Miss Margaret McDonald, daughter of 
James McDonald of that city, a short time 
ago. 

J. W. Duff, manager jewelry department, 
Sischo & Beard, St. Paul, has been drafted 
for service and expects to be called away 
soon. D. H. Hildebrand and T. J: Morris, 
travelers’ for the house have also been 
drafted. : 

E. C. Gulbransen, watchmaker, ‘has been 
transferred from the St. Paul store of the 
Gittleson Jewelry Co., to the Minneapolis 
store, where he will have full charge of 
the watch repairing department. He has 
been with the concern for a number of 
years. 

There seems to be a serious shortage of 
watchmakers in St. Paul and Minneapolis 
at present. Inquiries are coming from all 
over the northwest for competent watch- 
makers and the scarcity of good men has 
been increased by the calling of many into 
the service. 

Word has been received here from Ken- 
neth Sischo, of St. Paul, who is spending 
his honeymoon, is at present visiting with 
his mother in southern California. The 
couple made the trip by automobile from 
St. Paul, going by the way of Yellowstone 
Park, Ogden, Salt Lake, Sacramento and 
San Francisco to Los Angeles. 

President R. H. Winter of the Min- 
nesota Retail Jewelers’ Association an- 
nounces the following delegates as having 
been appointed for the A. N. R. J. A. con- 
vention in St. Louis, this week: A. R. 
Barker, C. D. White and R. H. Winter, 
Minneapolis; D. W. Smith, Pipestone, 
Minn.; E. M. Schwenke, New Richland, 
Minn.; and I. Reiner, Hutchinson, Minn. 
Alternates: E. Adelsheim, Wm. A. Law- 
head, Thomas Weld and R. L. Munns, 
Minneapolis; Henry Bockstruck, St. Paul 
and A. Asleson, Redwood Falls, Minn. 

The following out of town jewelers 
visited St. Paul and Minneapolis during the 
past week: E. A. Jensen, Belgrade, Minn.; 


J.. E. Hames, New Germany, Minn.; 
Mrs. E. C. Gross, Lichtfield, Minn.; 
Otto C. Nessa, Osseo, Wis.; E. E. 


Bardwell of -Bardwell-Peterson Co., Ex- 
celsior, Minn.; F. W. Brinker, of Brinker 
Drug Co., Eagan, S. Dak.; William 
Braaten, Albert Lea, T. H. Onstad, 
Foreston, Minn.; Emil Witt, Lester Prai- 
rie, Minn.; George W. Staacke, Pine City, 
Minn.; H. H. Nerbovig, Waseca, Minn. 
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Some Interesting Information on the 
New Child Labor Law.* 


By Elton J. Buckley, 
HERE goes into effect on Sept. 1 next, 
the new Federal Child Labor Act, 
which in some respects is revolutionary. 
Since it is apt to directly or indirectly 
affect everybody who makes or sells 
manufactured goods, it may help somebody 
to keep out of trouble if I digest the act 
and briefly state how it will affect the 
manufacturer, the jobber and the retailer. 
The act is intended to prevent the use 
‘1 manufacturing establishments of chil- 
dren under 14, and the use of children 
between 14 and 16 for more than a cer- 
tain number of hours a day. It covers 
every kind of manufacturing establishment 
and so reaches all trades. This is the lan- 
guage : “mine, quarry, mill, cannery, work- 
shop, factory or manufacturing establish- 
ment situated in the United States.” In- 
stead of simply prohibiting the employment 
of children in these establishments, the act 
seeks to accomplish the same result indi- 
rectly by forbidding everybody to ship 
goods in interstate commerce which were 
made in a plant where children have been 
illegally employed. 
The gist of the act is in the first section: 





Be it enacted by the Senate and 
House of Representatives of the United 
States of America, in Congress assem- 
bled, That no producer, manufacturer 
or dealer shall ship or deliver by ship- 
ment to interstate or foreign com- 
merce any article or commodity the 
product of any mine or quarry, sit- 
uated in the United States, in which 
within 30 days prior to the time of the 
removal of such product therefrom 
children under the age of 16 years have 
been employed or permitted to work, 
or any article or commodity the prod- 
uct of any mill, cannery, workshop, 
factory or manufacturing establish- 
ment, situated in the United States, in 
which within 30 days prior to the re- 
moval of such product therefrom chil- 
dren under the age of 14 years have 
been employed or permitted to work, 
or children between the ages of 14 
years and 16 years have been employed 
or permitted to work more than eight 
hours in any day, or more than six 
days in any week, or after the hour of 
7 o'clock post meridian, or before the 
hour of 6 o’clock ante-meridian. 
Sections 2, 3 and 4 merely provide for 

the enforcement of the act, and then comes 
Section 5, which imposes a fine of not over 
$200 for the first offense, and a fine of 
$100 to $1,000 for the second offence, or 
(or “and) imprisonment not exceeding 
three months. Then follows a provision 
releasing a dealer from responsibility if he 
can show a guarantee from the manufac- 
turer or jobber that the goods were made 
in a plant which did not illegally employ 
children. As follows: 

Provided, That no dealer shall be 
prosecuted under the provisions of this 
act for a shipment, delivery for ship- 
ment, or transportation who establishes 
a guaranty issued by the person to 


*Copyrighted 1917 by Elton J. Buckley. 
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whom the goods shipped or delivered 
for shipment or trausportation were 
manufactured or produced, resident in 
the United States, to the effect that 
such goods were produced or manu- 
factured in a mine or quarry in which 
within 30 days prior to their removal 
therefrom no children under the age 
of 14 years were employed or per- 
mitted to work, nor children between 
the ages of 14 years and 16 years em- 
ployed or permitted to work more than 
eight hours in any day or more than 
six days in any week, or after the hour 
of 7 o'clock post meridian or before 
the hour of 6 o’clock ante-meridian; 
and in such event if the guaranty con- 
tains any false statement of material 
fact, the guarantor shall be amenable 
to prosecution and to the fine or im- 
prisonment provided by this section 
for violation of the provisions of this 
act. Said guaranty, to afford the pro- 
tection above provided, shall contain 
the name and address of the person 
gciving the same. 


There is also a provision exonerating a 
manufacturer even if he has employed a 
child illegally, if he did so only after he 
got from it or its parents a certificate 
showing it to be of legal age. 

Now to apply this act. Of course, it 
only covers interstate transactions. If a 
New York manufacturer ships goods to an 
Ohio jobber, such shipment is subject to 
the provisions of this act. If the Ohio job- 
ber puts them in his own stock and sells 
them again to a retailer within the State 
of Ohio, such shipment is not within the 
provisions of the act, because it is not 
interstate. Therefore any retailer or job- 
ber who buys from a seller located within 
his own State and does not ship the goods 
out again will usually not have to pay 
any attention to the new act. 

The offense here is the shipment or de- 
livery for shipment, therefore it will touch 
manufacturers and jobbers much more di- 
rectly than retailers, that is, the average 
retailer, because he does not have many 
interstate shipping transactions, while the 
manufacturer and jobber will have a great 
many. Therefore, even though a retailer 
should buy from some manufacturer or 
jobber outside the State, unless he reships 
the same goods to some point outside the 
State, this act has nothing to do with him. 

Nevertheless, retailers who do anything 
more than an absolutely local business 
should get the guarantee from the manu- 
facturer or the jobber provided for in 
Section 5, for at any time they might have 
a call to ship something outside of the 
State, and if it happened to have been made 
in a plant illegally employing children, 
there might be a prosecution. 

For instance, take a tomato canning fac- 
tory in Maryland. It employs, let us say, 
a 15-year-old child during the month of 
July 10 hours a day helping to can peas 
in violation of the act. During the month 
of August, within 30 days of the time 
when the child was illegally employed, the 
canner packs and ships some tomatoes to 
a jobber in Pennsylvania. The packer is 
liable under the provisions of the act, for 
the child doesn’t have to be actually em- 
ployed on the goods which make up the 
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shipment—the act covers any and all goods 
produced by such a plant. 

These tomatoes get to the Pennsylvania 
jobber and are resold and reshipped by him 
to a retailer also in Pennsylvania. The 
jobber is not liable for the illegality of the 
goods, for it is not an interstate shipment. 
If he had shipped to a retailer in New 
Jersey he would be liable—unless he had 
a guarantee from the packer that the chil- 
dren had not been illegally employed in 
his factory within 30 days. 

Next take the Pennsylvania retailer who 
bought the tomatoes. If he doesn’t sell 
to anybody outside the State, he needn’t 
care about this law at all, no matter how 
many children were illegally employed in 
the canning factory. But suppose he gets 
an order from an old customer who has 
gone to a Summer resort in a nearby State 
and who wants some tomatoes. If he ships 
in interstate commerce he is liable to a fine 
of $200—unless he has a guarantee from 
the jobber or the packer that children 
were not illegally employed. 








Drive Collections 





HAkVvEST has begun to put more money 

~~ into circulation in the rural districts. 
From spring until late Fall the farmers are 
putting money into the ground and the 
merchants who extend them credit are put- 
ting money into the ground, and the whole- 
saler who supplies the merchants and the 
manufacturers who supply the wholesalers 
are all putting money into the ground. Be- 
ginning with the farmers’ local accounts, 
the ball rolls and gathers size and head- 
way until it becomes the nation’s big in- 
vestment. The coming of harvest starts 
pulling this money out of the ground and 
much more rapidly than it has been “put 
in” again places it with the increase into 
circulation. 

Good merchants everywhere will throw 
into their business all the force, all the 
initiative, all the power at their command 
this year. Outstanding accounts are larger, 
much larger than in normal times. A 
farmer who has purchased on credit the 
Same amount of supplies to make his crop 
this year as in normal times owes an enor- 
mously greater sum to those who have ad- 
vanced him the things he needs. Of course, 
the farmer is receiving a much greater 
price for the products he brings to market: 
he will have the cash with which to pay 
his creditors, but in times of such inflation 
good merchants will get on the job quickly 
and persistently follow up their collections. 
Those who are slow to take this advice and 
slow to act upon it are themselves poor 
credit risks. With the harvest of every 
new crop it is a duty to drive the collec- 
tion department a little harder—Hardware 
Avge. 








Seventeen young women employed in the 
display room at Young Bros’. paperbox 
factory, Providence, R. I., held their an- 
nual marine picnic recently. Leaving the 
Corinthian Yacht Club at 1 o'clock, the 
party proceeded down Narragansett Bay 
by motor boat. The objective point of the 
picnickers was Potter’s Cove, Prudence 
Island, where a long stop was made and 
various competitive sports were held. 
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An Important 
PAIRPOINT 


Announcement 
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Spacious rooms have been engaged for the proper display 
of our extensive exhibit at the 


Planters’ Hotel, St. Louis 


during the convention of the American National Retail 
Jewelers’ Association, August 29-31, inclusive. 


Mr. E. B. FRANK 
Mr. W. E. PERCY 
Mr. W. E. PHINNEY 


will be pleased to meet you. They will show many new and attract- 
ive designs in Pairpoint Genuine Hand-Cut Glass—Hand Blown— 
not Pressed, High Grade Sheffield Reproductions, Famous Silver 
Plate and a top-notch line of Electroliers that have no superior. As 
fine as skill and experience can produce. You will surely want to 
see them. We had good things last year—better this—and if you 
will spend a little time in looking over our goods and prices we 
confidently believe it will be to your advantage. Please accept our 
invitation to visit us. 





The Pairpoint Corporation 


NEW BEDFORD, MASS. 


BRANCHES 
NEW YORK: 43-47 West 23d Street SAN FRANCISCO: 140 Geary Street 
MONTREAL: Coristine Bldg., St. Nicholas St. 
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By Emma G. Wallace 





A Werd About Ol4-Time Glassware 
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(Continued from the issue of August 15.) 
Y* have already seen how Venice be- 
came the center of the most skilled 
glass makers of the East. 

During the 250 years of Mosaic glass 
work on the interior of St. Marks, another 
class of artists had become pre-eminent. 
These were the Italian painters. Their 
work could be done much more rapidly and 
the ‘brilliant colorings and wonderful ef- 
fects met with such favor that Mosaics 
went out of fashion. In fact, no important 
Mosaics on a large scale were attempted 
after the fifteenth century. 

This did not mean, however, that the 
Venetian glass makers were to lose their 
cunning. At first they were a bit dismayed 
as to how they would use their art, but 
as so often happens, the closing of one 
door forces us to enter another, and the 
glass makers turned their attention to the 
production of ornamental glass of the high- 
est type. They were eminently successful 
and guarded their secrets jealously. 

The whole world was now looking to 
Venice to furnish it with rare products, and 
collectors and merchants were eager to pick 
up the best and carry it away; consequently 
the Council of Venice prohibited the ex- 
portation in 1275 of glass materials, and a 
few years later city ordinances prohibited 
the maintenance of the glass furnaces on 
the ground that they were the source of 
many fires. 

The result was that the glass furnaces 
and the artists moved to Murano, an out- 
lying island. Here the glass makers estab- 
lished a small republic of their own, the 
legislative matters of which were decided 
by a Council of Ten. So severe a penalty 
was laid upon the betraying of any of the 
glass secrets that these were carefully pre- 
served. 

If a workman left Murano and went to 
another country, he was followed and urged 
to come back. In the meantime, his rela- 
tives were all imprisoned. If he still re- 
fused, he suddenly and mysteriously came 
to his death. A wandering glass maker 
who had traveled in Normandy thinking to 
escape and to have his freedom to go where 
he pleased, was found dead with a dagger 
in his heart, with the word “Traitor” writ- 
ten upon it. 

As the Venetian magistrates had no 
Power in Murano, the glass makers did 


much as they pleased. They waxed wealthy 
and their children were considered of equal 
rank with the nobility, being freely given 
and received in marriage by those of noble 
birth. 

By the end of the 15th century, the glass 
shops of Murano formed a magnificent 
street solidly built up one mile long. These 
establishments were nearly all small, three 
or four men operating each one. This ac- 
counts for the wonderful variety of art ob- 
jects in glass produced, and the scarcity of 
the highest grade pure glass. Today our 
factories turn out the same dish or vase or 
bowl thousands of times; 
was necessarily limited and the patterns 
more exclusive. 

The makers took great pride in having 
each article a finished picture, and cups 
and plates and vases each represented 
enough of a man’s life that they were gifts 
worthy of the most powerful sovereign. 
Vessels of gold and silver were common- 
place beside them. 

In this practical age where everything is 
done in quantities and under pressure for 
time and with an eye on the profit end of 
the business, we have little idea of the sur- 
passingly beautiful things made by the 
Venetian glass makers. Some of their de- 
signs were in wonderful patterns like 
madrepore or porous and branching coral 
as if wrought by legions of insect workers, 
laboring centuries. Their mille fiore was 


‘surpassingly lovely Mosaic, literally mean- 


ing, a thousand flowers—fairy-like white 
threads ’broidered into a starry field of 
blue. 

Another favorite style simulated the pulp 
of an orange, while their vitro-de trina 
ware was a wonderful lace-like production 
of exquisite design of twisted, opaque 
threads in crystal-clear glass. Nor was this 
the choicest of all, for their latticelli was a 
lace work creation of such wonderful fine- 
ness in glass that it seemed as though it 
had been spun by fairies upon a moonlight 
night. Nor were they less skillful in their 
imitation of sparkling gems and in their 
production of rare cameos. To be sure, the 
art of the Venetian glass makers was a 
further development of the glass making 
wonders of the Egyptians, Romans and 
Greeks, which had become lost arts until 
rediscovered by the Murano colony. 

The Venetian artists excelled not only in 
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delicacy of design, but in wealth and blend- 
ing of color. Sets of drinking glasses and 
vessels were designed so that the color of 
the liquor within caused the fishes, lions, 
birds, dragons and nymphs upon the sur- 
face to assume startling effects. They 
blended sheets of glass of different colors 
together. 

They invented the famous aventurine— 
a rare brown glass flecked with brass and 
gold filings in such a manner as to give a 
singularly rich appearance. It was at this 
age that they excelled all ages in reticu- 
lated glass or that decorated with wonder- 
ful networks of color. 


In 1300, the crude mirrors of an earlier 
day were superseded by the choicest plate 
glass mirrors, made by covering sheets of 
glass with an amalgam of tin and mercury. 

At this time trade with Africa was one 
of the sources of wealth, as ivory, gold, 
gems, fine woods, and even slaves were 
among the things sought. Knowing the 
fondness of the native African for bright 
articles of personal decoration, Marco Polo 
urged the Murano glass makers to manu- 
facture beads for this trade. These were 
turned out in large quantities and may still 
be found wherever this trade of the Middle 
Ages reached. These beads are wonder- 
fully superior in quality and beauty to the 
cheap, coarse, vulgar productions now made 
for African and Indian tribes. 


It was about this time that movable glass 
types were made for printing by Castaldi, 
a Venetian deed engrosser, and tradition 
has it that John Faust got his idea of the 
printing press from a visit to Castaldi. 

In spite of the contention of the Chinese 
that they had invented and used magnify- 
ing lenses as early as 2000 B. C., the tomb- 
stone of Salvino d’ Arnoti of Florence, 
bearing the date of 1317, declares him to 
have been the inventor of spectacles. 


It seems to be a law of nature that na- 
tions and industries, like animals and 
plants, shall start from a small beginning, 
reach a splendid maturity if no accident 
happens, and then gradually but surely be- 
come decadent. Murano the Splendid, had 
three hundred glass manufacturies at the 
beginning of the 17th century; two hun- 
dred years later all had disappeared but one 
small Mosaic establishment. This, how- 
ever, was the nucleus about which the glass 
maker’s art once more began its renaissance. 
Foreign capital came in and once more 
work shops and furnaces began to hum with 
activity. 

Some of the ancient art objects are 
copied very faithfully and new ones of 
worthy design are turned out. The Vene- 
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You are now offered an exceptional opportunity for this 


JAimboernna 


This generation is receiving it with the same enthusiastic 
approval as was the case twenty-eight years ago when it was 
first introduced. 

The beautiful color combination adapts itself most effectively 
to the new shapes and styles in glassware; exclusive in appearance, 
still at prices that will interest you, and, most of all, your 

customer. 

Our salesmen have a complete line of new Amberina, Cut | 
and Engraved glassware, also displayed in New York City Show- 

room, No. 1271 Broadway. We will sladly send you our new, 


complete catalogue of Amberina. 











Write for our new Amberina 
electro advertising service booklet 


The Libbey Glass Co. 


TOLEDO, OHIO 
| | ESTABLISHED 1818 Trade Mark on every piece 
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tians still excel in choice bric-a-brac, mir- 
rors, art novelties and aventurine. Their 
glass is of a different texture than ours so 
that it permits of spinning, weaving, and 
repeated re-heating. In fact, the Venetians 
still hold their pre-eminence in the manu- 
facture of exquisite art objects. 

The mirrors found a ready market in 
England where the glass drinking cups and 
vessels were also highly prized. The poorer 
people of Britain used a crude, home-made 
glass, but the wealthy nobles patronized 
the art of the Venetian glass makers. It 
was under the fostering care of Queen 
Elizabeth that a glass maker was persuaded 
to settle in London and start the industry 
there. 

One of the early uses to which the Eng- 
lish put glass was for windows. One oi 
the favorite gifts of that day for a person 
of position or even for the sovereign was 
a “sea chest” of glasses—that is, a wooden 
case with separate compartments for the 
daintily engraved little drinking cups, so 
that each might be carefully stored or 
transported without danger of breakage. 

A historian of that time says that from 
these glasses they drank liquors of 
“strength and valour,’ and reading of the 
roistering scenes of gayety we can easily 
helieve it and also appreciate the origin of 
the saying “As drunk as a lord!” 

Some of the bottles and decanters were 
encased in a very open-work, wicker frame, 
so as to protect them. A world of care 
was given by the Venetian glass makers to 
the manufacture of goblets. These were 
different from those of the present day in 
that they had much more substantial bases 
and not the tall, slender stems. We still 
ind among the heirlooms of the early colo- 
nists flint glass, polished, ground, and cut 
glass of great richness. Some of these 
goblets are clearly of German origin, which 
are classed as Bohemian. It is certain that 
there was an abundance of fine, clean 
quartz sand in Germany for glass making, 
and that the Germans early employed the 
practice of painting on colored glass, but 
we cannot be sure whether this art came 
to them from Venice or whether some Ger- 
man artist tried the effect of the brush and 
colors on windows through which the light 
would shine and on drinking vessels, or 





not. 
examples of 
ruby 


notable 


Among the most 
engraved 


Bohemian glass are the 
glasses and the pitchers and vases decorated 
with enameled paintings. This is the style 
commonly known as “Fichtel glass,’ as it 
was made at the kilns northeast of Bavaria 
in the Fichtel Mountains. 

The introduction of glass making into 
Germany and England went on until both 
countries gained great fame in the manu- 
facture of fine goods. Porcelains and pot- 
teries diverted the English in time until 
their manufacture of these became very im- 
portant. Their pre-eminence in fine ceram- 
ic productions is well known. Many of 
the inventories of the old colonial estates 
in this country show that Venetian, Bo- 
hemian, and English glass were all well- 
known and valued in this country at an 
early date. 

In the 18th century, Boston newspapers 
carried advertisement of a glass shop, and 
among the things listed were, “Fine glass 
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lamps and lanthorns, well gilt and painted, 
both convex and plain. Both suitable for 
halls, staircases, or other passageways.” 
New York advertisements a hundred years 
before the opening of the Civil War spoke 
of “Rich cut glass candlesticks, cut glass 
sugar boxes, cut glass cream pots, drinking 
glasses with cut shanks, jelly syllabub 
glasses, glass salvers, glass cans, royal arch 
mason glass, glass pyramids with jelly 
glasses, globe and barrel lamps.” 

So important were the cut glass candle- 
sticks that Sheraton made a beautiful ma- 
hogany candle stand after the nature of a 
little sewing table, with wings on either side 
to hold the candles. On the back of the 
stand is a glass globe filled with water to 
act as a reflector of the candle’s beams. 








Interesting History of Belleek Ware 





N an interesting series of articles giving 
Pointers on Pottery, Chas. F. Binns 
some years ago gave the history of the 
porcelain manufactory at Belleek, Ireland, 
and its product with some comments on 
the composition and character of this 
unique product both that made in Ireland 
and that later made in Trenton, N. J. 
The article as published in Pottery and 
Glass was as follows: 

About the year 1863 there was discov- 
ered in Ireland a deposit of feldspar of 
good quality. Samples of this were sent 
to the Royal Works at Worcester and 
from the material a clear, yellowish porce- 
lain was made. Two Irish gentlemen, 
Messrs. McBirney and Armstrong, inter- 
ested themselves in the matter, and a small 
factory was erected at Belleek, a village 
near the western Irish shore. Here at a 
bend in the river was a small island and 
the stream was utilized to turn a large 
wheel which provided the power for the 
works. 

lvory porcelain had been made both at 
Worcester and at Stoke-on-Trent, and the 
proprietors of the manufactory at B 
sent to the latter place for workmen. 
eral men were persuaded to make _ the 
journey to Ireland and with their aid the 
porcelain was produced. The work 
sisted to a large extent of models adapted 
from the creatures of the ocean. Shells, 
corals, sea urchins and the fanciful forms 
of sea horses were laid under contribu- 
tion and the shell-like effect was height 
ened by the use of a pearly lustre laid over 
the glaze. Lustre was at this time a nov- 
eltvy and a French firm manufactured t 
preparation. Io such an extent was this 
used that at one time all lustred ware went 
by the name of Belleck. 

The first ware manufactured was a com- 
pound of feldspar and china clay. It was 
quite yellow in color and the pieces were 
made extremely thin. The glaze contained 
a large percentage of lead oxide and was, 
of course, very fusible and brilliant. For 
some years the production was continued 
with success, but other novelties appeared 
and the demand decreased. 

One of the men concerned in the success- 
ful development of this ware was William 
3romley, who in 1883 came to America 
and was employed by Messrs. Ott and 
Brewer, of Trenton. Here he introduced, 
with Mr. Brewer, the manufacture of Bel- 
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leek, retaining the old name of the Irish 
village as the name of the ware itself. 

Attempts were made to get rid of the 
yellow color which was characteristic of 
the early ware and this was partially ac- 
complished by the use of a fritt. 

Fritt is the term used by potters for any 
substance which is compounded and melted 
or partially melted either in a special fur- 
nace or in the pottery kiln. The fritt used 
in the Belleek body seems to be an Ameri- 
can invention. There is no record of any 
such compound having been employed 
either in England or Ireland, and it was 
probably introduced, as already stated, for 
the purpose of securing a whiter porcelain. 

The fritt is made of flint, feldspar and 
carbonate of potash and the reason for its 
preparation is that the last-named sub- 
stance is rendered available. This salt is 
very soluble in water and, of course, in 
this condition it could not be used in a 
clay. That is, the water in which the clay 
must be blended would dissolve and re- 
move the potash. The mixture is made 
up, put into crucibles or deep saggers and 
placed in the pottery kiln, where it is sub- 
jected to an intense heat. The result is 
that the potash is rendered insoluble and 
the resulting mass, hard and glassy after 
burning, can be ground to impalpable fine- 
ness and added to the clay mixture. The 
body consists of feldspar, a large propor- 
tion of fritt and only enough white clay to 
give the necessary plasticity or working 
property. The whole mixture is carefully 
weighed out and ground on a mill with 
enough water to produce a creamy fluid. 
The mill is essentially a large circular vat 
paved with hard stone. Large stones are 
laid on the paved floor and are pushed 
around by powerful arms which radiate 
trom a center shaft. Between the upper 
and the nether millstone the materials are 
crushed and abraded until they are fine 
enough to float freely in the water. The 
miller tests the fineness between his thumb 
nails and sometimes with his teeth, and 
everybody knows how sensitive the teeth 
are to grit. This grinding is the secret of 
success in the manufacture of Belleek, 
The composition of the mixture is of far 
importance than thorough grinding. 
In fact, it 1s possible to make beautiful 
wares from a wide variety of mixtures if 
only the grinding be properly done. 

Belleek is burned hard at the first fire. 
The pieces are bedded in silver sand so 
that the weight of dependent parts may be 
properly supported. Upon removal from 
the kiln it is found that the full quality of 
the ware has been developed. It has ac- 
quired its proper lightness and _trans- 
lucency, needing only the glaze upon the 
surface. In this biscuit condition it is, in 
fact, almost exactly like the parian body 
from which it sprang. Parian ware was 
made by Copelands in England, it is said, 
as early as 1846, but for nearly twenty 
vears there was no thought of adding a 
glaze. When glazed there is practically no 
difference in appearance between this ware 
and Belleek. 

The glaze used for Belleek is extremely 
soft and tender. It is easily scratched and 
consequently the ware is unsuited for table 
use. In any case it would be impracticable, 
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(Continued on page -127.) 
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KLEVER KRAFT T. B. Clark & Co., Inc. 
SILVERWARE Rich Cut Glass 


SPECIAL $95 12 Honesdale, Pa. 
JEWELER’S _ 
ASSO R™M ENT Sie Decteepe Onavex- New York Salesroom—COX & LAFFERTY, 1140-1146 Broadway 


























Containing: 
4 Sherbet 2 Candlesticks 
4 Mustard Jars 2 Candlesticks 
: pre _— : nate Cups 
$ Veco 2 Marmalade Jars FINE GLASSWARE OF OUR 


2 Horseradish Jars 1 Handy Bowl 


Dealer’s selling price $43.80, showing $18.68 ONLY 


profit for the Jeweler. 





You will quickly sell this assortment BE- A VISIT TO OUR ESTABLISHMENT 


CAUSE KLEVER KRAFT SILVER WARE is IS EDUCATIONAL. 
nationally advertised in such publications as 
the Ladies’ Home Journal, Woman’s Home 


Companion, McCall’s and other media. We make a thousand articles in Crystal 


Tableware: Plain, Engraved, Etched, and 


BECAUSE—We supply you with counter dis- 

a Cut. 
play cards, consumers’ circulars, and send all 
orders received through our national advertis- Reproductions of Old English Cut, and 
ing direct to our customers. Venetian Colored Glass, and a representa- 
Send for our leaflet illustrating all of the items. tion of Gold Decorations of the Honesdale 
Send for the above assortment now as a trial Decorating Co. 
order. 


Inspection invited. 


AMERICAN RING COMPANY 


Established 1811 . 


659 Bank Street, Waterbury, Conn. r. DORFLINGER XX SONS 


Boston: 170 Summer St. Chicago: 19 E. Madison St. 
New York: 185 Madison Ave. Heyworth Bldg. 36 MURRAY STREET NEW YORK 


San Francisco: 116 New Montgomery St. 
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The Art Glass Trade’s Oracle. 





His Suggestions, Criticisms and Opinions. 








O build up a broken down business is 
T harder than starting a new one. To 
restore. a good name that has been be- 
smirched is still harder. The above is 
practically the text of the following dis- 
sertation : . : 

Nowadays if one mentions “‘cut glass 
an involuntary shudder runs down one’s 
hack. It is not that less of the product 
is being used or that less is being made, 
but one associates the word “cut glass” so 
often now with the cheap junk offered at 
bargain prices. The reason is that “glass” 
of any kind may be cut or scratched and 
it is immediately advertised far and wide 
as “rich cut glass.” Why, I could take the 
commonest mucilage jar, cut a star or 
floral pattern on it and no law could pre- 
vent me from advertising ‘“Mucilage in 
rich cut glass bottles 10 cents a bottle.” 

This, of course, is an exaggerated ex- 
ample, but it will do to illustrate what I 
mean when I say. that all kinds of the 
cheapest kind of glass are being decorated 
with cut patterns and then plunged on the 
market as the real and genuine article. 

That those marketing it as cut glass are 
well within their rights is undoubted, but 
it is misleading and it is not what has gen- 
erally been accepted as cut glass. Now 
there is a remedy. Here it is: Let all 
those who are making and selling the 
genuine thing forget the title cut glass al- 
together and sell in future only CUT AND 
DECORATED CRYSTAL. Glass may be any- 
thing from the commonest window or bot- 
tle glass to the finest glass made for pure 
crystal table ware, but crystal is all that 
the word implies, an article of crystal 
purity. 

If all the manufacturers will take this 
up and use only this term and will en- 
courage their customers to do the same 
in their sales talk and in their advertise- 
ments, they will create a new name for the 
high-grade ware, make for it a niche in a 
higher place and put it back where it be- 
longs, . 

The general public will readily fall in 
line as a new fad to use the new crystal ware 
will appeal to their sense of novelty. While 
now they shrug their shoulders at cut glass, 
they will welcome cut crystal. 

National advertisers should use the term, 
editorial writers should do so, salesmen 
should sell crystal ware and good manu- 
facturers should disdain to cut just glass, 
but use only the purest crystal obtainable. 

Let the firms who would rather handle 
tonnage than quality use the cheaper glass 
and call it cut glass, but that is not the 
kind the jewelers want. That is for scheme 
houses, mail order firms and premium 
givers. 

Jewelers want only cut crystal, jewelers 
should buy only crystal ware, and then 
their customers will not only buy crystal 
ware, but will want it in larger quantities 
and in greater variety, because they will be 
able to differentiate between cut glass and 
cut crystal. 

Think this over, ponder it, but above all 


adopt it. You will at once see the marked 
change in attitude toward the good crystal 
product. Here is your opportunity to create 
a new vogue. To hark back; it is easier 
to build a new name than to restore an 
old one. 

x* * * 

The quality of the blanks that cut crystal 
is made of is again getting back to its 
original standard. The supply of potash is 
assured, and the color of the finished prod- 
uct is up to the mark and shows pure 
crystal brilliancy. 

x * x 

In journeying through the various cities, 
both east and west, it is pleasing to note 
how much crystal is being displayed in the 
jewelers’ windows. It is evident that the 
jeweler today is selling more crystal-ware 
than he has done for some time. While 
talking to one of the principal cut crystal 
manufacturers this week he said that he 
was selling more of his product to jewelers 
than he had ever done before in the his- 
tory of the business. Others have stated 
that their cut crystal business has greatly 
increased with the jewelers. This is en- 
couraging, and THE JEWELERS’ CIRCULAR 
is glad to think that its campaign for the 
last few years is bearing such good fruit. - 

x * x 

Attention is directed to the series of 
articles now appearing in this department 
on the history of glass making. The re- 
tail jeweler and his clerks should try at all 
times to add to their knowledge of the cut 
glass business and a knowledge of the his- 
tory of glass making may prove of benefit. 

* * x 


It is often possible to make a larger 
sale of cut crystal if the jeweler is able, by 
suggestion to the customer, to create inter- 
est in some article which might otherwise 
be overlooked. 

x ok Ox 

Attention is again called to the fact that 
if the retail jeweler wishes to be prepared 
to meet the demand for cut crystal for the 
holiday season he should not delay placing 
his orders. The extra burden which will be 
placed upon the railroads by the movement 
of troops and supplies will mean that mer- 
chandise will be delayed in delivery, and the 
best way to avoid disappointment in receiv- 
ing stock is to get the orders in early. 

Sr ORACLE. 








Cut Glass of the Fourth and Second 
Centuries 





| connection with the introductory article 

by Mrs. Emma Gary Wallace on 
the history of cut glass ware, there is in- 
terest in the fact that Samuel Hawkes, 
of T. G. Hawkes & Co., cut and decorated 
crystal manufacturers of Corning, is in 
possession of an incense sprinkler bottle 
that is attributed to the Babylonian period 
of the fourth century B. C. Strange as it 
may seem, in spite of its early origin, this 
ancient bottle is cut. It is of yellow glass, 
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with a globular body and cylindrical neck, 
with a small hole in the base of the neck 
where the same joins the body. This seems 
clearly to indicate the sprinkler purpose. 
It has been cut all over the surface elliptic- 
ally and in circles. Nearly all of the sur- 
face is covered with a beautiful blue silvery 
iridescence due to the disintegration of the 
glass through the centuries. It is astonish- 
ing what 23 centuries atmospheric effect 
will have on a piece of ware, and this is 
an excellent demonstration of the iridescent 
change wrought by age. There are very 
few specimens of ancient glass on display 
in the museums, hence this piece in the 
possession of a present day cutter is of the 
greatest of interest. 

The other shows a specimen in the pos- 
session of the same owner, is of Pheenician 
origin, dating back to the second century 
B. C. This is of yellowish glass, with a 
globular body and a cylindrical neck, 
Around the body runs a band of vertical 
stripes indented in the glass. All the sur- 
face is covered with a fine gold iridescence 
unlike the former, which has a silver iri- 
descence. 

These two pieces are shown on the front 
cover of this issue, the cut being made 
through the courtesy of Mr. Hawkes in 
order to illustrate to present day crystal 
manufacturers that as early as the second 
and fourth centuries B. C. decorating in 
some form or other of glass was not an un- 
known art and that cutting at least existed 
400 years B. C. 

These pieces are guarded with much 
care and are not permitted to be handled 
indiscriminately, as each handling is apt 
to mar some of the iridescent effect. Many 
cologne bottles and other pieces of crystal 
ware are made in shapes closely approxi- 
mating the two shown that were made cen- 
turies ago. 








Interesting History of Belleek 





(Continued from page 125.) 
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except at great expense, to make plates and 
dishes of this ware, for the body or paste 
is very short in working. The only suc- 
cessful process is that of casting, in which 
the fluid clay is poured into a mold made 
of plaster. The porous walls of the mold 
absorb the water and a coating of the sus- 
pended clay is built up inside the mold. 
When this coating has built itself up to a 
sufficient thickness the remainder of the 
fluid is poured out and when sufficiently 
dry the mold can be opened and the per- 
fect piece taken out. This process renders 
possible the production of very thin wares. 
in fact, one of the chief beauties of Bel- 
leek lies in the delicate nature of the sub- 
stance. 

Belleek is greatly in demand by china 
decorators. The soft creamy surface 
tempts the painter and the glaze is so soft 
that the colors are easily brought to bril- 
liance in the small studio kiln. 

Thus it is that an obscure village in the 
wilds of Fermanagh has impressed its 
name upon the ceramic industry of the 
world. The originator simply attempted to 
turn to account a locally found mineral 
and, behold, the “beaten path to his door” 
is an accomplished fact. 
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press about September 15th. 


tant factor in the stocks of the progressive jeweler. 


Write tor booklet. It is yours upon request. 











This illustration shows a specimen page of our new 
booklet of Silver Plated Novelties which will be of 


Bass Novelties have become a recognized and impor- 


Silver Plated Hammered Pierced Design 

6603 va $8.00 Doz. 6610.........$12.00 Doz, 

6600 . 675 “ GGO64....-.... 688 *° 

6602 , . 8.00 ”* 6623 ooee OS 
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Discount 2 

















Design of the 


ADAM PERIOD 
The Latest, Vogue 


Cracker and Cheese Dish 


Beautifully Engraved 
Crystalware 












Each piece of TUTHILL CRYSTAL finished with 


the same care as those winning the Gold Medal 


Write for further particulars 


Cuthbill Cut Glass Company, Middletown, N. Y. 
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Hall Clocks 


We offer for early delivery an 
unusually large assortment 


of 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 


in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
264 Exposition, 1916 


Herschede Hall Clock Co. 


McMillan and Essex Place 
CINCINNATI, O., U.S. A. 


ist Rep., A. 1. Hall & Son, 150 Post St., San Francisco, Cal. 





ATTRACTIVE PACKAGE 


READY TO CARRY AWAY 





STARS and STRIPES 3,50" Git orpure CRYS- 
TAL BLANKS. Packed in a most attractive red, white and blue 
box as shown above. 


Saves wrapping and is all ready for your customer to take 
home, or easy for you to deliver. The workmanship is the very 


best. 
WRITE FOR PARTICULARS 
Samble set will be sent to rated firms. 


DIAMONKu UT 


POPE CUT GLASS CoO., 
23 Worth Street 





New York 
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SECURI 


Automatic Holder tor ear studs, scart 
of scart 
pin Wire, Gua 


for all sizes 





EAR WIRES 


for unpierce: 





Open 


Descriptive Circular on Application 
Pearl Drilling and Adjusting a Specialt 


Specia 
C. IRVING W 
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SAFETY CATCH 
For Brooches, et« 
Can be applied to a 
work where pin tongu: 
are used. 
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«hil . 








lea 








sed. Open. Close 


1 Order Work and Repairing 
ASHBURN, 108 Fulton Stree: 





in bronze, 


CASTINGS 


Modern and sculptors. 
odern French foundry. 
Special hard bronzes for automobiles, etc. 
ERNEST VATIER 
Fine Art Caster, Chasing and Mould Making 
$45-549 W. 22d Street, New York City 


silver and gold for silversmiths, 


Inspection invited. 








Tel. Chelsea 952 








Patents 





W.H. Swenartoun 


(Ex-Examiner UH. #. Patent GOffire) 
Counsel in Patent Causes 


2 Rector Street, New York 





Crade-Marks 














For this 12-Piece assortment of TABLE NOVELTIES. 
They are SILVERPLATED ON NICKEL PLATE, guaran- 
teed not to tarnish, and are rapid sellers. Terms, 2/10 
net 30, f. o. b. factory, to rated firms. No charge for 
package. Send in your order. 


Sitver Plated Table Novellics 





210-234 W. 26th St., 


W. & S. MANUFACTURING CO., newyork Nn. ¥ 
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The Man in the Trenches! 









































(Pat. applied for) 








WHERE WILL 
HE GET INK? 








He Cannot Carry a Bottle Around With Him! 


Swan Ink Tablets (dry) offer the only form of ink available to the soldier 
in the field. Together with his water flask they will provide him with all the 
writing fluid he can use. Self-filling pens are not practicable as their mechanism 
does not permit the use of ink tablets and bottled ink cannot be procured in the 
trenches. 


THE “SWAN SAFETY” 
MILITARY FOUNT-PEN 


(Pat. applied for) 





embodies all the features of our well known “Swan Safety’’ Pen and is constructed 
to carry a supply of “Swan” Ink Tablets in a special cavity in the end of the 
barrel. Each tablet provides one filling of the pen— just fill the reservoir with 
water and drop in an ink tablet. 


The “‘Military’’ Pen does not differ materially in appearance and size from the 
regular “Swan Safety’’ Pen. As the illustration shows, a few turns of the knurled 
plug at the end of the pen gives access to the ink tablets. This knurled plug is 
provided with a stop which prevents it being detached from the barrel. In con- 
sequence there are no loose parts for a soldier to drop in the mud and lose. 


Price, Complete with Pocket 
Clip and Ink Tablets $3 .00 


A WRITING KIT SUFFICIENT FOR 
150 FOUR PAGE LETTERS 


WRITE FOR SAMPLE AND DEALERS’ DISCOUNTS 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tux 
JeweLers’ CircuLAR regarding any advantageous 
device or plan which they are utilizing in connec- 

















tion with their business. 














Making a Success of the Suburban Store 





Personal Knowledge of One’s Field Highly Essential 


Written expressly for The Jewelers’ Circular 

















TBE jewelry merchant in the suburb of 
a large city had a _ merchandising 
proposition very much like that of the 
jeweler in a small town, with the impor- 
tant exception that the latter practically 
“owns” his field. The suburban store, on 
the other hand, must .compete with the 
larger establishments in the downtown dis- 
trict, which are usually accessible at a cost 
of five cents in carfare and comparatively 
little time. 


Thus the jeweler in the suburb finds 
that while he benefits from the stimulus 
of interest in jewelry afforded through the 
advertising done in his community by the 
larger and more centrally located stores, 
he must make a struggle to crystallize that 
interest in terms of his own business, in 
other words, make his own store so at- 
tractive that people in his locality will 
make a point of doing business with him 
when they are in the market for jewelry. 


In the writer’s opinion, it takes just as 
good merchandising to make a success of 
a suburban store as one in a downtown 
locality, if not actually more. It may not 
require the money to establish and main- 
tain it, but when it comes to the applica- 
tion of down-right selling ability and mer- 
chandising skill, the suburban jeweler who 
has made a success of his business does 
not have to take his hat off to anybody. 


If there is one rock upon which such a 
success can be established, it is being 
neighborly. That is to say, if you have a 
neighborhood stand, you must be so strong 
with your neighbors that they will know 
all about you, and will be on personal 
terms with you. Unless you have a com- 
plete and intimate knowledge of your 
neighborhood, and can call a goodly per- 
centage of your customers by name when 
they come into your store, you have neg- 
lected to create an essential element in the 
Success of your enterprise. 


Of course, many of the suburbs of the 
larger cities are really parts of those cities, 
without dividing lines between suburb and 
urban territory. Many of them have popu- 





lations in excess of 25,000, so that the field 
for the merchant to work in is by no 
means small. Yet actual residence there 
establishes a community of interest that 
affords a common meeting-place for the 
jeweler and his trade, and he must make 
the most of it if he hopes to succeed. 

Ordinarily he cannof match the larger 
stores downtown in the extent of his 
stock; he may not be able to offer as allur- 
ing bargains as some of the latter, though 
his relatively small operating expenses en- 
able him always to give value; conse- 
quently his best appeal must be made by 
means of good service and through the 
medium of personal acquaintance wherever 
possible. 

There is quite a trick involved in learn- 
ing people’s names and calling them by 
name when they come into the store. 
Incidentally this is a delicate compliment 
to the customer, and one which is not apt 
to be overlooked. It implies that the cus- 
tomer is so prominent that “everybody” 
knows him or her, and that the jeweler 
merely participated in this common knowl- 
edge, just as he would recognize Roosevelt 
or President Wilson if he were to see him. 
Thus, without any overt effort to flatter, 
the jeweler who can greet Mrs. Smith or 
Mr. Brown by name when they come into 
his place of business is flattering them in 
an effective and unctuous way, and they 
are almost certain to remark to their 
friends later, “I wonder how he happened 
to know my name?” hoping or expecting 
to have the flattery repeated in a more ex- 
plicit form. 

It is not particularly difficult to add to 
one’s knowledge of personalities, especially 
in a suburb, and more especially if the 
jewel makes a point of it. In the first 
place, he should always get the name and 
address of those who buy from him, no 
matter whether cash is paid or not. This 
should be done as a basis for a live mailing 
list, if nothing else. Having secured the 
name in this way, a mental effort should 
be made to connect name and personality, 
so that the next time the customer calls 


there will be no hesitation in addressing 
him by name. 

One of the biggest clothing merchants in 
Chicago, and one whose business ought to 
be worth considerable to any jeweler, inas- 
much as he is a man of family and is in the 
habit of giving his wife and other relatives 


' presents of this character, recently showed 


a very human trait when he commented 
upon the fact that though he had visited a 
certain jewelry store in the downtown dis- 
trict a number of times, no one had ap- 
parently taken any note of his presence. 

“I usually pay cash for these articles,” 
he said, “and have never thought it worth 
while to open a charge account. If I had, 
perhaps the store would have been more 
impressed. But it seems to me that if I 
were the head of a jewelry store I would 
impress On my people the necessity of giv- 
ing customers, and especially old custom- 
ers, the glad hand whenever they come in. 
That is the way we do it here, and we find 
that it pays.” 

Reference was made above to the simi- 
larity and the difference which exists be- 
tween the suburban and small-town store. 
The .one point in which the small-town 
merchant in any line outshines his city 
brother is his personal knowledge of his 
field. He knows his ‘trade intimately, and 
is on such a familiar footing that he doesn’t 
have to make much of an effort to keep 
up. This is due partly to isolation, and 
partly to the smaller community in which 
he is located. But undoubtedly knowing 
everybody and having everybody know 
him helps him to get business, and to hold 
trade at home in spite of all the allure- 
ments of the mail-order catalog. 

The suburban merchant should take a 
cue from the man out in the country town, 
and make just as many acquaintances as 
he can. These will develop into business 
friends if he handles them properly. 

One way to get acquainted is to take 
part in the work of local organizations. 
In these days of automobile traffic, there is 
nothing that handicaps a merchant so 
much as having a poorly paved street in 
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SOLIDARITY: 


Mr. Retailer: 


Discriminating jewelers have featured 
See Solidarity Gold Cases for OVER 
_— THIRTY YEARS— 


Could any higher tribute be paid to our product? 











“THE CASE THAT COURTS 
COMPARISON ” 





Representative Watch Jobbers are Solidarity Jobbers. 


Solidarity Watch Case Co. 


(ESTABLISHED OVER THIRTY YEARS) 


15 Maiden Lane, New York 




















JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Secretary-Treasurer. 
OSCAR M. GAMMON, Vice-President ; GEORGE SALZGEBER, Asst. Secretary-Treasurer. 
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French 
Pearl Necklaces 
Pearl Earrings 


of all grades. 


| Feather Fans 
Gauze Fans 
Lace Fans 


Send for selection, mentioning price. 


LEWY & COHEN 


Importers and Manufacturers 


321 Fifth Avenue, New York 


Near 32nd Street 


37 Years Making Display Fixtures 


a) YOUSERD 


FoR THis CATALOG 


| Jreat Your Show Windows Good 


Show Window Plateaus and Dividers } 
PLA TEAUS For the show - ; 


window as a 
good center piece to feature SOMEC cag 
special line, a plateau with a hee 
few yards of velvet goes a long 
way to get a good effect for the | 
window generally, bes ides creat- § 
ing a sale on the article it fea- j 
tures. We have 10 distinct pat- 
terns in oblong, square and ovals 
in about 20 different 


sizes and ranging $ 00 


in price from...... aa [/P 


These Will Help Any ud 
Show Window 


DIVIDERS By | using _ one 


two dividers 
in your window, you at once 
divide your window space into 
departments, separating the differ- 
ent lines, and by separating them, 
you individualize each line, mak- 
ing a prettier window and above 
all, increasing the selling point 
of the merchandise. , Over 25 
different designs in ‘as many 
different sizes 


ranging ‘n wy 


price from. au []P 
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THE OSCAR ONKEN CO., 4512 4th St., CINCINNATI 
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Storekeeping Department. 
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front of his store. Motorists will make 
detours, no matter how unatractive the 
stores elsewhere may be, in order to avoid 
bumping over ruts and gullies of a poor 
street. It is evident, then, that the jeweler 
who gets into the local merchants’ associa- 
tion and brings the necessary pressure to 
bear to have the street paved will not only 
be doing the suburb a good turn, but profit- 
ing directly on his own account, besides 
having had the advantage of meeting the 
other people in the organization and build- 
ing the foundation of future pleasant busi- 
ness relationships with them. 

There is nothing illegitimate in that. It 
ig not necessary, of course, to solicit the 
trade of everybody one meets, but when 
they come to know that the merchant is 
in the jewelry business, and at the same 
time have formed a favorable opinion of 
him, it is as logical as night following day 
that business should result. And it is in 
this natural, easy way that some of the 
most successful stores in the country have 
been built up. 

It is good business for the ‘suburban 
jeweler to use to the full the limited ad- 
vertising facilities which are afforded him. 
The store in the downtown district has 
many more opportunities to advertise, 
while its location in itself is an effective 
and costly advertisement. The outlying 
merchant is limited, as a rule, to three 
modes of sales promotion: his windows, 
direct advertising and the local suburban 
newspaper. 

It goes without saying that the windows 
are good pullers, and, in fact, they are just 
as effective workers there as anywhere. 
Every suburban dealer should have a com- 
plete list of the people among whom he 
is working, corrected up to date and ren- 
dered efficient by constant weeding out of 
unproductive names. Most suburbs have 
their own newspapers, usually weeklies, 
which are distributed through the territory 
in which they are interested. It is well 
worth the while of the jeweler to adver- 
tise in these local publications, both for 
the direct returns and because they, too, 
are working to build up the community 
from which the merchant has to draw his 
trade. 

The jeweler in a locality of this kind 
ought to make the most of the business 
which he himself has to offer. He does 
business with a great many people, and 
in giving out his trade he should let the 
other fellow understand that reciprocity 
would not come amiss. This can be done 
without making it a tit-for-tat proposition, 
but by merely showing those with whom 
he is doing business that he believes in 
keeping the community’s money at home. 
He should go out of his way, if necessary, 
to place his account with the local bank, 
rather than downtown. It may be that he 
has established a line of credit there, or 
that there are certain reasons which make 
it undesirable or impolitic to change; but, 
other things being equal, patronage of the 
local institution is certainly in order. 

The coal dealer who furnishes fuel for 
the store and the residence should be one 
whose business is entirely in the com- 
munity where the jeweler is located, be- 
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cause in that event the latter has a good 
chance of making him a customer, where- 
as in the event of trading with a big cor- 
poration maintaining a line of yards, of 
which the one in the jeweler’s suburb is 
only a small unit, there is absolutely noth- 
ing to be gained. 

The same things apply to purchases 
made on behalf of the whole family. The 
wife should be encouraged to trade with 
the local merchants, so that their wives in 
turn will buy jewelry from the store 
which is in the suburb. This is a practical 
form of community development which 
everybody can appreciate the advantage of, 
and the jeweler should not suppose that he 
can make an exception in favor of himself, 
and at the same time get the undivided 
support of his neighborhood. The game 


has to be played out properly on both 
sides. 

The suburban merchant often has to 
keep open two or three ni hts a week, in 
order to enable those who are employed 
in the city to come to his store. This is a 


hardship, and yet it seems to be necessary. 
At least, the writer has never seen a store 
in a locality of this kind where the pro- 
prietor thought he could afford to close in 
the evenings. However, by co-operation 
with other merchants it is usually possible 
to arrange for certain evenings on which 
all of the stores will be kept open for the 
convenience of the local public, so that on 
the others the merchants may close with- 
out any loss to anybody. 

In a business of this kind it pays to 
emphasize little things. For instance, re- 
pair trade should be, and usually is. a more 
important branch than in stores in 
central districts. It is more convenient, 
for one thing, for the customer to bring 
the article to be repaired, and, on the other 
hand, this gives the jeweler the opportuni- 
ties he needs to get into personal contact 
with his trade. This department should 
be .constantly featured in all of the store 
advertising, so that suburban residents will 
bear in mind its facilities for taking care 
of repairs. 

Side-lines can be handled to very good 
advantage in stands of this kind. Phono- 
eraphs and records, right now form a very 
profitable line, because there are a great 
many people who “want what they want 
when they want it” in connection with 
music, and who happen to think of a rec- 
ord they would like to have just at the 
time when they are furthest from the 
downtown establishments devoted to this 
line. In the same way cameras and sup- 
plies make a good addition to the regular 
stock, while stationery and other allied 
lines usually found in jewelry stores may 
be sold without difficulty by the suburban 
merchant. 

Taking it all in all, the jeweler who is 
in the suburb of a large city has to work 
a little harder than his competitor down- 
town, but he has his recompenses in less 
expenses to worry about, a more perma- 
nent and substantial class of trade, and the 
opportunity to bring friendship into his 
business. And these things are worth 
thinking about. 


the 








W. F. Vic Roy, 302 Bank block, 17th St., 
Denver, Colo., has moved to Portland Ore. 
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Clear, Simple Style Makes Readable 
Typography 


HEN you know the goods, know the 
public, make a simple layout and use 
sensible type to express interesting, in- 
formative thoughts—then your advertis- 
ing will have its greatest opportunity to 
produce results, said J. W. Carlin, of 
Waco, Tex., to the Retail Advertisers’ De- 
partment at the St. Louis Convention. In 
“Making Type Talk,” the speaker said, the 
advertiser must always remember that type 
is but a vehicle to expression and the best 
headline, for example, is that which ac- 
tually leads the reader into the advertise- 
ment, rather than merely shouts “Stop, 
Look, Listen,” and depends on its noise to 
exert influence. 

The speaker deplored the smart, or 
clever, advertisement and urged against 
what he termed “typographical gymnas- 
tics” which take the form of an acrostic 
or some other involved use of type to 
spell an essential word. He _ suggested 
display lines as short as clear sense per- 
mitted and said that there should be 
sufficient spacing between lines to permit 
easy reading. Mr. Carlin argued against 
“all-caps” lines as being difficult to read 
and added that lines should break log- 
ically and should not divide phrases. This, 
he said, effected a break in sense contin- 
uity. 

“An advertisement is a piece of ma- 
chinery,” he said, and involved phraseol- 
ogy and superfluous illustration make the 
machine too complex to accomplish its 
selling purpose most quickly. If an ele- 
ment appears for which no reason can be 
found, take it out. Avoid long para- 
graphs, he said, use 11l-point or 12-point 
type for legibility and use a border only 
for the purpose intended, as a_ frame, 
and then in harmony with the type-body 
and subject matter of the advertisement. 





Working Together 





ORKING together begets success— 
working at variance with each other 
doesn’t. 


The nation, state, religion or corporation 
that is working in unity will be carried over’ 
the many rough spots it encounters by 
the force of its own momentum. 


Discord, the arch crucifier of efficiency, 
will corrupt and destroy the strongest 
power extant, for there is no stronger 
power for evil than discord. It gives birth 
to distrust, dishonesty, suspicion, hatred, 
and malice, and how could a body exist that 
is composed of these destroyers of effi- 
ciency, peace and happirtess? 


Whenever a note of discord is sounded, 
rout out the offender—eliminate him en- 


tirely. In unity, the saying goes, there is 
strength. 
Don’t buck your  organization—work 


WITH it in a continuous fear that you will 
some day slip a cog and sound a note of 
discord. 

If you would get the most out of life, 
get the most out of your life for your 
organization. Boost and you'll be boosted 
in the accounting department.—/mprint. 
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Patriotic Displays 








Designed and described expressly for The Jewelers’ Circular by W. Yost. 

















THE nation’s call for recruits for the 
army and navy, as well as other 
branches of the service, brought instant 
response on the part of many stores and 
shops in the way of appropriate window 
displays. That these displays have been a 
mighty influence in helping the Government 
is a recognized fact. The army, navy and 
Red Cross have been featured most, but 
there are other branches of the service that 
are equally important. 
Displays of this nature having an edu- 
cational feature are always interesting. 
The first stage of the recruiting and draft- 














nations have an educational value as well 
as being attractive. 


Set Pieces for Jewelry Displays 


One of the most important points to 
keep in mind in planning displays is some 
idea or some arrangement that will make 
it appear different from the last one. The 
most valuable display pieces are those 
which can be changed from time to time 
by which different effects may be had. 

A screen is shown in the large sketch for 
a window display. Any carpenter can 
make one suitable for this purpose from 
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PANELS AND SET-UP FCR AN ORIGINAL PATRIOTIC DISPLAY. 


ing of the nation’s resources, which, in- 
cludes food, men, ammunition, supplies, 
etc., is over, but in order to bring matters 
to a successful issue it must be kept con- 
stantly before the public. Appropriate dis- 
plays of this nature will be needed in the 
future just as much as now. 

All kinds of supplies as well as money 
will be needed from time to time, and as 
campaigns are put on window displays will 
wield a mighty influence in them. 

The merchandise carried by some stores 
lends itself more readily for patriotic dis- 
plays than that of others. Every shop 
keeper, however, can do something toward 
arousing interest even though his merchan- 
dise is not related directly to the display on 
exhibition. 

Jewelry shops usually stock many pins 
and patriotic pieces of jewelry that are 
suitable for such displays. Many of the 
patriotic designs in which these pins are 
made can be enlarged and reproduced in 
colors on cardboard, making an attractive 
center-piece for display purposes. 

Displays featuring the flags of various 


a rough lead pencil sketch. Of course it 
will be necessary to include the height and 
width of the frames, which will depend on 
the height of the background as well as 
width of the window. The best height for 
a screen would be one that is either higher 
or lower than the temporary curtain 
drapery, as shown. If the window is fitted 
with a drapery about 24 to 30 inches high, 
the screen should be at least from six to 
12 inches higher, as illustrated herewith. 
In case the window has a higher back- 
ground a good height for the center panel 
of screen would be from 40 to 50 inches, 
side panels from six to 10 inches less. 
Width of panels should be from 12 inches 
to 18 inches. 


How It Should Be Constructed 


The screen frame should be made of 
thoroughly.seasoned straight grained wood, 
either hard or soft. The rear inside edge 
should be cut out about half an inch in 
order to admit composition board panels. 
Panels should be fastened together with 
double acting hinges. The best color for 
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all-around use for this frame would be gold 
bronze. In case it is damaged in any way 
it would be easy to touch it up. 

Panels for screen should be cut from 
heavy composition board so they will not 
warp. They can be covered with many dif- 
ferent decorative materials, such as fancy 
or plain papers, cretonnes, curtain or silk 
drapery material, etc. In this way they 
can be treated according to the season or 
for the occasion which the display was 
made. 





“By-Products” of Store Advertising 





A STORE must be a friend winner every 

day of its life. Store friends are won 
in many ways. The store makes friends 
in much the same way that individuals do— 
through interest in and s°~vice to the people 
whose friendship is sought, says the Nash- 
ville Tennessean. 

Polite and efficient sales service does 
much—is basically necessary to a store’s 
growth. Enterprise in securing and offer- 
ing real values to customers is essential, 
of course. 

If a store is good enough to deserve 
favor, then the advertising offers the great- 
est aid to all in winning it. 

An advertising offering brings to the 
store a “casual” customer, attracted, 
through self-interest, by a specific buying 
opportunity. The immediate sale made re- 
sults, of course, from this advertising. But 
the by-product of the advertisement consists 
in a new friend won for the store—one 
more man or woman in the community to 
whom the store has come to mean service 
and saving and _ satisfaction. This new 
store friend is won to a more careful read- 
ing of the store’s advertising—becomes one 
of the widening circles of people to whom 
the store’s ads mean something vital and 
interesting. 

These store friends, won through adver- 
tising, held both by advertising and genuine 
store service, become, without special de- 
sign on their parts, recruiting officers for 
the store. They tell their friends about 
special values they have secured at that 
store—about things advertised for today 
or to-morrow. The store has won a place 
in their thoughts and in their conversation 
with friends. 

If somebody boosts another store, they 
are quick to counter with a word of praise 
for this one, which has earned and won 
their favor. With a clientele of this sort 
a store “finds itself’—takes its place as one 
of the indispensable factors in the life of 
the city. Competition cannot seriously hurt 
it, for the roots of the popularity go deep 
into the life of the people. 

Thus advertising may “pay” through 
making immediate sales—but the great 
dividends come through the by-product, 
which is friend winning. 








The Conlow-Dorworth Co., Inc., manu- 
facturers of rich cut crystal products, for- 
merly located at Walnut Lane and Pechin 
St., Roxborough, Pa., announced last week 
that they are now located in their new fac- 
tory at Palmyra, N. J. The new plant is a 
model factory of the latest type, fitted with 
electric service throughout the building and 
fireproof in every way. 
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SEEN AND HEARD 
ON THE ROAD 





Being the Observations of a Keen Observer 


Written expressly for The Jewelers’ Circular. 

















ABOU? the worst kind of a business 
man is the fellow who is careless. 
I can forgive the man who doesn’t know 
any better, but the careless buck always 
gets my dander up. 

We hand out a pretty nifty three-part 
window display piece. The three pieces 
ft into slots forming a relief setting as it 
were. Well down at C—— (guess what 
that means if you can; it’s just like the 
military reports we are given at the pres- 
ent time), well, anyway, in this city there 
is one of the most careless cusses in the 
jewelry trade. He made up this window 
display with one of the pieces upside down, 
and placed it in his window. I don’t know 
how long he had it in his window, but it 
made me mad to see a perfectly good piece 
of advertising matter going to waste. 

“Oh, George, come here,” I called as 
I entered the store. George came. “How 
many of your customers are going to stand 
on their heads to see that tarnation thing 
in the way the printer intended him to 
see it?” I asked irately. 

George scratched his head a minute, then 
burst out laughing. 

“What the devil do you see to laugh at?” 
I asked hotly. 

“Why, it’s just like this,” he said de- 
liberately and slowly, “I had that thing 
in my window for a week, and there wasn’t 
a call for the darn thing it advertised, and 
I was going to throw it into the back yard, 
when—” 

“Expect direct results from it,’ I fumed. 
“Why, man, all advertising is cumulative, 
its results cannot always be traced. That 
there advertising piece may have sold you 
many dollars worth of goods from the 
window; other goods, you know,” I ex- 
plained. 

“Just let me finish what I was going to 
say,” urges George, and then he proceeds 
to rub it in a little by saying; “I’m glad 
to know that your firm is satisfied to send 
out advertising matter that will sell the 
other fellow’s goods.” 

I saw where I was caught, all right; so 
I grinned. 

“As I was saying, when you interrupted 
me in such an unmannerly fashion,’ he 
continued, “I was about to throw the thing 
away, then the thought struck me that I’d 
get some kind of results if I put it into 
the window in_a mixed up fashion, so I 
just turned one of those pieces upside 
down, and put it into the window.” 

“And expected you'd sell more goods, I 
suppose,” I couldn’t help but blurt. 

“Sure, and I did; you're the eleventh per- 
son who has told me about that thing, and 
every one of them bought something, too.” 

“Come on over to the hotel. It’s up to 
me to buy, all right,” I laughed. I bought— 
and he bought—and the house set ’em up. 


That shows that it does not always pay 
to jump to conclusions too quickly, doesn’t 
it. But I do hate a careless fellow. 

“Say, you better get out of here before 
I get at you,’ was the hearty greeting I 
got from Charlie Roe, down in Texas one 
time. Gee! I like a hearty, earnest fellow, 
but Roe was the limit. 

I grinned—and held my ground. I 
didn’t see no 44 gat nor hair-lariat handy, 
so I thought I was pretty safe. But, gosh 
darn! he was mad all right. 

It appears he had ordered some lines 
that the firm couldn’t fill at the moment, 
and he wanted them worse than ever when 
he found he couldn’t get ’em. 

“I’m just losing sale after sale because 
your old back-number house doesn’t fill 
that order.” 

“Now, look here, Charlie, the boss thinks 
a great deal of you, but he thinks a great 
deal more of your money. If he could 
send those goods by wireless he’d do it, 
but he can’t send wind. 
to get stock that he’s already chosen his 
bed in the asylum—picked one near the 
window on the 13th floor so that he could 
end it all by taking a flying start if he 
got to feeling too bad over it. 

“You're just like every other jeweler 
from Maine to Jericho. If a firm doesn’t 
ship an order the day before it is received 
they think their credit is busted, or that 
the boss is afraid he ain’t going to get 
paid for ’em, or he don’t give a d—, 
anyway. But the manufacturer and the 
wholesaler gets caught short lots of times, 
and it is always sure to be on the line 
that’s in most demand. I saw the boss 
go out and buy a certain article a cus- 
tomer wanted from a retail jeweler at 10 
off regular retail prices, and send it to him 
at wholesale price. What do you think the 
fellow did. Made a claim for damages 
because there was a retail mark scratched 
on the inside, took 10 days over time in 
paying for it, and deducted his discount 
just the same. Why, Charlie, you haven't 
got it on the boss at all! He’d bring the 
goods himself if he could get them, and 
there was no other way of sending them, 
he’s that obliging.” 

It’s a fact the retailer does not realize 
the lengths we will go to fill orders 
promptly and correctly. But it’s some task 
these days, I can tell you. 








There are a lot of “commercial crepe 
hangers” among retail merchants. There’s 
one in Ohio that I hate to call on, but he’s 
doing such a good business that the boss 
won't let me stay away. 

Just why a man who is succeeding in his 
business career should always have the 
corners of his mouth down is a mystery 


It’s been so hard 


to me. Why, gosh ding it! the sun does 
shine. 

“You seem to be doing a good business, 
John,” I said one time. 

“Yes, but things ain’t what they used 
to be.” 

“Your business is growing, isn’t it?” 

“Yes, but it might grow faster.” 

“You’re keeping up with the growth of 
the town, ain’t you?” 

“T suppose so, but it looks as if things’ll 
go to smash after the war,” he answered 
gloomily. 

Can you beat it? 

I did. I needed a stimulant, after that. 





A Layman Describes His Experience 
with Some Watch Repairers 





ERE’S a letter which came into the 
office of the JeEweters’ CrrRcuLaR 
from a member of a firm outside of the 
jewelry trade. It’s a strong argument in 
favor of uniform repair prices and of in- 
creased mechanical efficiency. 


“An incident happened to one of 
our men that I believe will be of 
interest to you as I know that you 
are all wrapped up in the welfare 
of your field. Something happened 
to his watch, and he sent a boy to 
three jewelers to find out what was 
wrong and what it would cost him 
to repair it. 

“The first reported that the stem 
was broken and he would charge 
75 cents to fix this and also 75 
cents to clean the watch. When 
told that the owner did not want 
the watch cleaned he said he would 
have to charge $1.50 for fixing the 
stem spring. 

“The second jeweler stated that 
there were three jewels broken and 
the main spring, and that he would 
charge $2 for fixing it. 

“The third jeweler stated that one 
jewel and the main spring was 
broken, and he would charge $3.50 
for fixing it. 

“The result is that this man would 
like to kill a couple of jewelers, 
and it seems to me that incidents 
such as these are detrimental to the 
best interests of your field. 

“I would be very much interested 
in hearing from you on this sub- 
ject, and would also ask you to 
recommend some good jeweler.” 





A Suggestion to Manufacturers 


If manufacturers and wholesalers in 
our lines, when getting out advertising 
matter in the form of small booklets, 
single sheets or cards, would, where 
possible to do so, make the size of 
these pieces 3x5 inches, I am sure 
that many of them would find their 
way into the card index drawers of a 
great many jewelers instead of the 
waste basket. 

A circylar or card received today 
may be of important interest in a 
week or so. Wishing the good old 
CIRCULAR-WEEKLY continued suc- 
cess, we are, A. A. Shaw & Son, Al. 
fred, N. Y. 
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The Success of a Store Is Something 
Like the Success of a Voyage 
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It depends a good deal on what is carried. In the ship 
it’s called “ cargo ; in the store it’s called “stock.” 
Don’t load up with “ballast” when you can secure good 
salable articles that bring the dollars. Stow in a 


supply of 


(The Wadsworth 
25-Year Pilot” 


Good sailors always believe in “luck.” There’s luck in 
the “Pilot” Case, luck for the dealer and twenty-five 
years of luck for the purchaser Half the time it’s the 
case that sells the watch. In addition to its looks, this 
case has the qualities that satisfy the customer in the 
long run. The proftts satisfy you. 
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"A Quarter of a Century ”’ 
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The Wadsworth Watch Case Co. 


Factory : Dayton, Ky. 
New York, 17 Maiden Lane Chicago, Columbus Building 
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A New Escapement for Clocks 





From the London Horological Journal. 

















CONTRIBUTOR, A. T. Hare, invites 

criticism for the very interesting es- 
capement he describes in the May issue of 
the London Horological Journal and re- 
printed in the JEWELERS’ CIRCULAR. 

It is difficult to form a sound opinion 
of the value of such a device, without see- 
ing it at work, because, although the es- 
capement is described and illustrated with 
admirable clearness, the reader cannot eas- 
ily form a mental picture, or rather a men- 
tal cinematograph, of its working. In any 
case the only final appraisement of the 
value of such a mechanism rests on proved 
results, and the author admits that on this 
point he has no exact information. Even 
with the means available, however, it should 
be possible to find how far his escapement 1s 
independent of the driving force of the 
clock, by the simple experiment of vary- 
ing the driving weight and noting what 
difference, if any, is thereby produced in 
the rate. From his introductory remarks, 
where he refers to the effect of wind and 
snow on turret clocks, it is clear that he 
regards his escapement as capable of with- 
standing considerable variations of driving 
force, and such an experiment should be 
quickly conclusive on this point. In pass- 
ing it may be remarked that his suggestion 
as to a dead beat escapement being unsuit- 
able for a clock making any pretension to 
accuracy is hardly borne out by the per- 
formance of numberless clocks with such 
escapements, which, when properly made, 
with jewelled pivots and pallets, have al- 
most negligible escapement errors. To im- 
prove on the performance of such clocks it 
would be necessary first of all to take steps 
to eliminate the barometric error and the 
last remnants of temperature variation. 

Although, as already suggested, any com- 
ments based on a printed description can 
have small value as compared with actual 
experiment, it may be possible to form some 
idea of the probabilities of success of this 
escapement by experience with similar de- 
vices? Contrary to the author’s impression 
practically all the princ:ples he makes use 
of have been embodied in one or other of 
the countless clock escapements which have 
been invented and tried by horologists in 
the past. Several of these are described in 
Lord Grimthorpe’s book, from which the 


following quotation is taken. First there 
is Kater’s escapement in which the weight 
of the descending pallet falls upon an 
anchor. “He supposed that as the inertia 
of the anchor would stop the pallet for a 
moment, the pendulum would leave it there, 
and so be itself free from the friction of 
unlocking. 

Gowland’s escapement 
same principle as to the 


was on the 
unlocking 

















R= © 





CALCULATED TO DIMINISH THE EFFECT OF 
LOCKING FRICTION ESCAPEMENT. 


only. He had not even pallets for the 
impulse, but a pair of small weights, which 
hung on long arms projecting horizontally 
from the locking pallets, except when they 
were lifted off by similar arms projecting 
from the pendulum.” 

Here, then, we have two escapements, in- 
vented more than half a century ago, which 
appear to contain the essential features of 
Mr. Hare’s invention, and their epitaphs are 
written in the book referred to. They 
failed because of their liability to trip, 
either completely or partly, and we, there- 
fore, examine Mr. Hare’s escapement to 
see whether the same thing is likely to hap- 
pen there. 

To any one with practical experience in 
the construction of such things it will be 
evident that Mr. Hare must have had a 


large fund of refined personal skill and pa- 
tience to enable him to adjust the mechan- 
ism to operate as it has already done. He 
has to work with small forces, and some- 
times with what is worse—the difference 
of two small forces. The little weight C 
in Fig. 5a is eloquent of the difficulties that 
must have been encountered because it 
shows that the driving force had to be kept 
within strict limits. Coming down to de- 
tails, consider the rocker, which has as much 
inertia as possible. (It could be made 
much lighter without reducing the inertia, if 
the loading were at the extreme ends, out- 
side the little weights.) This rocker is 
moved by the bell crank, and when the 
crank stops, the inertia will carry the 
rocker a little farther. As one end of the 
rocker is loaded by the little weight, we 
have a small force tending to bring the 
rocker back to the point of screw S on the 
bell crank. 

Unfortunately, however, the motion of 
the rocker is hampered by the friction of 
the locking arm on the wind-fly, and there 
is thus a possibility that the rocker will 
remain in some indefinite positien just out 
of contact with the bell crank. If this 
happens, even in the smallest degree, the 
accuracy of the escapement will be destroyed 
because the little weight will be lifted to 
an uncertain height, and the energy given 
to the pendulum will be variable. It may 
be possible to prevent this by keeping the 
driving power only just sufficient to work 
the clock, but if that is done, any slight in- 
crease of friction in the train, due to dirt, 
etc., will stop it altogether. Such an es- 
capement would obviously be useless for a 
turret clock, which must have a consider- 
able reserve of power, for that would aggra- 
vate the danger, and in addition make the 
wind fly liable to push past the detent on 
the rocker and trip. The difficulty may be 
got over to some extent by making the 
locking faces undercut, but that introduces 
the danger that the little weight may fail 
to unlock. 

This is the rock on which all previous 
inventions of the same kind have come to 
grief. One hesitates to prophesy ill of such 
a clever piece of work as Mr. Hare’s, but 
as far as can be judged it would only be 
successful in a clock with a first-class train 
working a small dial, and even then if not 
kept very clean and the oil fresh it would 
seem liable to stop. If Mr. Hare can in- 
crease or decrease the normal driving power 
of his clock by 25 per cent. or even 10 per 
cent. without disturbing the rate, he has a 
complete answer, but from the present ap- 
pearance of things it looks as if a decrease 
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Mining Carnotite in the Paradox Valley 


Come to the Ingersoll booth at the 
convention and get a sample of 
carnotite from which radium and 
Ingersoll Radiolite are Made. If 
youre not at the convention, 
sample will be mailed on request 














We are distributing one hundred pounds of carnotite to 
our friends in the trade so that you can see the ore which 
is responsible for the glow on the Ingersoll Radiolite 
watches. It takes a ton of this ore to make a small fraction 
of a gram of radium. 

Ingersoll Radiolite contains real radium and will shine in 
the dark for years entirely through its own power. It is 
the radium striking against the other twelve minerals of 
which Radiolite is made that causes the glow. 

We back our statement that Radiolite does contain Radium 
with our entire resources and our twenty-five years in 
business. Write or ask at the booth about the black paper 
test, and be sure and get the book “‘Radiolite, A Discovery 
for Watches.” All without charge. Address the New 
York branch at 315 Fourth Avenue. 


ROBT. H. INGERSOLL & BRO. New York, Boston, Chicago, San Francisco 
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of only 5 per cent. might stop it while a 
similar increase might cause tripping. 

This applies in equal measure to both the 
designs illustrated by Mr. Hare, but the 
arrangement in Fig. 12 might be modified 
in a way that would overcome most of the 
dificulty. Grimthorpe’s gravity escapement 
owes its success very largely to the principle 
of having long arms for the locking and 
short ones for the impulse. If this prin- 
ciple were adopted to its fullest extent in 
the arrangement of Fig. 12 we should get 
something like that illustrated here. The 
arms B are made much longer, and the 
pressure on the locking faces is proportion- 
ately less. At the same time the locking 
pallet R works on a much smaller radius so 
that the effect of the locking friction is still 
further diminished. It is recommended 
that the lifting be done by round steel pins 
(not flattened as suggested by Mr. Hare) 
and, by arranging them as shown, the lift 
is given as directly as possible, and with a 
minimum of friction. 

One more point; the little weights look 
as if they might be easily displaced by the 
jar of lifting and locking. It is suggested 
that these might be suspended from a 
double loop like a figure 8. The arms on 
the pendulum would have hooks to en- 
gage in the lower loop, while the rocker 
would be provided with similar hooks to 
lift the weights by the upper loop. With 
any refinements that can be suggested, it 
has still to be proved by actual comparison 
that such a clock would have a steadier rate 
than a good Graham escapement in an 
astronomical regulator or a_ standard 
gravity escapement in a turret clock. 





Free-Swinging Pendulum with Regu- 
lar Impulses 





HE clock shown in the accompanying 

illustrations, taken from a Swiss jour- 

nal, differs entirely as to its exterior from 

ordinary clocks with free-swinging seconds 

pendulums and regular impulses by springs, 

but its escapement is based on the same 
principles. 

First, see Fig. 1, which shows the 
exterior of the clock, which with the ex- 
ception of the base, forms a case 140 centi- 
meters in height, and we cannot deny that 
it constitutes a by no means ordinary at- 
traction. The movement and the dials are 
enclosed in a cabinet, almost square, 52 
centimeters in height, on which rises an 
obelisk, composed of four pieces of plate 
glass. This obelisk is not less than 130 
centimeters high and a seconds pendulum 
swings freely inside it. A cylindrical re- 
ceptacle, containing mercury, serves in place 
of the bob of the pendulum; it is equipped, 
at top and bottom, with brass plates, se- 
cured together by steel bolts. On the out- 
side of these bolts is disposed, on each side, 
a transverse plate of steel. On each side 
of the body of the pendulum a metal wire 
rises vertically from the cabinet, the forked 
extremity of which is equipped with a little 
wheel. With the oscillations of the pendu- 
lum the two transverses referred to come 
in contact with the wheels on the right 
and the left, and the horologist cannot fail 
to perceive that the wheels, thanks to their 
concealed power, communicate the impulse 


THE 


to the pendulum. It is thus actually, as 
may be seen in Fig. 2, which shows the 
escapement of this timepiece in four-fifths 
of its actual size. The rods ascending 
from the impulse arbors r’ and r’* and the 
descending impulse screws g’ and g” hav- 
ing been formed into sections. We see 
here the ordinary ‘scape wheel c, with 30 
teeth, pointed and slightly inclined toward 
the front. Above the ’scape wheel are 
arranged the arbors c’ and c’, from which 
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pulse to the ’scape wheel, while the other 
end is equipped with the armature of an 
electro-magnet. After the lapse of every 
half minute, this lever descends in such a 
manner as to establish a contact, the elec- 
tro magnet then attracts its armature, thus 
raising the fallen weight. 

By means of this mechanism, the ’scape 
wheel is moved in the direction of the 
arrow. In Fig. 2 the tooth / of the ’scape 
wheel is applied to the stop wedge of the 
exit pallet a. Until this moment the pen- 
dulum swinds toward the left, the trans- 
verse on the left of the frame of the bob 
strikes the circumference of the little 
wheel, r’, thus imparting to the system of 
laws g’ b’ h’ an impulse toward the left, 
owing to which the tooth / of the ’scape 
wheel disengages itself from the exit pal- 
let a. 

At the same time, the tooth 7 of the 
’scape wheel slides along the lifting plane 
of the entering pallet e, removes the lever 
h* from the stop-pin d° and presses against 
the stop wedge of the pallet ¢. Thus the 
motor weight g* has taken the position re- 
quired to impart to the pendulum its fol- 
lowing swing to the right. Meanwhile, the 
pendulum has completed its supplementary 
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extend the arms of the levers /’ and /’. 
The arm of the lever h? carries the enter- 
ing pallet c, the arm /’ carries the exit pal- 
let a. Each of these two steel pallets -on- 
sists of an inclined plane, terminating in a 
small stop wedge. The two arbors, c’ and 
c’, form also the sidewise starting point of 
the two fine metal wires, b* and b’*, bent at 
a distance of about 7 centimeters into a 
vertical direction and having, at their 
upper ends, the little forks g* and g’, in 
which are freely adjusted the shapely little 
wheels, r* and r’. 

The power for the impulse of the pendu- 
lum is furnished by the two weights, g° 
and g”, turning on the screw formed at the 
lower end of the levers h’ and h’. These 
two weights tend to keep the levers h* and 
h? on the stop-pins d’* and d’. 

The clock movement is absolutely inde- 
pendent; it is composed only of the center 
wheels, second wheel and the escapement 
and is operated by storage batteries having 
a strength of 4 volts. For this purpose 
the arbor of the center wheel carries a 
ratchet, in which the click of a lever en- 
gages, one of the extremities of which is 
equipped with a weight, furnishing the im- 





arc of oscillation toward the left and is 
ready to return toward the right. It is 
then subject to the action of the weight g’* 
until the moment when the lever h’ begins 
to operate against the stop-pin d*. It is, 
therefore, the distance between the lever }’ 
and the stop-pin d°, which forms the angle 
of impulse. 

The same operation is repeated at the 
end of the oscillation of the pendulum 
toward the right and at the opening of 
its new oscillation towards the left. First 
of all, the pendulum in striking the little 
wheel on the left r*, releases the tooth 7 
of the ’scape wheel from the stop wedge 
of the entering pallet, while tooth 2 again 
raises the lever /* of the stop-pin d’, and 
under the impulse of the weight g’, the 
pendulum starts on its succeeding swing 
toward the left. Each impulse is pro- 
longed until beyond the central position of 
the pendulum. 

This remarkable clock was constructed 
in 1884 by Carl Smith, clockmaker at Ber- 
lin, after a model made by the famous 
E. J. Dent, of London, with whom Mr, 
Smith had previously worked as a repair- 


‘man. 
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Save Time 
and Money 


The experienced workman who 
is extra hard to please in files will 
stop short of nothing but the best. 
He will always 


Use 
NICHOLSON 


TRADE e 


EXTRA +Q X.:-Ki—>\ FINE 


Swiss Pattern Files 








Over 50 years’ experience, as 
well as special study of jewelry 
workers’ needs, enters into the 
making of each of these files. 


Every NICHOLSON file is rig- 
idly inspected for temper and cut- 
ting qualities before it is wrapped 
in our rust-proof paper, boxed 
and sealed. 


YOUR DEALER CAN 
SUPPLY YOU 
Write for “FILE FILOSO- 
PHY”—A 50 years’ edu-’ 
cation on files in an hour. 


Sent FREE on request. 


NICHOLSON FILE CO., Providence, R. 
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THE ABOVE DEsIGN PRODUCED Waitt. 
OUR MATERIAL. 


AN INQUIRY BRINGS FULL INFORMATION 
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18 CRAWFORD ST. NEWARK, W. ~. 
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GEORGE M. BAKER 


GOLD, SILVER AND PLATINUM REFINERS ba 


Pp 91 Page St., Providence, R. L &S 
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NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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51,163. RECOGNITION PIN OR BADGE. 


a spring encircling said inner member, a stop on i 
CuaArLes H. Howe, Plainfield, N. J., assignor 


the latter, said spring being interposed between 
said shoulder and stop for normally holding said 
member projected, said shoulder further forming 
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[In Which Is Contained a List of the Latest 








Patents Granted by the United States 
and Great Britain. The United States 
Patents That Wave Expired and the 
Registered Trade-Marks. |] 
UNITED STATES PATENTS. 
Issue of Aug. 14, 1917. 

1,236,442. CIGARETTE-CASE. Sapize L. Joun- 

ston, New York. Filed March 13, 1917. Se- 


rial 154,432. 

A cigarette case comprising a pair of hingedly 
connected leaf sections oppositely dished to inclose 
the cigarettes when the sections are closed, at least 
one of said sections being corrugated to form 
depressions of a length greater than the length of 
the cigarettes and within which the cigarettes are 
seated individually, and a band extending trans- 
versely of the direction of length of the depres- 





sions intermediate of and spaced from the depres- 
sion ends, said band being corrugated oppositely 
to said depressions and codperating therewith to 
complete pocket-like configurations through which 
the cigarettes extend, said band normally main- 
taining the cigarettes seated in such depressions 
while permitting endwise movement of a cigarette 
in the direction of length of its depression at will, 
the position of the band permitting such movement 
for a distance sufficient to project the opposite end 
of the cigarette beyond the section edge. 


1,236,849. STUMP FOR WATCHMAKERS’ 
STAKING-TOOLS. Meyer A. Lesser, San 


Francisco, Cal. Filed Nov. 22, 1915. Serial 
62,822, 
A tool for supporting the balance wheel of a 


watch while the staff is being removed from the 
roller table, comprising a base block, jaws slidably 
mounted thereon, means for causing said jaws to 
approach or recede while maintaining their top 





same plane, said jaws 


the 
having arcuate inner vertical walls, to provide 


bearing surfaces in 
meeting edges overhanging a space inclosed by 
Said inner walls, and means preventing lateral 
sliding of the jaws upon the base block. 


1,237,049. HIAT-PIN PROTECTOR. Nigts C, 
Jensen, Chicago. Filed April 10, 1917. Se- 
rial 161,095. 


In a hat pin protector, an outer member having 
a tapered bore and a straight bore, an internal 
Shoulder formed at the point of juncture between 
said bores, an inner member having a _ straight 
portion movable within the straight bore, and a 
tapered portion movable within the tapered bore, 





? 


a stop to 


limit the movement of said member 





under the influence of said spring, said inner 
member including relatively movable gripping sec- 
tions, pins projecting inwardly from said sections, 
and said tapered portion of the inner member 
coéperating with the walls of said tapered bore, 
whereby said sections are normally held in grip- 
ping relation. 


1,237,140. COMBINATION 
NEST ZANONI, Silverton, Colo. 
1916. Serial 102,276. 

A match-box comprising a receptacle having one 
of its ends open, a longitudinally disposed re- 
stricted match-receiving portion arranged along the 
front of the box and having its upper end cut 
away at the front and sides to expose the ends 
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MATCH-BOX.-— Ep- 
Filed June 7, 
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of the matches and provide a finger-receiving 
opening, a lid hinged to the open end of the box, 
said lid having a forwardly and downwardly ex- 
tending tongue, adapted to lie, when closed, at 
the end of the said opening, and a spring for 
causing the lid to normally assume said position. 


1,237,216. SELF-WINDING CLOCK. Corwnetivus 
E. Oretu, Chicago. Filed Nov. 17, 1915. Se- 
rial 61,878. 

In 4a time-piece movement, in combination, a 
main spring arbor, a main spring drum revoluble 
on the arbor, a rewinding arbor geared to the main 
spring arbor, a roller on the main spring arbor 
having a recess in its periphery, means for caus- 
ing the rotation — roller with the main spring 





drum but permitting the roller to turn in advance 
of the drum, and a radial spur turning with the 
said rewinding arbor, the said roller being located 
in the path of the spur and serving as a stop to 
prevent rotation of the rewinding arbor except 
when the roller has been turned by the main spring 
drum to permit the entrance of the spur into its 
said recess. 


DESIGNS 


51,141. RING. ABRaHAM Jacosson, Chicago. 
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Filed May 17, 1917. Serial 169,345. 


of patent 7 years. 


Term 


T 





to Alpha Gamma Delta Fraternity, Syracuse, 
N. Y. Filed Jan. 11, 1916. Serial 71,592. 
Term of patent 3% years. 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Marks Published Aug. 14, 1917. 
Ser. 98,538. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) J. M. Fismer Co., 
Attleboro, Mass. Filed Oct. 10, 1916, 
The picture of the boy is fanciful. 





Particular description of goods.—Metal Chains 
for Personal Wear, Swivels, Fobs, Clasps, Pend- 
ants, Precious-Metal-Plated Shells for Pocket- 
Knives, Screw-Drivers, and Lead-Pencils, Bracelets, 
Cuff-Links, Lockets, Charms, Ornamental Pins for 
Personal Wear. 

Ciaims use since July 1, 1914. 


Ser. 103,561. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) A. A. Greens & 
Co., Providence, R. I. Filed May 5, 1917. 


MIZPAH 


Particular description of goods. — Bracelets, 
Finger-Rings, Scarf-Pins, Pendants, Charms, Cuff- 
Links, Lapel-Buttons, Brooches, Lockets, Belt- 
Buckles, Rosaries and Rosary-Cases, All of Which 
Articles are Made of Precious or Plated Metal. 

Claims use since Jan. 2, 1917. 


Ser. 104,050. (CLASS 28. JEWELRY AND PRE- 
CIOUWUS-METAL WARE.) NusystgEemMm 
JeEwELtry Mrc. Co., Inc., New York, N. Y. 
Filed May 24, 1917. 


“THE PATRIOT” 


Comprising the words “The Patriot.” 

Particular description of goods.—Jewelry for 
Personal Wear—viz., Rings. 

Claims use since May 12, 1917. 


Ser. 104,272. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) WacHENHEIMER 
Bros., Providence, R. I. Filed June 4, 1917, 


f 





Particular description of goods.—Vanity-Boxes, 
Powder-Boxes, Perfume-Boxes, and Lockets, Which 
are Made of or Plated with Preciowg Metal, In- 
cluding German Silver. 

Claims use since May 31, 1917. 
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One Piece Fancy Setting 
NO WEAK SOLDER JOINTS 


These settings are beautifully made and are backed up with our forty years’ | 
experience and reputation for well made gold settings, galleries and findings. 
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) Sizes 
UNIFORM: NO 
RE KK BRAND STANDS FOR STANDARD OF MERIT 
soy aes See that KK is stamped in front and back of every label 


= INSIST ON GETTING KK BRAND GLASSES ONLY 


If your jobber will not furnish you with 
KK GLASSES send your order to us 


THE H.H. IMPORTING CO., Inc. & 
41-43 Maiden Lane New York City 





Scratches 
Bubbles 
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